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Arousing a State to Lumber Consciousness 


The farmer’s woodlot as an important factor in the coun- Forestry Commission, represented the joint contributions of 
try’s production of lumber, pulpwood, fence posts, cross ties, the Crossett Lumber Co.; the United States Forest Service, 
fuel wood ete. was visualized in a striking way, through a fine through its Hot Springs (Ark.) station; the public schools of 
display made at the Arkansas State Fair, held in Little Rock Crossett, Ark., which submitted competitive designs for fire 
during the week of Oct. 12. That feature, however, by no prevention posters, and the Arkansas Soft Pine Bureau. The 
means constituted the entire exhibit, which as a whole formed chief object of the exhibit was to awaken the people of the 
one of the most interesting, comprehensive and attractive ex- State to a realization of the great importance of proper for- 
hibits in behalf of lumber, forestry and fire prevention ever estry laws, the great part which lumber plays in the economic 
put before the public. This exhibit, sponsored by the Arkansas _ life of the State and of the nation, and {Turn to page 76] 
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33 Years Dependable 


CALIFORNIA SUGAR PINE— 
CALIFORNIA WHITE PINE — 


Suite 903 Canadian Pacific Bldg., 
342 Madison Ave., New York City f bs P 
Phone Murray Hill 10363 General Sales Offices: Los Angeles, California 


HUGH M. REYNOLDS, A. B. MacALPINE, 
Eastern Sales Manager EK N Chicago Sales Manager 
e e 424 Bell Building 


07 N. Michigan Ave., Chicago, Ill. 
Phone State 5959 

















yet born 
a year apart 


Select any piece of “Everlasting” 
Hardwood Flooring from any wire-bound 
bundle and you will find it fits perfectly, side 
and end, any piece from any other bundle. 
Skilled Grand Rapids craftsmen operating 
machines gauged to split hair accuracy, and a 
system of continuous inspection assure exact, 
unvarying uniformity. 


NICHOLS & COX LUMBER CO, 
GRAND RAPIDS, MICHIGAN 
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Specials 


2 Cars—4/4 No. 1 Common Ash. 


4/4 Select & Btr. Basswood. 

4/4 No. 1 Common Basswood. 
4/4 No. 2 Common Basswood. 
4/4 Select & Btr. Birch. 

4/4 No. 1 Common Birch. 

6/4 Select & Btr. Birch. 

6/4 No. 1 & No. 2 Common Birch. 
6/4 No. 2 Common Birch. 


5 Cars 4/4 No. 1 & 2 & 3A Flooring Maple 


ALL HARDWOOD ITEMS 


GUARANTEED 50% 
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14 and 16’ lengths. 


White Cork Pine one of 


Our Specialties. 
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Grade Marking a Great Achievement 


IEWING THE LUMBER manufacturing industry as a whole, 
the percentage of its product that now is grade marked is 
relatively small; but considering grade marking as a policy 

which now has the sanction and support of a large part of the in- 
dustry, its adoption must rank among the industry’s great achieve- 
ments. First of all the fact must be recognized that grade marking 
is not a fad nor merely a sales expedient; it is a logical development 
of modern merchandising. It is a phase of the standardization 
movement and it signalizes the determination of the lumber manu- 
facturer to stand back of his product from mill to user. It is 
designed to insure uniformity in grading by requiring every in- 
spector to record his decision on every piece that he grades. 

Grade marking of lumber has been endorsed by the Central Com- 
mittee on Lumber Standards, as well as by the general conference 
of producers, distributers and consumers, and the Southern Pine 
Association is conducting a national advertising campaign to sell 


the idea of grade marking to the public at large. Though this 
movement originated with that association and it has expended 
large sums of money in perfecting its methods as well as in giving 
publicity to its policy of grade marking, it has offered to the entire 
industry through Secretary Hoover and the central committee the 
benefit of the experience thus far gained. 

There can be no doubt that the grade marking of lumber already 
has become an established policy of the industry, though time will 
be required to make it an accomplished fact. A large percentage of 
the products of Southern Pine Association subscribers’ mills already 
is grade marked and it is expected that practically all will be marked 
during the coming year. Members of the West Coast Lumbermen’s 
Association and the Northern Hemlock & Hardwood Manufacturers’ 
Association have endorsed the principle of grade marking and a 
considerable number of mills already are marking their products. 
What is required now is that lumbermen in all branches of the in- 











38 AMERICAN LUMBERMAN 


NOVEMBER 7, 1925 





dustry shall accept and endorse grade marking individually and 
give it their support in order that the period of transition from 
unmarked to grade marked lumber shall be as short as practicable. 





Lumbermen as Community Builders 


OES A LUMBER RETAILER’S service to his communivy 
begin and end with the stocking and selling of lumber? The 
question hardly needs to be stated to call forth an immediate 

negative. 

But many dealers who are fully convinced that their own success 
and prosperity are interwoven with that of the community as a 
whole are at a loss to determine just where to “take hold” of the 
job of helping make their towns and communities better places in 
which to live and do business, because of widened opportunity for 
employment of its people, increased yield from its farming lands, 
or other betterments. 

Sometimes what might seem the most unpromising way proves 
to be the best. A case in point is that of a Texas retailer who in 
the face of a long continued drouth and a general feeling of depres- 
sion, originated and promoted a free county-wide agricultural fair, 
held in his sheds and office, donated the prizes and the advertising, 
and brought the affair to a most successful consummation with 
the result that the whole community was encouraged, business 
given an impetus, and despondency largely replaced by new hope. 
Surely a service worth performing—but it required vision and cour- 
age. The inspiring story, by the way, was told in full on pages 50 
and 51 of last week’s issue. 

Another example of somewhat similar import appears in the news 
columns of this issue, where the successful efforts of a well known 
Kansas retailer to increase the revenues of the farmers of that 
section, through experimental work tending to promote the grow- 
ing of sugar beets, is briefly reviewed. 

These are only two instances, but others might be cited. They 
prove that lumber dealers are looking for opportunities to serve, 
and also, that “where there is a will, there is a way.” 


Deferred Payments Not All Bad 


ie OUTCRY AGAINST the abuses of deferred payments has 





come none too soon. But retailers should remember that this 
unhealthy kind of business is, after all, only a good idea partly 
gone wrong. 

At the beginning of this century or a little earlier there continued 
to be a deep fear of mortgages. A mortgage on the home was a 
sort of personal stigma, a symptom of coming decay and ruin. 
Holders of mortgages were at best objects of distrust; and at 
worst they were thought of as an especially horrid species of human 
vulture. Needless to say, this is no longer true. Money lenders 
now generally enjoy the reputation of being persons of good con- 
science, engaged in a necessary and honorable business. They are 
known to be interested in the success rather than in the failure of 
their clients. A mortgage in these days is a sign of partnership 
between lender and borrower. 

During the last quarter of a century all kinds of business, corpo- 
rate and personal, have worked out ways of operating on narrower 
and narrower margins. In the old days a business man found it 
hard to make an expansion unless he could finance it in large part 
with his own savings. But now he predicts the outcome of the 
undertaking and anticipates his earnings accurately enough to get 
large loans on the basis of these anticipated earnings. 

This, in a rough way, is what the purchaser on deferred payments 
does. Instead of waiting until he has accumulated saving's, he 
simply anticipates them and gets credit on that basis. The person 
who buys household or personal goods in this way runs one of the 
business man’s risks; namely, of the disaster that follows a mistake 
in judgment or a shift in circumstance. Both operate upon a nar- 
row margin of safety; and the loss of a job for even a few weeks 
may push the deferred-payment buyer into ruin. 

But if business man and deferred-payment buyer are alike in 
operating on a narrow margin, they are unlike in the uses to which 
they put their credit. The business man, using his in industry or 
commerce, creates new values and new goods. The deferred-pay- 
ment buyer creates in himself new desires for goods and services. 
Many of the articles which he buys are worn out or obsolete before 
they are paid for. Many of them are not worth, to him, what they 
cost. This is the real condemnation of the deferred-payment sys- 
tem; that in practical use it seems to breed foolishness instead of 
wisdom in expenditure. The articles bought doubtless bring cer- 
tain pleasure; but they seldom accumulate usable values. In fact 
they crowd out those purchases which give stability and safety 
and true worth to living. Buying new nonessentials as soon as the 
old are paid for, the man goes through his earning period con- 
stantly in debt and accumulating nothing to show for his efforts, 
nothing to carry him through his old age. His house, which he 


rents, is filled with entertaining but unnecessary toys; but at the 
bank he has neither savings account nor safety deposit box. 

People have got thoroughly over the fear of using their credit; 
but whether this is a good or a bad thing depends upon the use 
made of it. 

Retail lumbermen have a certain opportunity in this matter. By 
presenting the facts in a common-sense way they can prove to their 
customers that credit used in paying for a home is credit used in 
amassing future safety. A home is one form of property that 
retains and even increases its market value long after it is paid 
for. Did anyone ever get a loan of two-thirds its original cost on 
a ten-year-old automobile? We don’t really know, but we want 
only one guess. Ownership of a home means more than the comfort 
and pride and the released forces of good citizenship involved, 
though these are important. It means owning property that in a 
crisis can be used as the basis of generous financial credit. To own 
a home is, among other benefits, to increase a family’s margin of 
financial safety. 





Coordinating Schooland Woods Instruction 


T THE MEETING OF THE Pacific Logging Congress last 
week George S. Long was quoted as defining a woodsman to 
be one-third engineer and two-thirds logger. However lum- 

bermen may differ with regard to the practical and technical or 
theoretical ingredients in the logger’s makeup, all will likely agree 
that he ought to be in part at least engineer and certainly emi- 
nently practical. Given all the technical training he can hope to 
get, there will still be practical problems to test to the utmost the 
native ingenuity and acquired skill of the man who undertakes to 
carry on in the woods. 

Everywhere in the manufacturing end of the lumber industry 
there has been a growing appreciation of the need of such technical 
or scientific training as can be obtained in school and college and 
an appreciation of the efforts being made by the forestry schools 
to provide this training for loggers and logging engineers. That 
there are both opportunity and need of codperation between the 
schools and the lumbermen was made plain at the meeting of the 
Pacific Logging Congress last week, and instructors and operators 
manifested an eagerness to codrdinate their efforts to the end 
that the practical and the theoretical may be so combined as to turn 
out graduates acceptable to operators and helpful to the industry. 

The policy thus outlined by the woods operators of the North- 
west is typical of that being adopted generally by executives in 
all the major industries. If there ever has been a time when busi- 
ness men seemed to undervalue college training in applicants for 
employment it was owing to the fact that the schools gave little 
heed to the requirements of industry. It is a cause for congratula- 
tion that everywhere educators are recognizing the duty to train 
students for service in practical affairs and that industrial leaders 
are giving preference to college trained applicants. 





Doing Justice to the Wooden Container 


NTIL RECENT YEARS wooden containers were used almost ex- 
clusively for the shipping of commodities, and notwithstand- 
ing the wide use of substitutes that has come about wood still 

is the best material for boxes and crates. Wooden containers have 
not been displaced by superior packages; rather, they have suffered 
from the neglect of the manufacturers of lumber and the makers 
of containers. While the makers of substitute packages have been 
standardizing their product, have been seeking favorable consid- 
eration from the carriers and have been aggressively pushing their 
wares among shippers, makers of lumber and wooden packages 
have assumed that their products would withstand all competition 
on merit alone. 

Increasing costs of transportation have been so potent a factor 
in modern commerce that they have driven producers and distrib- 
uters to the adoption of every expedient that promised to offset 
them. To reduce the weight of a package by using a lighter con- 
tainer is the most obvious means of cutting shipping costs, and it is 
the adoption of this expedient that has lessened the use of the 
wooden container. For a long time and perhaps to some extent 
still wooden containers were heavier than they need be, chiefly 
because of uneconomical forms of construction; and, owing in part 
at least to the same cause, they cost more than was necessary. 
The situation, of course, favored the encroachments of the substi- 
tute. But the wooden box always had the merit of landing its con- 
tents in good shape under shipping conditions that no other package 
could survive, and the substitution of an inferior package has 
merely meant the substitution of damage claims for container costs 
as a factor in transportation. 

Box and crate manufacture affords an outlet for lower grades 
of lumber that if not put to that use may become a drug on the 
market. It is a matter of considerable significance, therefore, that 
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the demand for box lumber has declined at a‘##me when the per- 
centage of lower grades may be expected to increase. The condi- 
tions thus presented have aroused lumbermen and box mafiufac- 
turers to action with a view to restoring the wooden box in public 
favor. At the recent meeting of the Pacific Logging Congress a 
resolution was adopted pledging members of that organization to 


show on the face of every order the following legend: “The articles- 


called for on this order must be shipped in wooden containers.” 
This action is commendable, and strict observance of the pledge 
ought to increase the consumption of lumber at the same time that 
it reduces the losses due to injury in transit. Lately also the Na- 
tional Association of Box Manufacturers has started a campaign in 
behalf of the wooden container. 

All that the wooden container requires is the support of its friends 
and fair consideration from shippers. The Forest Products Lab- 
oratory has made investigations and has conducted classes in crate 
construction that have proved a revelation even to box makers, and 
improvements in box building have effected economies in the use 
of lumber at the same time that they have lessened the weight and 
increased the strength of the wooden box. In all the efforts to 
promote the sale and use of wood for shipping containers, the fact 
should be kept in mind that the greatest success will come from 
supplying boxes and crates embodying modern principles of con- 
struction and designed to meet the special needs of the particular 
shipper or user. Even the best wooden box, however, can not be 
expected to recover its prestige without an aggressive sales program 
that shall have the support of producers of lumber and makers of 
wooden containers, 


Too Much Lumber Cut Fifty Years Ago 


EADERS WHO SCAN THE extracts from the pages of the 
predecessors of the AMERICAN. LUMBERMAN of fifty years ago 
will be struck this week with the parallel between conditions 

at that time and now. “Breakers ahead,” said the editor, because 
there was already too much stock on the market, too much at the 
mills and too many logs being put in for the next season’s cut. 
Strangely enough, the complaint of overproduction in 1874 was 
made by the operators of wholesale distributing yards in Chicago; 
and this was because in those days the products of the mills were 
literally “dumped” onto the wharves of Chicago unsold until arrival. 
That was consignment at its worst. 


While it will not serve to carry the comparison too far, lumber 
manufacturers will doubtless admit that in 1925 as in 1874 “no profit 
has been realized,” and this is all the more remarkable with respect 
to the later year in view of the tremendous building program and 
the correspondingly large consumption of lumber. Perhaps the 
unsatisfactory returns to the lumber manufacturer during 1925 
have been as much owing to methods of selling as to overproduc- 
tion. Offering lumber to an unwilling buyer at a concession that 
wipes out all hope of profit is not selling; any more than is the 
dumping of a cargo on credit or consignment. There always has 
been profit in the manufacture of lumber when the product was 
actually sold, and today the lumbermen, whether they be manu- 
facturers, wholesalers or retailers, who are selling their lumber 
are making a profit. 


A Southern Producer Points the Way to Curtailment 


utterance of that statesman who said, ‘‘The way to re- 

sume is to resume,’’ and that theory applied to many 
problems of industry will quickly sweep away obstructions 
and bring about the desired results. Mass action is not always 
necessary. In fact, some problems can be more easily solved 
through individual, independent action, where results are 
reached naturally and spontaneously, than through an effort 
to arrive at the same results by concerted mass action. The 
principal need, of course, is for a leader, with vision and cour- 
age to blaze the way. 

Rapidly drawing to a close is a year that will be remembered 
for its tremendous building program and for the fact that it 
has been one of the biggest years in history for the lumber 
industry, in point of volume, and one of the least satisfactory 
in the way of profit. Ninety-nine men out of a hundred, if 
asked for the reason for this unsatisfactory situation, will 
reply, ‘‘Too much lumber being produced’’ and then they will 
wonder how the industry as a whole can go about remedying 
the situation. Mass action in this respect would be the quickest 
way to bring relief from overproduction, but as this seems im- 
possible, then individual action alone will secure the desired 
result. If every manufacturer who has said, ‘‘Too much lum- 
ber is being produced’’ had seen to it that his own plants 
were slowed down there would have been no overproduction. 

This issue of the AMERICAN LUMBERMAN carries a news 
story that indicates that in the South a man of vision and 
courage has voluntarily taken the lead in a movement of this 
kind and by a very simple procedure will effect a curtailment 
of approximately 10 percent in the annual output of the mills 
under his control. The Kirby Lumber Co., of Houston, Tex., 
one of the largest producers in the South, with fourteen mills 
in operation, as is the custom throughout the South, has op- 
erated its plants ten hours daily, six days a week, with ob- 
servance of only two or three of the national holidays. Be- 
lieving that the employees would be happier and better satis- 
fied if they had Saturday afternoons off, knowing that the life 
of the company and its usefulness to the industry and to the 
country would be prolonged, and feeling certain that more 
stable market conditions would follow a saner production pro- 
gram, John H. Kirby, president, has notified employees of the 
company, that, beginning Nov. 1, the mills and camps will 
operate only fifty-five hours weekly and that all national 
holidays will be observed, beginning with Armistice Day, 
Noy. 11. In taking this step, Mr. Kirby is again establishing 


|? eens so often that it has become an axiom is the 


a precedent as he did when the Kirby Lumber Co. was organ- 
ized and all the mills under its ownership went from an 11-hour 
to a 10-hour day. Gradually others fell into line and in a 
comparatively short time the 10-hour day became an estab- 
lished fact in the southern lumber industry. 

With every operator strenuously endeavoring to reduce pro- 
duction costs, and all convinced that only maximum produe- 
tion can bring about the desired result, it is almost revolu- 
tionary for one concern to break away from this theory and 
determine to bring production and consumption to a more 
nearly even keel, in so far as its own operations are concerned. 

Is there a manufacturer who will not say that this is a com- 
mendable and desirable thing to do? 

Is it not a fact that in practically all the wood-using in- 
dustries and .among the consumers of wood generally, half- 
holidays on Saturdays and observance of all national holidays 
is the rule? 

Is it not true that the productive capacity of the lumber in- 
dustry is sufficient to supply the needs of the people without 
driving men and machinery to the limit? 

If production is kept about even with consumption will this 
not make a stable market, more satisfactory to both consumer 
and producer than the market fluctuations incident to present 
methods ? 

If all the mills in the South were to follow the lead of the 
Kirby Lumber Co. in this simple method of reducing produc- 
tion, would it not prolong the life of the industry and help to 
perpetuate a timber supply ? 

If the South slowed down production in this way, would not 
manufacturers in other sections just naturally slow down in 
proportion ? 

Faith, vision and courage are required for a single pro- 
ducer to step out and do the thing that seems best, regardless 
of what others may do. If he has faith in his product, be- 
lieves in the ability of his organization to market this product 
at a fair price, is willing to utilize approved and available 
methods for forming contact with the distributers who han- 
dle this product to the people and is not afraid of competition 
from producers whose volume of output may enable them to 
operate at less expense, he is sure to succeed. 

There never was a trail blazer who did not sooner or later 
have a large following and the AMERICAN LUMBERMAN be- 
lieves that this independent action by a large producer of 
lumber will soon be followed by similar action by others and 
that the whole lumber industry will feel the beneficial effects. 
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Will Carry Millwork and Trim 


We are establishing a department in our busi- 
ness in which we shall handle interior trim, mill- 
work ete., on construction work of medium and 
large size. We have a first grade organization of 
three first quality salesmen, who have had years 
of association and business relationship with arci 
tects and contractors in this district and the situa 
tion as it now stands is that we either do or do not 
sell brick on the job, and after that has been de- 
cided we are all through with the proposition in 
stead of continuing on such material as interior 
trim or millwork. 

We are looking for large and reliable connections 
and we are addressing you in the belief that you 
ean give us assistance by giving us the names of 
manufacturers whose products could come into the 
district. We belong to the chamber of commerce 
in this city, and it was from this institution we 
obtained your name and address. We shall greatly 
appreciate your suggesting names of large reliable 
institutions who may or may not be interested in 
coming into this city with their product.—INQUIRY 
No. 1,632. 

[This inquiry comes from a dealer in build- 
ers’ supplies in one of the Jarger north central 
states. Hvidently this concern which now han- 
dles face brick, common brick, and hollow 
building tile, us well as builders’ supplies ex- 
cepting lumber, at wholesale, contemplates add- 
ing interior trim and millwork to its line. The 
inquiry is published for the benefit of readers 
who may wish to market their products through 
this concern, whose name will be supplied to 
interested readers on request.—EDITor. | 


Plans for Small Hospital 

Have you any plans for a twelve to fifteen-room 
country hospital? If so, we should be pleased to 
see them. Anything in cuts or pamphlets that 
would be inexpensive, as this is only in the making, 
to be used as suggestions, will be helpful.—INQUIRY 
No. 1,624. 

[This inquiry comes from a Montana lumber 
company. There is so little similarity between 
the needs and means of various communities 
that it is generally necessary to make special 
plans for hospitals and other public buildings. 
This inquiry is published with the hope that it 
will come to the attention of readers who may 
be able to give some help. The name of the in- 
quirer will be supplied on request.—HpIrTonr. | 





Record Cut of Saw Mill 

Referring to Inquiry No. 1,616, in the AMERICAN 
LUMBERMAN of Oct. 24, I would say that when I 
was mill foreman of the Panther Lumber Co.’s 
double band mill at Panther, McDowell County, 
West Virginia, in 1898, we made a cut of 97,721 
feet board measure on a run of 9 hours and 25 
minutes, and the mill was down 35 minutes with 
a broken sawdust chain. The timber was yellow 
poplar, oak and chestnut, about 50 percent poplar. 
Nothing was sawed thicker than 4/4, while poplar 
No. 1 common and better was sawed }4. Our logs 
while not selected were good, averaging about 6 
logs to the thousand feet. We had one Allis and 
one Garland band mill, both using saws 12 inches 
wide, 14 gauge plate and with a tooth pitch of 
1% inches. Will say also that this amount was 
handled from the log pond to the lumber pile in 
the yard with an expense for labor of $66.75.— 
D. W. SPAULCHING, Joliet, I. 


Supply of Tanguille Wood 

We are just in receipt of an inquiry from a 
high school manual training instructor requesting 
prices on tanguille, wnich, he says, is a species of 
mahogany. We shall be pleased to have you sup- 
ply us any information you may have regarding 
this wood, and give us the names if you can of 
concerns able to supply it.—INQuiry No. 1,629. 

[The foregoing inquiry comes from an IIli- 
nois retail lumber dealer. Tanguille is a wood 
that grows in the Philippine Islands. It not 
only has many local names in the Islands, but 
is marketed in the United States and perhaps 
other countries under various names, including 
‘¢Philippine mahogany.’’ It belongs to what 
is termed the lauan class of woods, and with 
the exception of red lauan, it is the darkest of 


the class. It is soft to moderately hard; light, 
to moderately heavy; sapwood is thin, pale 
grayish brown, not sharply marked off from 
heartwood; heartwood is pale red to dark red- 
dish brown; the grain is distinctly crossed, pro 
ducing a broad conspicuous ribbon when quar- 
ter-sawn; silver grain small, but distinct; 
texture somewhat denser than most other lauans 
and taking a glossier surface under a sharp 
plane; seasons well, but may warp if not care 
fully stacked; easy to work. Tanguille is said 
to be preferred to the other lauans for fine work 
on account of its greater hardness and density, 
and because it is less subject to the attacks of 
beetles except in the case of sapwood. 

This inquirer has been supplied with the 
names of several concerns that are able to fur- 
nish this wood. The name of the inquirer will 
be given on request.—EDITOR. | 





Grades Cut from Poplar Logs 


Reference is made to Inquiry No. 1,589 in your 
issue of Sept. 5, in regard to the percentage of 
grades of No. 1 common and better obtained from 
poplar logs. On page 27, “Yellow Poplar in Ten- 
nessee,” Bulletin No. 10C, Geological Survey of 
Tennessee, prepared by the writer, a tree 28 inches 
in diameter, which can be assumed as an average 
logging size, has a total volume of 932 board feet, 
of which 508 board feet are of the grades No. 1 
common and better. This amounts to 54 percent 
of the total volume. 

The inquiry of course asks for the percentage 
from poplar logs, but it is assumed that the writer 
meant trees, since low grade logs if purchased 


if purchased exclusively would cut a large propor- 
tion of high grade. It would not be possible to 
make any statement regarding the percentage of 
grades from logs without knowing the grades of 
the logs.—W. W. ASHE, assistant district Fores- 
ter, Washington, D. C. 


Depreciation on Lumber Machinery 


A client of mine has a case on appeal before the 
Board of Tax Appeals in which it is necessary to 


establish depreciation rates on lumber finishing 
machinery. Is there any publication issued by 


you which would establish the rate thereof.—IN- 
QUIRY No. 1,631. 

[This inquiry comes from an eastern attorney. 
So far as known, there is no publication estab- 
lishing the rate of depreciation on woodworking 
machinery or any other kind of lumber ma- 
chinery. Some years ago in an address before 
a meeting of lumbermen, owners of planing 
mills and their sales staffs, held under the aus- 
pices of the Los Angeles (Calif.) District Lum- 
bermen’s Club, T. J. McDonald, president of the 
Los Angeles Planing Mill Co., went somewhat 
into detail regarding methods of cost keeping. 
In that address he set down as a part of the 
overhead depreciation of 5 percent on buildings 
and of 10 percent on equipment. The Eastern 
Millwork Cost Bureau, an organization of wood- 
working concerns, specializes in the study of cost 
keeping methods, and it may be it has some 
data of the kind sought by this inquirer. 

This inquiry is published in order to give an 
opportunity for readers to supply any additional 
information or suggestions they may have for 











would cut low grade lumber and high grade logs the benefit of the inquirer.—EDITor. | 
1873 NEWS AND VIEWS OF 1925 


From 





50 YEARS AGO 


the AMERICAN LUMBERMAN 








BREAKERS AHEAD! 
With ten months of 1874's 


twelve gone into the past, we 
are now to look over the field, 
examine what has been and see 
what of hope we can find in 
what is to be. Back through 
the past of this year and man- 
ufacturing seasen the retro- 
spective glance takes in noth- 
ing calculated to suggest feel- 
ing of satisfaction or self con- 
gratulation among the traders 
in pine lumber. On the con- 
trary, as the record of each 
month’s business is examined, 
as the seasons progress, noth- 
ing but an unfavorable, unsat- 
isfactory and unremunerative 
business can be shown. And 
the report of stocks now in 
hand; stocks to be carried over 
into 1875 uncut, and more 
than all, the contemplation of 
the preparations already being 
made to cut again leads us to 
say to the men representing 


this great trade, there are 
breakers ahead! 
* * * 


We earnestly invite the at- 
tention of every man interest- 
ed in the manufacture of lum- 
ber to the circular headed, ‘“To 
the Lumber Manufacturers of 
the Northwest,’’ which reads in 
part as follows: “The lumber 
firms, conducting the yard bus- 
iness of Chicago, have learned, 





from the most reliable sources, 


with regret, that the arrange- 
ments of mill owners for haul- 
ing logs for the coming winter, 
show a large increase as com- 
pared to the too large manu- 
facture of 1874, and several, if 
not all, the principal producing 
sections; and as we believe 
nothing but a want of knowl- 
edge of the present condition 
of the market of the principal 
distributing points, would 
prompt an increase, when only 
a large reduction of the manu- 
facture will prevent great loss 
to all classes of lumbermen, 
any combination that could be 
formed to reduce manufacture 
would surely fail for lack of 
unanimity, and would in the 
end produce the evil it was in- 
tended to prevent. But the de- 
sired results may be produced 
by informing manufacturers of 
the proposed supply of the 
principal lumber districts, and 
thus appeal to their better 
judgment as well as their finan- 
cial interest and cause a vol- 
untary reduction of plans al- 
ready made for hauling logs 
during the approaching win- 
ter. * % * 

For the following good rea- 
sons all prudent mill owners 
will reduce rather than in- 
crease their business until the 
surplus lumber now in market 
is much reduced. 


First, that during the season 
of 1874, no profit has been re- 





alized, and, from excessive 
manufacture the markets are 
now largely overstocked, with 
no prospects of a permanent 
advance in prices. 

Second, That the inaugura- 
tion of sales of cargo on credit, 
by manufacturers, during 1874 
will in case of an excessive 
manufacture, very soon be- 
come the custom of the market. 

Third, That a further shrink- 
ing in the value of lumber will 
cause the withdrawal of large 
amounts of capital, now fur- 
nished by yard dealers, a class 
that pay for and distribute 
more than half the entire prod- 
uct of the saw mill. 

Fourth, That all concede 
that a large amount of lumber 
forced on the market in 1874 
was caused by lower range of 
prices, and reduction either 
great or small would place the 
business on a better founda- 
tion. 

* * * 


It is probably a peculiarity 
in the sawmills on the Pacific 
coast that they must provide a 
saw to separate into two pieces 
the larger logs before they are 
small enough for a circular saw 
to manage.. Indeed, occasion- 
ally the huge logs are split with 
wedges, or blown apart with 
gunpowder in the _ logging 


camps because they are too 
vast to be floated down to the 
mill in one piece. 
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REVIEW OF CURRENT 











Southern Pine Mills Book Good Volume of Business 


The week ended Oct. 30 was one of the best the southern pine 
industry has known since the opening of August. One hun- 
dred and twenty seven of the larger mills during this period 
booked orders averaging 615,601 feet per mill as compared 
with 637,020 feet. for the week ended Sept. 18, which was the 
record week of the last three months. Orders ran 12.15 per- 
cent above an output 12.22 percent below normal, and 3.73 per- 
cent above shipments, which were 8.12 percent above output. 

Continued unfavorable weather has further slowed up the 
production of the small mills and has so prolonged the dry- 
ing period that some of these mills are being forced to close 
down their planers on account of low stocks. Seasonal reces- 
sion of building activity has discouraged heavy buying in the 
North and East and the South is now assuming the position 
of leading consumer. The tightening of the rail embargo to 
Florida is somewhat affecting pine takings by that State, but 
shipments are now moving readily by water. Good order files 
are reported by the mills cutting for the export trade, and 
an improvement in car material business is noted. Uppers, 
timbers and special cutting lead in the demand, with com- 
mons showing a slight improvement. Prices are steady. 


Stocks of Northern Hardwoods at Low Point 


Excess of shipments over production during October re- 
duced northern hardwood stocks by over ten million feet, and 
mill yards are now practically bare of some of the items most 
wanted. Dry lumber is becoming scarce, and new supplies 
will not be available before spring. Manufacturing consumers 
are taking first place as buyers, as their current needs have 
increased with enlarged operations, and they show a desire 
to provide for winter requirements by adding to their reserve 
stocks. This is especially true of the furniture group, which 
is taking much birch. Automobile demand has run largely to 
thick maple, but soft elm is also being taken. Maple is also 
moving in good volume to flooring plants, which continue 
active. There is also a good call for birch from the millwork 
industry. Indications are that the industrial demand will 
increase, and that building requirements throughout winter 
will be large. Prices are decidedly firm, some items showing 
a tendency to advance, but no mark-ups are reported. 


Southern Hardwood Log Supply Threatened by Rains 


Continued heavy rains have flooded the southern lowlands 
and made hardwood logging impossible, so that the largest 
log loading company in the Valley area finds only about one- 
seventh the normal supply ready for movement to the mills. 
Furthermore, common labor is scarce at mills because of in- 
ducements offered by cotton planters, and the call for workers 
in Florida and the rapidly developing Gulf coast section. Mill 
shutdowns are likely to follow the exhaustion of log supplies. 

The recent heavy drain on mill stocks has badly broken 
assortments, and items that have figured largely in sales are 
found with increasing difficulty. Prices continue to advance, 
and heavier costs add momentum to the upward movement. 

All industrial consumers are active buyers. Though south- 
ern demand for flooring and trim is brisk and expanding, 
industries are probably leading as buyers. Furniture makers 
especially seek to secure their winter needs in gum. The 
southern factories are operating to capacity, and besides gum 
are taking oak and poplar. Automobile takings are conserva- 
tive but of steady volume, with a tendency to expansion. The 
overseas movement is increasing, foreign buyers being active. 


Western Pine Stocks Increase; Prices Hold Firm 


Of the western pines cut for the first forty-three weeks of 
this year, 95 percent has been shipped, so that producers have 
small reason for uneasiness over the fact that current bookings 
fall far below orders, with a resulting accumulation of stock. 
Present volume compares well with that of former fall seasons, 
and list prices are being obtained. Line yards in the grain 
growing States know that farm demand has been merely post- 
poned, and are expected to begin buying soon for spring needs. 
In shop, a satisfactory business is being done at good prices. 

California pine trade shows signs of improvement as fruit 
harvesting is completed. Box grades have been in heavy re- 
quest ; good crop returns will increase demand for other items. 

Redwood orders about equal the cut, though demand from 
southern California has not yet attained volume. Canal ship- 
ments to the Southeast are a strengthening influence. 


Shortleaf Demand Seasonably Small and Market Weak 


North Carolina pine buyers are holding off the market, 
taking just enough for immediate needs and insisting on imme- 
diate shipment, evidently expecting to depress prices. Florida, 
however, is getting much shortleaf by water, and persistent 
lack of rain in the Carolinas is closing many small mills. Win- 
try weather in Northeast markets has hurt sales there. In the 
first forty-three weeks of the year, ended Oct. 24, the mills 
shipped 95 percent of their cut, and the prospect is that quo- 
tations will remain firm despite some accumulation. 

Georgia roofer manufacturers find the movement into 
Florida eut off by rail embargoes, and are making an effort to 
ship by water. The embargoes, however, tend to weaken 
roofer prices, as they shut off many mills from their best 
market at a time when northern and eastern requirements 
are tapering off. Good crops in the Southeast States promise 
early betterment of sales to that section. 

Arkansas soft pine mills find retail yard demand rather dull, 
a falling off in rural trade being reported, so that No. 2 boards 
are weak. Uppers, especially of finish and flooring, retain 
their strength, as stocks are small and broken. Industrial 
trade is the best feature of the market. It is generally ex- 
pected that the yards will soon have to resume buying. 


Fir Export Market Active But Domestic Trade Light 


The Douglas fir mills are securing a nice volume of business 
in the export field but the domestic movement is light and 
shows slight but consistent declines. During the week ended 
Oct. 31, orders booked by the larger mills dropped to 16 percent 
below output. Order files were visibly reduced by shipments 
22 percent above the total orders received, but there was no 
accumulation in stocks, as shipments were 3 percent above 
production, which continues heavy. 

The cargo mills are building up good order files in the ex- 
port field, but the rising freight rates to Japan are tending to 
decrease the volume of business placed by Japanese buyers. 
Heavy offerings of transit shipments on the Atlantic coast 
have depressed that market and prices are lower, but the mills 
are making no concessions on orders for direct mill shipment 
and consumption remains heavy. The decline of 98 cars in 
the rail trade this week is to be accounted for by the inactivity 
of country yards in the middle West where unfavorable 
weather has slowed up farm consumption. California also is 
less active than it has been. Most of the mills have heavy 
stocks and are making concessions on many items, particularly 
commons, in order to move the surplus before the rainy season 
sets in. Prices are accordingly weak. 


Lumber Statistics Appear on Pages 58, 59 and 75; Market Prices and Reports on Pages 95 to 104 
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Southern Operator Puts Mills and Camps 
on 55-Hour Week and Will Observe 
All National Holidays 














Housron, Trex., Nov. 2.—To every employee in mills 
and logging camps of the Kirby Lumber Co. was sent 
last Friday a letter from John H. Kirby, president of 
the Kirby Lumber Co., advising that in future these 
mills and camps would close down on Saturday after- 
noons and on all national holidays. This will reduce the 
running time from 60 hours weekly to 55 hours and will 
effect practically a 10 percent reduction in the annual 
output of this group of mills. This step has been under 
consideration for some time by executives of the Kirby 
Lumber Co., and that it will be received with apprecia- 


tion by the employees is certain. This action is being 
taken independently by the Kirby Lumber Co., but it 
is quite likely that other producers will fall into line, 
just as was done over twenty years ago, when John H. 
Kirby announced that all of the mills of the Kirby 
Lumber Co., just organized, would be placed on a 
10-hour operating day, instead of the 11-hour day then 
prevalent throughout the South. 

Mr. Kirby, in a characteristic letter to his employees, 
whom he ealls his ‘‘pals’’? has advised them of this 
change in operating policy as follows: 


To the Employees of the Kirby Lumber Company: 


I doubt if it was ever my privilege to send a message to my 
pals which gave me more gratification than the one I am now about to 
convey. 


The management has decided that beginning with the lst of 
November we will establish in our mills and camps a 55-hour week. 
This will give you every Saturday afternoon for rest and recupera- 
tion, for attention to your personal affairs, for better provision 


for the comfort and happiness of your families and for your social 
and religious work. 


In addition to establishing this 55-hour week for you we 
contemplate suspension of work on all national holidays and espe- 
cially Armistice Day, Thanksgiving Day and Christmas for the remain- 


der of this year and on the other national holidays which will occur 
in 1926 and subsequent years. 


The first holiday you will observe will be Armistice Day, 
which occurs on November llth. It is fitting that red-blooded Amer- 
icans should celebrate it everywhere. It marks a step in the prog- 


ress and civilization of the world which should, in all the ages, 
be observed. 


I have had your hearty co-operation and teamwork during 
all the years of activity of this company and I have sought at all 
times to be thoughtful of your comfort and progress. This bulletin 
establishing these working hours for you brings me much happiness 
and I am sure you will receive it in the spirit in which it is of- 
fered, for it is based on thoughtful and deep concern for you. 


Faithfully your pal, 


free FiKLp 


President, Kirby Lumber Company. 
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Forms for 


Two million feet of lumber at an approxi 
mated cost of $80,000 was used in the construc- 
tion of 10,000 yards of concrete slab. Such is 
one of the interesting facts brought to light by 
inquiry into the construction of the Wacker 
Drive, a $9,000,000 project which is a part of 
the water front improvement program being 
carried out by the city of Chicago. The Wacker 
Drive is a double-decked thoroughfare and mar 
ginal dock, extending along the river from 
Michigan Avenue to Madison Street and involv- 
ing the tearing down of Chicago’s famous but 
somewhat dilapidated and fire-hazardous South 
Water Street wholesale provision market; and 
the erection, in its stead, of an imposing con- 
crete structure which speaks well for Chicago’s 
city beautifying program. 

To T. Arthur Evans, city engineer of designs, 
goes the credit for designing and planning 
this monster project. It is his office that has 
worked out the details for the plan, and the 
Mid-Continent Construetion Co., under the per- 
sonal supervision of President F. J. Herlihy, 
that is carrying out the contractor’s part of 
the program in building sections 3, 4, 5A, 5B, 
6, 7, 8, 10 and 11 of the drive. 

While it is generally supposed that building 
with concrete saves lumber, yet a veritable for 
est of lumber has been used so far in the con- 
struction of the Wacker Drive. In the construc 
tion of section 3, already completed, 1,400,000 
feet of lumber was used in the concrete forms. 
As this Jumber was used twice, it meant the 
buying of 700,000 feet. In addition to this, 





Form work and outer ramp wall. 
seventy-five feet underground 


the columns and capitals. In each 
2,400 feet of lumber is used 


of these 


Piers here shown have 





forms about 


General view of form work, northeast of Lake 





Street, showing double 


deck and form for slab construction 


Veritable Forest of Lumber Used in Drive Construction 


500,000 feet, used in the building of the caissons, 
went into the ground in permanent construction. 

In sections 4 and 5A, now under construction 
from Franklin to LaSalle streets, 1,800,000 feet 
of lumber was built into forms, torn down and 
reused. For this work, 900,000 feet was bought, 
and in addition, 600,000 feet went into the 
underground work of the caissons. On sections 
10 and 11 the lumber was used but once. This 
was inevitable because the contractor did not 
have the site and because the conerete was 
poured during cold weather when it is slow in 
drying and the forms have to remain standing 
longer. Approximately 2,000,000 feet of lumber 
was purchased for these sections. In these three 
sections so far, there has been bought a grand 
total of 4,700,000 feet of lumber, and it is esti- 
mated that for the balance of the work to be 
done on the drive, an additional 5,000,000 feet 
will have to be used. 

As most of the lumber is used twice, it is 
necessary that only good grades be purchased. 
As a result, practically all the wood used in 
form work is No. 1 fir and pine. If inferior 
grades were used, they would not stand the 
strain of being used once, torn down and built 
again. All the wood used for lagging the cais 
sons is maple hearts. 

It is estimated that for 20 square feet of 
slab construction, 8 feet of lumber is needed, 
which means that for each cubie foot of concrete 
poured, 160 feet of form lumber is used. As 
there are approximately 200,000 square feet of 
form area in each section superstructure, 1,600, 





been set 


Piling for dock and outer ramp wall. 
were used to reach hardpan 


000 feet of lumber is used in forms. In the 
thin walls, 200 feet of lumber is used to each 
cubic yard of concrete. In addition to the lum- 
ber specifically figured for the construction of 
the drive, there has been approximately 200,000 
feet needed for runway planks and _ scaffolds, 
which is used, worn out and thrown away. 

The form into which the concrete is poured 
is likened to a house turned wrong side out. 
The inside must be smooth, absolutely hole- 
proof, and perfectly constructed so that when 
the concrete is poured it will harden without a 
erack or a blemish of any kind. Every line must 
be true and every column just as designed. It 
therefore takes an experienced carpenter, who 
knows all the tricks of his trade, to fit the 
boards into the perfect designs of columns and 
capitals for which the job specifications call. 
And the fact that very little patching has been 
done after the forms have been stripped away is 
a testimony to the skill of the sawyers and ear- 
penters. ; 

The columns are octagonal with a 34-inch 
diameter and a capital flare of 7% feet. They 
are set 32 feet 6 inches apart, and vehicles on 
the lower deck can travel in a circle 40 feet in 
(iameter. It is estimated that approximately 
2,400 feet of lumber is used in the form work 
of each column, 

In the dock construction, it was decided that 
for paramount safety, it would be necessary to 
found the piers on hardpan, which meant carry- 
ing them through 75 feet of elastic clay to find 

(Concluded on page 76) 





White oak piles fifty feet long 
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Automotive Industry’s Expansion Has Made for Growth of Flint, Mich.— 
Retailer's Plan for Financing Small Homes Quickly Releases Capital 


The Flint Lumber Co. and the city of Flint, 
Mich., have both grown larger since last we 
visited them. We remember that, during our 
former visit, Reinhard Kleinpell, the presid- 
ing genius of the Flint Lumber Co., took us 
around to the Chevrolet factory, then in its 
infancy. There we were told with pride that 
within a few months the plant would have a 
daily output of 15 cars! Since that time 
this plant has become an important unit of 
General Motors, and its daily output is 2,000 
cars. Not so many years ago, as the life of 
a town is measured, the Buick plant had a 
big sign painted where travelers could read 
it announcing that the annual capacity of the 
plant was 40,000 cars. At present the plant 
is producing between 900 and 1,000 cars each 
working day. One wonders what the output 
will be ten years from now. 

The growth of these factories, and of the 
Flint Motor Co., which is a comparative 
newcomer in the city, may serve 
as an index of the growth of 
Flint. It is a place of big build- 
ings and of rapidly spreading 
residence wings. Flint has other 
industries of importance, but its 
rapid growth has been centered 
about the motor industries. It 
has the A C plant, one of the’ 
units of General Motors, that 
produces spark plugs and speed- 
ometers and other accessories. 
The du Pont interests have a 
plant that, we believe, spe- 
cializes in motor body enamel. 
Buick employs some 18,000 men, 
and so on down the list. Flint 
has a personal interest in the na- 
tional desire to take to wheels. 

With a population that is vari- 
ously estimated at 125,000 to 
150,000 it has been inevitable 
that the housing problem should 
be acute and that the local lum- 
ber yards should have expanded 
to meet it. The Flint Lumber 
Co., located near the center of the city, 
covers a big ground area, and it has just 
completed a big new warehouse. This build- 
ing is of modern mill construction and houses 
finish, flooring, doors, sash and the like. It 
is elevator equipped, and is directly con- 
nected with the mill. Special millwork finds 
shelter here until it is needed at the job; and 
at the time of our visit we saw quantities of 
special windows made for the Y. W. C. A. 
Building that is in process of erection. Mr. 
Kleinpell said it was a little hard to plan 
the best distribution of stock in the ware- 
house until the plans were actually tried out 
in use. He thinks he has this distribution 
pretty well worked out, but he said candidly 
that he was quite ready to change it around 
if experience shows that a better way is pos- 
sible. We were interested in the present use 
of the basement. This is a roomy space that 
in time may be taken over for stock; but just 
now it is used by the yard and office force 
as a garage. In it stood a flock of cars of 
all kinds and sizes. Any person who has 
ever tried to find a parking spot in Flint 
and has been confronted with “No Parking” 


and “Fifteen Minutes Parking” signs will 
appreciate how valuable a service this is to 
the men. They can leave the machines here 
and know that they will be safe from the 
torrents of traffic and from the unwelcome 
attentions of tag-hanging traffic officers. 
The mill employs about twenty-eight men 
just now, but the force is elastic and often 
numbers twice as many when the pressure 
for finish and cabinet work is heavy. We 
were interested in one of the rather unusual 
lines which this mill turns out. In garages 
you’ve seen easel racks upon which are ar- 
ranged gears and pinions and other small 
parts from the gizzard of the car. Well, the 
Flint mill makes quantities of these racks 
for the Chevrolet people. The factory fur- 
nishes the felt cloth and the gears, and the 
mill makes the easels and assembles the dis- 
plays. It also crates the boards for ship- 
ment. This seems to be a steady job and 





Convenience and comfort have been built into this small cottage designed 
for an automobile factory worker by the Flint Lumber Co., of Flint, 
Mich., and its beauty makes the owners proud of it 


one that can be worked upon at any time. 

Mr. Kleinpell seems to be the same busy 
man of affairs, only more so; but as usual his 
friendliness led him to forget his burdened 
desk, and he took us around the big city and 
showed us its busy industry and its show 
places. It soon became apparent from his 
casual and modest account that he gives a 
great deal of time to civic enterprises. And 
so, too, does Mrs. Kleinpell. She is serving 
as president of the Y. W. C. A. during this 
difficult and important building period; a 
task calling for tact and executive ability of 
a high order. We stopped at the Hurley 
Hospital and looked at the new nurses’ home. 
I admired the beautiful paneling and trim 
in the big reception room and learned by 
chance that it was made in the Flint mill. 
I noticed a tablet in the hall and learned 
from it that Mr. Kleinpell had been presi- 
dent of the board when the building was 
erected. He explained that he takes no part 
in local politics, and that a good friend had 
finally prevailed upon him to accept a place 
on the board as a civic duty. He is now and 
has been for some time president of the 


board. Quite naturally he was interested in 
the woodwork and has every reason to be 
proud of its appearance; but the object he 
showed us with most pride and pleasure was 
one in which he had no personal share. It 
is a grandfather’s clock, a handsome piece 
of furniture. The case was made by hand by 
a man 80 years of age who is carpenter and 
repair man on the hospital staff. The matron 
told us that the one thing the old gentleman 
will not do is to be party to a piece of slov- 
enly work. If it is only the driving of a 
nail he measures and plans until it is in 
exactly the right place. 


Financing Workers’ Homes 


We were especially eager to learn how so 
much house building in the city had been 
financed. There are many big and beautiful 
homes belonging to wealthy men, but the 
planning and financing of these undertak- 
ings present no special problems. 
Certainly they need not concern 
the city in general. But the 
great bulk of the building in 
Flint consists of workingmen’s 
homes; four, five, maybe six 
rooms. Financing these does 
present a very important prob- 
lem, and it is being met in a vari- 
ety of ways. 

Mr. Kleinpell told of a number 
of plans which. we’ll mention a 
little later; and then he told us 
a little of a plan which he has 
worked out for his own cus- 
tomers and that has been in suc- 
cessful operation for a number 
of years. As is true of nearly 
every retailer, Mr. Kleinpell 
knows of families of the right 
— sort, good moral risks and de- 
sirous of owning homes, who 
have not money enough of their 
own to swing a building project 
even with the aid of the building 
and loan. If a man of this type 
owns his lot and has $500 or $1,000 and wants 
to build a home, he can often make arrange- 
ments with Mr. Kleinpell to build the house 
on contract on a monthly payment basis. 
The whole thing is thoroughly understood 
by both parties. The plan includes an addi- 
tion of 10 percent to the cost of the house. 
If, when the house is completed, the owner 
can arrange for a loan with a bank or a 
friend or any outside financial agency to 
take care of the sum still owing, Mr. Klein- 
pell simply remits the 10 percent. But if the 
owner wants to continue on a monthly pay- 
ment basis, the 10 percent remains and per- 
mits of discounting the paper to capitalists 
with whom Mr. Kleinpell has a standing ar- 
rangement. Several of these people will 
take anything he offers them, for they have 
done business with him long enough to have 
complete confidence in his judgment. Shortly 
before our visit he had sold $30,000 worth of 
this paper to one man at the discount of 10 
percent. He sent Mr. Kleinpell $27,000, 
which was the sum that had actually been 
invested in the paper. The $3,000 repre- 





sents the new owner’s profit and the com- 
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pensation for waiting for the payments. 
Mr. Kleinpell got his usual profit and still 
had the ready money with which to continue 
these operations. He has to endorse the 
paper and carry the risk, but he has that in 
mind when he picks out the people for whom 
he builds. Up to date he has not had to 
take over a single house. 


Discounting Frees Capital 


“Some people, even some associated with 
me in business, think I should not add this 
10 percent service charge,’ Mr. Kleinpell 
said, “but I think they are wrong. In the 
first place these customers understand about 
this addition before they close the deal. 
They agree to it and are ready to have it 
added in order that they can get their houses 
at once. In the second place it is a practical 
necessity. Our working capital would 
speedily be tied up if we had no outlet for 
this paper, and we would have no outlet for 
it if we could not offer these capitalists a 
bonus for taking it over. Then we’d have 
to stop this kind of service. In the third 
place, a service of this kind is ac- 
tually worth that additional amount, 
and these customers of mine see 
that it is worth what it costs and 
readily agree to pay it. I have 
about twenty-five houses going up 
now on this financial plan.” 


Puts Beauty in Small House 


As we drove about the city Mr. 
Kleinpell stopped in front of a 
pretty little house that one could 
see was very new. In fact the own- 
ers had been living in it only about 
four weeks at the time. It was one 
of the projects financed under this 
plan and belongs to a factory op- 
erative, a drop forge worker. The 
house is most attractive, built ac- 
cording to one of the compact, care- 
fully planned layouts which in our 
opinion is one of the most useful 
and satisfactory achievements of 
the modern art of architecture. 
Like most people who have any con- 
nection with the building business, 
we admire the great houses that are 
built with but secondary attention 
to cost and much attention to the 
business of producing an artistic ef- 
fect. Modern domestic architecture 
has some notable achievements in 
this field, and we have infinite re- 
spect for the architects who can 
produce them. But we have a re- 
spect rising to enthusiasm for the 
men who can bring the beauty and 
utility of modern architectural achievements 
to the small house where cost is a highly 
important factor. A person needs to go 
back but a comparatively few years to find 
show houses, costing several times as much, 
that did not have the artistic and livable 
qualities of this little cottage. Of course 
one thinks first of plumbing and electricity; 
but aside from these important modern fac- 
tors, this little house in layout, fenestration, 
proportion, ventilation, arrangement and in- 
terior finish far outdistanced the average 
$10,000 house of a quarter century ago. It 
is not as large, of course; and naturally it 
does not attempt the old massive dignity. 
But for easy care and comfort this small 
house is a long advance over its more pre- 
tentious predecessor. 

The pride which the mistress of this house 
took in her home was something worth trav- 
eling a long distance to see. She took us all 
over it; down into the spacious, well lighted 


and airy basement, through the two bed- 
rooms with their connecting bath, into the 
clever little kitchen where every convenience 
was thought out in advance. She called our 
attention to the finish in the living room and 
dining room; the entry ways, the porch. She 
was busily engaged, when we got there, in 
varnishing the front screen door; partly be- 
cause she wanted it varnished and partly to 
surprise and please her husband. The toys 
and the little garments about the house in- 
dicated the presence of a youngster; and 
while we didn’t ask, we have a plugged nickel 
that says this little person was the real in- 
centive to home ownership. 


Put Home Ownership First 


This little house cost $4,100, including the 
10 percent service charge. When these buy- 
ers entered the market for a home they con- 
sidered buying a house on another street. 
Instead, they got Mr. Kleinpell to duplicate 
it for them. He added some features the 
other house did not contain, used a better 
grade of finish and had the new home ready 





Down through the ages the constant use of lumber is proof that 
it is the best amd most economical for home building. Are you 
planning a lumber-built home? Let us help you with your plans. 


Veit & Davison 


Lumber Company 


Yards, Factory and Office—Avon Street at G. T. R. R. 





This Flint (Mich.) retailer knows where his customers’ and his 
own best interests lie, and his advertisement is a good word for 


wood as a home building material 


in a short time. And one of the things that 
doubtless add to the owners’ satisfaction is 
the fact that this new house is costing them 
several hundred dollars less than the ready- 
built house would have cost them. Mr. 
Kleinpell asked if they wanted a garage, and 
they said no. They were going to pay out 
on the house before buying acar. This spirit 
probably explains why he was so willing to 
extend them the necessary credit. 


Garages Helped Sell Homes 


And yet he adds that the possession of a 
car in Flint is not necessarily an indication 
of a lack of thrift. Many of the new resi- 
dence suburbs do not as yet have street car 
service, and people could not live there with- 
out some means of transportation. Under 
such circumstances the possession of a mod- 
est car may be really an indication of thrift. 
People are willing to go out to these places 
where lots are not so expensive and to 


carve out homes for themselves. Mr. Klein- 
pell told of a promoter who cut up a tract 
into half-acre lots and built a number of 
houses. But he was unable to sell them, and 
he finally asked Mr. Kleinpell what could be 
the trouble. Mr. Kleinpell suggested that 
he build garages on a couple of the places 
and see if they made any difference. He did 
so and at once sold these two places. He 
added garages to the rest and sold them, too. 
It doesn’t follow, though, that all Flint people 
are wise and careful about such things. Mr. 
Kleinpell told of one mechanic who had built 
a house on monthly payments and had it 
nearly paid for. The man and his wife got 
restless, finally sold their equity for much 
less than it was worth, paid off what they 
still owed on the building, bought a second- 
hand car and within a few months had neither 
the car nor anything else to show for their 
good start on home buying. These things 
happen everywhere. 

We don’t want to give the impression, 
though, that all Flint houses are workmen’s 
cottages. Perhaps to convince us of this 
Mr. Kleinpell took us around the 
city and showed us some of the 
beautiful places owned by men of 
wealth. Then he showed us a new 
subdivision called Woodlawn Es- 
tates, a project of which he is 
president. It lies on a tract of roll- 
ing ground covered with fine native 
timber. The streets have been laid 
out on curves with such skill that 
near neighbors are quite isolated 
from each other. This is a carefully 
restricted subdivision, but the re- 
strictions are made to suit the char- 
acter of the lot; and it is possible 
to build homes of comparatively 
modest cost. While it probably 
would not be possible to build a 
tiny cottage in Woodlawn, the place 
is not out of the reach of people of 
comparatively modest wealth; and 
the gradations have been made with 
so much skill that Woodlawn will be 
a beautiful and distinctive place 
and not a settlement exclusively of 
millionaires. The place was just 
getting under way at the time of 
our visit, and yet a number of beau- 
tiful homes, costing many thousands 
each, had already been constructed. 
It had all the marks of being one 
of those suburbs which skilled city 
planners are scattering about the 
country; a place where natural 
beauty is conserved and accented 
and where living is not reduced to 
a regimented, rectangular, crowded 
existence. Some critics, notably Henry Ford, 
are of the opinion that the old-fashioned city 
life of many layers where people are crowded 
into stifling areas is breaking down. Peo- 
ple are going back to the country; not to 
farms, to be sure, but out where the ad- 
vantages of country and urban living can be 
combined. If this is true, such projects as 
Woodlawn Estates are doubtless in the path 
of destiny. 

More about Flint next week. 

THE BUREAU of entomology, United States 
Department of Agriculture, in response to a 
number of inquiries states that timber killed by 
the chestnut blight is usable. Borers infesting 
living trees die as soon as the tree is cut. Where 
sound wormy chestnut is used for the cores of 
veneer, worms emerging from the veneer do not 
come from the worm-eaten chestnut but from the 
hardwood veneer. The injury is caused by 
beetles which lay eggs in the pores of the sap- 
wood of many species of hardwood but which do 
not attack chestnut. 
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News and Business Ideas for Retailers 


Promotes Sugar 
Beet Growing 
STERLING, KAN., Nov. 
Seing~—s fully 
scious that its own pros 
perity is closely bound 
up with the common in 
terests of the communi 
ty, and that the business 
of retailing Jumber can 
thrive and develop only 
in proportion to the 
prosperity of the agri 


Ae con 


of hard-surfaced roads often seems a disaster. 


ee A VALUABLE STOCK IN TRADE.—To retailers in small towns the coming 


They expect to sit by helplessly and 
see their customers drive to larger places to do their important buying. It may not 
be so serious a matter for lumber dealers as for clothing merchants and dealers in other 
But even lumber dealers do not 


They occasionally see bills of lumber brought in by truck from distant yards, 


goods that are easily hauled home in motor cars. 
escape. 
and this of course is a direct loss. But almost if not quite as serious as this is the habit 
formed by local people of looking for building accessories and eventually for building 
ideas in other markets. Ideas form a big and valuable part of the stock in trade of the 
modern lumber merchant; and if he fails to furnish them in reasonable quantities and 


of a useful kind he is sure to see his volume of sales diminish. 


Dealer Features 
Certified Lumber 

Houston, TEX., Nov. 
2. — ‘*Certified lumber 
is worth more,’’ Lynch 
Davidson & Co. tell the 
Houston public and the 
citizens of every town in 
Texas and Oklahoma 
where the company 
owns a yard. In all of 
the concern’s advertis- 


ing the phrase, ‘‘ David- 


cultural community, the ° son’s Certified Lum- 
D. J. Fair Lumber Co. Some small-town store keepers have proved that they can meet the problem raised ber’? appears. It has 
has long been distin by good roads. They have changed their methods and stocks and especially their stocks become one of the best 


guished not only for its 
whole-hearted support 
of all enterprises tend 
ing to increase the com 
mon prosperity, but 
also for its enterprise in 
Jaunching movements 
calculated to benefit the 
community. 


of ideas. 


Its latest move along 
this line is the promo 
tion of irrigation in the 
Arkansas valley, where 
the company during the 
Jast year has been car 
rying on an experiment 
in raising sugar beets. 
The crop, maturing in 2 
few weeks, will be 
shipped to the sugar 
beet factory at Garden 
City, Kan. D. J. Fair, 
president of the com 
pany, thinks that this 
venture will return a 
profit of better than $50 
an acre, which demon 
strates that there are 
large possibilities for 
the farmers of that sec- 
tion in the raising of 
sugar beets. 

‘“We decided some 
time ago that the rea- 
son we were not having 


gift-shop articles. 


little sale. 


home. 


ings. 


more lumber business was that the farmer was construction work with this material but it is 
not making enough profit per unit acre,’’ said good for the price, 24%4e¢ a foot.’’ ‘«Davidson’s Certified Lumber.?? 
Mr. Fair, in discussing this proposition. ‘‘It The thing worth remembering is that such 


was the logical conclusion that we needed great- 
er production, at a better net price per acre. 

‘‘We are satisfied that the growing of beets 
offers one way of increasing the net profit per 
acre, if we can irrigate at a cost of $2.20 per 
acre foot of water. We are trying to develop 
the growing of beets and other profitable crops 
in this valley, and are receiving a great deal of 
eneouragement as far as the farmer and mer- 
chant are concerned.’’ 


Frankness in Advertising 

Successful merchandising, either 
in the lumber business or in any 
other, usually consists in selling 
people what they want to buy. Pos- 
sibly in some cases it forces the 
merchant to sell things he can not 
fully recommend, knowing that the 
customer probably would be better 
off to buy something of better qual- 
ity. This does not contradict, 
however, the statement with which this para 
graph started. Customers frequently want to 
buy inferior lumber when they know that it is 
inferior. They balance the deficiency in qual- 
ity against the saving in price, and are satisfied. 

The lumber dealer can safely sell the poorer 
grades if he is honest and frank with the cus- 
tomer in respect to them. W. H. Shoup, lumber 
dealer at Phoenix, Ariz., recently advertised: 
‘*Five Car Loads of Cheap Lumber at a Cheap 
Price.’’ This ‘‘ad’’ went on: ‘‘ Mostly 1x12, 
2x6, 2x8, 2x10, and 2x12. You can not do good 


Lumber dealers can do the same things. 


lems are quite alike. 


The object is not simply to get volume of business. 
been wise about this and have made themselves virtually into Woolworth stores. 
object is to complete as far as possible the service involved in building and equipping a 
If all lines can not be taken on, then those should be chosen that will attract 
public attention to the dealer's round of service; that will impress upon the community 
the fact that the dealer is a wise helper in the business of getting the right kind of build- 
Such a dealer will be offering a service which includes the necessary stock of 
building materials and the necessary stock of ideas. 


But one thing to which the dealer needs to give attention is his 
stock, to be sure that he has enough and yet not too much; and this applies not only to 
the amount of lumber and cement but also to the number and kind of sidelines. 


a dealer is first of all a lumberman, and lumber is the most important material in his 


say that the ideas come first in importance. 


truthful description of cheap lumber is_ effec- 
tive in selling it. And there are no come-backs, 
as the customer has been squarely told and fully 
understands just what he is buying. 
CARB ERBEBRERRAABAGEAZSL 

LARGE SUPPLIES of crude sulphur discovered 
in the United States in recent years may prove 
of considerable importance to the building in- 
dustry. It has been found that the treatment 
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There seems to be reason for be- 
lieving that the small-town yard which takes thought can have as large a measure of 
prosperity under the new conditions as under the old. 


It is a matter of merchandising; of recognizing and meeting changes. 


yard. But the object of his endeavors is to furnish certain necessary ingredients for the 
erection of buildings, and he can not stop at some arbitrarily chosen point. 
hardware store has failed or is going to seed, the lumberman must see that hardware 
is available to his customers; not only nails and barn door hangers, but hay rope and 
door hinges and lock sets and even foot scrapers and door bells. Small-town yards that 
have succeeded under such circumstances have carried some lines that seem odd; such 


as kitchen ware, electrical equipment, radio supplies and such things as flat silver and 


The principle involved is not of course to add such tag ends as promise to have some 


Some yards have not 


There are successful dealers who 


known retail lumber slo- 
gans of the Southwest. 


In the face of the 
contention of certain 
advertising men and 


No two prob- A 
i lumbermen that ‘‘ certi- 


fied’? doesn’t mean 
anything when applied 
to lumber, an increasing 
number of lumber con- 
sumers apparently have 
become convinced that 
Lyneh Davidson & Co.’s 
trade-mark, motto, 
guaranty, or whatever 
one chooses to call it, 
has a very definite 
meaning and value. 

With every bill of 
lumber sold by the com- 
pany goes a certificate 
that the lumber — pur- 
chased is all that it has 
been represented to be. 
““<Tn every sense the cer- 
tificate is a guaranty as 
to the quality of mate 
rial we sell,’’ says J. H. 
(Jack) Cook, vice-presi- 
dent and general man- 
ager, and originator of 
the trade-mark. 

Conspicuous about the 
premises of every house 
being constructed of 
materials sold by the company is a sign reading 
‘* Davidson’? 
and ‘Certified’? have beeome almost synony- 
mous. 

Lynch Davidson, himself, in his campaign for 
governor of Texas last year, was pleasantly sur- 
prised more than once in out of the way places 
to hear the man introducing him on the plat- 
form at political gatherings refer to ‘‘certified 
lumber.’? The company’s sales department 
smiles at skepticism and doubt as to the value of 
trademarking of lumber by an individual concern. 

Not long ago a correspondent of 


Such 


If the local 


The 





AVIDSON & C 


2600 CANAL 


PRES .1S 


of Portland cement concrete with sulphur in- 
creases its strength, makes it impervious to 
moisture and improves its resistance to destruc 
tive agencies. The tensile strength of cement 
mortar briquets when impregnated with the sub- 
stance is increased from five to ten times. 
Other building materials such as building brick, 
sandstone, and fiber board are amenable to 
treatment simply by immersion in a molten 
sulphur bath. Sulphur is available in almost 
unlimited quantities and at less than one cent 
a pound. 


3. 


WD es I: 





Retailer’s billboard which features ‘‘ certified lumber’? 


the AMERICAN LUMBERMAN was 
present at the Rice hotel in Hous- 
ton when a group of men interested 
in advertising were discussing 
among other things the trade mark- 
ing of lumber. It appeared to be 
the consensus of the meeting that 
a trade-mark could be used to a 
considerable extent only by an as- 
sociation of lumbermen and not by 
any individual concern. 

‘“Tumber is lumber, wherever you 
find it,’’ one advertising man 
argued, ‘‘and there is no distinguishing 
difference as between high or low grades of 
lumber handled by different concerns.’’? And 
the view was further held that a trade-mark for 
lumber (not necessarily on the lumber itself) 
could be little more than a means of identifi- 
cation of that particular advertised product. 

‘“We have heard much of ‘Certified Lum- 
ber,’ ’’ one man said facetiously, ‘‘and yet we 
know there is no such thing as ‘certified’ lum- 
ber.’’ The audience laughingly assented. The 


remark went unchallenged, for there happened 
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to be no representative of the Davidson com- 
pany present. 

Undoubtedly, says General Manager Cooke, trade- 
marking of our lumber has had a decided value 
in bringing us new business and holding that busi- 
ness Which we already had. The expression, “Da 
yidson's certified lumber is worth more,” not only 
has served to attract the attention of the would be 
purchaser of lumber, but has acted as an ever 
present reminder to the company’s executives that 
our lumber must be of a quality that will measure 
up to our claims for it. 

Whatever else may be thought of the meaning 
or lack of meaning in the term ‘Certified lumber,” 
we know that our company has put a meaning in 
it and proposes to back it up to the uttermost. 
We have come to observe the fact that in resold 
houses built of our materials, real estate men offer 
as a recommendation of the houses the statement 
that “Davidson’s Certified Lumber’? was used in the 
construction. We have had customers come back 
to our yards time after time for “some more of 
that certified lumber.”” We believe in our product 
in & Way that induces others to believe in it. 

The firm of Lynch Davidson & Co. was estab- 
lished in 1921; or, rather, it was a merger of 
three old established concerns, the Continental, 
the Southland and the Mardez lumber compa 
nies. The head of the concern, Lynch David 
son, was born in the piney woods of Kast Texas 
and grew up in the lumber business. 

The company has yards in Oklahoma at Car 
ney, Tryon and Wellston; and in Texas at Deni 
son, Sherman, Dale, Luling, San Muarecos, Na- 
bank, Shiner, Kingsville, Corpus Christi, 
Robstown, Pharr, Mission, Rio Grande City, 
Angleton, Alvin and Houston. General offices 
are in Houston. 

The advertising of the company is noted for 
its attractiveness, particularly on bill boards, 
where some suggestion is given usually of the 
process of bringing lumber from the forest to 
the house or a presentation given of the at 
tractiveness of a home built of ‘f Davidson’s 
Certified Lumber.’’ 


Personal Service Attracts Business 

COLORADO SPRINGS, CoLo., Nov. 2.—‘‘ There 
is a Personal Service at Collier’s,’’ reads a large 
white billboard with black lettering, on the out 
skirts of this city. That is all the message says, 
and the stranger might well wonder what is 
meant by ‘‘personal service’? unless he is ae 
quainted with the personnel of the Collier Lum 
her Co. The management is entirely in charge 
of three members of one family: Thomas J. 
Collier, president; C. L. Collier, vice-president ; 
and T. M. Collier, secretary and treasurer. 

Four years ago the Colliers came from Salina, 
Kan., where. they were engaged in the retail 
farm machinery and hardware business, to 
Colorado Springs, where they started to retail 
lumber. Today, at 543 West Colorado Avenue 
the ‘‘home of, personal service’’ stands out as 
attraetively and strikes the attention as much 
as the advertising billboard. All the buildings 
are painted white, with black lettering, but for 


variety, running along the top of the main 
office and the front shed, the lettering is white 
on a black bagkground. 

The Collier company is not the largest con- 
cern of its kind in the city, but, due to its 
practice of giving personal service, and the 
neat appearance of its yards, it has built up 
a nice business within the few years it has been 
operating. The office itself has a ‘‘homey’’ 
atmosphere, and every customer is made to feel 
that those in the office take a personal interest 
in him, apart from the immediate sale of lumber. 

Building hardware is considered an indispen- 
sable line to be handled in connection with the 
lumber business. Perhaps this is the result of 


COLLIER LUMBER 


I know I can not tell its true story and neither 
do I think anyone else can till time has recorded 
its influence on those who were present and upon 
others with whom they in the future may labor. 

For months and months as the farmers had seen 
their efforts to raise their accustomed crops prove 
to be failures and one disappointment follow an- 
other, as a result of the drouth, they became so 
despondent that all community fairs were aban- 
doned and nothing talked about so much as how 
they could possibly exist until another harvest sea- 
son. In the midst of all this gloom came the an- 
nouncement that the Howell Lumber Co. would 
hold a county-wide fair on Sept. 26 in their office 
and lumber sheds. This was a surprise and many 
very frankly criticised the idea, others laughed 
about its absurdity and almost all thought their 
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Home of retail lumber firm which emphasizes ‘‘ personal service’ 


the Colliers’ former business, but at any rate, 
they find it pays to carry a complete line of 
building hardware and tools and to give it a 
prominent place in their advertising. 
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Little Girl’s Story Wins Prize 

Bryan, TEx., Nov. 2—The prize of $10 of 
fered by the Howell Lumber Co., of this city, 
for the best story written by a farm boy or girl 
under eighteen years of age describing the free 
county agricultural fair recently held by the 
company, was awarded to Estelle G. Armstrong, 
a little girl eleven years of age, living in the 
Tabor community in Brazos County, nine miles 
from Bryan. There were twenty-one contestants 
for the prize. 

The judges commented upon little Miss Arm 
strong’s effort in the following language: 
‘““This story is unique, and decidedly the best 
discussion of the value and effect of the fair. 
It is awarded first place because of its eco 
nomie soundness.’ 

| Nore: An illustrated story describing the 
fair which inspired this composition appeared 
on pages 50 and 51 of the October 31 issue of 
the AMERICAN LUMBERMAN.—EDITOR. | 

The story which won such high encomiums 
from the judges reads as follows: 

A lot of the people who attended the Howell 
fair can quite easily tell all about the things ex- 
hibited and to whom the prizes were awarded, but 
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This Week’s “Timely Tip” 
“Figger” This Out! 


“Last week I rode out on horseback a mile from town 
and sold one farmer $74 worth of storm sash.” 


Thus writes Edwin O. Gord, manager of the Stokely 
Lumber Co.’s yard at Callender, Iowa, in a letter to the 


Here’s the problem: If a man can go out on horseback 
and pick up a nice little order as easily as that, how many 
orders ought a man with an automobile to secure with the 
same expenditure of time and effort? 


Watch for next week’s “Tip” 
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efforts would prove futile. They asked, without 
expecting an answer: JIlow can a fair—a farm 
exhibit-—be made worth while in the face of a 
complete crop failure ? 

Mr. W. S. Howell himself was and is the answer 
to all the questions asked and more. Right here 
let me say that Mr. Howell alone is the Howell 
Lumber Co., and it was he alone who conceived 
the idea of bringing the people of the county to- 
vether so that one might inspire the other to 
“carry on.” 

It is true enough he had the loyal support of 
people from all parts of the county and it was their 
lovalty that made his efforts such a brilliant sue 
cess, but it was through his thoughtful kindness 
that the event was made possible. 

Space will not permit the cataloging of the dif- 
ferent exhibits nor do I think it necessary, but I 
want to say that during the day I heard lots of 
people who have attended both county and State 
fairs say that every exhibit would have done credit 
to any fair they ever saw. Each exhibit was am 
object lesson within itself, but to my mind the 
ereatest object lesson of the day was the broad 
minded, big hearted Mr. Howell, whose kindness 
and liberality has given inspiration to so many 
boys and girls, men and women, and communities. 
Deep down in the hearts of each and every one 
who attended the fair is a fixed determination to 
pass these object lessons on to someone else—con- 
sequently the story of the IHlowell fair can not be 
told. 

Mr. Howell says that he is already laying 
plans for a bigger and better fair in 1926, when 
he expects that the exhibits to be displayed will 
attract at least 5,000 people to the yard of the 
Howell Lumber Co. He intends beginning 
compiling the catalog next February. Farmers 
are already making their plans to be represented 
at next year’s fair. The local bankers and 
merchants say that the day of the fair showed 
the biggest day’s business of the year, so 1t 
is evident that Mr. Howell’s big idea proved 
to be a good thing for everybody. 


New Planing Mill Nears Completion 

CoLumMBUS, OHIO, Nov. 3.—The FE. A. Pren- 
tice Lumber Co., 441 North Park Street, is 
pushing work on its new planing mill, designed 
to take the place of the one destroyed by fire 
about eight months ago. The 2-story mill, 
81 by 120 feet, is about completed and some of 
the equipment has been installed. The boiler 
house and dry kilns, a structure two stories 
high and 34 feet square, is under way also. It 
is expected that the entire plant will be ready 
for operation by Dee. 1. 


WHAT ARE your implements worth, Mr. 
Farmer? If you leave them out and let them 
take the weather what will be your loss? Why 
not build an implement shed and save this loss? 
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Retailer Practices and Praises End Piling of Lumber 


COLORADO SPRINGS, CoLo., Nov. 2.—AIl under 
cover—more than 120,000 square feet of it, 
That, in a nutshell, describes one of the most 
complete and uptodate retail lumber establish- 
ments in the entire Mountain States region. In 
fact, the Newton Lumber & Manufacturing Co., 
of this city, stands without a superior in its 
class, not only because practically every piece 
of lumber is under cover nor because the sheds 






advisability of storing green or damp material 
under sheds for fear of warping or other dam- 
age if it remained unused for a considerable 
length of time. There is some foundation for 
this objection when lumber is stacked flat but, 
according to the Newton company, not a piece 
is known to have warped or blown since the 
sheds have been built. The reason for this is 
that every piece rests upon a floor with plenty 
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Front elevation of big double shed of the Newton Lumber g Manufacturing Co., Colorado Springs, 
Colo., interior and cross-sectional views of which appear on this and the adjoining page 


are so extensive, but on account of the novel 
features that are contained within the big, well- 
stocked buildings. 

The most striking of the methods employed 
by this company is that of stacking all the lum- 
ber on end. The idea was put into effect by 
President W. E. McClung when a new shed, 225 
by 190 feet, was erected about a year ago. It 
was the question of providing floor space to 
house so much material that caused him to con- 
sider making the sheds slightly higher and con- 
structing them so as to allow for the end piling 
of everything from 1-inch boards to 2x12-inch 
planks, 12 to 20 feet in length. So successful 
has this proved to be that, wherever possible, all 
lumber in the Newton sheds is so stacked. Even 
moldings of various grades and sizes stand on 
end in separate dust-proof bins. The shed was 
designed entirely by Mr. McClung and his asso- 
ciates. 

A great advantage of this system is conser- 
vation of floor space. Lumber stacked in this 
manner occupies but half the space taken up in 
the usual manner. Another advantage is the 
ease with which a load may be put away or 
taken out. One man can easily perform the work 
ordinarily done by two, even to the handling of 
20-foot lengths of heavy timbers. The various 
stalls, as may be seen by the accompanying 
photograph, are marked Pi that one may see 
at a glance just how many pieces are left, and 
how many have been taken out. This makes it 
very easy to invoice and fill in stock. Again, 
a customer passing through the shed can see the 
kind and grade of lumber and pick out what he 
wants without removing a lot of boards or climb- 
ing upon the pile. The entire length of each 
piece is in plain view, which adds to its appear- 
ance and helps advertise its own worth. ‘‘We 
like our system of piling our lumber very 
much,’’ said Mr. McClung, ‘‘and believe it is 
the only way to handle stock economically.’’ 

Apart from the value of upright stacking 
from the standpoint of handling and selling the 
jumber, there are distinct advantages to the lum- 
ber itself. Dealers have often questioned the 








of cracks to permit circulation of air, and bears 
its weight upon its lower end instead of upon the 
pieces below it. In this way the drying process 
is completed without deterioration of any of the 
stock. To facilitate circulation the sheds are 
so constructed that the upper half of one side is 
slatted and the lower half closed, while the 
lower half of the other side has open work and 
the upper half is closed. This forces the air 
diagonally through and around the lumber in- 





boards from one side being placed opposite those 
of the adjoining compartment. The _ sheds 
themselves have concrete drives thirty feet wide, 
and alleys running through the center connect- 
ing the several main drives. 

This arrangement necessitates bringing the 
lumber from the cars in trucks, but this does 
not cause much extra work, as a Fordson tractor 
is used to pull the loads from the railroad 
tracks running along one side of the sheds to 
the various driveways where they are to be un- 
loaded. The side of one of the sheds nearest 
the track is used for storing cement and lime 
because it can be taken directly from the car 
into the shed without a second handling. 

The Newton company is not the only lumber 
firm in the Mountain States which practices 
the storing of all its lumber under sheds, but it 
is doubtful whether many other firms doing a 
strictly retail business have under cover as 
complete and varied stocks. There are many 
good reasons for making an investment of this 
kind, since it soon pays for itself in the saving 
of weather-beaten top boards that go to waste 
periodically from every pile of lumber stacked 
in the open. Added to this is the lessening of 
fire hazards, the prevention of loss from warping 
and blowing, and the increased attractiveness of 
the stock to the buyer. Perhaps the last item is 
as valuable as any from the sales standpoint. 

Although the company has been at its present 
location only four years the main plant and mill 
have been so remodeled and improved that 
little semblance remains of the building as it 
was when taken over. A second floor has been 
placed in the main building, housing the glass 























Note the end piling of lumber in this commodious and well arranged shed of the Newton Lumber 
and Manufacturing Co., Colorado Springs, Colo. The sign seen at the extreme right instructs cus- 





tomers to ring gong twice to summon salesman 


stead of merely flowing over it, as in the case 
where both upper halves are slatted; or checked 
altogether, as where the two lower halves are 
left open. 

The weight of the lumber stacked vertically 
does not place any undue strain upon the sheds, 
which are not built stronger than the ordinary 
type. In every stall an ‘‘A’’ is formed by the 











This building contains the offices and mill of the Newton Lumber §& Manufacturing Co., situated 


at Colorado Springs, Colo. 


department, show rooms, sash, special hard- 
woods and builders’ supplies. 

The glass department deserves particular no- 
tice, due to the volume of that commodity 
handled. Glass is received in carload lots and 
stored in the main building adjoining the mill 
so that the materials are handy in making up 
the orders. There is also considerable business 
done in windshields for autos, as this side line 
was found to pay well. For delivering glass 
orders a steel frame is set on one of the deliv- 
ery trucks. After the delivery is made the 
frame is hoisted by a pulley to the top of one of 
the large lumber sheds where it is out of the 
way. Thus the necessity of having a specially 
equipped truck for delivering glass is obviated. 
Three men are regularly employed to handle the 
glass trade. 


Two hydraulic elevators have recently been 
installed in the main building, one 7 by 16 feet 
and the other 7 by 12 feet, each having a capac- 
ity of 3% tons. These are situated close to the 
entrance of the second floor of the mill and 
near the center of the whole building so that 
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they are easily accessible from every depart- 
ment. 

The mill is modern in every way, the latest 
instalment of machinery being a 12-inch four- 
side molder. The mill employs fifteen to twenty 
men the year around. An unusual system is 
employed in connection with the company’s 


millwork. The door and sash department is 
located as close as possible to the glass depart- 
ment and the mill machinery. Here are stored 
doors and saslf in a compartment as nearly 
dust proof as possible. On one side of this large 
room are kept short pieces ready cut for making 
up standard sizes of sash. This work is done 
J 1x8 SHIPLAP SHEATHING 


during dull seasons in the mill, which helps to 
keep the mill force intact, and provides handy 
material in short lengths when the busy season 
comes with its heavy demands for such material. 

The company’s business during the last sum- 
mer has been exceptionally good, and the out- 
look is favorable for the fall and winter. 
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Cross section of the Newton Lumber § Manufacturing Co.’s shed, at Colorado Springs, Colo. 


appearing on the preceding page 
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See center photograph, showing interior of shed, 


Helping the Dealer Sell Farm Building Jobs 


To help the retail lumber dealer sell more 
lumber by putting him in position to furnish 
the farmers of his community with plans and 
practical suggestions for better farm buildings, 
is the purpose of the new ESSCO Better Farm 
Buildings Book now being offered to dealers by 
the Exchange Sawmills Sales Co., Kansas City, 
Mo. 

The thirty-two pages of this valuable book are 
filled with carefully worked out plans and de- 
scriptions of buildings that will pay for them- 
selves in increased revenue to the farmer, just 
as improved buildings and other equipment 
pay for themselves in the case of a well man- 
aged factory producing something that the pub- 
lic demands. 

There is no limit to the demand for the 
farmer’s products, and the big question with 
him is how to make his farm produce its maxi- 
mum in grain, hay, live stock, cream, eggs etc., 
at minimum cost, and to conserve these products 
until he is ready to market them. To accom- 
plish these ends, well planned buildings, adapted 
to their several uses, are most essential. The 
farmer can no more get the most out of his 
farm with poor or insufficient buildings than 
the manufacturer can turn out maximum out- 
put with incomplete equipment. Therefore in 
urging the farmer to build necessary buildings 
the dealer is really rendering him a service, es- 
pecially when he is able to place in the hands of 
his rural customer plans for such practical and 
well arranged buildings as those illustrated and 
described in the Better Farm Buildings Book. 

Any farmer should be interested, for example, 
in the plan for portable ‘‘A’’ type hog house. 
This is one of the most useful of the smaller 
buildings on an uptodate farm. Hog raising 
experts recommend the housing of hogs in small 
houses, rather than concentrating them in large 
buildings, and this movable ‘‘A’’ type hog 
house is one of the most practicable propositions 
that could be devised. 

Next shown in the book is a very sensible 
and well arranged poultry house, a building 
that every farmer needs, but which a great many 
of them do without, getting along with incon- 
venient and insanitary makeshifts. The plan 
shown for this poultry house should interest 
not only the farmer but his wife, who usually 
is in direct charge of the poultry operations on 
the farm. 

A larger hog house, of the half monitor type, 
shown in the book, is an economical starting 
unit for the farmer just going into the hog 
business. It is especially designed for the man 
having only a small number of hogs, yet is 
planned so that additions may be made to the 
building as the herd increases, if the owner so 
desires. 


Passing to the larger and more important 
buildings of the farm, there are shown plans 
for an admirable general purpose barn; also 
a cow barn that will pay dividends to any 
farmer who builds it, provided he does not now 
have one equally good, which by no means is 
the case generally. 

The waste and loss sustained by the farmers 
of this country through deterioration of farm 
implements by exposure to the weather is a 
blot upon the farming industry. It should be 
the ambition of every farmer to have his imple- 
ments, which cost real money these days, safely 
housed against the weather. The good looking 
and economically constructed implement shed 
shown in the ESSCO book points the way. An 
interesting feature of the plans for this build- 
ing is the provision made for a workshop, which 
is an exceedingly useful adjunct to any imple- 
ment shed. 

It is hardly possible to have too much granary 
space on the farm, at any rate the great ma- 
jority of farms have far too little. A portable 
granary is a valuable addition to the equip- 
ment of any farm. In the ESSCO book is shown 
plans for such a building, which can be built at 
a very moderate outlay. Being mounted on 
skids it can be moved from place to place when 
empty. For instance, during threshing time it 
can be hauled near the threshing machine, mak- 
ing a very short haul from the machine to the 
bin, thus saving much labor that usually is nec- 
essary in hauling grain from the thresher to a 
permanent granary located far away. The grain 
may be left in this building awaiting a favor- 
able market and then hauled direct to the ele- 
vator. With labor costs as high as they are at 
present these advantages are worth consider- 
ing, and the progressive farmer should be in- 
terested in having them presented to him. A 
plan for a very practical permanent granary 
also is presented. 

Other buildings shown include single and 
double garages, hog farrowing house, self 
feeder, milk house, portable brooder house, 
brooder coops etc. In addition to the generous 
assortment of farm buildings, there are shown 
plans for attractive and easily constructed 
garden fixtures, such as arbors, rose trellises, 
combination wagon bed ete. 

The book also contains considerable useful 
information regarding construction, all clearly 
expressed and illustrated so that it may readily 
be comprehended even by the non-technical 
mind. A number of useful tables for builders 
are included. With the book the dealer is sup- 
plied full material lists for all of the designs 
shown. 

An especially commendable feature of the 
book is that, so far as practicable, the plans 


are drawn to permit the economical use of short 
lengths, thus encouraging the use of such stock, 
and aiding in the movement toward conserva- 
tion of our forest resources. 


The dealer who wants to be well equipped to 
get his share of the farm building trade which 
is already beginning to develop and which is 
bound to steadily increase in volume, will find 
this book a most useful help in arousing inter- 
est in more and better buildings on the farms. 
A sample copy will be sent by the Exchange 
Saw Mills Co., Kansas City, Mo., to any retailer 
desiring to see same, and the books will be fur- 
nished in quantities, with the dealer’s name im- 
printed thereon, at nominal cost. 


Lumbermen Are Rotary Speakers 


MSCANABA, Micu., Nov. 2—Members of the 
Kscanaba Rotary Club were the recent guests at 
luncheon of George N. Harder, general mana- 
ger I. Stephenson Co., Wells, Mich., at the Wells 
boarding house. After a very enjoyable dinner 
and the regular business of the club, Mr. Har- 
der, a member of the business ethics committee, 
gave one of the most interesting talks of the 
year on ‘‘ Trade Associations.’’ 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association, of which Mr. Harder is a 
member, furnished the subject for his address. 
He showed that the fundamental object of the 
association is to protect the interests of the 
manufacturer and the consumer. He pointed 
to the adoption of a universal grade-marking 
system and an inspection system as valuable 
protection to the buying public. He told 
how the organization encourages the use of 
native woods to save freight charges and 
of other activities, sponsored by the asso- 
ciation, for the purpose of giving equal protec- 
tion to the public and the manufacturer. The 
Rotarians present agreed that the meeting was 
one of the most successful held for some time. 


SanTA Rosa, Cauir., Oct. 31—At a recent 
meeting of the Santa Rosa Rotary Club, the 
main speaker was Clayton W. Green, president, 
Golden West Lumber Co., San Francisco, Calif., 
who spoke on the subject of building materials. 
The speech was given in an interesting manner 
as Mr. Green is thoroughly acquainted with his 
subject. 

Up To Aug. 20, the United States Forest Serv- 
ice in Oregon and Washington fought 1,279 for- 
est fires. Of this number, 851 were held to a 
quarter acre. 
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Lumber Dealer’s Weighing Service Is Trade Magnet 


30ULDER, COLO., Nov. 2.—A set of good plat 
form seales is a valuable advertisement for a 
lumber dealer in a small community, in the 
opinion of W. Hayes Lyon, of the Lyon Lumber 
Co. Of course the value will depend somewhat 
on the location of the lumber yard in relation 
to the route traveled by trucks and wagons 
carrying loads that require weighing. If a 
truck must be driven considerably out of the 
way, the driver will seek some other seale that 
is more convenient. 


the city scales are no better. He sold coal as 
well, and for that reason needed scales, but he 
also had in mind the value such an adjunct 
would be to the community, and therefore the 
udvertising value to his own business. 

Now all of the loeal wagons and trucks com 
ing in from the mines stop at his place to be 
weighed. He charges a fee of 10 cents for this 
work. The amount is small, so no truck driver 
could object to it, and of course not large 





Not only is the scale 
a good advertisement 
for the lumber com 
pany, but it is a prof- 
itable investment in 
itself. 

When Mr. Lyon op 
ened his lumber yard 
in Boulder a few years 
ago, he sought a lo- 
cation on one of the 
main traveled high 
ways into town, as he 
wanted as many farm 
ers as possible to pass 
his doors. A further 
reason was that this 
road led to a number 
of coal mines situated 
a few miles from 
soulder, ‘“f‘wagon 
mines’’ as they are 
called, and there 
would be considerable 
hauling of coal past 
his place. Then he in 
stalled at the edge of 
the highway the best 
platform scales he 
could get, considering 
the business, the size 
of Boulder ete. Even 


Display of the 


pear on the walls, 





Dascomb-Daniels Lumber Co., Boonville, Mo., at the 
Central Missouri Roundup held in that city Oct. 15 to 17. On the 
counter is seen a small model house, with arbor and white picket fence. 
Photographs of houses for which the firm furnished the materials ap- 
Other features of the exhibit were samples of roofing 
and various building specialties 


Notes From the Realm of 


Building Contractors to Confer 

A national conference of building contractors 
will be held at the Congress Hotel, Chicago, on 
Tuesday, Nov. 17, beginning at 10:00 a. m. 

Among the questions which will be discussed 
are the following: 

What is the building outlook for 19267 

Is the present labor supply adequate to meet 
the demands of the industry and will it meet the 
requirements of next year? 

Will wage increases for 1926 be justifiable ? 

Does the present apprentice training movement 
meet the needs of the industry ? 

What of the effort of labor to extend the five 
day-week ? Will advances in this direction in cer 
tain trades extend to others unless checked at this 
time? 

What can be done to eliminate those restrictive 
practices in labor agreements which unnecessarily 
and unjustly increase building costs ? 

Invitations have been sent to the majority 
of the local, State and national contractor or 
ganizations, as well as to hundreds of individ 
ual employers. Replies to date indicate that 
most of the leading construction centers of the 
country will be well represented, and the con 
ference promises to be the best attended and 
most helpful meeting of contractors ever held. 


To Formulate Building Standards 

The board of directors of the National Asso- 
ciation of Real Estate Boards, at its meeting 
in Chicago on Oct. 30 and 31, authorized the 
formation of a National Conference Committee 
on Better Building, which will aid the buyers of 
moderate priced homes and the organizations 
which finance the building of these homes, by 
setting up standards of building. 

Thirteen national associations of architects, 
contractors, lumber and material dealers and 
building and loan and insurance men will be 
invited by H. U. Nelson, executive secretary of 
the National Association of Real Estate Boards, 


to join in the setting up of these standards by 
appointing a representative on the conference 
committee. Charles G. Mdwards of New York 
City, president of the National Association of 
Real Estate Boards, will represent the realtors 
on this committee. The board of directors 
authorized $1,000 for the conference committee 
and the other associations will do the same upon 
appointing their representatives. 

This committee, which will choose its own 
chairman, will prepare construction and housing 
standards by which houses may be classified, 


Wood house still in good preservation after two centuries of use 


formulate those standards into a report for the 
represented organizations, and suggest practical 
means of applying the standards to the buying, 
selling and construction of real estate improve- 





enough to make or break the lumber business. 
In fact, the fee scarcely pays for the cost of 
the work, apart from the advertising value of 
the service. 

That it is a good advertisement there is no 
doubt, for it gives Mr. Lyon or his employees 
un opportunity to become acquainted with the 
truck drivers, farmers ete. 

At Longmont, Colo., the company operates 
unother yard, located close to the railroad 
track, and there has been a good business done 
selling material for car partitions, slat doors 
ete. when the farmers were loading certain agri 
cultural products into the cars for shipment. 
The scales, no doubt, brought this business, for 
the farmers had to weigh their products before 
they were shipped, and naturally they buy the 
lumber they need from the yard that owns the 
scales and accommodates them with weighing. 

There is another advertising value in scales 
established in front of a lumber office. It gives 
the lumber dealer an opportunity to display 
certain items where those using the scales can 
not help but see them. For instance, Mr. Lyon 
had a small conerete platform built, connect- 
ing the sidewalk with the edge of the seale 
platform. On this platform for several weeks 
this summer was displayed a model of a garage 
door swung on a new sort of patented hinges. 
The garage door problem is something that 
can be found in practically every garage, and 
every driver was interested in how that door 
on the platform worked. It was interesting to 
watch them climb down off a load and investi- 
gate the model while their louds were being 
weighed, 

The company disposed of u carload of garnuge 
doors last summer and considered the exhibit 
just deseribed one of the principal helps in 
making sales. 

‘SPREE AREaEBLBBaALZZaES 

PUSH COLLECTIONS now—for a ‘‘clean slate’? 
with which to greet the new year. 


Building 


ments. These standards will be used by banks 
and buiJding and Joan associations to classify 
properties for determining the size of loans, bs 
real estate boards to classify property for adver 
tisement: and sale, and by the various associa 
tions in their educational programs. 
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Historic Home Two Centuries Old 

Mount VERNON, N. Y., Nov. 2.—For several 
vears the city of Mount Vernon has been en 
veloping the historie George estate, part of 
which les north of the New York City line and 
part below in the Bronx. 
Miss Hannah George, 
the surviving heir, has 
fought for twenty years 
to stave off the parti 
tioning of the valuable 
land, but much of the 
former acreage is now 
part of Mount Vernon’s 
residential section. 

Now the remaining 
lots are to be sold. off, 
but Miss George is to 
retain possession of the 
ancestral homestead, lo 
cated at Kingsbridge 
road and South Sixth 
Avenue. The house, 
which is built of wood, 
is more than two hun 
dred years old. It is in 
such state of preserva- 
tion as to provide every 
comfort, and still to be 
an attraction ina 
neighborhood of mod 
ern homes. 

The house has been owned by the George 
family for more than one hundred years, ani 
on one of the lots is an elm tree that has stood 
at least a century. 
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Increases in Orders and Shipments 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Nov. 5.—Acecording to 
telegraphic reports received by the National 
Lumber Manufacturers’ Association today from 
337 of the larger softwood mills of the country 
for the week ended Oct. 31, increases in ship- 
ments and new business and a decrease in pro 
duction are noted when compared with reports 
for the previous week, when 28 more mills re- 
ported. Although the number of reporting 
mills is not so large as it was for the correspond 
ing week of 1924, the last week showed in- 
creases in production and shipments, with some 
decrease in new business. 

The unfilled orders of 2532 southern pine and 
West Coast mills at the end of last week 
amounted to 558,328,580 feet, as against 567, 
600,408 feet for 238 mills the previous week. 
The 127 identical southern pine mills in the 
group showed unfilled orders of 270,919,137 
feet last week, as against 268,107,933 feet for 
the week before. For the 105 West Coast mills, 
the unfilled orders were 287,409,443 feet, as 
against 299,492,475 feet for 111 mills a week 
earlier. 

Altogether the 837 comparable reporting mills 
had shipments 103 percent and orders 95° per 
cent of actual production. For the southern 
pine mills, these percentages were respectively 
108 and 112, and for the West Coast mills, 103 
and 84. Of the reporting mills, the $35 with an 
established normal production for the week of 
207,224,738 feet, gave actual production 108 
percent, shipments 109 percent, and orders 103 
percent thereof. 

The figures for last week, the week before 
and the same week last year with 367 mills re 
porting, follow: Production—225,884,128 feet, 
against 240,047,481 feet the week before, and 
219,294,042 feet last year. Shipments—232, 
155,319 feet, against 228,907,238 feet the week 
before, and 227,897,215 feet last year. Orders 
—215,114,779 feet, against 213,610,339 feet the 
week before, and 235,457,603 feet last year. 

A comparison of the reported lumber move 
ment for the first forty-four weeks of 1925 with 
the same period last year follows: Production 
—1(),664,008,664 feet, against 10,215,088,869 
feet; 1925 increase, 448,919,795 feet. Ship 
ments—-10,559,424,262 feet, against 10,157, 
742,628 feet; increase 401,681,634 feet. Orders 
—10,340,022,443 feet, against 9,841,531,525 
feet; increase, 498,490,920 fect. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but for a considerable period thes 
have not been comparable in respect to orders 
with those of other mills. Consequently, thie 
former are not represented in any of the fore 
going figures. Mills reporting this week show 
a cut of 9,487,000 feet; shipments, 10,070,000 
feet, and orders, 8,308,000 feet. The reported 
cut represents 25 percent of the total of the 
California pine region. 

The West Coast Lumbermen’s Association 
Wires that new business for the 105 mills re 
porting for the week ended Oct. 31 was 16 per 
cent below production and shipments were 22 
percent above new business. Of all new busi- 
hess taken during the week, 43 percent was for 
future water delivery, amounting to 37,702,552 
feet, of which 21,641,117 feet was for domestic 
cargo delivery and 16,061,435 feet export. New 
business by rail amounted to 1,475 cars (ap 
proximately 44,250,000 feet). Forty-eight per 
cent of the week’s shipments moved by water, 
amounting to 51,294,040 feet, of which 35,409,- 
257 feet moved coastwise and intercoastal and 
15,884,783 feet export. Rail shipments totaled 
1,673 cars (approximately 50,190,000 feet), 
and local deliveries, 5,408,294 feet. Unshipped 
domestic cargo orders total 93,699,172 feet; 
foreign, 103,680,271 feet, and rail trade, 3,001 
cars. 

‘The approach of the slack season in many 
West Coast industries and the influx of men 
from districts east of the mountains are becom- 


ing noticeable in all employment centers. Ae- 
cording to the Four L-employment service, jobs 
offered are fewer and there are more applicants 
than at any time since last spring. Fir logging 
and lumbering activities have shown but little 
signs of slackening. More camps are operating 
than was the case one month ago, and with but 
few exceptions the number of men employed in 
sawmills has not diminished. The fewer jobs 
being offered in these industries is due to the 
fact that men are not changing from one place 
to another so much as earlier in the season. 
The strike of 1,500 Aberdeen (Wash.) sawmill 
workers, which lasted four weeks and affected 
six plants, was settled Oct. 22. With the re- 
sumption of work at the six plants, all mills on 
Grays Harbor will be operating. Logging in 
this district is 95 percent of normal capacity. 

The Western Pine Manufacturers’ Associa 
tion, with five fewer mills reporting, indicated 
slight decreases in production and shipments, 
with new business considerably above that  re- 
ported the week before. 

The California Redwood Association, with one 
more mill reporting, showed some decrease in 
production, a heavy increase in shipments, with 
new business about the same as that reported 
for the week earlier. 

The Northern Hemlock & Hardwood Manu 
facturers’ Association (in its softwood produc 
tion) with six fewer mills reporting, showed 
fecided decreases in production and shipments, 
while new business was considerably less as 
compared with reports for the previous week. 

The Northern Pine Manufacturers’ Associa 
tion, with one less mill reporting, indicated a 
marked decrease in production, a slight in- 
crease in shipments, while new business fell off 
to some extent. 

The hardwood mills of the Northern Hem 
lock & Hardwood Manufacturers’ Association 
reported from 10 mills production as 847,000 
feet; shipments, 2,556,000 feet, and orders, 
2,967,000 feet. 

The Hardwood Manufacturers’ Institute re 
ports, from 81 units, production as 10,420,211 
feet; shipments, 15,154,145 feet, and orders, 
15,172,548 feet. The normal production of 
these units is 15,506,000 feet. 

For the last 18 weeks all hardwood mills re- 
porting to the National Lumber Manufacturers’ 
Association give production 307,439,924 feet; 
shipments, 349,526,530 feet, and orders, 380, 
117,836 feet. 

| Barometers of the Southern Pine Associa 
tion and the Southern Cypress Manufacturers’ 
Association appear on page 58.—Eprvor. | 


|Special telegram to AMERICAN LUMBERMAN} 

NORFOLK, VaA., Nov. 5.—For the week ended 
Oct. 51, forty-seven North Carolina Pine Asso 
ciation mills manufactured 10,557,652 feet; 
shipped 8,217,711 feet, and booked orders for 
7,485,146 feet. 
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Change Meets With Approval 


[Special telegram to AMERICAN LUMBERMAN J 

Houston, Trex., Nov. 5.—Announcement 
that the Kirby Lumber Co. mills would perma 
nently adopt the 55-hour week and observance 
of all national holidays has been received with 
many expressions of approval by employees, 
many of whom already have let the company 
know that they are delighted with the change, 
aus it will give them the time on Saturday after 
noons for rest and recreation to which they are 
entitled. Although the announcement of this 
change was only made on Oct. 30, already the 


Kirby Lumber Co. has received from other 


operators many expressions of approval and if 
now seems certain that a large percentage of the 
southern pine mills will follow its lead and 
adopt the 55-hour week basis for their opera- 
tions. 

| Nore.—The letter of John H. Kirby to his 
employees announcing this change will be found 
on page 42 of this issue-—EbDIror. | 














Fire Sweeps Lumber Yard 


MORRISONVILLE, ILL., Nov. 5.—Fire, presum- 
ably of incendiary origin, early Monday morn- 
ing wiped out a large portion of the buildings 
and stock of the local yard of the O. H. Pad- 
(lock Lumber Co., line yard coneern with head- 
quarters at Pana, Ill. Officers of the company 
have not yet made any estimate of the loss but 
it is likely to run to a large figure, most of 
which will be covered by insurance. 

A shed containing the company’s entire stock 
of hardwoods, finish and millwork and the office 
building, both of which structures were new, 
were completely destroyed. Another shed filled 
with rough lumber and set near the railroad 
tracks was saved. 

An air of mystery surrounds the fire as on 
the preceding night some vandal broke into the 
company office and, with the aid of a heavy in- 
strument, wrecked a good part of the office 
equipment including desks, typewriter and 
shelves. It is the opinion of the local authori- 
ties that the marauder set fire to the yard the 
following night to prevent the discovery of evi- 
dence that might lead to his apprehension, 


Woodworking Plant Sustains Loss 

[Special telegram to AMERICAN LUMBERMAN ] 

NortH TONAWANDA, N. Y., Noy. 5.—Fire this 
morning did $35,000 damage to the woodwork- 
ing plant of W. G. Palmer (Ine.), on Oliver 
street, of this city. 


Well Known Mempbhian Dies 


[Special telegram to AMERICAN LUMBERMAN | 

MEMPHIS, TENN., Nov. 5.—E. R. ‘‘Pop’’ 
Cooledge, aged 69, southern representative for 
the Southern Lumberman, died at the Baptist 
Hospital at 9 a. m. today. ‘‘Pop’’ Cooledge, 
as he was familiarly known by a host of both 
young and old lumbermen of Memphis, had been 
ill for the last five weeks. He was probably one 
of the best known characters in Memphis, and 
claimed to have brought up more youngsters 
in the hardwood game than any one man. He 
was born in Holyoke, Mass. He was one of the 
few honorary members of the Lumbermen’s 
Club of Memphis, having been elected last year. 
He has one brother living, but his address is 
unknown. The funeral services will be held 
here tomorrow, and the body will be shipped to 
Cincinnati for cremation. 


Organize Sugar Pine Sales Concern 
[Special telegram to AMERICAN LUMBERMAN | 
SAN FRANCISCO, CALIF., Nov. 5.—Formal an 

nouncement of the organization of the newly 
formed Sugar Pine Sales Co. (Ine.) was made 
here today with the statement that Edward P. 
Ivory, trade extension manager of the Califor 
nia White & Sugar Pine Manufacturers’ Asso 
ciation, would become manager of the new com 
pany, which will devote its activities to the ad- 
vertising promotion and sales of California 
sugar pines exclusively. 

Twelve of the largest manufacturers in the 
sugar pine industry, representing «approximately 
95 percent of the total production, have signed 
as members of the organization. They are the 
Sugar Pine Lumber Co., Fresno, Calif.; Madera 
Sugar Pine Co., Madera; Yosemite Lumber Co., 
Merced Falls, a subsidiary of the Charles Nelson 
(‘o.; W. R. Pickering Lumber Co., Tuolumne; 
Standard Lumber Co., Standard; Michigan-Cal 
ifornia Lumber Co., Camino; Red River Lumber 
(‘o., Westwood; McCloud River Lumber Co., Me- 
Cloud; F. S. Murphy Lumber Co., Quincy; Clo 
ver Valley Lumber Co., Loyalton; Hutchinson 
Lumber Co. and Swayrie Lumber Co., Oroville. 
Offices will be established probably in the Mo- 
nadnock Building, San Francisco, and will be 
opened about Nov. 15. 


(Concluded on page 70) 





52 


AMERICAN LUMBERMAN 


NOVEMBER 7, 1925 





Miscellaneous News From West Coast 


To Engage in Timber Cruising Work 

PORTLAND, OrE., Oct. 31.—Announcement has 
been made by D. E. Stewart that he has sold 
his interests in the Crossett Western Co., Gales 
Creek Logging Co. and Knappa State Bank, of 
Knappa, Ore., and resigned his position as vice 
president and manager of timber and logging 
divisions of the Crossett Western Co. and Gales 
Creek Logging Co. Mr. Stewart’s resignation 
becomes effective Nov. 1. He has been with the 
above concerns over twelve years and served 
for two yews as president of the Pacific Logging 
Congress. He is widely known among the log 
ging and lumbering interests of the West Coast. 

The present plans of Mr. Stewart are to or- 
ganize a company in connection with Byron 
Wolfe and W. J. Walsh, for the purpose of en- 
gaging in timber cruising and logging engineer- 
ing work, with headquarters in Portland. Mr. 
Wolfe for ten years has been logging engineer 
and cruiser for the Crossett Western and Gales 
Creek companies, while Mr. Walsh is a well 
known timber cruiser. This new company will 
be organized and will open an office in Portland 
on Jan. 1. 


Diedicate Memorial to Coast Logger 

SEATTLE, WASH., Oct. 31.—With appropriate 
ceremonial the formal dedication of Alfred H. 
Anderson Hall, the splendid new structure which 
houses the College of Forestry, University of 
Washington, took place Tuesday, in exercises 
which continued 


000. Thus it happened that the Simonds Saw 
& Steel Co. received an order for the first 23- 
gage saw ever made. In order to accommodate 
the thin saws, the Mershons made three special 
No. 36 band resaws for the Ewauna concern; 
and the company in addition, now has two more 
of the same, together with three No. 46 tandem 
resaws and two No. 46 band rips, all utilizing 
thin saws. 

The idea was found to be all that Mr. Kohn 
had thought it would be. There was an imme- 
diate improvement in the grade of shook pro- 
duced, and a substantial increase in production 
from a given amount of lumber. It was found 
that through the use of the thin saws, there was 
a gain of one slat in a six-quarter board; or, 
stated the other way, the thick saw had been 
wasting one slat in kerf. 

Samples of shook, 100 to the bundle, produced 
by companies using the thicker saws, are found 
to be approximately one inch less in thickness 
than a similar bundle produced at Ewauna. 

Mr. Kohn gives the credit to the Ewauna 
management because it gambled on his idea; 
and the management gives the credit to Mr. 
Kohn because he had the idea. 

News of the experiment has been noised all 
over the United States, and saw men and lum- 
bermen have traveled long distances to see how 
the thin saw operates. Among the visitors was 
the president of EK. C. Atkins & Co., which has 
supplied all the thin saws following the first ex- 
perimental one. 





throughout the day. An 
impressive feature was 
the presentation, 
through which Mrs. 
Agnes H. Anderson con- 
veyed the building to 
the regents of the uni- 
versity. This was fol- 
lowed by the unveiling 
of a tablet inscribed 
with the name of Mr. 
Anderson. The building 
cost $250,000, and in 
the opinion of Hugo 
Winkenwerder, dean of 
the College of Forestry, 
is a wonderful memorial 
to a man who in his life- 
time was one of the 
foremost loggers of the 
Pacific Northwest. The 
letter of bequest by 
Mrs. Anderson recites 
that Mr. Anderson came 
to the State in 1889, 
and at his death in 1914 was a dominating fac- 
tor in the Mason County Logging Co., Simpson 
Logging Co., Phoenix Logging Co. and Simpson- 
Anderson Timber Co. As a member of the sec- 
ond legislature of the State, he was active in 
locating the university on its site overlooking 
Lake Washington. The memorial building is 
appropriately designated ‘‘The Alfred H. An- 
derson Hall of the College of Forestry.’’ 
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Innovation in Resawing Saves Kerf 


KLAMATH Fats, OreE., Oct. 31.—Through 
the use of thin saws in the band resaw opera- 
tions of box factories, those mills are now get- 
ting six orange slats out of a six-quarter board, 
instead of five slats as formerly. This innova- 
tion has been worked out by Matt Kohn, filer 
at the Ewauna Box Co., and it has been so 
successful that the Herald of this city predicts 
that within a few years it will work a revolution 
in sawmill practice. 

A little more than three years ago Mr. Kohn 
conceived the idea that band saws, thinner than 
any in use at that time, could be used, making 
a saving in kerf and producing better shook 
from the same grade lumber. Saws commonly 
used in box factories are 20 or 21 gage, and Mr. 
Kohn wanted to use 23 or 26 gage. The Ewauna 
management gave him permission to go ahead, 
knowing that the tryout would cost about $10,- 
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Alfred H,. Anderson Hall at University of Washington, dedicated last 
week with appropriate ceremonies 


It is declared that the innovation in resaw- 
ing is as far in advance of present band-saw 
methods as band saws were over the old circular 
saws. 


Plans Under Way for New Mill 


BEND, OrE., Oct. 31—James W. Girard, vice 
president and general manager Fred Herrick 
Lumber Co., during a recent visit here, author- 
ized the statement that the new Herrick mill 
at this place had planned to start Oct. 1, 1926. 
The plant will be a practical duplication of the 
original Brooks-Scanlon Mill B at this place, 
will feature steel construction, and will be 
equipped with three band mills. Workmen are 
now relocating the highway, and are excavating 
for the mill pond, for which the water will be 
impounded from warm springs. 


To Replant Pine in National Forest 


MEDFoRD, ORE., Oct. 31.—The first consign- 
ment of yellow pine trees has arrived from the 
Wind River station, Washington, for replanting 
in the Crater national forest, which embraces 
Crater Lake National Park. The trees are four 
years old, and will be planted in an area of 
approximately sixty acres. They are about a 
foot high, and will be set in squares six feet 
apart and deep enough to give the roots a good 
anchorage. Ten acrvs will be planted by W. J. 





Sproat, near Prospect, in the Imnoha district, 
which was burned over last summer by a fire 
that swept a thousand acres. The remaining 
fifty acres are in the Mosquito country near 
Mount McLaughlin, and will be planted by a 
crew under Lee P. Brown. 


Plans Thanksgiving Festival 

MILL City, ORE., Oct. 31.—Following the 
Thanksgiving celebration plan started five years 
ago and observed each year since with increas- 
ing success, the Hammond Lumber Co. will 
again sponsor a great Thanksgiving dinner. The 
plan for the dinner is that the Hammond com- 
pany will furnish turkey for everyone who 
wishes to participate and those attending the 
dinner are asked to bring a pie, cake or salad. 
Last year five hundred people enjoyed the big 
dinner. 

In the afternoon, free movies and vaudeville 
are given; in the evening is a home talent show, 
followed by a big dance and another feed at 
midnight. All labor connected with the celebra- 
tion is donated and the whole community enters 
into the Thanksgiving spirit. A committee for 
staging the celebration will be appointed. 


Forest Products Head Payroll List 


KALAMA, WASH., Oct. 31.—This thriving cen- 
ter of industry on the Columbia River has 
reached the point where its payroll is $50,000 a 
month. Of that total more than three-fifths, or 
$31,400 a month, must be credited to forest 
products. The cooperage plant and shingle mill 
of Finke Bros. heads the list with $14,000; 
next is the Columbia River Door Co. with $10,- 
000; the Barr Shingle Co. is spending $6,000 a 
month in wages; and the Ingram Co., which 
ships logs to Japan, has a payroll of $1,400 a 
month. 


To Operate Two Shifts This Winter 


KLAMATH FALLS, ORE., Oct. 31.—C. H. Dag- 
gett, of the Ewauna Box Co., announces that, 
weather permitting, the sawmill will operate two 
shifts all winter. The stock of logs in the pond 
at the mill aggregates about eight million feet, 
which will be increased to fourteen million feet, 
the capacity of the pond, before the logging 
camps shut down in December. A condenser 
is being installed for a hot pond in extreme cold 
weather. The company is trying a double-shift, 
all-winter operation for the first time. 


Lumbermen Golfers Lose in Club Fire 


SEATTLE, WASH., Oct. 31.—Fire at the Ingle- 
wood Golf Club a week ago not only wrought 
destruction to the handsome club house, but 
spelled disaster for numerous iumbermen and 
loggers of this city. There are probably a hun- 
dred of them listed on the club roster, among a 
total membership of 425, and nearly every one 
of them has registered a loss. 

It is estimated that each lumberman owned 
ten golf sticks, of an average value of $5, so 
that not less than a thousand drivers, midirons, 
niblicks and so on—worth about $5,000—went 
up in smoke; and along with them went sweat- 
ers, shirts, socks and shoes, valued at as much 
more. The lumbermen are out some $10,000 in 
golf paraphernalia alone. 

Most of the lumbermen have checked up a 
total loss, for it is quite surprising how few 
of them carried protection against fire. In one 
or two instances, where the equipment was elab- 
orate, including perhaps twenty sticks, many 
sweaters and the like, the loss has mounted well 
up toward $500. A few members were fortu- 
nate in having taken their sticks away; as, for 
instance, Robert Patterson, who, with Mrs. Pat- 
terson, had been in Portland, taking his golf 
bag along. Others, like Robert B. Allen, carried 
insurance. His loss was partial. As Bob puts 
it, ‘‘the fire lapped up everything except my 
handicap and hook, which were not covered by 
the policy.’’ 

One effect of the disaster to the club was that 
the Pacific Logging Congress golf tournament, 
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which was scheduled for Inglewood, was called 
off. . 

Among the local lumbermen who were accus- 
tomed to leave their sticks at the club house 
were: R. W. Condon, G. E. Karlen, J. E. Mor- 
ris, Ralph A. Clark, Frank Osterhouse, Lyle S. 
Vincent, William C. Schulthies, B. G. Campbell, 
Ed English, W. W. Wood, C. H. Kinne, George 
Johnson, I. Y. Mackintosh, Jay Mackintosh, 
W. H. Oliver, Ed T. Verd, John L. Colby, Carl 
Blackstock, Herbert Blackstock, and many 
others. 

Another fire which destroyed lumber property 
occurred a few days ago at the Montgomery 
Print Shop. It burned fifteen thousand copies 
of the new Rail 3 Grading Rules, recently adopt- 
ed by the West Coast Lumbermen’s Associa- 
tion. The books were fully insured. 


Beetles Infest Lodgepole Pine 

BEND, ORE., Oct. 31.—A. J. Jaenicke, govern- 
ment entomologist, reports that beetle infesta- 
tion of the lodgepole pines in the Elk Lake dis- 
trict threatens destruction of the timber. One 
way of coping with the pest is through spray- 
ing, and another by cutting down the timber. 
However, the official is optimistic, due to the 
fact that the beetles appear in cycles; and he 
predicts that before many years they will be 
exterminated by natural causes. At present, 
the infestation has reached the epidemic stage. 
Mr. Jaenicke recently completed a survey of the 
Metolius country, where he found that the yel- 
low pine beetle had decreased from 100,000 
board feet to the section in 1924 to 30,000 feet 
this year. From this point he will go to the 
Klamath Falls district for a similar survey. 
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A Giant of Its Species 


CORVALLIS, ORE., Oct. 31.—Near the Oregon 
Caves, one of the many natural wonders of 
Oregon, stands another of nature’s marvels, a 
giant Douglas fir measuring 39 feet, 1114 inches, 
in circumference at an average stump height of 
six feet. This rugged old veteran, and this term 
fittingly applies as the illustration discloses, 
stands as the sole representative of its age 
class among a bunch of youngsters two to five 
feet in diameter. The old tree, with the hun- 
dreds of its descendants which surround it, il- 
lustrates a peculiar characteristic of north- 
western Douglas fir stands. 

The great majority of the Douglas fir stands 
in this region are even-aged. The little seed- 


lings demand full light for their proper de- 
velopment, differing in this respect from hem- 
lock and other shade enduring species. 


The 

















Giant fir near the Oregon Caves, a veteran 
among youngsters surrounding it 


seed also sprouts best on mineral soil rather 
than on the deep layer of litter which ordinarily 
covers the Douglas fir forest floor. So new 
forests were seeded after the great forest fires 
of the past, set out by the Indians to clear the 
ground for game, or by lightning when a com- 
bination of drouth and hot winds produced 
conflagration conditions. Nature seems to have 
provided against the extinction of the forest, 
*owever, since some good seed, buried deep in 
the litter by squirrels and chipmunks, escapes 
‘the fire and sprouts after the great forest de- 


vastator has passed by. As a further guaranty 
of a new forest, here and there on moist spots 
and in open glades, occasional trees escape. 
These become the founders of new forests. 
Every woodsman who has traversed the second 
growth forests of the Coast ranges and the west 
slopes of the Cascade Mountains, has noted 
these old veterans standing here and there 
among the robust younger stand, making one 
think of octogenarians who are calmly viewing 
the hustling activities of youth with the satis- 
faction of having played their part in nature’s 
scheme of things. 
SBaEEBLRGBaEaBBADS 

Columbia Barging Develops Rapidly 

AstToriA, OrE., Oct. 31.—Last season was the 
most active in barging and rafting that the 
Columbia River has ever known. Underwriters’ 
limitations on such risks, effective Oct. 15, have 
put and end to ocean trade for winter, but barg- 
ing and rafting on the river continues. The 
Benson Timber Co. in 1925 towed five of its 
vast ocean-going log rafts from Astoria to San 
Diego without mishap. The Multnomah Lum- 
ber & Box Co. continued the operation of its 
tug F. A. Douty in towing Davis rafts of spruce 
from Yaquina Bay to the Columbia River. The 
Lincoln County Logging Co. also initiated an 
ocean towing enterprise during the summer, 
using a new boom-type of raft. The early rafts 
came to grief, but structural defects were rem- 
edied and the company was able to maintain its 
operations successfully, using the Carey-Davis 
Co. tug Douglas. The Arrow Tug & Barge Co., 
of Astoria, was the latest entrant into the ocean 
towing business, using its new sea-going Diesel 
tug Arrow No. 3. The general success of this 
business is ample insurance of future develop- 
ment, while the companies which have been ac- 
tive in offshore barging are now undertaking 
the development of river lightering on a large 
seale. 





Redwood Order from Mexican Railroad 


[Special to AMERICAN LUMBERMAN by Air Mail.] 

SAN FRANCISCO, CALIF., Nov. 2.—Mendocino 
redwood is replacing fir as the timber to be used 
in railroad building in Mexico, according to a 
group of lumbermen who have just returned 
from the southern republic in connection with a 
3,900,000-foot order for redwood ties and tim- 
bers to be used on the Southern Pacific of Mex- 
ico’s new line along the western coast. 

Warm, moist air rots fir much quicker than 
redwood, the Mexican officials are said to re- 
port after several tests with ties and tunnel 
timbers. 

In nearly all eases now the fir timber being 
used in tunnels, and there is more than five miles 
of underground trackage on the braneh now 
under construction, is being replaced with the 
California coast product. 

The recent order for nearly 3,500,000 feet of 
redwood is being rushed for shipment south at 
an early date so that construction during the 
winter, or dry season, can go ahead without in- 
terruption. Shipments will extend into Febru- 
ary or March, according to the report. 


Inspirational Message to Lumbermen 

SPOKANE, WASH., Oct. 31.—L. 8S. Case, gen- 
eral manager Weyerhaeuser Sales Co., returned 
yesterday morning from several weeks’ trip to 
St. Paul, Chicago and other eastern points. 
Talking with the AMERICAN LUMBERMAN repre- 
sentative yesterday afternoon, he said, ‘‘ As far 
as my observation went, while there seems to 
be a little lull in some quarters, fundamentally 
conditions are sound and I look for an increas- 
ing trade volume at better prices. I am par- 
ticularly optimistic about the future of the 
farmer. People employed in the industries have 
had a good inning and it now looks as though 
the agriculturist had before him a period of 
old time prosperity.’’ 

While in Chicago last week, Mr. Case issued 
the following bulletin to all salesmen of the 
company. This is at once an inspirational mes- 
sage of value to all Jumbermen and an intimate 
summary of what Mr. Case thinks about general 
conditions and the lumber market. He says: 

When Andrew Carnegie promoted a_ laborer, 
named Charles M. Schwab, to be a foreman, he 


made history. Mr. Schwab measured up to his 
job and in him the steel industry found the 
“Moses” it had been long searching for to lead it 
out of the wilderness of unintelligent, uneconomic, 
and destructive competition into the land of 
“Caanan” or a state of codperative endeavor that 
made for better conditions for the wage earner, 
the investor, and the consumer. All honor to the 
“Schwabs” of this nation. 

Yesterday, Mr. Schwab was in Chicago and he 
addressed the Institute of American Meat Packers. 
He went to the platform 
just as Vice President 
Dawes came into the 
room, arm in arm with 
Maj. Gen. Harbord—the 
two men who brought or- 
der out of chaos in the 





L. S. CASE, 
Spokane, Wash. ; 
Weyerhaeuser Sales Co. 





supply service of our 
army in France. 

Mr. Schwab's first 
words showed he was a 
real man—he said he was 
in Chicago because his 
old friend, J. Ogden Ar- 
mour asked him to come. 
We all like to do things 
for our friends. He then 
recalled that he put up 
the first steel building in the United States—the 
Monadnock Block in Chicago, built in the early 
’80s (and by the way, it is still a good building). 
That year their output of steel was a million tons 
—this year, “We wili hit sixty million tons,” Mr. 
Schwab said. He then went on with his address, 
disregarding the speech he had written, and gave 
his audience a heart to heart talk. He told them 
that the United States must be the world’s work 
shop, and he made this significant and impressive 
statement: “If we continue to love our work, the 
commercial supremacy of the United States will 
remain unchallenged, so long as the world shall 
exist.”’ 

These are simple, easily understood words—and 
each one of us can make a personal application of 
them, for if we continue to love our work nobody 
can beat us. 





Conditions Improving in Wholesome Way 


Business conditions continue to improve in a 
wholesome way, no great boom, but a healthy in- 
crease in carloadings, bank clearings, prices of 
farm products, and other basic commodities. 
Wages are good, everyone can get a job who is 
willing to work, and the people are saving money, 
as is indicated by the increase in savings bank 
deposits, and the vast accumulations that are be- 
ing piled up for the future by the life insurance 
companies. 

But what about the lumber industry (the second 
or third largest in the United States) and our 
own business? We are faced with unintelligent 
and destructive price competition—we are not 
meeting all these low prices—for if we did the 
result might be that we would be forced to shut 
down our mills, thus throwing hundreds of men 
out of work. Neither are our prices the highest 
that prevail as there is much lumber being sold 
at higher than our prices. We have had a fine 
trade this year and most of you men in the field 
have done your full share to bring this about. 

You have no authority to sell a foot of lumber 
at a penny off our authorized price schedules. We 
want a larger volume of business, but we do not 
want to get it by a campaign of price cutting, and 
we do not believe price cutting is necessary. You 
are doing well—just a little more of the right 
kind of pressure on a hesitant buyer, just a little 
more confidence in the justice of your prices, just 
a little more study of your stock sheets and in- 
structions, just a little harder work and longer 
hours, will do it. And remember, “If you continue 
to love your work your supremacy will remain 
unchallenged.” 


ONE OF THE LARGEST WHITE PINE LOGS on rec- 
ord in upper Wisconsin was sawed into lumber 
at the Jones Lumber Co.’s mill in Wabeno re- 
cently. It sealed 1,771 feet. The tree from 
which this log was cut yielded five 16-foot and 
one 14-foot logs, with a total scale of 9,000 feet. 
The butt log was mounted on a concrete base 
and will stand in Wabeno as a memorial to the 
mammoth pines which were once common in the 
forests of that locality. 
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Mill and Market News of Har 


Hardwood Log Shortage Foreseen 

MEMPHIS, TENN., Nov. 2.—Further decrease 
in production has been noted during the last 
week, but sales and shipments continue at the 
high mark. Statistics prepared by the Hard 
wood Manufacturers’ Institute for the week 
ended Oct. 24 show sales at 96 percent, and 
shipments at 98 percent, while production was 
72 percent, of normal. While sales were slightly 
less than in the previous week, when the per 
centage of orders to normal was 110 percent, 
there was but little let-up in demand, 

Conditions have not been favorable for 
further increase in production, Rains continue 
to fall occasionally, and the labor shortage is 
still felt, for not all the cotton has yet been 
picked. Rains are hindering logging, and it is 
estimated by the Valley Log Loading Co. that 
along the line of the Yazoo & Mississippi Valley 
Railroad only about 3,000,000 feet of logs is 
available, while at this season it is customary 
to have about 20,000,000 feet ready to move to 
mills. These figures show conclusively that un 
less something unforeseen happens there is sure 
to be a shortage of hardwoods by Christmas. 

Heavy demand is gradually reducing mill 
stocks and it is not unusual now for a manufac 
turer to be unable to fill oxders out of his own 
yard, so that he has to shop around to find the 
sizes wanted. Stocks are beginning to get low, 
and it will be but a short time until stocks of 
many items will be exhausted. The popular 
items are now hard to find, and within a few 
more weeks many will be completely off the 
market. 

Prices continue to rise, and it is estimated 
that the advince since Sept. 1 has been $5 to $7 
on all items. The advances have not stopped 
and higher prices will continue to be asked. 

Demand is coming from all sources, but pos 
sibly the most active of buyers is the furniture 
group. These people are finding orders stack 
high, and they are being forced to buy 
hardwoods to take care of furniture orders on 
hand. This demand has been unusually active 
during the last few weeks, and is expected to 
continue indefinitely. 

Building trades demand continues brisk. New 
contracts are being let each week, and the build 
ing boon throughout the entire country is most 
unusual. Hardwood flooring plants, interior 
trim plants, sash and door plants, in faet all 
woodworking industries are running full time 
and are buying a big volume, It felt certain 
that it will be around the first of the year be 
fore any decrease in this demand is noted. 

Automobile people are buying in small quan 
tities only, but this demand has been most un- 
usual. It will not be long, however, until this 
group is again in the market for a big volume 
of hardwoods. 

Export demand continues good. More foreign 
buyers are in Memphis than for several years, 
and as they study conditions are placing orders 
at advanced prices. Export business has been 
good for several weeks and shipments are in- 
creasing each week. 

(. A. New, assistant secretary-manager South- 
ern Hardwood Traffie Association, is in St. 
Louis attending conferences with various rail 
roads regarding proposed rates changes. 

C. Leary, of C. Leary Co., Liverpool, Eng 
land, is spending a few days in Memphis. 

H. L. Mott, of London, England, has been a 
visitor here during the last week. 


Hardwood Users Turn to North 

MILWAUKEE, WiIs., Nov. 3.—Last week a 
good volume of business came from building 
lines. Favorable reports were made as to in- 
dustrial business. There was more active de- 
mand from automobile body factories, which 
gave a firmer tone to birch, basswood, and 
maple in certain grades and sizes. Auto body 
interests are buying more liberally and are more 
inclined to order for future deliveries. Factory 
buyers are influenced somewhat by the market 
having taken on strength, and wish to place 
bookings before prices reach the peak. With 


southern production curtailed, demand has been 
transferred to the northern market and Wiscon- 
sin producers are holding prices within a narrow 
range and are not willing to give concessions. 
Demand for hard maple from flooring interests 
was good during October. On some sizes of 
flooring, producers are oversold, and prices have 
advanced somewhat. Wisconsin elm and ashi 
stocks have been reduced due to heavy demand 
from industries, particularly refrigerator manu 
fucturers, and prices are firm, There is some 
building in rural communities and, after corn 
harvesting is finished, sales may be larger. City 
retailers are being pushed by contractor cus 
tomers for deliveries and are in the market 
every day. Millwork factories are working at 
top speed, mostly on storm sash work. 

W. A. Holt announces that the Holt) Lumber 
(o.’s sawmill in Oconto will resume operations 
before the first of the year. The mill has been 
closed since July. Camps have been opened at 
Lakewood, Tipler and Townsend, The channel 
for floating logs to the mill is now” being 
dredged, due to unusually low water in the 
Oconto River. A crew will soon start repair 
ing the mill for the winter cut. 


Northern Stocks Much Depleted 

Bay City, Micu., Nov. 3.—Hardwood demand 
continues active, with prices extremely firm. 
Stock reports for Nov. 1 show a shortage of the 
most desirable items, and dry stocks of 8/4 and 
thicker maple are practically all cleaned up. 
This condition has improved the demand for 
soft elm, which has been dormant for several 
months; one mill this week reports the sale of 
250,000 feet of 6/4 and thicker. The report of 
shipments for October indicates a considerable 
increase over September, and shipments have 
heen greatly in excess of production, 

The Murray Body Co. will construct a large 
addition to its Bay City plant. This concern is 
operating to full capacity, and has added a 
night shift. 

R. Hanson, of Grayling, Mich., who recently 
suffered a stroke of paralysis, is reported im- 
proved and his recovery is practically assured. 
Mr. Hanson is one of the pioneer Jumbermen 
of Lower Michigan and recently celebrated his 
Sist birthday. He has been active, up to the 
time of his sickness, in his various interests. 
The companies in which he is interested are 
among the largest timber holders of the Lower 
Peninsula. 


Export Totals Are Encouraging 
BALTIMORE, Mp., Nov. 2.—The statement of 
exports of lumber and logs from Baltimore for 
September follows: 


Keet Value 
Logs and hewn timber......... 33,000 -$ 7,381 
Sawn timber (other hardwoods) 14,000 2,808 
Boards 
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OER 6 Galle: 5.9.6 S Ars p.& HBS Ow aloe 509,000 SO 927 
COL) ar oe a a ee ear 98,000 8,930 
PRIN os oe, rhino ae BS ba 80,000 8,528 
Other hardwoods ........... 116,000 S301 
Ilardwood flooring ............ 20,000 1,438 
ORVOS, TIVE 266 cise kee eees Be eels 2,200 
PRN gic ak PE RS Ce EROS DERE —wrhikie 1,38: 
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DROOL REMGIOGE: oii 65's bb ots Oe es 
Other manufactures of wood. ... 


BIRO: , i tip are ido Ord Or eoe a aE AMES 876,000 $127,111 

The steamer Clairton, in from Liverpool on 
Oct. 24, brought 120 logs of teakwood, consigned 
to A. V. Berman & Co. (Ine.), New York. 

The Weyerhaeuser Timber Co. had two steam 
ers from Everett, Wash., discharging cargoes at 
its Fairfield depot Jast week. One was the 
Kurana, with 1,500,000 feet of fir and general 
yard stocks, the other the Robin Hood, which 
brought 5,600,000 feet. The Pomona finished 
discharging about 6,500,000 feet on Oct. 17. 

John H. Zouck, head of the John H. Zouck 
Lumber Co., North Carolina pine wholesaler, re- 
turned last week from an automobile trip to 
the Pacifie coast, accompanied by W. A. Bo- 
zarth, of Williamsburg, Va. They visited vir- 
tually every important lumbering point from 
Seattle, Wash., to San Francisco. Mr. Zouck 
declared that he went solely for recreation. 


—— 


dwood Industry 


New Prices More Willingly Accepted 

PITTSBURGH, PA., Nov. 3.—In some quarters 
a very much better demand for hardwood _ is 
reported, in the lower grades of which the keen 
demand has brought slight advances. 
wholesalers are refusing to quote prices on 
hardwoods and are turning back orders, as they 
expect further decided advances on account of 
stocks being badly broken and shortages of dry 
lumber. These dealers report the eastern de- 
mand, which had been brisk, to have fallen off 
to some extent, but this reduction has been more 
than made up by the marked increase in the in 
dustrial demand in all lines in the middle West 
and in the bituminous coal and coke region, 
Decided shortages of many items in all varie- 
ties of lumber are reported, although many mills 
are still making low prices on a few items to 
move them, A better tone generally in the price 
situation is reported, with buyers more willing 
to pay the prices quoted to get stocks required, 
Some wholesalers report a falling off in the de- 
mand for southern hardwoods, particularly red 
and sap gum. In Appalachian hardwoods, a 
shortage in sound wormy chestnut is reported. 
The West Virginia mills are shipping large con 
signments of hardwoods to the Detroit auto 
mobile industry and are confident of a good de 
mand for the winter. In the Pittsburgh district 
there is a particularly good demand reported 
for crating and blocking lumber in beech, birch, 


Some 


oak, and in fact in all varieties of hardwoods, 


Many Hardwood Consumers Speed Up 

CoLUMBUS, O1uto, Nov. 2.—Hardwood demand 
is holding up well, and there is a good volume 
of business. Retailers are buying in limited 
quantities to fill in broken stocks, while manu 
facturing consumers are buying briskly. Hard: 
wood flooring is the most active item. There 
is «a more cheerful outlook to the trade and 
orders should increase materially soon. Winter 
means a slowing down of hardwood production, 
while many lines of industry are speeding up. 
Prices are maintained at previous levels. 

Southern pine is displaying more. strength. 
Active building in Columbus has enused a good 
demand? for all items. 


Southern Furniture Plants Very Active 

ATLANTA, GA., Nov. 2.—Continued rainfall 
has brought Georgia hardwood logging to a vir- 
tual standstill, and the rainy season is just set 
ting in. Poor weather and labor shortage re 
turd production and have resulted in a 
marked decline in mill stocks, as there 
has been no abatement in orders. The 
last ten days’ production in this immediate 
territory has been about 50 percent of new 
husiness booked, and will reach a lower figure 
than this by mid-November. 

Construction continues active all over the 
Southeast, resulting in a brisk demand for hard 
wood dimension and trim, An excellent volume 
of hardwood flooring business is reported, floor 
ing plants in this district running at capacity. 
Oak flooring is particularly active. 

Furniture factories in the Southeast are 
nearly all operating at capacity, having enough 
orders to keep them in’ steady production 
through the remainder of the year. This de- 
mand, coupled with low hardwood production, 
is fast reducing mill stocks and sending prices 
upward, FAS plain sap gum last week ad- 
vanced $2.50@5 to $52@58 for 4/ to 8/4. No. 1 
plain sap advanced $1 to $35@45. No. 2 is up 
$1.50@2, 4/4 being $24, and 5/ to 8/4 aver- 
aging $27@28. Plain red gum tends upward. 
The average is around $95 for FAS; No. 1 re- 
mains $60@70, and No. 2, $35@40. An av- 
erage advance of $3@5 is noted in quartered 
red gum, FAS averaging $100@105, with 5/ to 
8/4 about $103; No. 1 is $65@75, some asking 
$67@68 for 4/4, and up to $77 for 8/4. No. 2 


remains $35@40 but tends upward. In oak 
and poplar, being taken by furniture industries, 
there are no changes in prices, though mill 
stocks are being reduced. 

Automobile and body 


manufacturers. con- 
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tinue to buy fairly well of thicker ash, maple 
and elm, and are placing a good many orders 
for the next few months. Ash in 10/4 and 12/4 
average around $130 for FAS, and $157@158 
for 16/4; No. 1 and select average about $100. 
Maple ranges between $110 and $118 for 10/ 
to 16/4. 

Some heavy shipments have recently gone out 
of the southeastern ports to foreign buyers. 
However, manufacturers are experiencing dif- 
ficulty in filling their domestic orders. 


All Industries Taking Hardwood 


LOUISVILLE, Ky., Nov. 2.—The hardwood 
market is strong. Prices are firm all along the 
line, with good demand for all gum items, very 
fair for oak except top grades, which are moving 
better than they were; and there is good demand 
for top grades in walnut. Poplar, while a trifle 
slow, is in better call than it was. Ash, maple, 
elm, chestnut, cottonwood and other items are 
moving, and there is a small scattered demand 
for cherry, sycamore, beech ete. The automo- 
tive industries, hardwood flooring trade, box 
manufacturers, cabinet and furniture trades 
are all taking material, and the desk and fixture 
people are consuming, while railroad consump 
tion is also very fair. Production continues 
light. 

Principal quotations on inch stocks, carlots, 
f. o. b. Louisville: Quartered white oak, FAS, 
$130@140; common, $75@85; quartered red, 
FAS, $105@110; common, $67.50; plain white, 
FAS, $90@100; common, $65; plain red, 
$87.50@90; common, $60. Poplar, FAS, $105@ 
110; saps and selects, $70@75; common, $50@ 
55. Plain or quartered red gum, $105@110; 
common, $65@70; figured red gum, FAS, 
$135@140; quartered sap gun, FAS, $62; com- 
mon, $50; plain sap, $58 and $38. Chestnut, 
$105 and $57. Ash, $90 and $55. Walnut, 
FAS, $220; selects, $150; No. 1 common, $100; 
No. 2, $45. 

The first barge of hardwood timbers received 
in Louisville from the lower river for some time 
arrived last week in tow of the steamer Ranger, 
and consisted of 6- and 8-inch oak timbers, in 
various lengths. 


Lack of Logs Shuts Plant 

WARREN, ARK., Nov. 2.—The hardwood mar- 
ket this week has seen advances on red and sap 
gum, especially FAS, although common items 
have been marked up. Oak has not shown any 
advances, but appears stronger. Takings of oak 
by flooring mills are somewhat restricted. Pro- 
duction in this vicinity has been somewhat cur- 
tailed, due to the shutting down of one plant for 
lack of logs, and the closing of another on as 
count of an accident. Hickory continues to be 
weak, 


Auto Makers Adding to Stocks 

DretTRoIT, Micu., Nov. 3.—There is a consider- 
able improvement in the outlook with respect to 
hardwood purchases by the automotive indus- 
try. A larger number of inquiries are being re- 
ceived from car plants. From present indica- 
tions, factories plan to carry larger stocks in 
hardwoods than during the last six months. <A 
tendency toward larger production of motor bus 
bodies is noted. While wood has been displaced 
at the Ford and Dodge plants on a large scale 
by steel for bodies, an increased call for hard- 
woods is noted at various other factories de- 
voted to cars in the lower price ranges, partic- 
Warly at the Hudson, Essex, Chevrolet and 
Chrysler plants, where capacity production is 
maintained. Plans of a number of manufac- 
turers of popular priced cars looking toward 
further price reductions, are viewed as factors 
making for greatly increased production during 
the early part of next year, and constantly in- 
creasing purchases of hardwoods. 

A Jarger number of inquiries from furniture 

and refrigerator manufacturers are reported, 
and larger orders are being placed by factories 
in these lines. ; 
_ The wholesale market in softwoods is show- 
mg increased strength. Transit cars are prac 
tically cleared up. Improvement in sales of 
short dimension stock is one of the outstanding 
features. 


The appointment of Chas. A. Pierce as as- 


sistant manager of the Detroit Lumber Dealers’ 
Association has been confirmed by the executive 
committee. Mr. Pierce has not announced when 
he will be able to take up his new duties. He is 
connected with Ballard & Ballard, investment 
bankers, Minneapolis, but for a number of years 
was secretary of the Minneapolis Lumber Deal- 
ers’ Association. . 

Entries by J. A. Braun, Braun Lumber Co. 
and president Detroit Lumber Dealers’ Associa- 
tion, have been consistent winners at recent 
horse shows held in this section. 

K. C. McDonald, newly elected secretary De- 
troit Hoo-Hoo Club, is scheduling a series of 
entertainments to be held during winter. <A 
large concatenation is planned for the early 
part of next year. 

John ©. Lodge, vice president Dwight Lumber 
Co., was reélected as president of the Detroit 
council at the city election on Nov. 3. 

A. B. Lowrie, of the Lowrie-Robinson Lum- 
ber Co., is spending a vacation in California. 
Fred J. Robinson, of the same firm, is vacation- 
ing in Florida. Mr. Robinson has recently been 




















The elm tree here illustrated is one growing out 
of the decayed heart of a tree whose outer rim 
and bark are solid. Jt apparently is not an 
offshoot of the old tree. View taken on county 
trunk road ‘‘E’? near Wabeno, Wis.’’ 





elected chairman of the board of directors of 
the Dime Savings Bank, of this city. 

W. ©. MeDonald, of the Tri-State Lumber & 
Shingle Co., is receiving congratulations upon 
the birth of an 8-pound baby girl. 


Indiana Hardwood Output Curtailed 
EVANSVILLE, IND., Nov. 2.—The hardwood 
market has been much firmer. Some good orders 
have come in and inquiries are brisk. Produe 
tion has slumped a great deal, owing to bad 
weather, as logs are searce and advancing. 
Many mills in southern and central Indiana 
have been forced either to curtail operations or 
shut down altogether. Logging in western Ken- 
tucky is expected to stop when bad weather ar- 


rives. Oak has been in good demand. There 


also is a good demand for ash, chestnut, walnut, 


poplar and quartered sycamore. Sap gum is 
showing some advances. Cottonwood is in 
fairly good demand, owing to activity of local 
box factories. Hickory is in fair call but searee. 
KIlm has not been strong. Local wood consum 
ing factories are being operated on steady time, 
and furniture plants are especially busy. Ve- 
neer trade is good and getting better. Rural 
roads are dry and an increase in trade may be 
expected. 

The Evansville Lumbermen’s Club will meet 
at the Vendome Hotel on Tuesday night, Nov. 3. 


More Future Buying Being Done 

CINCINNATI, OHIO, Nov. 3.—The lumber mar- 
ket in general has a brighter tone, and the trade 
is encouraged to believe that business will be 
pretty good in the late fall. Production has 
been hampered by bad weather and the fact that 
shipments are not coming through as promptly 
as heretofore has led to considerably more fu- 
ture buying. Prices have shown a firming 
tendency, and in some items of hardwoods there 
has been a marking up of quotations. 

Owing to inclement weather, the plan to plant 
trees along the Dixie Highway as a World War 
memorial to soldiers and sailors, has been de- 
layed until spring. Dedication will be held in 
spring by the Cincinnati Lumbermen’s Club. 

The Cincinnati Lumbermen’s Golf Associa- 
tion has suspended play for the winter. The 
Tuesday afternoon sessions were well attended 
und the association has been successful in in- 
culeating closer friendships among lumbermen. 





Talks on Constitutional Amendment 

BurraLo, N. Y., Nov. 3.—At the meeting of 
the Buffalo Lumber Exchange on Oct. 30 a talk 
was given by former-Mayor George S. Buck on 
city planning and the proposed $100,000,000 
amendment to the State constitution. 

At the last meeting of the Buffalo Lumber 
Dealers’ Association a resolution was passed 
expressing the sense of loss felt by the mem- 
bers in the death of Bernard Brady, head of the 
B. Brady Lumber Co., as follows: 


For a long time we have known Bernard Brady, 
and for a long time we have loved him. 

Whenever counsel was needed his honest judg 
ment was sought and there was always value in it. 

Of him it can be said in full truth he will be 
missed ; missed by us to whom his presence brought 
sunshine, to whom his sense of fair play and fine 
integrity renewed our faith in the high principles 
of honor. 

The most beautiful flower of his life was his ever 
present, ever active kindliness of heart. 

May those who loved him more intimately find 
in these memories something to assuage the pain 
of his leaving. 

The State attorney general has obtained a 
temporary injunction against Wilbur M. Calla- 
han, of Buffalo, restraining him from selling 
stock of any kind in this State. He is said to 
have organized the Associated Builders’ Lum- 
ber Co., receiving stock in the company for his 
work. He was supposed to sell the company’s 
stock, but is charged with selling his own in- 
stead. The staying order was issued pending 
the outeome of a suit for a permanent injunc- 
tion. 

Montgomery Bros. & Co. received a cargo of 
550,000 feet of hemlock a few days ago on the 
steamer W. H. Sawyer. 

Joseph M. Holland has sold his planing mill 
and lumber yard at 21 Layer Avenue to An- 
thony Maulmeister & Sons. Mr. Holland is 
planning to remove to the Pacific Coast. 

Charles N. Gates (Ine.) is the name of a 
new lumber concern at Groton, N. Y. 

Visitors to the lumber trade last week in- 
cluded F. G. Carpenter, of the Three Threes 
Lumber Co., Seattle, Wash., and A. E. Hart, 
representing Leland G, Banning, Cincinnati, 
Ohio. 

George M. Zimmermann, who was long the 
head of the retail business bearing his name, 
was suddenly taken very ill a day or two ago, 
but after a major operation he has so far re- 
covered that his condition is not as serious as 
feared. 

Kugene W. Carson will be the umpire in the 
football game played at Hanover, N. H., next 
Saturday, between Dartmouth and Cornell. A 
delegation of local Cornell men will attend the 
game. 

Among the lumbermen who have been taking 
advantage of the open season for pheasants are 
A. TI. Reckhow, Clark W. Hurd, Fred M. Sulli- 
van and Carleton W. Betts. 


MoNEY PAID annually for freight on wood 
shipped into New York State, $5,000,000, would 
meet the cost of reforesting nearly all the waste 
land in the State. 
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Southern Doings During the Week 


Pine Cost Statement for August 

NEw ORLEANS, La., Nov. 2.—The Southern 
Pine Association last week sent out to its mem- 
bers the cost statement for August, this being 
the summary of the average cost per 1,000 feet 
in board measure, of producing and shipping 
lumber, not including interest on loans or in- 
vested capital. Reports for August were made 
by 89 companies operating 99 mills that pro- 
duced in August 308,320,541 feet. The average 
cost as shown by these returns was $24.54, this 
being 15 cents a thousand less than the cost for 
the previous month. The average cost of produc- 
tion for eight months, covering an output of 
2,512,944,547 feet, was $24.23. The cost as indi- 
cated for August, covered a range from a low 
figure of $17.97 to the highest of $33.55. Of the 
89 concerns reporting for the month, only 44 
showed costs below the average. 


New Mill Now in Operation 


CorINTH, Miss., Nov. 2.—The Corinth Saw 
Mills (Inc.), at this place, now has in operation 
its new mill where complete facilities for kiln 
drying, resawing and surfacing have been pro- 
vided. Through the milling-in-transit privilege 
in Corinth, the company is able to make all of 
these facilities available as well for stock cut 
on its band mill at West Point, Miss. The 
company, which is closely allied with the Me- 
Mullen-Powell Lumber Co., of Chicago, exports a 
considerable portion of its product, especially 
oak. 


New Plan to Control Freight Movement 


JACKSONVILLE, FLA., Nov. 2.—Florida has 
put into effect a new method of controlling 
freight movement. Local business men ap- 
pointed to ‘‘consignees committees’? with prac- 
tically unlimited power are deciding who shall 
receive freight in every city of any size from 
Jacksonville to Miami on the east coast of 
Florida. These committees have no legal status, 
but derive their power from a wave of public 
sentiment in favor of extra-legal control of 
freight congestion which threatens to stop the 
expansion of this part of the State. 

Prospective consignees must appear before 
these local bodies and prove their right to re- 
ceive freight. The committee issues permits to 
consignees, each permit calling for a_ specific 
freight shipment. The permits are transmitted 
to the railroad company, which in turn grants 
the permit and, if possible, moves the freight. 

Controlling the local committees and allocat- 
ing trains to cities along the east coast is a 
central committee with headquarters at West 
Palm Beach. It was selected by representatives 
from each city in the district, and is working 
with the railroad officials to control freight by 
designating the number of freight cars to be 
moved daily to each community. 

The power of the committee system depends 
upon codperation from the railroads. The Flor- 
ida East Coast railway, which serves all of the 
cities involved and is the only railroad along 
the east coast, has pledged itself to restrict its 
permits to those approved by the committees. 
The railroad retains its legal right as a com- 
mon carrier to accept any freight offered, 
largely as a matter of form. 

In some cities a ‘‘tax’’ is levied on each car 
permitted to enter, and the money is placed at 
the disposal of the local committee to defray 
any expenses involved in the system. Traffic ex- 
perts and secretaries have been employed to do 
most of the actual work, while the committee 
sits as a board of review in disputed cases. 

Municipal sidings for unloading freight and 
municipal warehouses for freight storage have 
been constructed in several east coast cities. 
Cars left unloaded longer than the time specified 
by the local committee are unloaded at the con- 
signee’s expense and the goods held until 
charges are paid. 

Two tests are commonly used to determine 
who shall receive freight, which in most cases 
is lumber and building materials, inasmuch as 


live stock, perishables ete. are not under em- 
bargo. The consignee must prove that the ma- 
terial is for his own use and is absolutely neces- 
sary. He must also present satisfactory evi- 
dence that the lumber or other material when 
received, will be unloaded with minimum delay. 

Permit systems administered by the railroad 
companies have been in force in Florida for sev- 
eral months, and almost every car of lumber 
now moving south of Jacksonville moves by 
virtue of a permit. Shifting of control of these 
important papers to local business men who are 
also users of freight has so far been attempted 
only along the line of the Florida East. Coast 
railway. 

We are going to control “freight bootlegging,” 
E. P. Martin, superintendent of the southern di- 
vision of the Florida East Coast railway explained. 
Consignment for  reshipment—‘bootlegging’’—is 
one of the chief causes of the present freight con- 
gestion. The Florida East Coast railway will 
move lumber which has been ordered by local con- 
signee committees, and as far as possible will re- 
fuse to move other freight. The situation is such 
that I do not see any hope of lifting this embargo 
at any time during the winter. 

George W. Berry, of the Interstate Commerce 
Commission, has investigated the freight control 
methods of Florida and opposes the new system. 

A permit system under the control of local busi- 
ness men is one of the most dangerous practices 
a railroad can follow, Mr. Berry declared at a 
public meeting at Lake Worth recently. It en- 
dangers the business of every man who depends 
upon small shipments, and it opens the way for 
influence and corruption. Large shippers, with 
representation on local boards may receive prefer- 
ential treatment at the expense of thousands of 
families who depend upon the railroad for food and 
clothing and materials with which to run their 


business. 
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Acquires Arkansas Plant 


MENA, ARK., Nov. 2.—The Dierks Lumber & 
Coal Co. recently bought the Cove Lumber Co., 
Cove, Ark., consisting of planing mill of 100,- 
000-foot capacity and several small mills and 
13,000 acres of timber land. This is the second 
acquisition of the Dierks interests in this viecin- 
ity lately, as an affiliated concern, the Choctaw 
Lumber Co., recently bought the A & O Lumber 
Co. at Hatfield. 


Sales Manager Makes New Connection 


ATMORE, ALA., Nov. 2.—J. L. Thomas, for- 
merly sales manager for the Kentucky Lumber 
Co., Sulligent, Ala., and more recently filling 
the same position with the Sipsey Lumber Co., 
Buhl, Ala., has been employed as sales manager 
for the W. M. Carney Lumber Co., Atmore, 
Ala. W. M. Patterson, of the W. M. Carney 
company, has been in ill health for the last six 
months, and is now in a hospital in Pensacola, 
Fla. It is expected that he will give up office 
work entirely until he has completely recovered 
his health. 


Mill to Resume This Month 

DEMOPOLIS, ALA., Nov. 2.—Announcement has 
been made by the Creek Lumber Co., of this 
place, that after being closed down for the last 
five months, its mill will resume operation on 
Nov. 15, manufacturing gum and oak, both plain 
and quarter sawed. During the time the plant 
has been idle, it has been put in good physical 
condition and its daily capacity will be 60,000 
feet. During the last five months the company 
has disposed of practically all the surplus yard 
stock it had on hand. 


To Build Railroad Through Timber 


GROVETON, TEx., Nov. 2.—In order to obtain 
a transportation outlet for a large acreage of 
commercial timber which it has purchased in 
the northern part of Tyler County, the Trinity 
County Lumber Co. will build a railroad 
through the tract. The company already owns 
the Groveton, Lufkin & Northern’ Railroad 
which runs from Groveton to a point in the 
timber region near Keltys, about fifty miles. 
The new road will be a branch of this line and 
will be more than fifty miles long. ‘The lumber 
mills of the company are at Groveton. 


Shipping Portable Houses to Florida 


NEw Or.EAns, La., Nov. 3.—Portable houses 
destined for Florida have begun to move vig 
the Mississippi barge line through New Orleans 
to Florida ports. Last week it was announced 
that a Chicago mail order concern had delivered 
to the barge line one house and two portable 
garages, for shipment to Miami. A Cairo con- 
cern queried for rates on a movement of 750 
houses to the same destination. The Gulf & 
Southern Steamship Co. last week added the 
steamship Comal to its New Orleans-Florida 
service in order to handle the increasing traffic 
on that route. 


Buys Fleet for Florida Movement 


ATLANTA, GA., Nov. 3.—In order to offset the 
shortage of lumber occasioned by the freight 
embargo generally effective throughout Florida, 
Joseph W. Young, the founder of Hollywood- 
by-the-Sea, has recently invested more than 
$1,000,000 in a fleet of vessels for the trans- 
portation of lumber and building materials into 
the State. This fleet, which includes not only 
five lumber schooners but a steam freighter, 
four barges and an ocean going tug, will shortly 
be operating and will serve to bring about con- 
siderable improvement in the freight situation 
in that State. 


West Coast Firm Opens Tampa Office 


Tampa, Fua., Nov. 2.—The Krauss Bros, 
Lumber Co., of Seattle, Wash., attracted by 
the advantages of the port of Tampa and the 
substantial development of southern Florida, 
has just established an office at Tampa. The 
concern, which specializes in steamer shipments, 
now has a solid steamship load of 2,500,000 feet 
of fir lumber en route from Puget Sound to 
Tampa, said to be the first such shipment ever 
sent to this port. Additional cargoes are booked 
for later sailings. 

The first consignment of manufactured tim- 
ber and lumber, valued at approximately $150,- 
000, is coming on the Alaska Steamship Co.’s 
steamer Oduna, which was scheduled to sail Oct. 
21 and is expected to dock here about Nov. 12, 
coming by way of the Panama Canal. Lykes 
Bros. Steamship Co. is local agent for the ship 
which will dock at the municipal terminals. 


The steamship Point Lobos, of the Pacific- 
Caribbean-Gulf line, is due here about three 
weeks later with part cargo of lumber for 
Krauss Bros. The Tampa office is in charge of 
Lee Krauss as general manager, and O, W. 
Skidmore as assistant manager. 


Importing lumber to Tampa is a distinct nov- 
elty, as this port has long been known as a lum- 
ber exporting port, shipping millions of feet of 
Florida pitch pine lumber to Cuba, other West 
Indies points and European countries. How- 
ever, the unprecedented demand for lumber due 
to the present enormous building activities in 
southern Florida has cut into the export busi- 
ness and at the same time created a demand 
for classes of lumber other than pine. 


It is evident that Tampa is making a bid for 
the leading lumber importing point on the Gulf 
coast. In addition to the activities of the 
Krauss company, the Dantzler Lumber & Export 
Co. recently unloaded a cargo of 2,500,000 feet 
of large sizes in fir, a part of which has been 
distributed to yards in the Tampa territory. 
The steamer Sumanco of the Trans-Marine line, 
is now en route to Tampa with a full cargo of 
2,500,000 feet of Douglas fir for the Dantzler 
company. This vessel is expected to dock on 
Nov. 5 at the company’s Seddon Island ter- 
minals. The second steamer cargo will be re- 
ceived by the Dantzler company in December. 

The Ansley Lumber Co. is confining its im- 
ports largely to southern pine, which is being 
shipped principally from New Orleans. There 


appears to be a distinct indication that Tampa 
is to be made a distributing center in Florida 
for several large manufacturers of Douglas fir, 
and it is also expected that incoming shipments 
will soon be on the basis of about five million 
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feet monthly for distribution among the retail 
yards in this immediate territory. 

“ Steamers in Tampa last week were having 
great difficulty in discharging because of a 
strike of the dock workers. The Mallory line 
had four steamers tied up with demurrage ac- 
cruing and an embargo was placed on further 
shipments to Tampa. It is expected that this 
condition will soon be relieved. 


Embargo Ties Up Building 

JACKSONVILLE, FLA., Nov. 2.—Drastic appli- 
cation of the permit-embargo system in and 
around Jacksonville where more than 7,000 cars 
are blocked, threatens a complete paralysis of 
building activity. Due to the congestion of the 
yards at Jacksonville, no permits will be issued 
for shipments to that point for about ten days, 
and shortly all inbound movement will cease 
with the exception of food supplies and simi- 
larly classed commodities. 

M. J. Gormley, chief of the car service divi- 
sion of the American Railway Association, made 
the following announcement Friday, Oct. 30: 

In view of the movement of citrus fruits and 
other perishable traffic out of Florida so that no 
interference will be given that freight as a result 
of the accumulation and congestion of other traf- 
fic and to provide track capacity for refrigerator 
equipment, the inbound freight embargo now in 
effect at the larger points in the State is to become 
effective throughout Florida immediately. 

This announcement was made following a two- 
day conference of officials representing the 
Florida East Coast, Southern Railway, Seaboard 
Air Line and Atlantie Coast Line, with officers 
of the American Railway Association and Inter- 
state Commerce Commission. 

This means that not only is Florida under an 
absolute embargo by the Florida East Coast, 
Southern, Seaboard and Coast Line as affects 
shipments coming into the State, but no lumber 
or building materials may move intrastate with- 
out a permit. 


The announcement of Mr. Gormley reads: 


This plan will regulate the movement of traffic 
into Florida and as soon as the present accumu- 
lation is cleaned “up there will be no difficulty in 
consignees securing permits for movement of traffic 
for immediate requirements. 

It will prevent the movement into Florida of 
large quantities of miscellaneous freight, for which 
sale is arranged after arrival and which practice 
is largely responsible for-the present congested con- 
ditions in the State. 


The seriousness of the situation is indicated 
by the estimate of leading building material 
firms that at least 1,000 building jobs have been 
stopped for lack of supplies. It was reported 
a day or two ago that there was not a brick 


available in Tampa; that cement, plaster and 
other building materials are exhausted and 


building hardware supplies are down to a few 
days’ margin. 


New Mill Construction in Southeast 


ATLANTA, GA., Nov. 2.—During 1924 there 
were sixty-four new mills constructed in Georgia 
for the manufacture of lumber, lath, shingles 
ete., according to a statement by the southern 
department of the United States Department 
of Commerce, following a complete survey of 
the forest products situation in Georgia and 
other States. 

The report shows that at the end of 1924 
there was a total of 1,030 such plants in Georgia 
as compared with a total of 966 at the end of 
1923, and that insofar as new mill construction 
was concerned in 1924 Georgia ranked third 
among the States of the Union. North Carolina 
was first with 1,120 new plants or mills of this 
type, while Alabama was second with a total 
in 1924 of 1,060 new mills. 


Indications are that the Georgia figures will 
considerably exceed the above total during 
1925, as there has been an unprecedented 
amount of activity of this nature in the State 
so far this year. 


Mahogany Firm to Be Dissolved 


NEw York, Nov. 2.—After a prolonged, un- 
successful effort to contract and adapt itself 
to profitable peace-time production, the Astoria 
Mahogany Co. (Inc.), a lusty war baby, has 
given up the ghost and will go under the ham- 
mer at noon Dee. 1, by an order of the Federal 
district court, signed by Judge Edwin L. 
Garvin. 

Besides its offices and main plant at 1031 
Steinway Avenue, Astoria, Long Island, and 
several parcels of land, tugs and docking rights 
there, the property to be auctioned includes 
yards and offices at Chicago, Grand Rapids, 
Mich., and Jamestown, N. Y. Ships and foreign 
forest tracts it once owned were disposed of at 
various previous public and private sales. 

A veritable gold-mine for its owners during 
the war-time period of government contracts 
for airplane mahogany, it found itself with a 
$4,500,000 plant, but insufficient funds to pay 
off a $6,000 judgment in January, 1922, and 
was thrown into an equity receivership by the 
judgment holder, the Employers Liability As- 
surance Corporation. Dongan H. Allen and 
Edward E. McMahon have been conducting the 
business since. 

Dissolution of the firm and settlement so far 
as possible of its current debts of $3,000,000 
was decided upon by its creditors several weeks 
ago and a petition to sell, submitted by the re- 
ceivers, followed. Among the claims against the 
concern is one for about $500,000 by the Gov- 
ernment for recovery of moneys paid on an al- 
leged war contract loss represented as incurred 
by a cargo of mahogany logs being sidetracked 
throughout the war in a small harbor on the 
west coast of Africa. The government won suit 
for recovery in the United States district court 
and the circuit court of appeals and the ease is 
now before the United States Supreme Court. 


Inventions Paramount in Indianan’s Career 


Millwork manufacturers, carpenters, planing 
mill operators, furniture and other woodwork- 
ing interests are familiar with the Evans ring 
used for joining mitered trim, and the other 
well known Evans products such as the vanish- 
ing door and ring joint machines—model Se- 
nior B for factory use and model Junior D, a 
bench machine for use on the job—all patented 
and sold by W. L. Evans, of Washington, Ind., 
which have been on the market for considerable 
time. 

All these products are the result of Mr. 
Evans’ many years’ experience in the millwork 
industry. He early developed an inventive 
turn of mind—having many patents issued to 
him before he was 21 years old. There never 
has been a time since Mr. Evans was a boy that 
he did not have patents pending.. He proved 
them out before offering them to the public. 
In 1921 he took out 21 patents. Among some 
of Mr. Evans’ early inventions is a hayrake 
and loader, the first of its kind which still is in 
use on many farms throughout the country. 
Mr. Evans was among the first to build a tur- 
bine engine. 

In starting on his business career, Mr. Evans 
became a worker, a student much given to 
mathematics and mechanics, imbued with lots 
of energy and ambition. He made a study of 
mechanics and architecture, became a carpenter, 
a contractor, and built his own planing mill 
and operated it successfully for a number of 
years. Later he became associated with: the 
Carnahan Manufacturing Co., of Loogootee, 
Ind., prominent manufacturer of millwork and 
doors, with which he was successively detailer, 
biller, traveling salesman, manager and finally 
rose to the presidency of the concern, resigning 
from that position to devote all his time to 
inventions and their promotion. Through- 
out Mr. Evans’ career invention was paramount, 
but realizing that inventions and money were 
things very much apart, he made a study of 
finance, and has been successful in that line 
also. For the last eight years there has been 
an unfailing rule in Mr. Evans’ office that if 





bills are correct they must be paid within forty- 
eight hours from their receipt, whether subject 
to discount or not. 


Evans Sanitary and Vanishing Doors 


Mr. Evans’ activities in the manufacture of 
woodwork include the Evans hollow sanitary 
door, which is 
favorably 
known through- 
out the United 
States and for- 
eign countries. 
His knowledge 
of mechanics 
enabled him to 
make that door 
and market it 
in spite of con- 
siderable  criti- 
cism, because 
he knew that 
wood had little 
or no elastic 
limit, and this 
was something that woodworkers had up to 
that time overlooked. Another invention of in- 
ternational repute is the Evans vanishing door, 
widely known in the construction of school 
buildings. The Evans vanishing-door-ventilated 
wardrobes are now considered standard and 
have played a large part in the designing and 
equipping of the modern school. By doing 
away with the cloak room and placing the 
wardrobes in the school room, the architect can 
build smaller school buildings and yet add to 
the efficiency and convenience of the structure. 

With the advent of the vanishing door Mr. 
Evans, while retaining his financial interest in 
the Carnahan Manufacturing Co., withdrew as 
its president because his personal business 
needed all his time. He built a fireproof plant 
in Washington, Ind., and equipped it with most 
modern offices and machinery necessary for the 
development of his inventions. These offices 
rank with the best equipped in this country, 





Evans ring joint 


and Mr. Evans develops his men along the lines 
of his various interests as they may appear 
from time to time. 


Features of Evans Ring Joint 


The Evans ring joint was invented in advance 
of the vanishing door, but took longer to de- 
velop, some fifteen different and distinct ma- 
chines for making the joint being designed and 
built by Mr. Evans before he was satisfied that 
he had a machine worthy of offering the public. 
In the construction of the Evans ring joint a 
ring of spring steel, corrugated to a smaller in- 
ternal diameter than the groove into which it is 
to be seated, is expanded over a hard steel cone 
by being forced over the cone, the ring being 
discharged from the larger end of the cone 
while in an expanded condition, into the cireular 
groove. Thus the ring becomes a clamp, and 
whatever pressure is required to expand the 
ring is then exerted to hold the joint together. 
This can be set to over two tons for each ring. 
Nothing less than a destructive force will open 
the joint. The wood may shrink, but the ring 
takes up the slack that would come in ordinary 
dry stock. The wood may swell, but the ring 
moves with it. A perfect joint can be made 
in less than one minute. 


As models Senior B and Junior D, Evans ring 
joint machines, together with the ring and the 
joint, are all covered by separate patents, it is 
necessary to enter into a contract with the cus- 
tomer before sending out a machine. The ring 
joint is now in use from California to Boston 
and from Florida to Minnesota. Particulars 
regarding the cost of the machine and rings 
and right to make this joint may be secured by 
interested parties from W. L. Evans, Wash- 
ington, Ind. 


DvrinG the present year more than 750,000 
young trees have been distributed to planters 
in New Jersey by State Forester C. P. Trenton. 
This will add 625 acres of timber to New Jer- 
sey’s future timber supply. 
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National Production, Shipments and Orders 


WASHINGTON, D. C., Nov. 2.——-The following softwood statistics were com piled by the National Lumber Manufacturers’ Association: 








Production Shipments Orders 

Week ended: 1925, Oct. 24; 1924, Oct. 25— 1925 1924 1925 1924 1925 1924 
DBOUCHEIA. PING .ABSOCIATION « ois. 6o ooo 6600 0:06:06 088d ve owesauvsesvinee 70,680,261 67,756,300 75,689,538 76,261,150 73,879,293 80,717,700 
West Coast Lumbermen’s Association..............00000-0000 eee 102,952,863 102,679,916 98,076,881 $8,552,605 90,800,623 $5,577,101 
Western Pine Manufacturers’ Association..............+2...00. 35,127,000 24,562,000 27,352,000 21,681,000 22,620,000 20,850,000 
California Redwood ASssociation.............cccc ccc ce cece sccees 7,450,000 &,544,000 6,129,000 7,343,000 7,270,000 8,363,000 
North Carolina Pine Association. ...........0 ccc cece eee eee ceee - 10,764,757 7,987,296 8,618,919 8,069,790 6,793,423 8,270,725 
Northern Hemlock & Hardwood Manufacturers’ Association. ... 2,642,000 1,251,000 2,289,000 939,000 1,375,000 610,000 
Northern Pine Manufacturers’ Association. ..............000000- 9,053,400 6,761,400 10,240,800 8,858,000 10,522,000 7,533,000 

Se: TE: NO 6.5 5595 46 AS Se Sale oS 6b KGS OKO C4 ORR 238,670,281 219,541,912 228,396,138 211,704,545 213,260,339 211,921,526 
Forty-three weeks: 1925, Dec. 28 to Oct. 24; 1924, Dec. 30 to Oct. 25— 
Boutnern Fine: ABSSOCIAUION. «....66cccwscccscsccboccveassecdeeves on 3,330,094,718 3,392,179,029 3,286,730,981 3,397,042,250 3,287,156,731 3,322,653 ,002 
West Coast Lumbermen’s Association............ fig w wan eae 4,299,625,951 4,012,351,230 4,475,325,663 4,157,576,258 4,411,703,331 4,014,364, 236 
Western Pine Manufacturers’ Association.............00.00.00. 1,519,716,000 1,377,469, 000 1,393,301,000 1,285,577,000 1,363,803,000 1,255,310, 000 
California Redwood Association................. ereerrrre se 322,916,000 367,484,000 300,534,000 294,987,000 301,124,000 293,166,000 
North Carolina Pine Association............ccccccceccccvccccees 386,142,467 322,092,768 366,901,299 323,988,105 305,231,602 289,165,682 
Northern Hemlock & Hardwood Manufacturers’ Association... 144,124,000 121,507,000 109,489,000 98,131,000 89,175,000 76, 754,000 
Northern Pine Manufacturers’ Association...................0. 433,977,200 399,476,600 394,351,900 369,177,400 366,266,000 365,731, 000 

ODOIS,:: BOPTY CPCS WRECKED soo ice oi6o 60 viene v's 94 Sa weed wo orele Ge 10,436,596,336 9,992 BE 59, 627 10,326,633,843 9, 9 26, 26,479, 013 10,124,459,664 9,617, 1 13,92 920 
California White & Sugar Pine Manufacturers’ Association, 

POOLEY HENCE WOKE. s+/xs\s\0.05:0.h 6 6060's. 0-6 0160-6 6400s o9obae ea maine 1,095,293 ,000 1,006,773,000 970,255,000 723,585,000 S22;GO7T 000 onc icises 

TE NSN DG sO 689 5:55) oso iin sd 0 1a )6: ip 6 usin a, BAI a feed eores nods teRSOAI 4,538,000 17,265,000 3,526,000 14,518,000 3,899,000 11,901,000 


*Revised figures for forty-three weeks; not included in general totals; represents about 78 percent of cut in region. 


Production and Shipments of Western Pine 


PORTLAND, ORE., Oct. 31.—The September report of the Western Pine Manufacturers’ Association is as follows: 

















Production Statistics for September Shipment Statistics for September Production and Shipments Compared 
OF as 
; Mills reporting rite) Production = -Mills reporting- wee Shipments Production ............ 180,740 608 141.671 171 
fotal No cut Cutting Feet Total Not shpg. Shpg. Cars Feet Shipments ..........:.. 157,937,298 137,679,881 
hk / 45 ] 44 180,760,608 1925 .... 45 0 45 5,704 157,937,298 eae ee 
| re 45 5 40 141,671,171 M028 san SO ) 45 5,281 137,679,881 Cut exceeds shipments 22,823,310 3, 991, 290) 
1925 1924 ————- 1925 -—_-_—_—_ 1924 
Shipments to— Cars Feet Cars Feet Shipments to— Cars Feet Cars Feet 
ED 06-0 nam oie wanes 6s dase eS 350 13,976,027 292 7,495,760 IOROUMES 05.5 'FieiMawalaias nates 150 3,871, 223 159 4,181,815 
BEORGANG 2.00 5cccccvescsvvvcue 348 8,826,233 494 12,292,345 WEMOUMONE, c0.0 beraasbnee beeeagre 5] 1,288,393 42 1,093,744 
OPEBON § oacccccescvevecveuceve 50 2,736,320 55 1,410,332 NOWARN ah 4 Sie departed Sass Ge ee ea 83 2,334,935 51 1,325,748 
Washington ..............00. 258 10,366,786 362 9,026,331 PERO, 86 8 ocean. bd be 40 Kees 388 10,059,204 401 10,953,162 
North Dakota ............... 141 3,288,821 118 3,022,623 a s pi9c ate tinea a, eretesieuolere, 35.61% 8 = eT = atta 
Sc Yi A vccccceccccuuee 9( 2,337,626 3,901,873 ENE, Saag een exe 5 wa é »Li , 
~~ allot gai bs Sekte waa leicuis Pid Reg cil pened te egnengtl Atlantic coast States a aayhubvle Hie 1,406 38,094,569 1,235 83,721,584 
Wisconsin . 256 6,445,924 225 6.029.572 — eastern States......... 46 1,182,196 62 1,665,180 
: ee. ae eae eae - joatootge es risiehp ct UIONINAEL, « 256 0: vacib- 0.19: 656051060 0 ores 25 780,379 15 440,171 
MG  aiasueinkcaes nanaidnesin 465 11,620,911 381 9,690,879 a ee 997 ‘ 
ee. d , ’ : spdptind pe ome and TEXAS ..0.6...0.05 18 401,927 10 263,659 
HMinois ......... ee eee eee eee eee 496 12,920, a 426 11,187,925 Rc kana Ga eerae Ose Oks HOES 2 39,877 ‘as _Sreteewes 
SOROS. oes rides seneaser sense 112 2,757, 25% 71 1,746,328 NOW REGRICO: o..6.ccconswsaawscrs 1 31,444 Slee einelatiearcte 
Ee. a 229 5, 790'292 149 3,663,146 — —__—_—_—— — —___—. 
MEASBOUTE 22. oc ev cccecvenscccs 98 2,142,408 75 1,899,937 SE RSUROL .suiions bi ers hier 62K sa 9 ncorsrerere Ra GE 157, 937,298 5,281 137,679,881 
The distribution of shipments into grouped States for September, 1925, was as follows: 
Cars Feet Cars Feet Cars Feet 
New ROrk 0.6002 svccv wens oeae 557 15,036,025 New Hampshire ....5..0cs0cee0 2 52,840 Maryland Re ee EO iz 287,496 
Pennsylvania ................. 389 10,504,979 WRI oie ke ban Geom wates. sere 10 262,348 WENA pips 6 one vd oceieeeiecwteerws 5 133,849 
New Jersey .........c0c000005 162 1,689,708 Not distributed .............. 40) NE ee can sene csnsines 15 tate 
Masasachusetts .............. 110 2,937,755 s a Fons PNY aoa cao Warn pica elalal wie eee s _ 562 
COMMOCHIOCUE 2... iccceccusscews 110 2,997,613 Total Atlantic coast States.1,406 38, 094,569 Total other Eastern States. 46 1,182,196 
Rhode Island .............000 16 386,409 IDOI RANE 6% 3:5 0sisie.s8oso oa eG bie 2 S115> Oldahoma. ......<..:sescs cen. 12 "283/216 
PIO 565558 5104 4.4.6 34 sw Mae ee wwe 10 247,304 District of Columbia. «20.0660 % 180,776 OM eo .Xs. Graco a's Shara alt sta Ue 5 118,711 


Compared with August as “‘normal,”’ prices were reported by 18 mills as normal; by 6 as above normal, and by 1 as below normal—while inquiry 
was reported by 10 mills as normal; by 1 aS above normal, and by 14 as below normal. 





Cypress Barometer California Redwood Data California Pine Sales 








Trew TART me . ay ‘ r hITS a 7 i. y- 4 

NEW ORLEANS, Tia;, Nov. 4.—The Southern _ SAN I RANCISCO, CaLiF., Oct. 31, The follow San Francisco, Canir., Oct. 31.—For the pe- 
Cypress Manufacturers’ Association barometer | ing information is summarized from the report iod Oct. 25 to 31, the California White & S 
s é . . . ‘ A ; nea : : et. 2: : > Cz mis & yi 
for the week ended Oct. 28, sixteen mills re- | of the California Redwood Association for the | "0° ™ to of, the Valitornia White & Sugar 
porting, is as follows: week ended Oct. 25: Pine Manufacturers’ Association reports sales 

—Percent of /————Redwood——._ White- as follows: 

Normal Actual No. of Percent of | wood 

Pro- Pro mills Fee production Feet California White Pine Mixed Pines 
Production Cars? Feet duction duction Production ... 14 7,4 <), 000 100.0 1,170,000 Feet Common— Feet 

Normal ........ 5,702,569 ae -+++ | Shipments .... 14 6,129,000 82.3 1,037,000 | Nos 1&2 clr. 121.000 : " 

Actual ...... -oee 144,233 90.21 .... | Orders— Nos. 1 & 2 clr. 121,000 No. 1........ 10,000 
Shipments* ... 252 5,040,000 9 88.39 97.98 Received ... 14 7,270,000 97.6 968,000 | C select ...... 268,000 INGVsoc cate ans 545,000 
Orders On hand.... 13° 22,144,000 eee 3,351,000 | D select ...... 548,000 INGOs Sie ars sees 1,025,000 

y oxy & “me 9) 4m 2a Qh . 2 ‘ Yy 2 clear ¢ + r 
Os Mi << a mee Seen Redwood Distribution for Week No. 3 clear.... 346,000 INO eA oreo var 459,000 
2 ee ‘kt 1.411 28.220.000 Shipments Orders Inch shop .... 56,000 No. 1 dimen.. 321,000 
eN “! age erg ne REE ae Northern California* ...... 3,648,000 2,993,000 | No. 1 shop.... 248,000 No, 2 dimen.. 33,000 
‘Ba nS ee Bee ree oes: LOR EnernL CANTOTIIA® | ss'6ca'-. 673,000 1,143,000 | No. 2 shop.... 659,000 Timbers 11,000 
asis for carload average is 20,000 feet. “dest atte 107,000 134/006 Alagamn’s x MNOCFS 2... , 
i 26) eens : eo a eee a 7,000 34,000 No. 3 shop.... 495.000 Li feet 
tOrders on hand inereased 7.62 percent, o1 Easternt 1.477.000 1.102000 , ’ ain, fee 
2 000,000 feet during the week. Foreign Ese Nine A eeeer | "924000 1'898'000 No. 8&btr. std. 1,000 Seveled siding 
| Sees ’ a eabled Shop, std. ee 83,000 B&btr : ‘e 51.000 
S h Pi B ee ee 6,129,000 7,270,000 | Panel, %” a.w. — 1,000 AES ee 95,000 
out ern ine arometer *North and south of the line running from Sugar Pine By ef ieacaelsueieis 25,000 
NEw OrLEANS, LA. Nov. 4.—For the week Bakersfield to San Luis Obispo. : 
a8 » » Nov. 4.—For t bec +Arizona, Washington, Oregon and Nevada. Nos. 1 & 2 clr. 224,000 Douglas Fir 
ended Oct. 30, Friday, one hundred twenty- tAll other States and Canada. C select 241,000 Feet 
seven mills report as follows in the Southern D select ...... 51,000 C & btr. ...... 119,000 


Pine Association: ° ° No. 3 clear.... 402,000 No. 3 clear.... 37,000 
Percent Pereent North Carolina Pine Inch shop .... 147,000 Bie BS Wisecxinc: 48,000 


of pro- of ship 





, ; a : ‘ 5/4 & up, com. 124,000 
Cars Feet duction ments NorFoLK, VA., Nov. 2.-The North Carolina 8 : ne a ope Dimension ... 6,000 
Production... .... LUCK 0) ee Pine Association makes the following analysis ae eae >> my h 
Shipments .. 3,539 75,370,088 108.12 |. _; . ae yer “11. veek | NO 3 Shop.... 86,000 . Lat 
ecara® of figures from forty-one mills for the wee No. 3 clr. std. 10,000 Mixed pine— 
Received .. 3,671 78,181,287 112.15 103.73 | ended Oct. 24: Shop, std. .... 111,000 Ca |e 145,000 
On band end ———Percentages of -——— ho Sy nee 169,000 
week ...12,721 270,919,187 ..... ..... Production Ship- White Fir a, aa 121,000 
*Orders on hand showed an increase of 1.05 Production— Feet Normal* Actual ments C&btr 5.000 GOO pany 55,000 
percent; although one hundred and thirty mills Normal ..... 10,986,000 .. .. soe agama peek ang i Thi i 
contributed to previous week’s report. Actual ...... 10,141,130 92 e. ee No. 3 & btr., White fir— F 00 
+Normal production for these mills was 79,411,- | Shipments .... 7,381,899 67 73 gens COM: i222 1,000 INO, Bae sice0 200,00 
169 feet. OT a 7,118,923 65 70 96.5 No. 4 common _— 50,000 Box 
Of 110 mills reporting running time, 28 were *“Normal”’ is based on the amount of lumber No. 1 dimen... 279,000 Mixed pine— 
working overtime, and 64 full time; 3 were shut the mills would produce in a normal working day. No. 2 dimen... 108,000 5/4 & 6/4 1,150,000 
down; 1 operated two days; 3, three days; 4, ‘As compared with last week, there was a de- ; . i laa 
four days; 5, five days, and 2, five and one-half crease in orders of 1 percent; and last wéek there Cedar Export 
days. were reports from forty-two mills. Miscellaneous. 23,000 Australia ..... 120,000 
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Record of Direct Sales of Douglas Fir 
SEATTLE, WASH., Oct. 31.—Direct sales of Douglas fir from Oct. 19 to 24 inclusive: 
; ——Sales—— —Prices— =. ‘ ——Sales—— Prices 
V. g. flooring— No. Feet No. High Low Spread Drop siding,6”— No. Feet No. High Low Spread 
24 ORES TOES ete Peay eee 2 3,000 1 OG eee No. 2 and hetter............ 79 460,000 11 $39.00 $31.00 $8.00 
7.700 BG i argh ree neds 70 =—-206,000 = 13. 46.50 = $38.00 $ 8.50 ot BREE eiR ere 38 222,000 «= 10S 32.50 = 24.00 8.50 
7,101 No. 3 pete ba are een cers 43 297,000 8 33.00 26.00 7.00 C ommon, No. 1 S1IS— 
50, 006 S. g. flooring— WHR” Widwadiewecvadave xn aeane 73 431,000 11 19.50 14.50 5.00 
3 on 4” No. 2 and better......... 29 106,000 9 34.00 26.00 8.00 - DAY ahehavertesncdeawckeseees 19 44,000 7 20.00 15.50 4.50 
3, 000 p. ’ 
0,725 1 CS SCO aCe ener IO 12 155,000 8 26.00 21.00 ».00 Dimension— 
0000 6” No. 2 and better......... 17 43,000 5 39.00 25.50 13.50 PEF, BE oss vedsnccnnaces 114 377,000 8 18.00 14.50 3.50 
3000 No. 3 Mme en eee Reise wee ac 11 32,000 6 34.00 28.00 6.00 N@racd cxdwa ec eae awa 110 341,000 12 21.00 17.00 4.00 
ee ttrds Stepping— Bere waty ce ees ween we 66 154,000 11 22.50 16.50 6.00 
1,526 No. 2 and better... oc... ssn 10 37,000 7 66.00 55.50 10.50 MEO C ERE CTE CELE EET E 48 88,000 10 21.50 16.50 5.00 
‘a Finish— FAO Gea SP, BPREA ccc ccenes 33 75,000 10 25.00 17.50 7.50 
oo OER retarted can se ketene 21 43,000 10 59.00 49.00 10.00 . Mae asccecs ed 8 25,000 6 22.00 19.00 3.00 
ree Casivig ANG WAGE... 060s sccs 18 24,000 10 64.00 55.00 9.00 Lath 
yo Ceiling, %x4”— oh, RRR nee Teen TE eT 15 450,000 8 4.40 3.25 1.15 
Hye No, 2 ANd Detter ..c.cccwcces 61 288,000 8 30.00 25.00 5.00 COMME s14dideededetescawsnees 2 35,000 2 6.70 6.20 -50 
eae i > Shea crane nein eeea 17 91,000 8 25.00 19.50 5.50 EN et aunsencacenauces 5 102,000 2 3.50 3.25 25 
0,082 
tye _ 
1,000 e e 
—_ Northern Hemlock & Hardwood Data National Analysis 
OSHKOSH, WIs., Nov. 3.—The Northern Hemlock & Hardwood Manufacturers’ Association has WASHINGTON, D. C., Nov. 2.—The National 
1.608 prepared the following data as to September production and shipments of northern hardwoods and Lumber Manufacturers’ Association has issued 
hemlock, and stocks Oct. 1: the following analysis for the period ended Oct. 
— September, 1925, Statistics __ Stock Summary Oct. 1, 1925 24, orders and shipments being shown as per- 
Unsold HARD Wood centages of production: 
Production Shipments Oct. 1 l — 136.993.000 During During 43 
ores re iti 125,000 843,000 $514,000 prot et ere ee ee 45°641.000 Week Ended Wks. Ended 
Basswood 1,300,000 3,578,000 29,956,000 ins _ Oct. 24 Oct. 24 
WOGE sccewe 240,000 415.000  ...cececs Total unsold ....... 182,634,000 ve No. of Ship- Or- Ship- Or- 
D4 ‘ ne Re aan Sold, dry and green..... 54,321,000 Associations mills ments ders ments ders 
1.171 ear - 8,096,000 8,301,000 54,936,000 Total hardwoods ............. 236,955,000 Southern Pine ...... 130 107 105 99 99 
9 88] I vie es wwe ace 867,000 1,900,000 = 17,316,000 HEMLOCK- West Coast eadeiedGe 111 95 SS 104 103 
ss Maple ...... 7,647,000 12,928,000 74,967,000 Unsold, 1 and 2” Western I | ee 37 7s 4 v2 90 
1,290 - a pa BENE ccuwwcletceceteenes 103,048,000 Cat. Imes” ce vevcs 4 7S S6 So 75 
as Wee, ee eee 17,000 152,000 945,000 Coho oe 4.231.000 Calif. Redwood ...... 14 82 gs 93 93 
.t Mixed hdwds.. held 000 ESOEOOO  .nseeccex N. Carolina Pine..... 45 80 63 os 79 
1 815 - Total _— ee ee 157,279,000 a Poa & Hdwd. "= “a on b bo 
TY Total hwds. 15,: 399,000 29,508,000 182,634,000 Sold, 1 and 2”.......... 14,065,000 +) faurah oct veil taka eal : He : <-> 
att He 3 i porn ee sa 00 19, oa 000 157 pore oor Other thicknesses 2.2... 2,630,000 Southern Cypress.... 18 103 109 105 109 
2169 emlock, 1&2" 29,207,000 9,260,000 107,279,000 "OCG TOOEIOOE. 2 cc cccdsuckecnc 173,974,000 AN 7 84t a 6 ¥ On On 
, : . softwoods...... 3! 06 0 ty) ) 
3,377 Grand total 44,606,000 48,773,000. 339,913,000 410,929,000 | No. Hemlock & Hdwd. ... 343 375 144 152 
4,126 Hdwd. Mfrs. Institute 997 142 131 106 116 
1,584 Hardwood Stocks on Hand Oct. 1 by Grades . = 
ae The figures for twelve months, Oct. 1, 1924, to Sept. 30, 1925, make the following percentages of All hardwoods .... ... 157 14% 112 122 
» 659 those for corresponding period of 1923-1924 : — 
—_ Products All es ean Hemlock Total all woods All vine gg and os 92 oR 96 
ore ho oe ee el kel RRO OE Oe Ee ee ee ee ee ee 90 90 SOItTWOOUS ...... , ve JD 
NU ORNCM are a hrin ces ticig aR, cio ecard ree ataia- eal aera eta eta ara amatmans 86 89 4 *Represents 11 pe reent of cut in region. 
a yUnits of production. 
),881 Hardwood Stocks on Hand Oct. 1 by Grades tLast week there were reports on this page 
Sold Unsold Sold Unsold from 362 mills. 
et Dry & green Dry Green Dry & green Dry Green 
496 ASH Sorr ELM 
349 PAS ......... 6.00 - er 40,000 ree d wood 
358 ae lL +) p> lhe No. 1 & better. 405,000 —- 720.000 95,000 Hemlock and Hard 
5 562 Sisot & Watioe ..... le ete INOG B CUMBs cess <laecades 55,000 200,000 ; , . —— . re 7 
en aie pcaelieeebe gy Gr No. 2 & better. 3,190,000 6,697,000 2,361,000 OsHKOSH, WIS., Nov. 2.—The following is a 
196 No.1 & better. (225°. 107000" 42,600 No. 2 com... 112,000 "349,000 "204,000 | summary, for comparative purposes, of fig- 
216 No. 1 com..... 16,000 ree — Some. fe 600,000... . ures as to the hardwood and hemlock move- 
711 No. 2 & better. 1,471,000 1,995,000 754000 4«(+*SO. 3 COm..... 1,609,000 1,183,000 627,000 | ont supplied to the Northern Hemlock & 
ivy No. 2 com..... 006 39,00 aes © ; ; ; : eee ees 
Bae No, 3 yy ie ane ie ” ” , ye O00 5,373,000 9,689,000 3,477,000 Hardwood Manufacturers Association by twenty 
No. 3 com... .. 634,000 983,000 144,000 4, a MAPLE 164,000 ann eee 95.009 | to twenty-five firms that ordinarily ship about 
2 351.00 000 3.2510 000 1263 000 FAS & Select.. ..... nde 57.000 ...... eae one-third of the total monthly shipments re- 
ax : i COL ee 194,000 oO ee ported to the association by all members, and 
’ " No. 1 & better 1,892,000 7,027,000 1,861,000 : ‘ > ye a ‘al S > amt - and 
5 Rt ee eee 10,000 Sarre rear to... 1717000 -2'512'000 692'000 poet ave =o ae Fey: ist, ; ae a : 
pe- Ne 1 & het “a I er Bena eee ‘ ware 12 66 ; Nos. 1&2..... 1,408,000 5,435,000 1,163,000 to date , and weekly ngures for etoper 
gar og apap FM ee “000 No. 2 & better. 4,898,000 16,405,000 7,961,000 Hemlock 
NO. t COM..... ee oe Te ae ee ee “s » . » « Qo er nae “ ‘ kk: ‘ ‘a — 
nes J Seg Sbete! RENN aL BRAID NE Mes NTO ERM OBRND | eptea Firms “Cut Shipments Orders 
No, 2 com. .... 11,000 14,000 “14 000 No. 3 com... .. 4,852,000 13,087,000 5.505.000 ee. averag i 2 702 ee 
No. 3 & better. 130,000 Ley rite August ...... + hy 402,000 Herryee 
Bee ae , a ? —_——_-  —— ; ,597,000 2°505, 000 2,150,000 
No. 3 com.... 24,000 157,000 124,000 16,795,000 48,985,000 18,217,000 ty or Ta vert ees + 562 008 3080/00 
= An OO — Sorr MAPLE Oc S:. 21 4,672,000 2 382 2,000 3,213,000 
et iii 357,000 540,000 405,000 RAS Saeeses oneeees 144,008 39,000 per = emaaaeas ‘3 $348,000 2'280,000 2°405,000 
mes PA? GE SICNCCE. cect e nes rE ee . 7 3.61: 5 
re Soa vee ee eee 424,000 2,320,000 559,000 Select & better. ........ (tT. Genero par Ht a as rh gre iy 127,000 ye 
’ ‘AS | ee 556,000 251,000 No. 1 & better. 140,000 215.000 85,000 ee Cee eas ' . , . ? 
1000 Select & better. ........ 7.000 ......6.%, No. 1 com 94,000 23,000 35,000 Hardwood 
000 Select we eeeee 202,000 752,000 32,000 i EY ey See nee 62.000 err ate Weekly average— ‘ ‘ ious 
000 one & No. 1. (724,000 ......... Soe agg, No. 2 & better 371,000 3,729,000 1,711,000 August ...... . ae one eee ry 
000 Ne 1 & better. 2,114.000 — 7,608,000 2,785,000 = No, 2 com..... 16,000 533,000 52,000 September ... .. 2,123, 0 3,930, +p try 
"000 Lye 1 : ree 1,800,000 3,518,000 904,000 No. 3 & better. ........ 9.000 3'000 To date, 1925. ss 4,503,0 - 3,475,000 bey 
saci os. 1 & 20,000 1,035,000 67,000 No. 3 com..... 54,000 990,000 95,000 | Oct. 3......... 21 1,637,000 3,500,000 3,424.00 
2 : 2& better. asteoee eran ooo 2,475,000 we ee ‘ oe bi aia edhe de .. a eee eae py ttyses J ote aa 
0. 2 CON sks ,379,000 6.742,000 2,083,000 675.000 5 5.000 » 920.000 JOU, Bbc cnccces : ,399,0 090,000 3,247 
000 No. 3 com..... 9,758,000 10,408,000 4, 119, 000 BASSWoop _—— sian io iia ONE. Ble ccacswes 19 1,153,000 4,100,000 3,978,000 
000 SET ERTS 2 2 ne 154,000 CREO cs cewewes 
n00 R ' 20, ,993,000 41, 661. 000 3,275, 000 Sslect ........ 40,000 56,000 235,000 t 
_ Rock ELM— Select No. 1... | 127,000 235,000 251,000 Hardwood Bar m 
No. 1 & better. 96,000 41,000 9,000 No. 1 & better. 1,473.000 3,444,000 634,000 ometer 
set a ee. paso are yee BAM foxes necesca,. No. 1 com..... 373,000 1,962,000 425,000 MEMPHIS, TENN., Nov. 2.—The Hardwood 
000 Os. y UD dma ein eas 25,000 NGG DGS ss -accwnke 69.000 13,000 ? STRESS : » hs ster for > wee 
aa No. 2 & better. 1,160,000 | 2/315,000 838000 No. 2 & better. "870,000 6,145,000 1,434.000 | Manufacturers Institute barometer for the week 
‘000 No. 2 com..... 202,000 oi taa 000 49,000 No. 2 com.... 2,499,000 4.960.000 1.256.000 ended Oct. 24, one hundred nine units reporting, 
‘000 No. 3 & better. ........ cS... eee No. 2 @ better. ........ 13,000 11,000 is as follows: 
per No. 3 com..... 145,000 504,000 157,000 No. 3 com..... 1,520,000 6,445,000 1,647,000 vercent of 
Ww P 
a RRS ao - aes aE " Normal Actual Ship 
1,62 1,000 3,072,000 1,078,000 7,056,000 24,050,000 5,906,000 Production *-— Feet output output ments 
Normal (iden- 
000 Hemlock Stocks on Hand Oct. 1 by Grades tical units) 20,399,000 -_ 
: ——1- and 2-Inch Other thicknesses Actual ...... 14,617,137 iy ees 
) d 617, 
00 —U nsold, all lengths, dry and green-—— _ Sold, dry and green Shipments 19,960,215 98 126.46 
000 1x4 & wider 2x4 & wider 1-inch 2-inch Orders— 
000 Dry oaag Dry Green Dry Green Lee 19,557,964 96 153.8 98 
era) bei clans ores 1,885,000 846,000 579,000 4,292,000 393,000 1,762,000 272.000 73,000 On hand end 
ano aa hantable .... 4.863, oe 3,968,000 38) 166,000 20,832,000 1,182,000 3.759.000 1,131,000 553/000 week ..... 117,424,725 oe eee . 
| peepee 2'272'000 1,614,000 8.929000 4.060000 1/281:000 2'046:000 " 291000 10000 Lemsher fabetented ot the tallies and used in con- 
No. ee eeccecere 5,553,000 2'997.000 21.682.000 9, 547, 000 1,093,000 2549, 000 247,000 315,000 struction work included in total yoo Bag and ship 
NOG AO Sn cacods BOUG SOO 1,140,000 SOTECOD 4,58G 008 oo. ic cs ccvavccce sccsncce cucceces ments. 
000 ST AERIS TT : Sea — *Based on mill log scale. 
ee 16,618,000 10,565,000 86,430,000 43,666,000 3,949,000 10,116,000 1,679,000 951,000 paaiaes? <trvoinlgghtt 
ia Totals, unsold and sold 1” and 2”.............. 157,279,000 14,065,000 2,630,000 (Statistics continued on page 75) 
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Pacific Loggers Plan Scientific Instruction for Advance 


SEATTLE, WASH., Oct. 31. 
Unique on two counts is the Pacific 
Logging which has 
closed its annual ses- 


Congress, 


sixteenth 


four days. 

As stated by 
Stewart in his 
the congress hus made a distinet 
departure in bringing forward 
into unusual importance its open 
forum, and has staged a 
machinery show of extraordinary 
completeness. 

The both particu 
Jars has been extremely gratify- 


President D. E. 


annual address, 


Portland. 


also it 


response in 


ing—so much so that the con- 
gress this year is acclaimed as 
the biggest and best in the his- 


tory of that organization. 
It elected Minot Davis, of Ta- 
coma, Wash., as its new president, 


and chose Vaneouver, B. (., as 
the place for the meeting of 
1926. 


This session marks the close of 
the official career of Mr. Stewart 
as president, who has served two terms us 
chief executive and during his administra- 
tion has witnessed radical changes in the in- 
dustry—not the least of which is the added 
speed of operation, due to agencies such as 
electrical logging and development of Diesel 
engines. Mr, Stewart not only lays aside the 
duties of office; he also has closed his business 
connection with the Crossett-Western Co., 
having sold his interest there, and retiring in 
fact as an active logger. He earries with 
him the best wishes of hundreds of loggers 
whom he has served in promoting the general 
advancement of the industry. 

The business sessions and machinery show 
were held on property of Union Paeifie, ad- 
joining the passenger station on King Street, 
where a large tent was crected for the con- 











D. E. STEWART, WwW. M. 
Portland, Ore. ; 
Retiring President 


LEUTHOLD, 
Deer Park, Wash. ; 
Elected Director 


The 
Hotel, 


gress, and a larger one for exhibitors. 
headquarters were in the Olympic 
where the annual banquet was given. 
WEDNESDAY MORNING 
President Stewart opened proceedings by 
introducing Roland H. Hartley as ‘‘our re- 
nowned governor, a logger in his own right.’’ 
Gov. Hartley, after referring to his audience 
as ‘‘fellow loggers and lumberjacks,’’ dis- 
cussed the timber situation with respect to 
its burdensome taxes, hostile legislation, and 
the urge among timber owners to market their 
product at the highest speed, impelled by 
ruinous carrying charges. Before closing he 
spoke of the Sherman law, in its effect on the 
lumber business, remarking that ‘‘such men 


The Newly Elected Officers 


The report of the nominating committee, of which Huntington Taylor 
was chairman, was read by A. R. Baker at Friday afternoon session. 
sion, after proceedings covering Its recommendations, which were adopted unanimously, were: 

President—Minot Davis, Weyerhaeuser Timber Co., Tacoma, Wash. 

Vice president—J. H. Meister, Shevlin-Hixon Co., Bend, Ore. 

Directors: 

Oregon—J. H. Meister, Bend; Faye Abrams, Booth-Kelly Lumber Co., toy 
Eugene; A. R. Baker, Hammond Lumber Co., Portland; D. E. Stewart, 


Washington—W. A. Erwin, Green River Logging Co., Baldi; Minot 
Davis, Tacoma; W. M. Leuthold, Deer Park Lumber Co., Deer Park; Roy 
F. Morse, Long-Bell Lumber Co., Longview; R. W. Vinnedge, North 
Bend Timber Co., North Bend. 


Idaho—W. C. Geddes, Craig Mountain Lumber Co., Winchester; E. C. 
McGregor, Boise-Payette Lumber Co., Boise. 


Montana—Walter Neils, J. Neils Lumber Co., Libby. 


California—F.. J. Solinsky, Castle Crag Lumber Co, Castella (another 
appointment open). 
South Dakota—W. D. Beardshear, Homestake Mining Co., Nemo. 
British Columbia—Phil Wilson and George Moore, Vancouver. 
New Mexico and Arizona—Open. 


as we ought to figure out some scheme to get 
Congress to quit legislating against business 
out here.’’? In the course of his speech, Gov- 
ernor Hartley said: 

As we look about this tent, and see pictures of 
our wonderful trees, we ought to realize that in 
this country today we are cutting two of those 


trees where we ought to be cutting only one. 
Those splendid trees are disappearing, never to 


return. We may talk reforestation until we are 
black in the face, but once those trees are removed 
never again will such forests as we now have be 
found on the Pacific coast. One of those trees 
measuring ten feet across the base has required 
fully a thousand years in its development; and if 
a tree is five feet across it is no less than five hun- 
dred years old. While we talk conservation, let 
us remember that when we cut a tree like that we 
ought to bring enough money back into this State, 
in selling it, to pay for the labor of transforming 
it into Jumber, and have something left over. You 
all know that our timber, as it is now being cut, 
is not bringing a profit. The only thing I see is 
to quit cutting it so fast. Today every logger is 
leaving on the ground timber that in ten years un- 
doubtedly would bring more money than that which 
he is now cutting. Our loggers are not getting 
enough money for the trees. The moment you put 
a bullhook into the lower grades, you are losing 
money. Men who have timber are pressing it into 
the market to get their money out of it. 

Gov. Hartley closed his speech by remind- 
ing the loggers that he had a job on hand in 
Olympia, setting his house in order for the 
special session of the legislature next month. 
“*T am glad to welcome you here on behalf of 
the State,’’ he said. 


President’s Address 


President Stewart, in his annual address, 
reviewed conditions in the industry, remind- 
ing the loggers that they had been going 
through an interval of depression for the last 
two years. He hoped the end would come 
soon, and that the representatives of the in- 
dustry would again have the pleasure of ex- 
changing an old dollar for a new one. Though 
the loggers had been producing wonderful 
logs, much had been hard of loss, due to sales 
at less than cost, and to the ravages of fire 
and of insects. He felt that the time had 
come when loggers ought to rise above any 
differences that might exist among them, and 
really get together for the protection of the 
industry. One of the changes in the work 
had been the increase in production, whereas 
a shop that formerly produced from 55,000 
to 60,000 feet a day, would now be found put- 
ting out 75,000 feet and in some instances up 
to 200,000 feet a day. ‘‘We have really made 
wonderful strides on the production end,’’ he 
said, ‘‘but we are just as weak in marketing 
methods as we are strong in production. We 
are far out of line downward. We ought to 
have an increase of at least $5 a thousand in 
order to put us where we belong. The ulti- 


mate consumer is ready and will- 
ing to pay enough for lumber to 
insure a reasonable profit on a 
timber investment.’’ 


Committee Appointments 
The chair made these appoint- 
ments: 


Nominating committee 
Taylor, chairman, 
ledge Timber Co., Coeur d'Alene, 
Idaho; A. R. Baker, Hammond Lum- 
ber Co., Kelso, Wash.; F. J. Solinsky, 
Castle Crag Lumber Co., Castella, 
Calif. 

Resolutions committee—-R. W. Vin- 
nedge, chairman, North Bend Timber 
Co., North Bend, Wash.; E. C. Me- 


‘ITunting- 
Edward Rut- 


Gregor, Boise-Payette Lumber Co., 
30ise, Idaho; LL. T. Murray, West 


Fork Logging Co., ‘Tacoma, Wash. 


George M. Cornwall, of Port- 
land, Ore., addressed the conven- 
tion on the ‘‘ Logging Industry in 
Retrospect and Prospect.’’ In the 
course of his remarks he said: 

Recently, in Maine, a monument was erected to 
the memory of the old river drivers—a most com- 
mendable idea. Why would it not be equally ap- 
propriate to place a bronze tablet at the north ap- 
proach to the interstate bridge at Vancouver, 
Wash., the birthplace of logging in the Pacific 
Greater West, and perpetuate the names of a few 
of the more prominent ox-teamsters of British 
Columbia, Washington, Oregon and California? In 


the center could most appropriately be placed a 
replica of Dr. John McLoughlin, chief factor of 


the Hudson Bay Co.. and the pioneer lumberman, 
The memory of those early ox-teamsters should be 
revered and perpetuated. 


On Prohibiting Smoking in the Woods 


An open forum on ‘‘Smoking in the Woods 
in Dry Weather’? brought out expressions 
from many loggers. Al Powers stated that he 


had stopped it by enforcing a rule against 








R. F. MORSE, 
Longview, Wash. : 
Elected Director 


R. W. VINNEDGE, 
North Bend, Wash. ; 
Elected Director 


smoking, not having had to ‘‘fire’’ more than 
two or three employees. Mr. Thompson, of 
the Crossett-Western Co., Wauna, Ore., said 
that by making head buckers, hook tenders 
and foremen responsible, ‘‘it didn’t take very 
long.’’ Faye Abrams, logging superintend- 
ent of the Booth-Kelly Lumber Co., Eugene, 
Ore., said his company had had good success 
in enforcing such a rule since 1914. Minot 
Davis, of the Weyerhaeuser Timber Co., Ta- 
coma, said the Clemons Logging Co. had en- 
forced such a rule, but felt that it would be 
easier if there were a State law covering the 
dry season. Huntington Taylor, of Coeur 
d’Alene, Idaho, declared such a law was not 
needed; there were too many laws already. 
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What was necessary was ‘‘guts’’ in a logging 
operation to enforce a rule. L. T. Murray, of 
the West Fork Logging Co., Tacoma, said a 
jaw would help. Maj. C. S. Cowan, of the 
British Columbia Forest Service, Vancouver, 
remarked that for probably 350 days smoking 
in the woods was safe, but during the other 
fifteen days, during low humidity, there would 
be extreme hazard. The matter could not be 
left to the individual. A law would be useless 
unless enforced. The only way would be to 
apply a rigid no-smoke rule during the dry 
period. 

In a discussion of ‘‘Relogging,’’ W. A. Er- 
win, of the Green River Logging Co., Baldi, 
Wash., said the time was not far distant when 
loggers would be able to clean up débris at a 
profit. It would help solve the fire hazard. 
Every logger ought to talk more paper milis 
on the Pacifie coast, since at present 75 per- 
cent of the paper operations were east of the 
Mississippi, while the vast sources of raw 
material and of water power were on the 
Pacific coast. 


WEDNESDAY AFTERNOON 


Maj. Cowan discussed the administrative 
uses of aircraft in the logging operations of 
British Columbia, remarking that experiments 
in that region had been confined to hydro- 
planes as a means of getting from place to 
place. The journey from Vancouver to Thurs- 
ton Bay, a distance of 120 miles, usually re- 
quires twenty hours, but he had made it by 
airship in an hour and three-quarters. Speed 
means a lot, he remarked, especially where 
there was a large payroll. As to safety, he 
did not think that question very important, 
observing humorously that ‘‘So far I haven’t 
been killed.’?’ In smoky weather air naviga- 
tion was difficult, especially on hot, glassy, 
calm days, when there was danger of landing 
on water, although one felt that he was a 
hundred feet above it. At that, he said, navi- 
gating an airship was just as safe as running 
an automobile of popular make through the 
streets of Seattle. At a cost of $50 an hour, 
an airship was a good investment in fire- 
fighting, especially where there was a large 
payroll and a day’s delay might mean a 
week’s work. ‘‘If there’s any way of get- 
ting around the country quicker than an air- 
ship, I’m for it,’’ concluded Maj. Cowan, 


Merits of Spark Arresters 


§. R. Black, of the California Forest Pro- 
tective Association, San Francisco, led a dis- 
cussion of ‘‘Spark Arresters and Outside Ex- 
hausts,’’ giving his estimate of the compara- 
tive merits of various devices tested in Cali- 
fornia. The ideal spark arrester, he said, did 
not interfere with draft; and in turn, it was 
not interfered with. 

R. P. Clark, of the Red River Lumber Co., 
Westwood, Cal., declared a logger could not 
afford to run a donkey only 20 to 30 percent 
efficient. 

Joseph Flora, of the Flora Logging Co., 
Carlton, Ore., said he was using the duplex 
system for loading long logs, and was oper- 
ating successfully at a cost of from 30 to 37 
cents a thousand. By using the duplex sys- 
tem he had cut out the use of one machine. 
Length made no difference up to 90 feet. 

On the question, ‘‘Is It Practical to Use 
Skeleton Log Cars Longer Than 42 Feet,’’ a 
letter was read from E. C. Cates, logging 
superintendent of the Long-Bell Lumber Co., 
Longview. and Ryderwood, Wash., stating 
that such use had been found to be very satis- 
factory in that operation. The company had 
im service 135 cars sixty-eight feet long, and 
100 cars seventy feet long, permitting load- 
ing of logs just as they come from the spar 
tree. Loads were averaging 10,000 feet, al- 
though some of them went as high as 14,000 
to 16,000 feet. ‘‘The longer car, and the man- 
her in which it is built, causes us less trouble 
than the shorter car,’’ he wrote. ‘‘Derail- 
ments are practically nil with us.’’ 





On ‘‘Proper Yarding Distance,’’ Minot 
Davis said that with a high lead about 700 
feet was about as far out as one ought to 
yard, experience indicating that if the dis- 
tance were increased the output is likely to 
fall down. With a sky line, a longer distance 
was practicable. 

The remainder of the open forum was de- 
voted to a discussion of deeper flanges and 
wider treads with relation to derailment, and 
the use of portable pumps as an invaluable 
aid in fighting forest fire. 

Just prior to adjournment a motion pre- 
vailed to appoint a committee to report on the 
advisability of placing tablet at the north 
approach to the interstate bridge, Vancouver, 
Wash., in memory of the pioneer ox-drivers, 
loggers and lumbermen. 


THURSDAY MORNING 
‘*History of the Diesel Engine’’ was traced 
in an entertaining and instructive paper by 
G. F. Aston, of Portland, Ore., who showed 
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The New President 


Minot Davis, newly-elected president 
of the Pacific Logging Congress, was 
born at Lawrence, Mass., Oct. 8, 1879. In 
1899 he was a student at Harvard, spend- 
ing his vacations in the woods of Minne- 
sota. He worked for the Swan River 
Logging Co., at Hibbing, as bull-cook, 
team driver and at whatever odd jobs 
he could find. In 1901 Mr. Davis 
located on the Pacific coast, on con- 
struction work with a surveying party 
on what is now the Yacolt branch of the 
Northern Pacific Railroad. In 1904 he 
was employed by George S. Long to do 
cruising and surveying for the Clarke 
County Timber Co. In September, 1907, 
Mr. Davis entered into business with his 
cousin, C. H. Davis, jr., buying and sell- 
ing timber, also working for M. H. Kelly, 
of the Wright-Blodgett Co. In 1910 he 
again entered the employ of Mr. Long 
and the Weyerhaeuser Timber Co., at 
Tacoma. He is now president of the 
Clemons Logging Co., a Weyerhaeuser 
subsidiary. Mr. Davis is a resident of 
Tacoma. , 




















that the engine based on the slow combustion 
principle has attained a high degree of per- 
fection. After outlining the principle, he 
stated that far from being a failure it was 
so successful that no other prime mover could 
show such continuity of service. As an in- 
stance, he spoke of a boat engaged in towing 
logs, controlled entirely by one man in the 
pilot house. 


rent of Industry—Seek Relief from Oppressive Taxation 


Mr. Aston was followed by C. F. Murphy, 
of the Fairbanks-Morse Co., Chicago, who ex- 
pressed his regret at having only a few min- 
utes in which to talk about a subject that 
had required thirty years for its development. 
Fairbanks-Morse, he said, had been working 
with the Willamette Iron Works, of Portland, 
the people ‘‘who really know what you log- 
gers are up against.’’ The Willamette, he 
stated, had built a chunk-out machine, for the 
Manary Logging Co., at South Beach, Ore., 
which was being used for yarding, and had 
been found equal to any steam machine ever 
built. Such a machine necessarily needs to 
be flexible, light in weight, with a heavy-duty 
cycle. One of them, he stated, is sitting 
‘‘right out there’’—indicating the machinery 
show. ‘‘We’ve got a pretty good machine,’’ 
he went on—‘‘better than any you have to- 
day; but it is not an ultimate machine.’’ 
The Diesel, he said, could be operated with 
as little trouble as any prime mover. He re- 
ferred to an engine that had run sixteen 
months without a stop. Today, he remarked, 
they were building a dependable prime mover, 
a machine as simple as a steam engine. ‘‘ Al- 
though I’m not a logging man,’’ he con- 
cluded, ‘‘I’d like darn well to be, for I can 
see that out in this land of large trees you 
have a lot of fun.’’ 

K. Berger, of the Washington Iron Works, 
Seattle, compared the initial cost of a steam- 
driven donkey with a Diesel, showing that 
the Diesel is more expensive. He stated that 
the manufacturers were trying to build into 
the Diesel the flexibility of the steam donkey, 
and that the Diesel was to be preferred in 
instances where the expense was justified. 

Paul Freydig, of the Clark-Wilson Lumber 
Co., Wilark, Ore., enumerated the advantages 
of the Diesel shovel, citing that there was no 
engine replacement, low fuel and low labor 
cost, smoother type of work, no wasting of 
steam, and no pipes to freeze. 


Brings Greetings from South India 


J. Kenneth Pearce, logging engineer for 
the British government, in charge of a project 
in India, brought greetings from American 
loggers in South India, at the same time out- 
lining logging and sawmill conditions in that 
country. He also made a propheey—that 
with the expansion of the Far East the Pacific 
Logging Congress -would become interna- 
tional, embracing Occident and Orient. 

W. W. Peed, past president of the congress, 
logging superintendent of the Hammond Lum- 
ber Co., Samoa, Cal., who for five years had 
not been able to attend a meeting, remarked 
that he was on hand to find out how to cut 
costs. ‘*‘That is the main thing today,’’ he 
said. ‘‘I believe we are going to leave here 
with ideas that will give us that result. 
Every year the logging congress gets bigger 
and better, and it’s going to continue. It is 
the big force in our industry on the Coast.’’ 

F. A. Feiser, of the Simpson Logging Co., 
Shelton, Wash., took the platform to give his 
views on spark arresters and outside exhausts, 
saying it was the poljey of his company to 
work through the fire season without forced 
draft. They had to shorten up a little, and 
there were no fires except when some ‘‘scala- 
wag’’ set them; but his experience had been 
that fire always broke out when there was 
forced draft. He was able to work a distance 
of 800 feet without exhaust, with a maximum 
of 1,000 feet, the stand being second growth 
timber. 

Walter J. Ryan, of the Weyerhaeuser Tim- 
ber Co., Tacoma, Wash., developed the topic 
‘¢What Are the Best Methods of Unloading 
Logs,’’ remarking the wide variation in log 
dumps under different conditions, dependent 
on whether the water was calm or swiftly- 
flowing. If a long car was used, it could not 
be handled as easily as a short one. He out- 
lined the variations resulting from the type 
of timber, remarking finally that the simplest 
unloading device was a locomotive crane by 
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means of which the logs were rolled over the 
side of the ear. 


THURSDAY AFTERNOON 


One of the most incisive addresses of the 
congress featured the afternoon session —‘*‘ To 
Burn or Not to Burn; 2a Radical Talk on a 
Radical Question,’’ by Frank H. Lamb, of 
Hoquiam. Mr. Lamb prefaced his remarks 
by a ‘*Soliloquy,’’ with apologies to Shake- 
speare and Hamlet, and then said, in part: 

Due to the fact that most cut-over lands are 
sooner or later burned over, loggers and foresters 
have concluded that the only remedy is by burning. 
Until a few years ago, logged-off areas were dis- 
connected, and did not seem to be a formidable 
problem; but today those cut-over areas form a 
continuous belt from ten to thirty miles in width, 
completely surrounding our forest, and constitut- 
ing a menace of tremendous hazard. Within a 
short time past, efforts in combating fire have 
been confined to protection of virgin timber, and 
the result has been that fires have continually over- 
run such areas as I have described. The situation 
today is appalling. It is such that if fire should 
sweep this timbered region, it might easily be- 
come of such dire consequences as to make the 
Minnesota fires of a few years ago appear to be a 
very common occasion, 

Mr. Lamb cited four methods of slash disposal : 
(1) Broadcast burning; (2) piling so that burning 
could be done without firebrands communicating 
to other areas—a method impossible in the fir 
region, on account of the excessive quantity of 
slash; (3) spot burning; and (4) the method em- 
ployed by nature, the complete success of which 
was shown where prehistoric denuded areas had 
been reseeded completely. Nature’s method of fire- 
proofing, said Mr. Lamb, was to throw in a new 
growth as rapidly as possible, and a part of it 
through the effect of vegetation was a layer of 
moist, cool air, which hastened a decay of down 
material. He continued: 

From those content with the superficial method, 
the cry has gone up, “Burn, burn, burn!’ The 
only thing the average firewarden can suggest is 
to burn as often as opportunity offers. He de- 
clared that the most any safe burn could do was 
to consume the leaves and small branches, the 
only effect of which was to prepare the remaining 
material for a harder fire, increasing the hazard 
to the point that there was no such thing as a safe 
slashing fire. He insisted that the old theory that 
slashings ought to be burned had long sinee been 
exploded. Referring to nature’s method of fire- 
proofing, by starting with fireweed, then with small 
hemlock and other growths as a soil cover which 
rapidly becomes soaked with moisture, he showed 
that the whole effect was protective. The first five 
years was a dangerous period. In ten years the 
fireproofing process becomes well advanced, through 
the qualities of forest growth, and in fifteen years 
the young firs begin to overtop the hemlock. On 
this subject of natural fireproofing in reforesta- 
tion, Mr. Lamb said: 

The crying need is an unbiased study of each 
locality, rather than an attempt to enforce rules 
as applicable to an entire State. The question 
must be decided for each locality, after a study of 
all the factors. Slash burning is a failure. No 
human agency could control the possible fires of 
a State-wide area when weather conditions are 
right. 


George C. Joy, former chief firewarden of 
the Washington Forest Fire Association, and 
now State supervisor of forestry, stated that 
if it were possible entirely to prevent fires on 
logged-off areas, he would not hesitate to say 
‘‘Not to burn.’’ He continued: 

But it is this “If” which gives the case a differ- 
ent aspect, and renders the “no burning” situation 
one fraught with peril and too much hazard to le 
considered as a safe, workable solution of the prob- 
jem. He pointed out that slashings are a serious 
menace for fifteen or twenty years; and even 
though a heavy stand of second-growth timber 
vets started, the slashings make such a hot. fire 
that as a rule all of the young growth is killed, 
Iie said: 

Here is where “to burn” has the best of the 
argument. On Jands which are to be held for 
reforestation purposes, burning should be prac- 
ticed if for no other reason than that it is not 
difficult to control fire in thick young-growth. fif- 
teen or twenty years old, on ground which had a 
fairly clean burn. 

Go where one may in the Douglas fir foresis, 
and evidences of fire can be found. The present 
stand of timber is not all of the same age. Fires 
started by lightning, or by the Indians, have swejt 
over large areas, killing the old-growth timber ; 
and in the forest today, on these burns, we find 
that a new crop has sprung up of different ages 
and has grown to maturity. By noting the even- 
aged stands, one may make a fair outline of fires 
which occurred centuries ago and during the in- 
tervening years. 

That these prehistoric fires exceeded in size and 
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destruction anything which has occurred in recent 
years is evident. 

This is proof positive that fire properly used is 
not a handicap, but rather promotes and makes 
more certain reforestation of logged-off areas. 

It seems to me that what we need most is to 
study and discuss a safe, sane, discriminatory use 
of fire in the disposal of slashings. The laws of 
this State give wide latitude to the forester as to 
the method of disposal. If I interpret the law 
correctly, the forester may require broadcast burn- 
ing in one instance; piling and burning in another ; 
or, he may not require any burning, and leave the 
débris on the ground, 

E. T. Allen, of the Western Forestry & 
Conservation Association, Portland, said the 
trouble arose from blanket rules. Slash- 
burning was right in its place, and wrong out 
of its place. In the beginning, the lumbermen 
had been slow to do anything, and the public 
at length had taken action. While the 
blanket rule was right in a majority of cases, 
it was wrong in a minority. Hence there had 
arisen a situation in which the lumberman 
wanted ‘to compromise, but the public author- 
ity was reluctant to compromise. ‘‘Our laws 
should be more flexible, and our public authority 
more liberal,’’ he said. 

Getting Value Out of Logged-off Land 

From this point Mr. Allen went to the next 
topic, ‘‘How to Get Best Value Out of 
Logged-Off Land,’’ introducing it thus: 

The selling price of what you have to offer has 
a way of fixing itself, to an amazing degree. It 
is what you can get. Net profit, on the contrary, 


has a way of being the margin you fix yourself by 
cutting out waste and loss in production. This 
margin is often the difference between success and 
bankruptcy. That is why all modern business 
tries so hard to get waste and loss down to the 
minimum in every process. To reduce them ip 
logging processes is the purpose of most discus- 
sions in this congress. That is perhaps the most 
logical way to approach the cut-over land problem, 

Giving a sort of classification to factors of 
waste and loss, Mr. Allen discussed taxation ag 
one annual charge, and fire prevention as an- 
other. He made the point that the land stood 
for something in the equation of profit and 
loss; and that ignorance of the value of the fac- 
tor could not prevent it from existing. It became 
more plus or more minus as the condition of 
the land changed. He concluded: 

Here is a growing problem, and responsibility 
that will not drift aimlessly, without danger and 
loss. Many operators and regions realize the loss 
they have incurred already. Doubt or uncertainty 
against the owner’s permanent interest in the land 
or any theory as to who should eventually assume 
its responsibility do not relieve present responsi- 
bility for plugging the tremendous unnecessary 
leaks in its use or disposal value, or for giving this 
the study that is given as a matter of course to 
older and more familiar problems of logger and 
Jumberman. Honest management requires apprais- 
ing the possibilities in this land and making every 
man and every step in the operation contribute to 
profit) possibilities instead of Josses. Begin by 
stopping cut-over land fires. 

H. W. Crozier, of Sanderson-Porter, San 
Francisco, conducted an interesting discussion 
on the subject, ‘‘Possibilities of Hydraulic 
Klectric Logging in the Oympie Peninsula,’’ 
showing that Washington had pioneered in elee- 
tric logging. He mentioned the use of the electrie 
donkey in the operation of the Snoqualmie Falls 
Lumber Co., and later the rather large operation 
of the Long-Bell Lumber Co., at Ryderwood, 
Wash. He declared that if electrical equip- 
ment were needed to take care of the fire risk, 
the logging interests would have to decide what 
they needed, and then buy it. He described 
the western Olympic peninsula as a region con- 
taining 50,000,000 to 80,000,000 feet of timber, 
surrounded on all sides by a desert, twenty-five 
to thirty miles wide, of cut-over land. The 
question was, How might that country be 
reached? Here was an opportunity to do some- 
thing in that country by entering it with trans- 
missioy lines for electric logging and mill opera- 
tion. 

Promoting Wood’s Uses 

Roy ‘F. Morse, general manager of the Long- 
Bell Lumber Co., Longview, Wash., spoke of 
fir, saying there was not another wood to com- 
pare with it, either for building material, for 
veneers, or for structural timbers. Yet condi- 
tions were such that the lumbermen could not 
bring in logs unless they produce at least 50 
percent of merchantable lumber. He reminded 


the loggers that in the exhibit tent, adjoining, 
more than 50 percent of the articles on display 
had been shipped in paper containers, and he 
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E. T. ALLEN, 
Portland, Ore. ; 


Discussed Logged-off 
Lands 


GEORGE €. JOY, 
Olympia, Wash. ; 
Discussed Fire 
Prevention 
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felt that the industry could help by insisting 
that wood containers be used. Statistics showed 
that 45 percent of all lumber was adapted for 
manufacture into containers, but that if it were 
not so used it went into low grade lumber. 
Speaking of the proposed advertising campaign, 
he said that not all the money would be used 
on the printed page, but that some of it would 
be employed in fitting up two railroad coaches 
which the roads had agreed to transport all 
over the United States free of charge. One of 
the coaches would display building materials 
of West Coast forest products in their most at- 
tractive forms, and the other would exhibit 
structural timbers. ‘‘It seems to me,’’ he said, 
‘that in attacking this question we ought to 
go to the cause and remedy it if we can.’’ 
He compared prices of fir with those for south- 
erm pine, showing the disparity against the 
West Coast product—yet ‘‘the pine operators 
are bringing in everything that has bark on it, 
and are getting a sale for it, while we are 
leaving half of our timber in the woods. ’’ 

F, L. Thompson, of the Crossett-Western Co., 
Knappa, Ore., spoke on ‘‘ Bridge Building, and 
How We Can Reduce Its Cost, contending 
that hewn stringers and caps could be used in 
a country where red fir was available. He had 


fundamental that you can not afford heavy equip- 
ment for the small log. Rubber-tired equipment 
on a wooden railroad can be built to carry any 
load we have in offr woods. The locomotive we 
have built has climbed a grade of 27 percent on 
wet rails, 

L. E. Dew, expert on forest insurance, spoke 
on problems arising from policies insuring logs 
and standing timber. 

A telegram was read from J. J. Donovan, 
of the Bloedel Donovan Lumber Mills, ill at 
Bellingham, stating that he proposed to attend 
the congress of 1926, and challenging George 
Cornwall and Ed English to a footrace. 

Accident Prevention Progress 

In dealing with the query, ‘‘What Have 
We Actually Accomplished in Safety First?’’ 
Walter J. Ryan, of the Weyerhaeuser Timber 
Co., Tacoma, gave a rather discouraging reply. 

He was followed by George M. Aitken, field 
safety engineer of the National Safety Council, 
Portland, Ore., ‘‘If you don’t think that safety 
and good business are related,’’ he said, ‘‘ just 
pay no attention to safety, and see how quickly 
your business will go haywire. Let us be fair, 
and see whose business it really is. Safety 
costs money. If you want to get some value 
out of a safety organization, get behind the 














Machinery show at sixteenth annual Pacifie Logging Congress held at Seattle, 


used such material at a cost of only 46 cents 
a bridge foot, effecting a saving of $1.66. 


FRIDAY MORNING 

C. V. Zaayer, logging engineer of the Hdward 
Rutledge Timber Co., Coeur d’Alene, Idaho, 
spoke on ‘‘ Thinning and Selection,’’? as applied 
to forestry in the pine region, alluding to the 
selective system employed in Germany. That 
theory, he said, was based on the belief that 
suppressed trees could be developed into domi- 
nant trees; and while usually successful, it was 
not always so. ‘‘Perhaps,’’ he said, ‘‘ you may 
yet come to it in this country.’’ 

‘*Possibilities of the Wooden Railroad in 
Logging Operations,’’? developed by A. W. Ar- 
nold, of the Oregon Timber & L umber Co., Port- 
land, proved to “be one of the most inte resting 
topics placed before the congress. Myr. Arnold 
said: 

I have found that by combining a wooden rail- 
road with a gas engine and rubber tires we get 
Something. I have been knocked down a few 
times, hut have reached the point where I have 
built a locomotive and cars, and they are doing 
the work. Our trouble with the old style wooden 
railroad was that we wore out our track with iron 
wheels. We have developed a flexibility which is 
Possible only through rubber tires. Our develop- 
ment is not logging; it is lumbering, since Jum- 
bering is transportation, from A to Z. Heavy 
equipment costs a great deal. There are great 
Possibilities in the low cost road and low cost 
equipment to clean up our western ground. It is 





Wash., Oct. 28-31 


and you'll be surprised to find 


thing yourself ; 
how big a dividend it will pay.’ 

Following Mr. Aitken was W. D. Beardshear, 
manager of the lumber and timber department 
of the Homestake Mining Co., Nemo, 8. D., 
who explained the satisfactory workings of the 
safety policy in that organization. 

**Can Long Logs Be Profitably Logged With 
Tower Skidders?’’? was the subject assigned to 


A. R. Baker, of the Hammond Lumber Co., 
Kelso, Wash. He answered it by exhibiting 


moving pictures of such a machine in operation. 
The machine is equipped with a 42-foot load 
ing boom, and required only two men for load 
ing, and. it handled logs up to 85 feet long. 
The largest single log it had handled sealed 
9,000 feet, Mr. Baker said. 
of the Hammond Lumber Co., at Mill 
had given better satisfaction than the tree rig. 

Fk. L. Thompson, of the Crossett-Western Co., 
stated that the vital thing was to get the sky 
line off the ground. 


R. W. Vinnedge, of the North Bend 


steel spar, 

Robert H. Barr, of the Barr 
Kelso, Wash., explained a system employed in 
his operation of extending the sky-line. 


James O’Hearne, of the English Lumber Co., 
answered the question, 


Mount Vernon, Wash., 


Fred Olin, manager 
City, 
Ore., said that in his experience the tower rig 


Timber 
Co., remarked that with the steel spar skidder 
the operator was limited to the height of the 


Logging Co., 





F. If. 
Discussed °"" 


LAMB, HOQUIAM, WASIL.: 
fo Burn or Not to Burn” 


‘What Are We Doing in Practical Reforesta- 
tion?’’ by stating that the problem was as yet 
academic, but he hoped that in a few years it 
would beeome practical. ‘‘ Reforestz ition is in 
about the same state as accident prevention,’ 
he said. ‘‘We talk about prevention, but our 
list of accidents grows longer and longer; and 
likewise we are talking about reforestation, but 
our timber line is getting further and further 
back. The loggers’ greatest enemy is fire. In 
the matter of reforestation, the logger has been 
lax in fighting fires. But. they are not of his 
making. Last season the highw: ays were lined 
with fires, and all along them are dead trees, 
the result of cigarettes. I myself have seen 
automobiles, with men and girls smoking, and 
throwing the cigarette stubs where they would 
set the forests afire.’’ 

Fred MacFarlane, of the Andron Logging 
Co., Darrington, Wash., wrote an answer to the 
topic, ‘‘Is It Practical to Fall All Snags for 
Fire Protection?’’ His letter was read by 
George M. Cornwall, saying that there was a 
good sound log in the butt of 60 percent of 
the snags, about enough to pay for falling all 
of them. The time for falling snags was just 
before the felling of green timber, in that way 
disposing of obstacles to the removal of the 
trees. The letter concluded: ‘‘A law should be 
passed requiring all loggers to fall their snags.’ 


FRIDAY AFTERNOON 


President Stewart introduced A. W. Laird, 
of Potlatch, Idaho, who spoke briefly expressing 
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his pleasure at being able to attend the congress. 

The joint report of the deans of forest schools, 
representing Washington, Oregon, California, 
Idaho, Montana and British Columbia, was read 
by F. G. Miller, dean of the college of forestry, 
University of Idaho. He stated that at a joint 
meeting of the deans, they had expressed their 
appreciation of consistent support given by the 
congress. They acknowledged the courtesy 
in giving them display space in the machinery 
show tent, and also complimentary memberships 
in the congress. They reiterated the policy of 
the support of each of the forestry schools in co- 
operating with the congress for the training of 
logging engineers, to the end that the schools 
might better meet their obligations to the lum- 
ber industry, and that the profession of logging 
engineering might be more adequately safe- 
guarded. They ask that a questionnaire be 
sent out, enabling the congress to become a 
clearing house for logging engineering students 
seeking employment during the summer—one 
questionnaire to deal with the number of jobs 
available, and another to set forth the number 
of men seeking employment, so that the problem 
of employment during the vacation season might 
be more effectively solved than at present. 

The forestry schools invite the codperation 
of the congress in establishing a prize of $600, 
open to seniors in the forest schools, and to be 
awarded by a committee of seven to the most 
meritorious thesis on ‘‘The Best Method of 
Logging in Relation to Reforestation,’’ the win- 
ner to spend the year following the award in 
research work acceptable to the committee. 

The report emphasized the marked disparity 
in the support given agriculture and forestry 
in the western States—not, that agriculture re- 
ceived too much, but that the schools were 
given too little. 


After the report had been read, the forestry 
schools were discussed in the open forum. L. 
T. Murray quoted a definition of a logger 
given by George S. Long, ‘‘one-third engineer 
and two-thirds logger.’’ Mr. Murray’s idea 
was that the applicant from the schools ought 
to become a real logger by starting in as any- 
body else in the woods. W. A. Erwin remarked 
that a ‘‘sheepskin doesn’t necessarily mean 
that a man will make good. They’ve got to 
get in and dig, and show that they are ready 
and willing to do hard work.’’ Hugo Winken- 
werder, dean of the college of forestry, Uni- 
versity of Washington, supported the plan that 
the congress be a clearing house, saying that 
some of the loggers had been hiring logging 
engineers on flimsy recommendation, and that 
the man who didn’t make good on a job was a 
discredit to the schools. Paul Freydig said 
he did not ask for a diploma, but wanted to 
know if an applicant could run a donkey engine, 
or work on rigging. ‘‘No young man will 
have difficulty in getting a job,’’ he said, ‘‘if 
he can convince the logger that he can get out 
logs cheaper.’’ 


Committee on Loggers’ Memorial 

President Stewart announced a committee of 
four, on tablet at the interstate bridge, Vancou- 
ver, Wash.: J. J. Donovan (chairman), Bloedel 
Donovan Lumber Mills, Bellingham, Wash.; 
Fred Olin, Hammond Lumber Co., Mill City, 
Ore.; Huntington Taylor, Edward Rutledge 
Timber Co., Coeur d’Alene, Idaho; George 
Moore, British Columbia. 

‘‘Time Studies in Logging,’’ by H. E. Hes- 
sler, Seattle, was illustrated with charts. J. W. 
Girard, of Burns, Ore., remarked that time 
studies ought to be conducted throughout a 
rather long interval, and have no reference to 
cost per thousand. 

The experiences of the Lassen Lumber & Box 
Co., Susanville, Calif., with compact brush pil- 
ing were related by Secretary A. Whisnant, in 
the absence of Camille Frizzie. The: recital 
paved the way for a discussion during which 
Jay Price, of San Francisco, explained that 
while in general the Forest Service had been 
trying to ‘‘tighten up,’’ there was an effort 
to get away from blanket laws. He believed 
that brush-piling cost under new standards 
would not cost the Lassen organization more 
than 75 cents. 

Minot Davis, president-elect, was escorted to 





A. W. ARNOLD, PORTLAND, ORE. ; 
Told of Wooden Railroad Operation 


the platform, and made a short speech of ap- 
preciation. The congress adjourned. 
RESOLUTIONS ADOPTED 


The resolutions committee, R. W. Vinnedge, 
chairman, in making its report late Friday 
afternoon, submitted an admirable résumé of 
the constructive work of the congress. The 
resolutions, which were adopted as read, in- 
cluded a hearty endorsement of the practice 
adopted in some logging operations of stimu- 
lating thrift on the part of the men by en- 
couraging the opening of savings accounts in 
sound financial institutions through the solic- 
itation of savings deposits at the camps. 
Notice was taken of the serious illness of 
J. J. Donovan, of Bellingham, Wash., and oe- 
casion was taken to express the appreciation 
and esteem in which the congress holds him 
and its best wishes for his speedy restoration 
to health and his usual vigor. 


The congress also went on record in favor 
of the principle of self help as the proper 
conception of the relationship between citizen 
and government and urged that every work- 
men’s compensation act carry a provision for 
a direct contribution by the workers. With 
a view of being of assistance to logging en- 
gineers everywhere it was resolved that dele- 
gates from every section of the world be in- 
vited to become members of the congress. It 
was urged also that educational facilities now 
readily available through the public school 





HUGO WINKENWERDER, SEATTLE, WASH.; 
Reported on Forestry Schools’ Activities 


system, and vocational training under the 
provisions of the Smith-Hughes act be utilizeg 
through the maintenance of night schools, 
either at the camps or in local schoolhouses, 
especially during the winter months. The 
congress also went on record in favor of the 
Safety First movement, expressing the appre. 
ciation of the importance of organizing 
safety first committees in every logging 
camp. Reference was made also to a sug. 
gestion that some bonus plan might be 
evolved to permit men to participate finan. 
cially in the decrease of the accident record, 


Recognizing that the business of logging 
trees and manufacturing them into lumber 
has reached a scientific stage, and therefore 
that the greater use of scientific methods ‘s 
imperative, it was strongly urged that the 
Pacific Greater West lumber industry appoint 
an advisory board to work with the forest 
schools as the proper media for infusing the 
scientific spirit and methods into the industry, 
With this view it recommended that the off 
cers of the congress initiate a movement look- 
ing to the appointment of such an advisory 
board consisting of three logging operators, 
three lumber manufacturers from each of the 
States represented in the congress member- 
ship in which forest schools are located. It 
was suggested that in Oregon and Washing- 
ton, appointment of the manufacturer mem- 
bers of the board be made through the presi- 
dent of the West Coast Lumbermen’s Asggo- 
ciation. It was recommended also that the 
capital stock tax on corporations, being a 
war time measure, should be repealed. It was 
resolved that the congressional delegates of 
the various member States be definitely ad- 
vised of the attitude of the congress on this 
question. 

The congress expressed its thanks to the 
Union Pacific Railroad for the courtesies ex- 
tended. 

A resolution of regret was expressed for 
the death of Joseph Bordeaux and T. A. 
McCann, both well known and _ respected 
members. 

The congress endorsed also the movement 
to perpetuate the memory of Dr. John Me- 
Loughlin, founder of the lumber industry of 
the Pacific Greater West, and to commemorate 
the walue of the services of the early ox- 
teamsters of British Columbia, Washington, 
Oregon and California by erecting an ap- 
propriate monument at the north approach of 
the interstate bridge at Vancouver. Codpera- 
tion was urged between governmental bodies, 
private operators, and manufacturers of fire 
fighting equipment, in the standardization of 
equipment in order that in the fighting of 
forest fires it may be possible to combine the 
fire fighting equipment of various owners. 
The president was instructed to appoint 2 
committee with power to act to bring about 
the standardization of hose couplings, this 
committee to include a representative each of 
the Forest Service, of the Washington State 
forestry division, of the Oregon State forestry 
department, manufacturers of portable fire- 
fighting pumps, and of hose, an operating logger 
from Washington and one from Oregon. 


Trade Extension for West Coast Products 


The congress expressed its hearty sympathy 
with the movement of the West Coast Lum- 
bermen’s Association in behalf of advertising 
and trade extension to promote the use of 
west coast forest products, urging that each 
member consider himself a committee of one 
to do everything he can to promote the use 
of west coast products. Each member also 
was urged to show on the face of every order 
for supplies the following: ‘‘The articles 
called for on this order must be shipped in 
wood containers.’’ 

Declaring its conviction that measurable 
progress can not be made in the preservation, 
propagation, and protection of the forest until 
adequate dependable legislation is enacted to 
insure regrowth from tax confiscation, the 
congress endorsed the proposed bill to be 
presented to the Washington legislature and 
urged all loggers and lumber manufacturers 
in Washington to take immediate steps to 
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impress their legislative delegations with the 
necessity for the passing of this bill. It also 
commended the principles of the bill to the 
earnest consideration of the operators in 
other western States comprising the congress. 

Congress went on record as favoring the 
method of disposing of the forage resources 
of the national forests at their full commer- 
cial value, as is now the case of the timber 
resources. It strongly endorsed the work of 
forest experiment stations and urged more 
adequate provision for their support. It ex- 
pressed its appreciation of the fire weather 
and humidity studies conducted by the 
weather bureau, and urged the director of 
the budget and Congress to make provision 
for its continuance and expansion, pledging 
the congress to do its part to make it useful. 

The congress also expressed appreciation of 
the opportunity offered by the machinery ex- 
hibitors to inspect the equipment on display 
and expressed the hope that the exhibit would 
become a permanent adjunct of the congress. 
Resolutions of thanks were voted to the 
mayor, to city departments, to the Olympic 
Hotel at Seattle, and to the Seattle Tent & 
Awning Co., for courtesies extended and the 
help given in making the convention a 
success. 

ENTERTAINMENT FEATURES 


Unusual among the side activities of the 
congress was a concatenation in the conven- 
tion tent, probably the first ever held in such 
a setting, at which a picked team under L. R. 


of Fred Olin, logger, was introduced as the 
upstanding genius who had made possible the 
securing of the site for the congress and ma- 
chinery show on the property of the Union 
-acific. Others who contributed to the di- 
version of the evening were Ed English, W. 
W. Peed, E. T. Allen, Dean F. G. Miller, R. W. 
Vinnedge and Young George Cornwall. 

Shortly after 9 o’clock the banqueters ad- 
journed to the big tent of the machinery 
show, where they witnessed a revue and a 
number of exciting athletic events. 

While the banquet was in progress, the 
ladies of the loggers were entertained at a 
theater party, under the management of a 
committee headed by Mrs. Fred H. Gilman. 


THE MACHINERY SHOW 


Every imaginable kind of logging equip- 
ment was on display at the machinery show, 
representing an investment conservatively 
estimated at a value of $600,000. There were 
probably a hundred exhibitors. Some of them 
contracted for space in the big tent, which 
gave the logging congress the aspect of a gala 
occasion; others, with heavy machines like 
steam shovels, took space in the open. The 
show was so attractive that thousands of 
spectators were attracted to the scene, and 
on Saturday, when the gates were thrown 
open to the public, the throng was simply 
immense. 

Among saw manufacturers who exhibited 
in the booths was the Simonds Saw & Steel 














Pawling §& Harnischfeger power shovels exhibited at Pacific Logging 
Congress 


Fifer, Vicegerent Snark, initiated a class of 
nine kittens into the mysteries of the order. 
There were also six reinstatements. The con- 
catenation was preceded by a buffet luncheon. 
The annual welfare dinner was held Wednes- 
day evening in the Junior ball room of the 
Olympic Hotel, directed by A. H. Puehler, 
manager of the welfare department of the 
Y. M. C. A., San Francisco. The attendance 
was gratifying. In the absence of J. J. Dono- 
van, of Bellingham, George M. Cornwall, of 
Portland, acted as toastmaster. Among the 
addresses was a talk on ‘‘Little Jack 
Horner,’’ by Rev. J. E. Crowther, author of 
‘The Wayfarer,’’ who developed thought 
along the line of uplift. Another speaker was 
William MeNeil, of the Timber Industries 
Council, Vancouver, B. C., noted for his witty 
and epigrammatic style. He delivered a real 
after-dinner talk, dealing largely with rem- 
iniscences. 

At the annual banquet, also given in the 
Olympic Hotel Friday evening, the toast- 
master was L. T. Murray, of Tacoma. The 
speeches were short and snappy, with a play 
of humorous narrative characteristic of log- 
ging congress events. A. G. L’Abbee, presi- 
dent and manager of the Willamette Iron 
Works, Portland, appeared to advantage in 
a glowing little talk during which he traced 
the advancement of the machinery men. The 
time might come, he said, when one of them 
might even aspire to a place among the di- 
rectors. Kenneth Pearce, of Madras, ap- 
peared in the native costume of South India. 
W. H. Olin, prominent railroad man, brother 


Co., which placed a most attractive display. 
Ek. C. Atkins & Co., among other wares, dis- 
played a silver-steel crosscut saw 22 feet in 
length, a novel sight in this country, which 
has been familiar with big-tree equipment 
from the start. Henry Disston & Sons (Inc.) 
occupied two booths, and exhibited a cut-off 
saw 110 inches in diameter, inserted teeth. 
This saw, which weighs 700 pounds, shares 
with the saw at Weyerhaeuser Mill ©, Ev- 
erett, the distinction of being the largest in 
the world. The two saws are of equal size. 
That on exhibition bore the legend, ‘‘I buck 
7em at the mill.’’ 


The Willamette Iron Works, Portland, dis- 
played one of the immense chunk-out ma- 
chines, similar to that used by the Manary 
Logging Co., at South Beach, Ore. The 
Manary organization is a subsidiary of the 
Pacific Spruce Corporation, and this wonder 
ful machine came in for extended reference 
at the congress during the discussion on 
Diesel engines. Also in the Willamette dis- 
play was one of the famous Willamette geared 
locomotives. 

Other exhibits were: 

Sumner Iron Works, Everett, Wash. 
gears. 

White Co., Seattle—White Logging trucks. 

South Bend Spark Arrester Co., Portland 
South Bend spark arrester. 

Lidgerwood Manufacturing Co., Tacoma—Lidg- 
erwood skidders. 

American Locomotive Works, Philadelphia and 
San Francisco—! 


Reduction 


Two locomotives. 
Baldwin Locomotive Works, Portland and Phila- 
delphia—Locomotive. 





Caterpillar Tractor Co., San Leandro, Calif.— 
Caterpillar equipment. 

Harnischfeger Corporation, 
H. crane and P. H. shovel. 

Clyde Equipment Co., Portland, Ore.—Vulcan 
locomotive, Ohio locomotive crane, Bucyrus shovel, 
3uyers’ Bearcat shovel, Lincoln welding outfit, log- 
gers’ equipment. 

A. H. Cox & Co., Seattle—Erie crane. 

General Electric Co., Portland, Ore.—Motor for 
electric logging donkey. 


San Francisco—P. 





Fairbanks-Morse Co., Portland and Seattle— 
Pumps. 

General Motors Truck Co., Seattle—Logging 
truck. 


Ohioans Endorse Grade Marking 


NEWARK, OHIO, Nov. 2.—A very successful 
grade-marking meeting was held here Oct. 27 
when two hundred representatives of the build- 
ing interests in District No. 12 of the Ohio As- 
sociation of Retail Lumber Dealers met for a 
banquet at the Masonic Temple, and after listen- 
ing to a number of good speeches on the subject 
of standardization and grade marking, unani- 
mously passed a resolution endorsing the stand- 
ardization program of Secretary of Commerce 
Hoover and the grade-marking activity of the 
Southern Pine Association. H. E. Young, pres- 
ident and general manager, Bremen Mill & Lum- 
ber Co., Bremen, and president of the district, 
presided. 

Howard Potter, Worthington, president Ohio 
Association of Retail Lumber Dealers, was the 





Willamette-Fairbanks-Morse Diesel yarder exhibited at Pacific Logging 


Congress 


first speaker and after praising District No. 12, 
said that handling grade-marked lumber was 
the greatest forward step that any retail lumber 
dealer could make. L. R. Putman, merchandis- 
ing counsel for the Southern Pine Association, 
presented the standardization and grade-mark- 
ing program, and then answered numerous ques- 
tions concerning grade marking. 

E. M. Baugher, president Ohio Building As- 
sociation League, spoke favorably of grade 
marking and read the resolution of endorsement 
which the National League of Local Building & 
Loan Associations adopted at its last annual 
meeting in Kansas City. C. W. Ricketts, 
Bremen architect, favored grade marking and 
especially emphasized the desirability of stand- 
ard moldings. 

S. E. Cripps, Newark contractor, told how 
grade marking will protect the contractors, and 
Dale J. Warner, a prominent Ohio real estate 
dealer, in discussing the subject of homes built 
to sell, stated that grade-marked lumber means 
more to the ultimate buyer than to anyone else. 
KE. E. Lorimer, vice president of the Ohio re- 
tailers’ association, endorsed standardized, 
grade-marked lumber and closed his speech by 
saying that this campaign of the Southern Pine 
Association stands out as its most constructive 
and noteworthy program. 

The meeting was closed by unanimously 
adopting a resolution favoring standardization 
and grade marking and recommending the 
*“stocking of grade-marked lumber by the retail 
lumber dealers of Ohio District No. 12, and 
its use by architects, engineers, contractors and 
builders of this community.’’ 
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California Retailers Endorse Grade-Marking Movement, 


Also Building and Loan Program of Home Building 


FRESNO, CaLiF., Oct. 31.—Endorsing the 
movement for the grade marking of lumber, 
with an endorsement of a proposal to certify 
lumber as to grade to the purchaser, the Cali 
fornia Retail Lumbermen’s Association took ac- 
tion to name a committee for the purpose of 
preparing a practical plan whereby these fea- 
tures might be put into effect. The action was 
taken at the end of the first day’s session of the 
annual convention, at the California Hotel here 
yesterday, on motion of President C. W. Pinker 
ton, of Whittier, and was in form of a resolu 
tion, which was as follows: 

WHEREAS, There is much misunderstanding be- 
tween retail lumber dealers and the public in re- 
gard to the purchase of materials best suited for 
their needs, and 

WHEREAS, The West Coast Lumbermen’s Asso 
ciation has endorsed the principles of grade mark 
ing, and 

WHEREAS, The retailer should fill the gap be- 
tween the manufacturer and the public with a cer- 
_tificate certifying as to grade; therefore be it 

Resolved, That a committee of seven be ap 
pointed to present a practical plan at the Satur- 
day morning session of this convention. 

M. A. Harris, presiding over the session, 
named EF. T. Robie as chairman of the commit- 
tee, 

Standardization Principal Topic 

Standardization was the principal topic taken 
up during the day. It was discussed at the morn 
ing session by KE. P. Ivory, of the California 
White & Sugar Pine Manufacturers’ Associa- 
tion, and in the afternoon by President Pinker- 
ton, who in his address which preceded the adop 
tion of the resolution, said in part: 

The retail lumber business is falling into the 
rut of substitution ; substituting one grade for an- 


other of the same material and substituting one 
species for another. The retail dealers who he- 
lieve in honest grades and fair dealings with the 
public are confronted by the dealer who. stocks 
nothing but the lower grades and does not care 
what he sells the public so long as he makes a sale, 

When the ordinary individual approaches the 
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question of home building, he immediately finds 
himself in a sphere that he does not understand, 
and he is often misled through ignorance of quality 
by question of price. 

Now I believe that the retailer has not  per- 
formed his full duty to the public when he sells 
srade-marked lumber, but should give every buyer 
of material who builds a house or a building a 
certificate certifying that he has sold such ma- 
terial and certifying as to grades and quality. 

Ki. P. Ivory, in his talk, said: 

Grade marking and certification of standards is 
one of the most advanced steps ever taken by the 
lumber industry. It represents the step from the 
country store type of trading to the city depart- 


ment store type. Certification is an evolution 
from standardization. 

The standardization of Jumber had its inception 
after the war, and seemed to spring from a num- 
ber of sources at once. But it did not make much 
headway until Secretary of Commerce Hoover took 
a hand in it, and then it gained rapidly. Out of 
the agitation for standards a few definite things 
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emerged. One was lumber sizes; another was 
standard of grades, uniform grade names and re 
quirements for grades. 

It is difficult to get the trade to accept the 
standard names, and so it is difficult to get the 
stundard grades established. 

Adolph Pfund, of Chicago, in a talk on the 
same subject, said: ‘‘All of the eastern retail 
lumber associations have endorsed the American 
Lumber Standards, but that does not mean that 
they are all operating on them 100 percent.’’ 

Ralph P. Merritt, president of the Sun-Maid 
Raisin Growers’ Association, speaking on coop- 
eration in industry complimented the lumber 
industry in the way it had coédperated in devel- 
oping Jumber standards and told of the part 
Secretary of Commerce Hoover played in invit- 
ing lumber representatives to Washington to 
discuss their problems. 

In speaking of the farmer and what = co- 
operation can do for him in solving his  pro- 
duction and distribution problem, Mr. Merritt 
said: ‘* Farmers have the largest single eco- 
nomic problem. There are 7,000,000 farmers 
with the problem of producing food for this 
country and for export and marketing it at a 
price which will enable them to sell it all and 
make a profit. There has been a lack of co- 
ordination in agriculture. Farming must be 
made a business, just like any other business. ’’ 

Others who spoke at the sessions yesterday 
were A. Larsson, of the Larsson Traffic Bureau, 
San Francisco, who talked of the proposed in- 
crease in freight rates on lumber products, as 
requested by the railroads. 


Tells of Building-Loan Movement. 


George K. Rodgers, representing the Na- 
tional Building & Loan Association, who told 
how the first building and loan association was 
formed in Frankfort, Pa., ninety-six years ago, 
and of the fact that there are now more than 
12,000 associations with $5,000,000,000 invested 
in over 3,000,000 homes built on the savings 
and loan plan. More than 70 percent of the 
homes built in this country last year, he said, 
were built on the savings and loan plan. He 
urged that the convention adopt resolutions 
supporting an ‘‘Own Your Home’’ movement. 

H. Stone talked on the proposed model me- 
chanics lien law. Max E. Cook, farmstead 
engineer, told of the methods used in planning 


farm house and barn construction on the unit 
plan. P. E, Overend, of the Lumber Mutuals, 
talked on fire hazards in lumber yards and 
woodworking shops, stating that most of the 
fires are due to carelessness. 

J. C. Ferger, president of the San Joaquin 
Valley Lumbermen’s Club, gave the address of 
welcome, to which M. A. Harris responded. 
Fred Fox presided at the morning session, and 
M. A. Harris at the afternoon session. 

The women were entertained at tea at the 
Sunnyside Country Club, with the women of the 
Fresno club as hosts. 

zast night Fresno Hoo-Hoo Club, No. 31, 
presented a program of entertainment at the 
Commercial Club, which included a light weight 
and a heavy weight boxing bout, a burlesque 
boxing bout between two little negroes, vocal 
solos by George Dexter, of the Sugar Pine 
Lumber Co., a Scotch dance, and an interpreta- 
tion of the Charleston. Phil Hart, of Los 
Angeles, acted as master of ceremonies. An 
orchestra furnished musie for the entertain- 
ment, and following the program light refresh- 
ments were served. 

SATURDAY SESSIONS 

The adoption of a code of ethics and of a 
plan of certifying to the customer the grade 
of lumber he purchases, and the election of 
officers featured the last day of the two-day 
convention of the California Retail Lumber- 
men’s Association. 

The plan of certifying to the customer the 
grade of lumber he purchases is in line with 
the standardization work carried on by the 
lumber industry and the United States De- 
partment of Commerce under Secretary Her- 
bert C. Hoover. Its adoption followed a long 
debate as to whether the association should 
go on record as urging the lumber manufac- 
turers of the West Coast to adopt a practice 
of marking the grade on the lumber at the 
mill. This latter proposal was defeated after 
u heated debate, during which it was stated 
that iff this association did not go on record 
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for the plan, it would be the only lumber as- 
sociation in the country that had not. It was 
pointed out that the board of directors of the 
association had endorsed the poliey of grade 
marking but had not gone further. 


Officers Elected 


Following the formation of the new board 
of directors yesterday afternoon these officers 
were elected: 

President—C. W. Pinkerton, Whittier, Calif. (1e- 
elected). 

Vice president southern district—Paul Halling- 
by, Los Angeles, Calif. 
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Vice president northern district—C. 
Stockton, Calif. 

Treasurer—J. E. Neighbors, Oakland, Calif. 

Secretary—J. E. Fraser, San Francisco, Calif. 
(reélected). 

Directors: Northern district—M. A. Harris, San 
Francisco; C. G. Bird, Stockton; Paul Merner, 
Palo Alto; Harry Fuller, Lodi; Elmore King, 
Bakersfield; F. Dean Prescott, Fresno; E. T. 
Robie, Auburn; J. H. Shepard, Sacramento; J. E. 
Neighbors, Oakland; R. F. Wells, Turlock, and 
Frank Wright, Porterville. Southern district— 
Frank L. Fox and F. E. Boyd, Santa Barbara; C. 
E. Bonestel, Ventura; C. P. Curran, Pomona; 
Verne Whitson, Santa Ana; W. T. Davies, Pasa- 
dena; A. E. Fickling, Long Beach; Frank N. 
Gibbs. Anaheim; Paul Hallingby. Los Angeles; 
Sam TT. Hayward, Los Angeles; G. F. Hoff, San 
Diego: A. J. Stoner, Sawtelle, and A. D. White, 
Riverside. 


G. Bird, 


Plan to Educate Public 


The plan for the certification of lumber 
grades to the customer not only carries with 
it a plan for a certificate approved by the 
association, but for an advertising campaign 
to be carried on in the endeavor to educate 
the general public as to the value of such 
a certificate. The purpose, it was stated, is 
to assure the public of the quality of lum- 
ber, at the same time placing the retail lum- 
ber business on a more ethical basis. 

The resolution calling for the certificate 
provides that the design of the certificate be 
patented and the wording copyrighted by the 
association; that a publicity fund be created 
by voluntary contribution, and an _ expert 
hired to formulate and conduct an advertis- 
ing campaign as to the purposes of the cer- 
tificate; that all funds raised in a community 
for advertising shall be spent in that com- 


munity, except a pro rata share of the over- 
head costs, and that a committee of five work 
out the detailseof the plan and interview 
lumber manufacturers to urge upon them the 
necessity of using a uniform system of grad- 
ing their products. 

The code of ethics, which was prepared by 
M. A. Harris, of San Francisco, retiring vice 
president of the northern district, and by 
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C. G. Bird, incoming vice president of the 
northern district, goes into great detail as to 
the conduct of the members of the association 
along ethical lines. It, too, is intended to pro- 
tect the buying public. 


Opposed to Capital Stock Tax 


The association violently opposed the Fed- 
eral capital stock tax, in resolutions unani- 
mously adopted. The attitude taken was that 
the tax was unjust and oppressive; that it 
was a war measure no longer necessary; and 
the association called upon the members of 
the Senate and the House of Representatives 
to repeal the tax. 

Resolutions endorsing the building and loan 
program of home building were adopted. 

Resolutions of thanks were adopted in re- 
spect to President Pinkerton, Mrs. Fraser, 
Adolph Pfund, the San Joaquin Valley Lum- 
bermen’s Club, Fresno hotels, Fresno news- 
papers, C. G. Bird and M. A. Harris as au- 
thors of the code of ethics, and the board of 
directors of the association. 

The association also maintained its stand in 
favor of standardized lumber, taken at its con- 
vention in 1924. 

The convention closed Saturday evening 
with a banquet at the Californian Hotel, at 
which President Pinkerton presided. The 
banquet hall was decorated in Hallowe’en 
colors, and the 500 present wore appropriate 
caps. The program consisted of songs by the 
Fresno Post No. 4 American Legion quartette, 
vocal solos by Miss Marian Zirbes, and an 
address by ‘‘Parson’’ Simpkin, chaplain of 
Hoo-Hoo. 


Northeast Missourians Begin Annual Convention 


[Special telegram to AMERICAN LUMBERMAN] 

Moperty, Mo., Nov. 5.—The Northeast Mis- 
souri Lumbermen’s Association holding an ex- 
hibit convention here today and tomorrow, met 
in opening session this afternoon with a reg- 
istration of ninety. The delegates were ad- 
dressed by J. H. Foresman, Kansas City, Mo., 
president of the Southwestern Lumbermen’s 
Association, who outlined means to create busi- 
ness; by B. E. Line, secretary-manager of the 
same organization, who stressed the value of 
association work, and by L. R. Putman, of the 
Southern Pine Association, who urged the re- 
tailers to advocate the grade-marking movement 
in order to establish the good will of the public. 

President J. W. Atwell, North Missouri 
Lumber Co., Hannibal, presided. In welcoming 
delegates, Mayor J. H. Jeffries declared that 
lumbermen represented one of the greatest call- 
ings as they ‘‘sheltered the thing that is the 
foundation of our government, the home.’’ 

A better understanding of business, a better 
business relationship and closer fellowship was 
afforded by participation in association work, 
according to Mr. Line, who declared that unity 
of effort was required to bring about successful 
business conditions. The speaker pointed out 
the error of hating competitors, observing, ‘‘ it 
is necessary to work together to preserve effi- 
ciency and the entire industry must move if a 
desired result is to be attained.’’ 


Predicts Changes in Retail Selling 


The next speaker was J. H. Foresman, vice 
president and manager of the retail depart- 
ment of the Long-Bell Lumber Co., Kansas 
City, Mo., whose subject was: ‘‘The Modern 
Lumber Merchant.’’? He prefaced his re- 
marks on that theme by extending the greet- 
ings of the Southwestern Lumbermen’s Asso- 
ciation, of which he is president; and ex- 
pressed the hope that all good Missourians 
would make a special endeavor to attend the 
Southwestern convention to be held at Kan- 
sas City Jan. 27 to 29. He said that the 
attendance at that meeting will be far in 
excess of that at the last convention, held in 
Oklahoma City, Okla., at which practically all 
of the retailers of that State were present. 

We here in Missouri believe in ‘showing 
them,’ ’’ said Mr. Foresman, ‘‘and I know 
that we are going to do it this time.’’ 

He then proceeded to outline some of the 


Note: A complete report of the an- 
nual meeting of the Northeast Missouri 
Lumbermen’s Association will appear in 
the Nov. 14 issue of the AMERICAN LUM- 
BERMAN.—EDITOR. 





changes that have taken place in the retail 
lumber business during recent years, and ex- 
plained how and why the merchandising of 
lumber in the future is going to be an en- 
tirely different proposition from what it has 
been in the past. It will be necessary for the 
retailer to create business, and not wait for it 
to come to him, as has been the case in the 
past. The harder he works in looking after 
and developing the trade in his particular ter- 
ritory the greater will be his reward. 

The transformation in retail lumber mer- 
chandising will be easily accomplished, said 
the speaker, if the dealer will be guided by 
the principle of selling, not merely building 
material, but service as’ well. He then pro- 
ceeded to outline some practical ideas and 
suggestions, saying that every retail lumber- 
man should have an uptodate mailing list and 
make use of it. All dealers also should equip 
themselves with a good plan service system. 
The success of the latter feature, said Mr. 
Foresman, will depend largely upon the man 
in charge, but it can be made a great success 
if the proper effort is put forth. He said that 


at some of its larger yards the Long-Bell com- 


pany had established architectural depart- 
ments that work in conjunction with the plan 
service system. <A splendid feature of a good 
retail lumber store is a sales and display room. 

Mr. Foresman also emphasized the value of 
advertising, saying that dealers should be con- 
sistent users of space in their local news- 
papers. He asked whether all the dealers 
present were subscribers to a lumber trade 
newspaper, and said that every merchant, no 
matter in what line of business, should take a 
trade journal, and that this was especially 
true of lumbermen. 

He emphasized the necessity of carefully 
watching investments and keeping them down 
to the minimum, thereby increasing the rate 
of turnover during the year. 


Mr. Foresman also discussed the subject of 
fir and cedar lumber, calling attention to the 


fact that inasmuch as the white pine of the 
North is entirely cut out, and the southern 
pine supply is decreasing, dealers in this terri- 
tory must, to a very large extent, turn to the 
West Coast for future lumber supplies. 

An informal roundtable discussion, con- 
ducted by John Robey, manager of the Robey- 
Robinson Lumber Co., Monroe City, Mo., 
brought out that some retailers were handling 
unrelated lines during the off-season in order 
to reduce overhead and to accommodate cus- 
tomers. The delegates generally favored of- 
fering a 2 percent cash discount on amounts 
of $500 and over as a means of obtaining cash. 
Whether the discount resulted in additional 
business was indeterminate. 

The convention hall was surrounded by 
booths containing exhibits by eighteen con- 
cerns handling lumber, roofing, wall board ma- 
terials and related products. 

The delegates and their wives were enter- 
tained during the evening at a banquet, O. T. 
Dorsey, of the Irwin Paper Co., Quiney, II, 
presiding as toastmaster. Raymond C. Lip- 
pard, of Sedalia, Mo., spoke on ‘‘ Investing 
in Civie Dividends.’’ 


Canadian Building Statistics 


WINNIPEG, MANITOBA, Oct. 31.—The building 
authorized by 60 Canadian cities during Sep- 
tember was valued at $9,927,968; an increase 
of 7.2 percent as compared with August aggre- 
gate of $9,258,752; but a decline of 33.3 percent 
as compared with the total of $14,883,323 for 
September of last year. The value of the per- 
mits issued by the 60 cities during September, 
1924, however, was higher than in the same 
month of any year since 1920, while for the 35 
cities for which these statistics were originally 
compiled, it was the highest since 1913. 

Weighted index number of wholesale prices 
of building materials averaged 154.0 as com- 
pared with 161.5, 166.8, 161.9, 189.3, and 215.1 
for the same nine months of 1924, 1923, 1922, 
1921 and 1920, respectively. 


THE TOTAL timber sold on the national for- 
ests of Oregon and Washington for the fiscal 
year ended June 30, 1925, amounted to 704,- 
385,000 board feet, valued at $1,449,898.48. 
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"WHAT THE ASSOCIATIONS HAVE IN F 








Nov. 9-11—Associated Cooperage Industries of America, 


West Baden Springs Hotel, West Baden, Ind. 
Semiannual. 
Nov. 10—Louisville Hardwood Club, Tauisville, Ky. 


Annual, 

Nov. 10—New York Lumber ‘Trade Association, New 
York City. Annual. 

Nov. 11—Southwestern Hardwood Manufacturers’ Club 
and West Side Hardwood Club, Shreveport, La. 
Joint meeting. 

Nov. 11-12—West Texas Retail Lumbermen’s Associa- 
tion, San Angelo, Tex. Annual. 

Nov. 12—Empire State Forest Products Association, 
Hotel Syracuse, Syracuse, N. Y. Annual. 

Nov. 12—New York State Wood Utilization Conference, 
Syracuse, N. Y. 

Noy. 12—California Redwood Association, Palace Hotel, 
San Francisco, Calif. Annual. 

Nov. 16—-Toronto ranch Ontario Retail Lumber Deal- 
ers’ Association, Hart House, University of Toronto, 
Toronto, Ont. Annual, 

Nov. 18-19—Southern Sash, Door & Millwork Manufac- 
turers’ Association, Atlanta-Biltmore Hotel, At- 
lanta, Ga. Annual. 

Nov. 19—North Carolina Pine Association, Charleston, 
8. C. Semiannual meeting. 

Nov. 19-20—Millwork Institute of California, Oakland, 
Calif. Annual. 

Nov. 20-—Northern Wholesale Hardwood Lumber Asso- 
ciation, Milwaukee Athletic Club, Milwaukee, Wis. 
(Juarterly meeting. 

Nov. 21--Kast Texas Mill Managers’ Association, Tlous- 
ton, Tex. 


Nov. 21--Montreal Retail Lumber Dealers’ Association, 
Montreal, Que. Annual. 

Dec. 3-4—-Red Cedar Shingle Congress, Seattle, Wash. 
Annual, 


Dec, 5—Muassachusetts Retail Lumber Dealers’ Associa- 
tion, Copley Plaza Hotel, Boston, Mass. Annual. 
Dec. 7-8—National Lumbep Manufacturers’ Assucia- 


tion, Jacksonville, Fla. 
directors. 

Dec. 9—Southern Cypress Manufacturers’ Association, 
Mason Hotel, Jacksonville, Fla. Semiannual. 

Dec. 9-10—Western Forestry & Conservation Association, 
Victoria, B. ©. Annual. 

Dec. 12—New England Forestry Congress, Springfield, 
Mass. 

Jan. 6-7, 1926—American Forestry Association and 
Southern Forestry Congress, Jefferson Hotel, Rich- 
mond, Va. Joint annual meeting. 

Jan. 14-15, 1926—Southern Illinois Retail Lumber Deal- 
ers’ Association, Halliday Hotel, Cairo, Ill. An- 
nual, 

Jan. 15, 1926—California White & Sugar Pine Manu- 
facturers’ Association, San Francisco, Calif. Annual 
stockholders’ meeting. 

Jan. 19, 1926—Canadian Forestry Association, 
Edward Hotel, Toronto, Ont. Annual. 

Jan. 19-21, 1926—Ohio Association of Retail Lumber 
Dealers, Neil House, Columbus, Ohio. Annual. 
Jan. 19-21, 1926—Northwestern Lumbermen’e Associa- 
tion, West Hotel, Minneapolis, Minn. Annual. 
Jan. 26-28, 1926—Northeastern Retail Lumbermen’s 
Association, Hotel Pennsylvania, New York City. 

Annual, 


Quarterly meeting of 


King 


Jan. 27-29, 1926—Southwestern Lumbermen’s Associa- 
tion, Kansas City, Mo. Annual. 

Jan. 27-29, 1926—Western Retail Lumbermen’s Associa. 
tion (Canada), Fort Garry Hotel, Winnipeg, Man. 
Annual, 

Jan. 27-28, 1926—National Lumber Exporters’ Asso. 
ciation, Neil House, Columbus, Ohio. Annual. 
Jan. 28-29, 1926—Pennsylvania Lumbermen’s Associa- 
tion, Bellevue-Stratford Hotel, Philadelphia, Pa, 

Annual. 

Jan. 28-29, 1926—West Virginia Lumber & Builders’ 
Supply Dealers’ Association, West Virginia Hotel, 
Bluefield, W. Va. Annual. 

Feb. 2-3, 1926—Kentucky Retail Lumber Dealers’ Asso- 
ciation, Phoenix Hotel, Lexington, Ky. Annual, 

Feb. 2-4, 1926—Canadian Lumbermen’s Association, 
Mount Royal Hotel, Montreal, P. Q. Annual. 

Feb. 3-5, 1926—Retail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, Pa. 
Annual, 

Veb. 3-5, 1926—Michigan Retail Lumber Dealers’ Asso- 
ciation, Statler Hotel, Detroit, Mich. Annual. 
Feb. 10-11, 1926—National Association of Commission 

Lumber Salesinen, Congress Hotel, Chicago. Annual, 

Feb. 10-12, 1926—Illinois Lumber & Material Dealers’ 
Association, Edgewater Beach Hotel, Chicago. An- 
noua’ 

Feb. 16-18, 1926—Wisconsin Retail Lumbermen’s Asso- 

ciation, Hotel Pfister, Milwaukee, Wis. Annual. 

Feb. 18-20, 1926—Western Retail Lumbermen’s Asso- 
ciation, Multnomah Hotel, Portland, Ore. Annual 
institute. 





Massachusetts Retailers’ Annual 

Boston, Mass., Nov. 2.—The board of di- 
rectors of the Massachusetts Retail Lumber 
Dealers’ Association has decided to hold the 
annual convention of the organization in De- 
cember instead of January as has been cus- 
tomary. The date selected is Dee. 5 and the 
place, Copley Plaza Hlotel, Boston. <A general 
committee has been appointed to arrange for 
i constructive and beneficial program. On the 
evening previous a monster lumber rally will 
be conducted under the auspices of the various 
lumber associations in Massachusetts and New 
Kngland, and the Southern Pine Association, 
the sessions to be devoted to discussions on 
grade marking, the advantages of wood con- 
struction, ete., to which will be invited arehi 
tects, contractors, building officials, bankers and 
city officials. Every dealer in Massachusetts 
and New England is invited to attend. A Hoo- 
Hoo concatenation and dance on Saturday eve- 
ning will conclude the program. 


Northeastern Retailers’ Date 

ROCHESTER, N. Y., Nov. 2.—At a recent meet 
ing of the board of directors of the North- 
eastern Retail Lumbermen’s Association, held 
in New York City, the board ratified the vote 
of the membership on the time and place for 
the thirty-second annual convention of the as- 
sociation. New York City was the place chosen, 
with Jan. 26, 27 and 28, 1926, as the dates, 
and the Hotel Pennsylvania as the headquarters. 


Michigan Retailers Plan Annual 


GRAND Rapips, Micu., Nov. 4.—Plans are un- 
der way for the 1926 annual convention of the 
Michigan Retail Lumber Dealers’ Association 
which is to be held at Hotel Statler, Detroit, 
Feb. 5, 4, and 5, according to word received 
from Secretary Arthur M. Manning. The of- 
ficers and directors of the association met. re- 
cently at Lansing and at the end of an en- 
thusiastic meeting appointed the following com- 
mittees for the convention: 

Program—Ben Donaldson, chairman, B. W. Don 
aldson Lumber Co., Pontiac; Charles Weeks, Hun- 
ton & Weeks, Detroit ; George Howenstein, Lowrie 
& Robinson Lumber Co., Detroit; William Kittle, 
Hartwick Lumber Co., Detroit; Lewis Erb, Erb- 
Kidder Lumber Co., Royal Oak; Alton J. Hager, 
Hager Lumber Co., Lansing; J. H. Cremer, Detroit 
Lumber Dealers’ Association, Detroit. 

Entertainment—Ed Weeks, chairman, Hunton & 
Weeks, Detroit; Joseph F. Graves, Joseph F. 
Graves, Royal Oak ; Robert Horine, Boyd & Horine 
Lumber Co., Detroit; Kenneth MeDonald, Subur- 
ban Lumber Dealers’ Association, Detroit ; Joseph 
Braun, Braun Lumber Co., Detroit; Robert Re- 
strick, Restrick Lumber Co., Detroit. 

Ladies’ Entertainment—Mrs. Robert Restrick, 


chairman, Restrick Lumber Co., Detroit; Mrs. Clif 
ford Newel, Strathmoor Lumber, Coal & Supply 
Co., Detroit; Miss Helen Weeks, Detroit; Mrs. 
Edward Weeks, Hunton & Weeks, Detroit; Mrs. 
Fred A. McCaul, Ferndale; Mrs. Fred L. Lowrie, 
Kk. L. Lowrie Lumber & Finish Co., Detroit; Mrs. 
Cary Hyatt, Harding Lumber Co., Detroit; Mrs. 
lL. C. Erb, Erb-Kidder Co., Royal Oak ; Miss Louise 
Iredricks, Detroit. 
0 am ae ae Be oo me em 
Coming Canadian Conventions 

TorontTo, ON'., Nov. 2.—The Toronto branch 
of the Ontario Retail Lumber Dealers’ Associa- 
tion will hold its annual meeting and dinner at 
Hart House, University of Toronto, on Nov. 16. 

The Montreal Retail Lumber Dealers’ Asso- 
Giation will hold its annual dinner and meeting 
in Montreal, Nov. 21]. 


Southern Millwork Program 


ATLANTA, GA., Nov. 2.—The tentative pro- 
gram for the twenty-first annual convention of 
the Southern Sash, Door & Millwork Manufae- 
turers’ Association, to be held Nov. 18 and 19 
at the Atlanta-Biltmore Hotel, Atlanta, prom 
ises to be both instructive and entertaining. 
The first business session will follow a meeting 
of the board of directors on Wednesday morn- 
ing, Nov. 18, and will consist of reports of of- 
ficers, directors and committees, and the ap- 
pointment of committees. The afternoon session 
will be devoted to a number of discussions on 
various topies of interest including: Estimators’ 
expert service; cooperative advertising; statisti- 
cal reports; closer relations; insurance; and 
house organ. That evening a dinner will be 
given at which the Atlanta members will be 
hosts. 

The Thursday morning session will be devoted 
to discussions led by experts in their respective 
lines. Albert Steeves, jr., San Antonio, Tex., 
will lead the discussion on ‘‘Cost of Estimating 
and Detailing;’’ W. P. MeBroom on ‘‘ Effi- 
ciency Expert—Mechanical;’’ Secretary C. B. 
Harman on ‘‘ Blanket Bids and the Use of Uni- 
form Contract ;’’ W. A. Robinson, Shreveport, 
La., on ‘*Cost of Handling Yard and Shed 
Lumber;’’ B. C. Rockwell on ‘‘Composite 
Lumber;’’ E. M. Oettinger on ‘‘Office Force 
Vacation’? and ‘‘Delivery Problems.’’? Grade 
marking of lumber will also be discussed.  Fol- 
lowing the discussions, officers and 
for the new year will be elected. 


directors 


Atlanta members of the association are pre- 
paring special entertainment for the visitors in 
the form of an automobile ride to Stone Moun- 
tain, golf, if time permits, a dinner to which 
Atlanta and visiting architects and contractors 
are invited, and special entertainment prepared 
by the Spider Club. 


Retailers to Discuss Grade Marking 

NEw ORLEANS, La., Nov. 2.—A_ big’ mass 
meeting of leading representatives of the lumber 
and building industries of Massachusetts to con- 
sider the promotion in that Stute of standard- 
ized and grade-marked lumber, us recommended 
by Secretary of Commerce Hoover and recently 
put into effect by the Southern Pine Association, 
has been arranged to be held in Boston, on the 
night of Dee. 4, Seeretary-manager H. C., 
Berckes, of the Southern Pine Association, an 
nounced here today. z 

This gathering, with the object of localizing 
the important national movement for lumber 
standardization in Boston and other Massuchu- 
setts communities, will take the form of a 
banquet to be given under joint auspices of 
the Massachusetts Retail Lumber Dealers’ As- 
sociation and the Southern Pine Association. 
The retail lumber dealers of the State will hold 
their annual meeting in Boston Dec. 5. 

Negotiations also are under way for grade- 
marking meetings in Little Rock, Ark., and 
Shreveport, La., in all of which the building 
interests of the community will participate 
later on during November. In connection with 
its campaign for the promotion of standardized 
and grade-marked lumber, the Southern Pine 
Association is planning to hold meetings of the 
lumber and building industries in some of the 
principal cities of Iowa, Nebraska, Kansas, 
Missouri, Oklahoma and Texas, during the first 
few months of the coming year. 


North Texas District to Meet 

DALLAS, TEX., Nov. 3.—The north Texas dis- 
trict of the Lumbermen’s Association of Texas 
will hold a meeting at the Baker Hotel, here, 
Nov. 10, beginning at 9:30 in the morning and 
lasting all day. Temple H. Morrow, T. 1a 
Morrow Lumber Co., Dallas, will preside at the 
meeting. Luncheon will be served at the hotel 
at noon. 

An excellent program on current problems of 
interest to all lumbermen has been arranged. 
Homer H. Groves, Groves-Barnes Lumber Co., 
Dallas, will speak on ‘‘Selling Specialties— 
Built-in Work.’’ Codperative advertising will be 
discussed by Walter Steves, of Ed. Steves & 
Sons, San Antonio, and J. R. Clem, Clem Lum- 
her Co., Dallas, will speak on ‘‘Selling Ce- 
ment.’’ Walter Sloan, Sloan Lumber Co., Fort 
Worth, will talk on figuring estimates and con- 
tracting, W. C. Barnes, Groves-Barnes Lumber 
Co., Dallas, will diseuss instalment selling, and 
L. A. Henderson, Chickasaw Lumber Co., Fort 
Worth, will talk on ‘‘Handling Odds and 


Ends.’’ The ‘Value of a Building and Loan 
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Association to Lumbermen’’ will be discussed 


py G. A. McGregor, Oakeliff Building and Loan 
Association, Dallas. 

Among the topics which will be covered by 
yeneral discussion are grade marking, problems 
of the retail lumberman in the country districts, 
compensation insurance, concentration of lum- 
per at Texas points and the materialman’s lien 
law of Texas. G. KE. Meliff, president of the 
Lumbermen’s Association of Texas, will speak 
on the permanent organization of the north 
Texas branch of the association. 


To Hold Redwood Annual Next Week 


[Special to AMERICAN LUMBERMAN by Air Mail.] 

San FRANCISCO, CALIF.. Nov. 2.—The annual 
meeting of the members of the California Red 
wood Association will be held at the Palace Ho 
tel, San Francisco, Nov. 12, according to an 
announcement made by R. F. Hammatt, secre 
tary-‘manager of the association, here today. 

The meeting will be for the annual election 
of officers and directors and for the general out 
lining of policies and broader problems of the 
association, with the details being left to the 
regular sessions of the board of directors, ac- 
cording to Mr. Hammatt. 

During the last year the association has shown 
rapid advancement, sales of redwood for the 
first nine months of 1925 showing an increase 
of 1,500,000 feet over the same period of 1924 
with prices remaining steady at high levels 
reached during the year. 

There has within the last sixty days been a 
decided increase in business in northern Califor 
nia, foreign business is better and eastern trade 
has also shown improvement. Southern Califor 
nia business has shown a decided decrease, due, 
according to Mr. Hammatt, to general depress- 


Creveling, John L. Cutler, James Sherlock Da- 
vis, Andrew H. Dykes, Henry Eckenroth, 
Charles MeKennaz Albert MeEwan, Joseph F. 
Murphy, D. J. O’Connell, Russell J. Perrine, 
Conrad N. Pitcher, William C. Reid, Frank Roy- 
lance, Charles Sealy, Robert Ryland Sizer, Fred- 
erick W. Starr, John F. Steeves, George W. Ste- 
vens, R. E. Stocking, Bernard L. Tim, J. B. Tis- 
dale, W. Carroll VanClief, Richard S. White, 
William P. Youngs. 

Alternates are Wilfred FE. Murechie, John A. 
Paterson, Louis Pflug, Paul M. White, James E. 
Thornton, jr., Russell T. Starr, Frank J. Wil- 
liams. 


Commission Salesmen Set Date 
Announcement is made by F. J. Shead, Chi- 
cago, direetor of publicity for the National As- 
sociation of Commission Lumber Salesmen, that 
the organization will hold its fourth annual 
meeting on Feb. 10 and 11, 1926, at the Con- 
gress Hotel, Chicago. 


Canadian Forestry Convention 
Orrawa, OntT., Noy. 2.—Announcement is 
made by Robson Black, secretary of the Cana- 
dian Forestry Association, this eity, that the an- 
nual convention of the organization will be held 
on Jan. 19, 1926, with headquarters at the King 
Kdward Hotel, Toronto, Ont. 


Retailers Discuss Credits 
BALTIMORE, Mp., Nov. 2.—The meeting of the 
proposed new organization of retail lumbermen 
here, which is to be known as the Wood Prod- 
ucts Association, held at the Hotel Rennert last 
Thursday evening, was not productive of any 





THE COURTEOUS MAN— 


turn, 





Finds that courtesy is a good recommendation anywhere. 
Creates an atmosphere of friendliness for himself everywhere. 
Discovers that courtesy always sells more goods than a catalog. 
Meets fewer people that he has reason to dread. 

Finds that courtesy costs little and pays big. 

Need never be suspected of weakness because of his courtesy. 
Believes that God will treat him with courtesy when it comes his 








ing conditions in the southern part of the State. 

The redwood production during the year has 
shown a decrease of approximately 40,000,000 
feet, which accounts for the conditions of stocks 
at the mills, declared to be much better now 
than at any time since the war. 


Northern Wholesale Hardwood Meet 

MINNEAPOLIS, MINN., Nov. 2.—Officials of the 
Northern Wholesale Hardwood Lumber Asso- 
ciation announce that the regular quarterly 
meeting of the organization will be held Nov. 20 
at the Milwaukee Athletic Club, Milwaukee, 
Wis., beginning at 10:30 a. m. 


Annual and Dinner Dance Plans 

NEw York, Nov. 3.—With its annual set for 
next Tuesday and its dinner dance scheduled 
for next Thursday, the New York Lumber Trade 
Association will have one of its biggest weeks. 
The annual will be held at Hotel Wentworth in 
West Forty-sixth Street and the dinner dance 
at the Waldorf Astoria. New quarters of thie 
association in Grand Central Terminal will not 
he ready for some time. 

Joseph F. Murphy will retire as president this 
year and Everett L. Barnard has been named 
by the nominating committee for the office. 
Other officers in nomination are Frank A. Niles, 
‘ice president; William FE. Code, jr., second 
‘ice president, and Charles F. Fischer, treasurer. 

‘The prospective trustees are S. Henry Bald 
Win, Jacob Bayer, William S. Beckley, jr., John 
Bossert, Cornelius Brislin, Frederick J. Bruce, 
Edgar Burgess, J. Howard Burton, E. D. R. 


important developments. It had been expected 
that the special committee named two weeks 
before to draft a constitution and bylaws, and 
to draw up articles of incorporation would sub- 
mit its report, but the committee instead an 
nounced that there had not been sufficient time 
to finish this work, and it was instructed to 
present the drafts at the next meeting, two 
weeks hence. There was an informal discussion 
of credits and other matters of special interest 
to the retailers, and a luncheon was enjoyed. 
John J. Duffy, of the Lafayette Mill & Lumber 
Company, presided, and there was a large at- 
tendance 


Annual Meeting of Supply Association 

CHATTANOOGA, TENN., Nov. 2.—The Appa 
lachian Supply Association held its annual meet 
ing here last Wednesday, the principal action 
taken being the election of officers. In view of 
the proposal of the Appalachian Logging Con- 
gress to reduce its dues and to hold one meeting 
instead of two annually, the supply association 
decided to take similar action, reducing its dues 
to $10 and holding its annual meeting at the 
sume time that the congress meets. President 
M. K. Tate, representing the Lima Locomotive 
Works, Lima, Ohio, presided at the meeting 
and at the election held, W. M. Mather, of 
Cincinnati, representing Henry Disston & Sons 
(Ine.), was chosen president. R. G. Luster, rep 
resenting the Clyde Iron Works Co., of Duluth, 
Minn., was chosen secretary-treasurer, and S. F. 
Iforn was chosen vice president. 

The meeting of the supply association was 
brief, only the necessary formal business being 
transacted. 


To Entertain National Directors 

JACKSONVILLE, FLA., Nov. 2.—A meeting of 
the Georgia-Florida Saw Mill Association was 
held here Oct. 27, for the purpose of discussing 
entertainment plans for the directors of the 
National Lumber Manufacturers’ Association 
when they meet here for a two-day session, Dee. 
7 and & President J. B. Arnold, of the Saw 
Mill association, appointed a committee to 
make all arrangements. J. H. Dowling, of 
Odessa, is chairman of the committee, the other 
members being: J. S. Foley, W. C. Sherman, 
J. KE. Graves, W. M. Zirkle, J. Ray Arnold, 
L. P. James, Hugh Thurston, W. T. Neal, R. H. 
Paul, W. W. Harbeson and E. T. Roux. 

This committee is to meet at the Hotel Mason 
in Jacksonville on Nov. 10 to complete and 
announce its plans for entertainment. FE. C. 
Harrell, acting seeretary for the committee, has 
already advised Wilson Compton, secretary- 
manager of the National association, of the 
tentative plans of entertainment, which include 
a tour of the State beginning with a boat trip 
at night to Sanford and a visit to Orlando, 
Palm Beach, Miami, Sebring and Tampa. The 
party will be personally conducted by Seere- 
tary Harrell and other members of the asso- 
ciation and the trip from Sanford will be made 
in Pullman busses. 


National-American Fall Meeting 

NeW York City, Nov. 2.—A meeting of the 
executive committee of the National-American 
Wholesale Lumber Association will be held at 
headquarters here, Nov. 11. This is the usual 
fall meeting at which plans for association ae- 
tivities for the remainder of the year will be 
considered and steps taken further to promote 
the interest and welfare of the members. The 
committee on cost of conducting «a wholesale 
lumber business will have an interesting report 
to submit and other active features will be con 
sidered and action will also be taken as to the 
time and place of the next annual convention. 


Northwestern District Elects 

DENISON, JowA, Nov. 2.—Thirty-five lumber 
dealers from twenty-one cities in the nineteenth 
district of the Northwestern Lumbermen’s As- 
sociation gathered here last week for an after- 
noon conference and banquet. Officers of the 
group were eleeted as follows: I. N. Voller- 
sen, Denison, president; Chet L. Smith, Denison, 
secretary; and EK. A. Stone, Denison, C. J. Claus 
sen, Ricketts, and L. Moorehouse, Glidden, di- 
rectors. Members are urging more frequent 
meetings and it is possible that the executive 
committee will arrange a series of gatherings 
every four months during the year. 


Retailers and Wholesalers Meet 
NEW York, Nov. 4.—Lumber substitutes pro 
vided the topic for discussion at the seeend! 
meeting of retailers and wholesalers held at the: 
National Republican Club under auspices: 
of the New York Lumber Trade Association. 
The meeting was in charge of William SX Beck 
ley, jr.. and luncheon arrangements were made: 

hy Conrad Pitcher. 

Mr. Beckley, in opening the roundtable: talk,, 
declared that the question of substitutes was one 
of vital importance and that they should not be 
cast aside without consideration of their adapt 
ability. He also complimented producers of 
‘“substitutes’’ on their very thorough merehan 
dising campaigns. He declared that most stand 
ard substitutes have their particular merit and 
place for building purposes. 

Roy Walton, representing the Upson Co., of 
Lockport, N. Y., described the development of 
fiber board and declared that whereas lumber 
dealers were once skeptical of the produet, they 
had become converted to its use and had learned 
its tine qualities. He said more than 20,000 lum 
ber retailers now handle Upson board. He alss 
told of uses of fiber board, including its substi 
tution for metal ceilings. 

K. I. Marsh, jr., of the Beaver Products Co., 
gave a brief history of asphalt and deseribed 
the uses to which it may be put. He told of the 
widespread and successful use of asphalt as a 
roofing material in all parts of the world. 

Phelps Ingersoll, of the Celotex Co., manu 





70 AMERICAN LUMBERMAN 


NOVEMBER 7, 1925 





facturer of insulating lumber, declared the use 
of the word ‘‘substitute’’ was a misnomer and 
such products should be considered as ‘‘ grades 
of material.’’ He pointed out that Celotex was 
created by a lumberman, who developed it with 
an idea of providing against the scarcity of 
lumber. He said production now is 600,000 
feet a day and an enormous increase in con- 
sumption had taken place in the last four years. 
He enumerated numerous uses for Celotex and 
called it a normal lumber yard commodity. 

Other speakers included J. F. Simmons, of 
the Pantasote Co.; G. M. Buttle, of the Buttle 
Parquet Flooring Co., and T. M. Ralston, of the 
Indiana Flooring Co. 


Joint Meet of Forestry Associations 

NEW ORLEANS, La., Nov. 2.—There will be a 
joint meeting of the American Forestry Asso- 
ciation and Southern Forestry Congress on Jan. 
6 and 7, at the Jefferson Hotel, Richmond, Va. 

The general plan of the meeting is for reports, 
addresses of welcome ete. on the morning of 
Jan. 6, and discussion of national forests in the 
afternoon; discussion of reforestation, featur- 
ing Appalachian hardwood reproduction on the 
morning of Jan. 7 and consideration of State 
forestry activities in the afternoon. The Rich- 
mond City Chamber of Commerce promises 
sight-seeing tours for visiting delegates Jan. 8. 

There will be a dinner with Senator Swan- 
son, of Virginia, as toastmaster. Among other 
speakers which it is hoped to secure are ex-Gov. 
Frank O. Lowden, of Illinois; Senator Duncan 
Fletcher of Florida; Conservation Commissioner 
A. L. Bazely of Massachusetts; Francis Cuttle, 
member of the California State board of for- 
estry; Ralph C. Staebner, Rainelle, W. Va.; 
R. D. Forbes, director Southern Forestry Ex- 
periment Station, of New Orleans; Col. Joseph 
Hyde Pratt; Mrs. John D. Sherman, General 
Kederation of Women’s Clubs; Col. W. B. Gree- 
ley, United States forester; Gov. Angus Me- 
Lean, of North Carolina; Henry E, Hardtner, 
Urania, La. Gov. Trinkle, of Virginia, will be 
there. An invitation will be given to President 
Coolidge to address the meeting. 

SAL 44242440 

Golf Tournament Brought to a Close 

LAUREL, Miss., Nov. 2.—Mrs. Dave Gant, of 
Memphis, Tenn., former southern golf title 
holder for women, won the championship flight 
of the first annual ladies’ invitation tournament 
on the links of the Laurel Country Club, Satur- 
day afternoon, by defeating Miss Marion Tur- 
pie, of New Orleans, city champion, one up on 
the 36 holes. 

Charles Green, one of Laurel’s leading lum- 
bermen and president of the local club, and 
Jeff Adams, club professional, lost in the 36- 
hole match with Frank Dyer and Harry Hamp- 
ton, Memphis professionals. The score on the 
36 holes was 5 and 4. In the first 18 holes 
played, Messrs. Adams and Green led their op- 
position one up. 

The tournament, fostered by some of Laurel’s 
lumbermen and others, was brought to a close 
on Saturday and it was proclaimed by the visit- 
ing golfers one of the best arranged that they 
had ever attended. 


Mix-up in Carload Shipments 


Toronto, OntT., Nov. 2.—A peculiar incident 
was recently reported by a Montreal wholesaler 
in connection with a carload of lumber shipped 
by him into the United States, which got badly 
mixed up as a result of a visit from prohibition 
officers. This wholesaler states that he recently 
shipped a car of lumber to the United States 
and upon its arrival it was found that the car 
number was different from that named in the 
documents. An examination of the lumber 
showed that it was not the same as the lumber 
that had been shipped. An_ investigation 
brought te light the fact that the original ear 
had been searched for liquor and that in the 
course of reloading the car, other lumber had 
been substituted for that which it contained 
originally; also that it had been reloaded in a 
different car from the one in which it started. 
The last result is that the customer obtained 
lumber he did not order, which arrived at des- 
tination in a car other than that which was 
loaded at the mill. 


—. 


Interior Trim Manufacturers Meet 


CHATTANOOGA, TENN., Oct. 29.—Members of 
the Hardwood Interior Trim Manufacturers’ 
Association met at Signal Mountain Hotel near 
Chattanooga yesterday and today for the pur- 
pose of discussing methods and policies de- 
signed to enable them to give better service to 
the dealer and user of hardwood trim. L. C. Coff- 
man, of L. C. Coffman Manufacturing Co., 
Washington C. H., Ohio, president, was in the 
chair, and W. R. Friedel, secretary, of Mem- 
phis, Tenn., was present. Among the subjects 
discussed were inspection of hardwood trim, 
waste reduction in the manufacture of hard- 
wood trim and preparation of a new hardwood 
molding list. The idea in the preparation of 
this new list is to provide something that will 
be acceptable to both manufacturers and con- 
sumers, and in doing this the purpose is to 
work in the direction of standardization, in- 
cluding certain phases of manufacturing as well 
as getting standard bundles and methods of 
shipping. It is hoped to prepare a list and 
adopt methods of shipment that will enable the 
manufacturers to know what the dealer and con- 
sumer order and to enable the dealer and con- 
sumer to know that they will receive what they 
order. In fact, the main purpose of the Hard- 
wood Interior Trim Manufacturers’ Association 
is to get methods of 
manufacture and ship- 
ment on a basis that 
will be mutually satis- 
factory to the produc- 
ers and dealers and con- 
sumers of interior trim. 

The association now 





L. C. COFFMAN, 
Washington Court House, 
Ohio; President 





has a membership with 
a monthly production of 
200 or more ears, and 
as a car of interior trim 
will average $2,500 in 
value, the monthly out- 
put aggregates a half 
million dollars. 

A feature of the meeting held yesterday and 
today was an invitation by J. H. Townshend, 
executive vice president of the Hardwood Manu- 
facturers’ Institute, extended to the trim asso- 
ciation to affiliate with the institute. President 
Coffman appointed a committee of which J. W. 
McClure was made chairman, to consider the 
proposal to affiliate with the institute and re- 
port to the trim association later with recom- 
mendations. Another committee of which 
President Coffman is chairman was named to 
work out a molding list for consideration by 
the association. These. committees are to re- 
port by Nov. 25, after whith a meeting of the 
association will be held to consider their re- 
ports. It is probable the annual meeting of 
the association will be held in January. 


The membership of the association now com- 
prises the - following: 





— 


Manufacturers of Hardwood Interior Trim 

The Anderson Co. (Inc.), Louisville, Ky. ; Arkan- 
sas Oak Flooring Co., Pine Bluff, Ark.; Azalea 
Woodworking Co., Azalea, N. C.; Richard P. Baer 
& Co., Baltimore, Md.; Bradley Lumber Co., War- 
ren, Ark.; Brownell-Drews Lumber Co., Morgan 
City. Iowa; Bristol Door & Lumber Co., Bristol, 
Tenn.; FE. L. Bruce Co., Memphis, Tenn.; Case- 
Fowler Lumber Co., Macon, Ga.: Coffman Manu- 
facturing Co., Washington C. H., Ohio; Charleston 
Lumber Co., Charleston, W. Va.; Edgar Lumber 
Co., Wesson, Ark.; G. H. Evans Lumber Co., Chat- 
tanooga, Tenn.; M. B. Farrin Lumber Co., Cincin- 
nati, Ohio; Forrest City Box Co., Forrest City, 
Ark.; Hon Lumber Co., Winchester, Ky.; Hutton 
& Bourbonnais Co., Hickory, N. C.; J. M. Jones 
Lumber Co., Ferriday, La.; Kansas City Shook & 
Mfg. Co., Wilson, Ark.; Lee Lumber Co., Memphis, 
Tenn.; Laurel Hardwood Lumber Co., Laurel, 
Miss.;: Louisiana Red Cypress Co., New Orleans, 
La.; Lutcher & Moore Cypress Co., Lutcher, La. ; 


McMinnville Mfg. Co., McMinnville, Tenn.; Meg. 
dow River Lumber Co., Rainelle, W. Va. ; Memphis 
Hardware Flooring Co., Memphis, Tenn.; Peavy. 
Moore Lumber Co., Shreveport, La.; Stout Lumber 
Co., Thornton, Ark.; Schwing Lumber & Shingle 
Co., Plaquemine, La.; Sun Lumber Co., Weston, 
W. Va.; Sawyer-Goodman Lumber Co., Marinette, 
Wis.; Williams-Brownell Planing Mill, Asheville, 
N. C.; Weis-Patterson Lumber Co.. Pensacola, 
Fla.; Atlanta Oak Flooring Co., Atlanta, Ga. 


Last Minute News 


(Continued from Page 51) 
Northern Mill Decides to Shut Down 


MENOMINEE, Micu., Nov. 2.—Announcement 
is made by the Thompson-Wells Lumber (Co, 
that its plant at this place, which was closed 
down on Oct. 31, will remain closed until next 
spring in an effort to adjust the general over. 
stock of lumber. It is understood that other 
mills in this territory that have operated a day 
and night shift during the present year have 
decided that this policy, adopted in order to 
save 50 cents a thousand overhead, has operated 
as a boomerang, in view of a slump in lumber 
prices of considerably more than 50 cents as a 
result of oversupply. 
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Southern Pine Mill Prices 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Nov. 5.—Following are 

f. o. b. mill prices, Oct. 25 to 31 of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates: 


Sap Flooring Common Boards, $2S 
S4S 





Edge grain— or 
1x3” B&better...$79.90 Ie 8? NO, Qi essex 24.89 
Flat grain aS” INO. Bs b:c0 as 17.00 
1x4” Bé&better... 48.91 SEIC, INO, Bicessc 40.30 
1x4” No. 2 com.. 19.97 PEE INO. Be ii6 aces 45.56 
1x6” No. 2 com.. 21.18 bute” No; Beck cis 23.69 


1x6” No. 3 com.. 19.20 Longleaf Timbers, S4s, 


Dimension, 2x4’, 16’ 20’ and Under 
DON. arek-n wererace - 28.50 8” and under... 31.00 
INO; 2 ects sweees 20.75 WO ectrenp bara @ en Cet 39.25 


Hardwood Clubs Plan Joint Meeting 
[Special telegram to AMERICAN LUMBERMAN] 
New Or,eans, La., Nov. 5.—Secretary 
George R. Schaad, jr., of the Southwestern 
Hardwood Manufacturers’ Club, announces to- 
day that the Southwestern and West Side 
Hardwood clubs will hold a joint meeting at 
the Youree Hotel, Shreveport, on Nov. 11. 

B. F. Dulweber, chairman of the Hardwood 
Manufacturers’ Institute standardization com- 
mittee and the central standardization commit- 
tee, will review the progress of standardization. 
J. H. Townshend, of the Hardwood institute, 
will discuss the future activities of that or- 
ganization. J. W. Link will talk on economic 
conditions in the South. O. N. Cloud will 
speak on current comparative conditions on 
southern hardwood and pine industries, and a 
representative of the Forest Products Labora- 
tory is expected to present a report on the 
mS of the laboratory’s gum stain research 
work. 


Resigns After Thirty Years’ Service 


Wausau, Wis., Nov. 3.—Having completed 
more than thirty years’ service with the D. J. 
Murray Manufacturing Co. here, John B. Ehr- 
mann has resigned as chief engineer to take a 
much needed vacation. He started with the firm 
in 1895 and since that time made plans for a 
large number of sawmills and machinery for 
them. Among the mills which he has erected 
are those of the Barker & Stewart Co., of Ash- 
land, Wis.; two mills for the Wisconsin-Ar- 
kansas Lumber Co., of Malvern, Ark.; Gulf 
Lumber Co., Fullerton, La.; Wausau Southern 
Lumber Co. and the Marathon Lumber Co., 
Laurel, Miss.; and the Wisconsin-Alabama 
Lumber Co. of Sylacauga, Ala. He also planned 
many of the plants located here. After taking 
a vacation for several weeks, Mr. Ehrmann may 
open an engineering office in this city. 
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Recent Hoo-Hoo Happenings 


Sixteen Apply for Membership 


Sr. Louis, Mo., Nov. 3.—L. E. Clark, vice 
president Huttig Sash & Door Co. and vice pres- 
ident St. Louis Hoo-Hoo Club No. 6, was in 
charge of today’s meeting of the club at the 
Chamber of Commerce Building, when 56 per- 
sons were present. The occasion was enlivened 
by community singing led by B. E. Lemen, and 
an address by Martin J. Collins, vice president 
Graham Paper Co. 

Applications were received from sixteen new 
members, ten of them being brought in by J. A. 
Reheis, president St. Louis Lumber Co., all of 
which were employees of the company. 

Prizes for the best attendance at the meetings 
of the club during last year were given to Harry 
DeLano, of the Gideon-Anderson Co.; L. P. 
Oeth, Exchange Saw Mills Sales Co., and Roy 
M. Edmonds, St. Louis representative of the 
AMERICAN LUMBERMAN. The attendance prize 
was won by Fred Robinson, of the E. C. Robin- 
son Lumber Co. 


Dinner Dance Features Installation 


Sr. Louis, Mo., Nov. 2.—Officers of St. Louis 
Hoo-Hoo Club No. 6 were installed at a dinner 
and dance at Hotel Chase last Friday evening 
before one of the largest crowds that has at- 
tended a Hoo-Hoo affair in St. Louis for sev- 
eral years, marking a genuine revival in inter- 
est in the organization. Several hundred per- 
sons were present. 

Carl J. Anderson, retiring president, who has 
had a successful administration, presided at the 
dinner, and in a short talk reviewed the work 
of the last year. The club had decided upon a 
floral piece for mem- 
bers who were ill and 
for funerals, had raised 
$750 for the Illinois 
tornado sufferers, had 
given a picnic at which 
1,100 persons were pres- 
ent, had given a boat 





I. R. L. WILES, 
St. Louis, Mo.; 
New President 





} ride for 600 persons, 
i had organized a rifle 
| club for its members, 
and had sent a delegate 
to the Hoo-Hoo Annual 
at Spokane, Wash. 
| I. R. L. Wiles, presi- 
dent Wiles-Chipman 
Lumber Co., who was installed as president, 
pledged his best efforts to make the club a suc- 
cess, and asked the assistance of all members. 
Among other officers installed were L. E. Clark, 
vice president Huttig Sash & Door Co., vice 
president; and C. E. Neuenhan, Central States 
Tie & Lumber Co. and C. H. Call, Call Lumber 
Co., reélected treasurer and secretary respec- 
tively, and F. J. More, chairman of the board 
of directors. 

Alton J. Hager, recently elected Snark of the 
Universe of Hoo-Hoo, made his first appearance 
in St. Louis as such, and received an enthusi- 
astic welcome. In an address, Mr. Hager de- 
clared that Hoo-Hoo had the advantage of other 
service clubs because it has a service to perform 
for an industry as well as the public. ‘‘It gives 
me a great deal of pride,’’ the Snark said, ‘‘to 
feel that I am representing an industry which 
is doing so much today for civilization. When 
I consider that we are distributors of 85 percent 
of the material that goes into a home, which 
has more to do with creating the greatest civili- 
zation the world has ever known, I feel that 
pride more than ever.’’ 

Mr. Hager told of what Hoo-Hoo is doing 
for conservation through the Friends of the 
Forest, which is having an important part in 
American Forest Week. He also praised two 
St. Louis Past Snarks, Julius Seidel and 


Laurent M. Tully, for their contributions to 
the success of the order. 

B. A. Johnson, of Chicago, one of the found- 
ers of Hoo-Hoo, and W. S. Dickason, of Kansas 
City, a Past Snark, also spoke. Mrs. H. C. Ball, 
president of the ladies’ auxiliary, told of the 
progress of that organization. Following the 
dinner there was dancing. 

Mr. Hager came to St. Louis to confer with 
Henry R. Isherwood, secretary-treasurer of the 
order, and with Mr. Johnson and Past Snarks 
Dickason, Seidel and Tully. 

While here Snark Hager announced the ap- 
pointment of Messrs. Seidel and Tully as mem- 
bers of the executive committee authorized at 
the Annual to confer with and advise the 
Snark, who is chairman of the committee, and 
Mr. Isherwood on matters pertaining to the in- 
ternational administrative offices. 


(SARA AAs 


Winnipeg Club Elects Officers 


WINNIPEG, MAN., Nov. 2.—The Winnipeg 
Hoo-Hoo Club at a largely attended luncheon 
held in the Marlborough Hotel on Friday, Oct. 
30, elected Roy G. Roberts, Monarch Lumber 
Co., president; Mr. Strachan, Stewert Lumber 
Co., secretary, and the following directors: 
Frank Dowse, Harry Turnbull, W. D. Galvin, 
H. C. McWilliams, Douglas MeNicol, and F. W. 
Ritter. R.G. Westcott, McDonald Lumber Co., 
was elected Vicegerent Snark for Manitoba. 

Arrangements have been made with the West- 


ern Retail Lumbermen’s Association (Canada) 
for the second night of its annual convention 
when the Winnipeg Hoo-Hoo Club will stage its 
third annual banquet and concatenation. 


Appointed Missouri Vicegerent Snark 


Sr. Louis, Mo., Nov. 2.—When Snark A. J. 
Hager of the Concatenated Order of Hoo-Hoo 
was in St. Louis last week he announced the 
appointment of T. C. Whitmarsh, jr., as Vice- 
gerent Snark for the 
eastern district of Mis- 
souri to succeed F. J. 
Moore. Mr. Whitmarsh 
is in charge of the city 
sales department for 
the W. TT. Ferguson 
Lumber Co., and is one 











T. C. WHITMARSH, JR., 
St. Louis, Mo. ; 
Vicegerent Snark 





of the _ enterprising 
younger generation of 
lumbermen who are 
maintaining St. Louis’ 
reputation as a lumber 
center. He is a son of 
T. C. Whitmarsh, gen- 
eral manager of the 
W. T. Ferguson Lumber Co., and a member of 
the Hoo-Hoo for many years. 





District Meetings of Illinois Retailers 


Second District to Meet at Freeport 


There will be a meeting of the second district 
of the Illinois Lumber & Material Dealers’ As- 
sociation at Freeport, Wednesday, Nov. 11. 
O. 8. Hitchner, of Freeport, is district chair- 
man, and H. L. Wood, of Sheffield, district sec- 
retary. The meeting will open with a noon 
luncheon, followed by an afternoon program. 

The Champaign County Luncheon Club, com- 
posed of lumber and building material dealers 
of Champaign County, will celebrate its first an- 
niversary with a dinner at the Inman Hotel, 
Champaign, Friday, Nov. 13. The ladies are 
invited and an attractive program is planned. 
The dealers of Champaign are acting as hosts 
for the occasion. 


Eighth District Meeting 


LAWRENCEVILLE, Itu., Nov. 3.—About forty 
lumber and building material dealers attended 
the eighth district meeting of the Illinois Lum- 
ber & Material Dealers’ Association at the Law- 


_rence Hotel, here today. The meeting opened 


with a noon dinner and the afternoon was de- 
voted to a working program. There were only 
two or three short addresses, the remainder of 
the time being devoted to a roundtable discus- 
sion in which the majority of the dealers pres- 
ent took part. 

Art Risser, district chairman, presided, as- 
sisted by H. H. Sonnemann, district secretary. 
F. C. Wenthe, of Effingham, a member of the 
State board of directors, the State secretary, 
and Field Secretary Joyce also attended. 

The election of a member of the State board 
of directors to succeed Director Wenthe, whose 
term expires with the next annual meeting in 
February, was held and resulted in the election 
of Art Risser, of Paris. The three members 
receiving the highest number of votes in the 
referendum ballot were F. C. Wenthe, Art Ris- 
ser, and H. H. Sonnemann. Mr. Wenthe de- 
clined reélection, saying that it would be best 
to give the honor and place the responsibility 
on some other member for three years, the pe- 
riod he had served. Mr. Sonnemann withdrew 
and upon his motion Art Risser was elected by 
acclamation. 

A local committee composed of the Lawrence- 
ville dealers looked after the arrangements for 
the meeting and the dinner, Ike Hill being chair- 
man of that committee; and the Chamber of 


Commerce secretary, Bob Jones, had a promi- 
nent part in the entertainment of the visiting 
dealers. 


Ninth District Holds Busy Session 


Mount VERNON, ILuL., Nov. 4.—This city was 
the mecca for lumber and building material 
dealers of the ninth district of the Illinois Lum- 
ber & Material Dealers’ Association today. The 
occasion was a district meeting called by Dis- 
trict Chairman A. J. Guerretaz and Secretary 
George Baggott. More than fifty attended the 
meeting, which was held in the new Emerson 
Hotel, where the dealers had lunch. A. C. 
Gauen, of Collinsville, State president; John B. 
Bruso, president Cahokia Club; State Director 
Ray Durham, the State secretary, and the field 
secretary of the State association were all pres- 
ent and took part in the meeting. Charles Da- 
vidson, of the seventh district, was also a visitor 
and participated in the discussions. 

Short talks were made by President Gauen, 
Director Durham, Mr. Bruso, Field Secretary 
Joyce and State Secretary Bryan. District 
Chairman Guerretaz presided. A general dis- 
cussion followed in which most of the dealers 
present took part. The subjects discussed were: 
Cost of doing business; delivery service; cloth 
vs. paper cement bags, and the lien law. 

At 6:30 the district banquet was held in the 
Emerson. About seventy-five were seated at 
the tables. The evening banquet and entertain- 
ment was in charge of the Mount Vernon deal- 
ers, with H. W. Rice as chairman. The enter- 
tainment was given by local people under the 
direction of the dealers’ local committee. 

At the afternoon session Director Ray Dur- 
ham was reélected to serve a second term by 
unanimous vote, all dealers present rising to 
their feet as a testimonial of his good service 
and their continued confidence in him as their 
representative on the State board of directors. 


SPRSBABEABEBAEAAE: 


New York StarTE forestry sales made a high 
record during September, the amount received 
being $3,275.50, or more than double the amount 
received in the same month last year. Orders 
on hand indicate that this fall’s planting will 
exceed 2,000,000 trees, which will be a record 
for this time of year. Prices charged for trees 
by the conservation commission are $2 to $4 a 
thousand. 
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Kiln Drying Southern Pine 


Jiow much degrade do you get in the process 
of kiln drying your lumber? What does it 
amount to in dollars and cents? 

The proper kiln drying of lumber is growing 
in importance as the supply of timber dimin- 
ishes and the writer believes he could serve the 
industry in no better way than to give in de 
tailed figures the results of a recent test care 
fully and consistently made in the drying of 
southern pine by the Delta Land & Timber Co., 
Conroe, Tex. These reports not only give the 
exact figures on the different grades and widths, 
they also give the weights and money loss. 

To muke the tests thorough and to get all the 
degrade that could be chargeable to kiln drying, 
the lumber was graded before entering the kiln 
and again behind the planer after being dressed 
four sides. Therefore the degrade shown in 
these reports represents the total degrade from 
the green chain through the planer machine. 

The Delta Land & Timber Co. (owned by the 
Central Coal & Coke Co.) manufactures Texas 
short-leaf pine having an initial moisture con 
tent ranging from 80 to 180 percent. The high 
moisture content and nature of this timber 
makes it as difficult to kiln dry with low degrade 
us pine grown in any other section of the South. 

The capacity of the Conroe mill is 125,000 
feet a shift, or 250,000 feet a day, and the en 
tire cut, including the lath, is dried in twelve 
Moore’s improved moist air natural draft pro 
gressive kilns, 20x120 feet. This mill is unique 
in that it cuts no timbers and earries nothing 
on the yard for air drying—they kiln dry every: 
thing. 

The kilns used in making this test were reg 
ular commercial kilns of the design always used 
by the Delta Land & Timber Co. and were not 
in any way specially fitted for these test runs. 
They are of Moore design and are equipped with 
patented ventilation and graduated return bend 
heating system. At the green end where lumber 
first enters there are less heating coils and the 
Jumber is subjected to a moderate temperature 
which increases as the stock progresses through 
the kiln. The kilns are designed to maintain 
a high humidity at the green end to soften the 


[By Chas. J. Williams, Jr. | 
prevailing upward circulation through the lum 
ber. This upward circulation at the dry end 
and the downward circulation at the green end 
carry on continuously to produce a uniform dis- 
tribution of the heat and humidity at the vari- 
ous drying stages in the kiln. 

Hach kiln at Conroe is equipped with an air 
operated automatic humidity and temperature 
controller-recorder which controls both the hu- 
midity and temperature and records them on a 


TESTS RUN AT CONROE, TEXAS, MAY, 1925 
Showing Exact Degrade and Money Loss in Drying Southern Pine 
Test RUN OF B&BETTER 
The average temperature maintained during this run at green end was 170; humidity 78 percent 


12-inch chart. These automatically controlled 
instruments are of little value in poorly de. 
signed kilns, but in properly designed kilns 
equipped with dependable instruments they en. 
able the operator to standardize schedules and 
produce the highest quality drying. 

The tests here given were conducted under 
the supervision and direction of A. E. Hicker 
son, superintendent, Delta Land & Timber Co, 
and the grading was done by the company’s 
head grader, J. F. Glass. 








At the dry end the temperature was 190, humidity 49 percent. Drying time, 61 hours. Average 
moisture content of Jumber, 914 percent. 
Value Total Value Value ‘Total Logs 
Pes, It. B&B No.1 Per M Value on Grade DG Loss perM 
227 1,744 Ix 4 S48 25/32x35, 1,701 4:; $54.00 $ 94.17 $$ 91.85 $1.46 86 
196 1,560 1x 6 D% 1,586 $2 54.00 84.67 82.95 1.24 48 
57 HOS Ix S Th 544 64 56.00 34.04 30.46 2.24 1.54 
28 $73 1x10 gy, 346 yas | 64.00 23.87 22.14 1.12 61 
1] 176) «1x12 11% 176 0 68.00 11.96 11.96 
4,461 4,303 166 $248.71 = $239.36 $6.06 3.29 74 
Weight of B&B per M Degrades due to splits.... 82 Percent on grade after run- 
Ix 4 16 B&B 2,148 pounds checks.... 27 te: Seer ee eee aren ran .9629% 
Ix 6 16 B&B 2,146 pounds crooks.... 15 Percent below grade after 
Ix S 16 B&B 2,160 pounds heavy.... $3 RUAN in cs avin sis aisceaipie .0371% 
1x10 16 B&B 2,198 pounds loose knots.... 11 
Ixd2) 16 B&B 2,225 pounds _ 
166 


Average 2,174 pounds 


NUMBER 1 


Average temperature at green end, 170; humidity, 7S 
Average moisture content, 744 percent. 


humidity, 41 pereent. Drying time, 72 hours. 





COMMON 


Temperature at dry end, 190; 


y 


percent. 





Value Total Value Value Total Total 
Pes. Ft. 2 No.3 per M Value on Grade DG Loss per M 
220 1,026 1x 4 S48 25/952x39 ) % $34.00 $34.88 $33.93 .44 Ry) 
201 1,407 1x 6 7 7 39.00 D4.ST 51.59 1.65 1.63 
WV S87] 1x 8 7 35.00 31.04 30.10 OY .30 
A § 199 1x10 a4 39.00 7.76 6.86 45 45 
23 a12 ixiZ 4 59.00 LE.rG 16.39 44 oo 
3,805] 36.55 170 $145.71 $138.87 3.57 3.27 96 
Weights of No. 1*per 1,000 ft. Degrades due to splits... 226 Percent of grade after run- 
Ix 4 14 No.1 2,098 pounds loose knots... ‘§ | i ee iar me ere te earner -9393% 
Ix 6 14No.1 2,138 pounds Crooks... 4) Percent below grade after 
Ix S 14 No.1 2,142 pounds ao PRUNE a cc heen ae nes 607% 
1x10) 14 No. 1 2,158 pounds 242 
1x12. 14 No.1 2,198 pounds 
Average ......2,145 pounds 
, 





Illustrating correct stacking 


wood fiber and relieve any case-hardening that 
might exist. The stock then passes from a high 
to a graduated lowering of humidity as it pro- 
gresses toward the dry end. 

Smoke tests reveal the circulation in these 
kilns to be 40 to 100 feet a minute. This means 
a re-circulation of the air in the kiln on an 
average of 24,000 cubic feet of air a minute, 
and it is uniform because it is natural. At the 
green end the circulation descends through the 
lumber, being drawn downward due to the cool- 
ing effect of evaporation, there being less pipe 
at this end. At the dry end the circulation 
ascends through the lumber, the stock is nearly 
dry and the maximum amount of heat in the 
kiln is located at this end, which produces a 


of 1- 


NUMBER 


Average temperature at green end, 170; humidity, 7S 
Average moisture content, 844 percent. 


humidity, 41 percent. Drying time, 48 hours. 


and 2-ineh southern pine lumber, Delta Land § Timber Co., Conroe, Tex. 


COMMON 


percent. Temperature at dry end, 210; 


‘ Value Total Value Value Total Loss 
Pes. It. No. 2 No. 3 Per M Value on Grade DG Loss per M 
1 246 Ix 4 S48 25/32x3% 233 3 $17.50 $ 4.430 $ 4.08 $0.16 06 
100 900 Ix 6 5K S73 27 20.50 18.45 17.90 42 AS 
175 2,100 1x 8 T%, 2,028 T2 22.00 46.20 44.61 1.26 we 
7 1,080 1x10 9% 1,005 a 22.50 24.30 22.61 1.35 34 
244 486 1x12 11% 450 36 32.00 15.57 14.41 68 48 
4,812 4,589 223 $108.82 $103.61 $3.87 1.34 25 
Weights per 1,000 feet Degrades due to splits... 108 Percent on grade after run-  _ 
Ix 4 Number 2 2,065 pounds loose knots... 115 Ni eee ea Nr 9533 % 
ix 6 Number 2 2,050 pounds —- Percent below grade after : 
1x S Number2 2,080 pounds 223 "Uh bane ee eee Pale eter 0467 % 
1x10 Number2 2,110 pounds 
1x12) Number2 2,150 pounds 


AWOTRRC 65k caus 2,091 pounds 
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Harold Grange 
His father was a lumberjack 
3uck in the Pennsylvania hills, 
With ax and crosseut learned the knack 
That on the rugged landscape spills 
The hemlock giants, and the pine, 
Or with a peavey hit the line 
. Of crunching logs, or found « way 
Around a wing-jam in his day. 


Across his path the mighty stood 
With sinewed limbs and sturdy forms, 
The guards and tackles of the wood, 
The victors in a thousand storms, 
Around his feet the brambles clung 
To trip his feet when feet were young, 
But through them all he made a hole 
And carried Progress to its goal. 


His father was a lumberjack. 
Yes, by a woodland father sired, 
He leaped the foeman to attack, 
And never faltered, never tired. 
He bucks the line, he runs the ends, 
A gain he makes, a gain defends, 
Or laughs at loss, if loss there he, 
And turns a loss to victory. 


And, in the larger game of life, 
Sons of such fathers you will find, 
Who battle with some larger strife 
And leave the foeman far behind. 
A thousand things their path may bar, 
The line be strong, the goal be far, 
But, with their gallant fathers gone, 
They take the ball and carry on. 


One may be high in halls of state, 
One may be rich in marts of trade, 
3ut often, when you view the great 
And mark the progress they have made, 
Some voice will answer, when you ask 
Whence came the strength for such a task, 
‘*T knew his people ’way, ’way back 
His father was a lumberjack! ’’ 


We See b’ the Papers 


Only three people killed in Chicago yesterday. 
Ho, hum. 

In France when someone demands his money 
they fire the bookkeeper. : 

If Will Hays has cleaned up the movies, we 
certainly shall never hire him to beat any of our 
rugs. 


Kast is East and West is West, and one of 
the two is meat.—From the writings of Red 


Grange. 

3ut if Pennsylvanians ever find out that Red 
Grange was born in Pennsylvania, they will say, 
‘*No wonder! ’’ 

Col. Mitchell is calling for aces to testify 
for him. Personally, we consider the colonel a 
deuce, wild. 

Col. Mitchell may have overlooked the fact 
that one of the first requirements for national] 
defense is discipline. 

All predictions are that it is going to be a 
long, hard winter; and yet a lot of lambs are 
rushing into Wall Street. 

‘The ultimate in ulsters’’ advertises a Chi 
cago clothier. But, of course, you will really 
find the last word in a sealskin sacque. 

Those who rave about prohibition and bad 
hootch overlook the fact that there is no clause 
In the Jaw which says they must drink it. 

What we would like to see is a game between 
Williams and Colgate, to decide this question 
once and for all as to which makes the most 
lather, 

An Illinois girl-in Milan died while taking a 
bath after a heavy meal, and our heavy eaters 
will tell you that that just shows you what a 
bath will do. 

Well, the Stillman case is over, and the chief 
losers seem to be the folks who spent a lot of 


time reading a lot of unimportant stuff about 
some unimportant people. 


We were among these present at Ann Arbor 
when Michigan sank the Navy, and Col. Mitchell 
will probably call the public’s attention to the 
fact that Michigan did it with an aerial attack. 

It looks foolish to stop your car before eross- 
ing a railroad crossing when there is nothing 
coming, doesn’t it? But we saw a fellow the 
other day who thought there was nothing com- 
ing, and who didn’t stop, and you ought to see 
how foolish he looked. 

Charlie Fitzmorris, who used to be secretary 
to the mayor here in Chicago, became president 
of «a coal company the other day, and friends 
showered him with flowers. Considering the 
state of the coal business, an appropriate form 
for the flowers would have been a wreath, a 
harp and a gates ajar. 


Between Trains 


ToLEDO, OxH10.—The Toledo Lumbermen’s 
Club needs no introduction to the lumber fra- 
ternity of America, for it is one of the oldest, 
and youngest, in the country. Harry Pren 
tiss carried on the diplomatic relations which 
resulted in our coming again to this fair city, 
and club, and then beat’ it to the Pacifie coast, 
leaving it to President J. W. Davidson to square 
it with the audience if anything happened to 
regret. Nothing did as far as we were con- 
cerned, thanks to the always reliable Ben Ste- 
phens, F. W. Duttweiler and other splinter mer- 
chants in these parts. And finally Victor Sage, 
the Beau Brummel of the lumber insurance fra- 
ternity of this vicinity, and of this State when 
Kegy is out of it, rode us down to the station, 
bought « book en route, and otherwise made it 
the end of a perfect day. 


CINCINNATI, OHiO.—At the Rotary Club today 
they filled every chair, and emptied every plate, 
and jammed the aisles, and the entrances, and 
gave us such «= welcome to Cincinnati as we 
shall not soon forget. Or ever. We had been 
told what to expeet, but it exceeded our expec- 
tations. There were no doubt lumbermen there, 
but perhaps they were trampled in the rush. 
Anyway we know we shall be glad to go again. 


Grays and Reds 
Across the valleys and the hills 
Dame Nature now her paint-pot spills, 
Aye, tints the towns, 
The woodland mellows, 
With grays and browns 
And reds and yellows, 
Until each hill and valley seems 
The fairyland of baby dreams. 


And he who feels the frost of 
The turning of another page, 
Who feels his years, 
His stooping shoulder, 
Yes, he who fears 
He’s getting older, 
May he not find the autumn fair, 
Though things may alter here and there? 


age, 


The summer hills were glad and green, 
But time has set another scene, 
Turned green to red 
And white to whiter; 
The summer’s fled, 
Yet earth is brighter 
For even autumn’s chillier days 
Will bring us reds as well as grays. 


And so I would not fear too much 
Life’s autumn time; some fairy touch 
May fill the earth 
With fairy treasure, 
New things of worth, 
New kinds of pleasure— 
Whatever path a fellow treads, 
As well as grays, life brings us reds. 

















Tennessee Red Cedar 


From time immemorial Cedar has held a 
leading place in the arts and crafts as a wood 
of strength, beauty, and utility. It is fre- 
quently referred to in Scripture, the most 
notable example being that the wood of King 
Solomon’s temple was Cedar from Lebanon, 
sent by Hiram, King of Tyre. 

Today it is used for many purposes, in many 
lands. In Colonial America, aromatic Cedar 
was extensively used for linen closets and 
wardrobes. The beautiful red Cedar of our 
Southern forests lined 
many clothes closets 
of fine old Dixie 
homes. It was the 
custom, also, to have 
linen chests in each 
bedroom, and to this 
may be traced the 
present popularity of 
Red Cedar chests. 

Householders appre- 
ciate the beauty and 
fragrance of cedar, 
quite apart from its 
known moth-deterrent 
qualities. 


Ready to ship from 
our Chicago warehouse 


Wire our expense for 
delivered prices anywhere 


: | 
&. BARTHOLOMEW HARDWOOD Co 





Earl Bartholomew 








4052 Princeton Ave., CHICAGO Telephone Boulevard 0636 
——— 
11-7-25 
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D) GOODFELLOW 
LUMBER CO. 


Natural Bridge at Goodfellow 
ST. LOUIS, MO. 











m 
RALPH W. FANNON 
CONSULTING ENGINEER 
GREEN BAY, WISCONSIN 


Utilization of 
Forest Wastes 


Reports 
Investigations 

















Established 1847 


Foreign Forwarders, 
Customs Brokers. We 


C.B. Richard & Co. 


29 Broadway, NEW YORK handle all classes of 
re) Freight hanes 
cean rre nd discount drafts. 
et td gag 





Special department handling export lumber shipments 


LIGHTWEIGHT STEEL || 


Log.Numbering Ge 
Wheels | 


Metal TradeChecks, 
Rubber Stamps, Stencils 


Write for Our Special 
Lumberman’s Catalog. 


||| W.s.COOLEY & CO. sistubrsate 
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Send for your copy of our 


“Delivered Price List” 


The most popular handy price book ever issued. 
Prices on all Bruce items are quoted delivered 
your city. Saves figuring freight, and avoids 
mistakes. Write us for your free copy. 









2 tes on a, 
Standry a 
mdiord Grady GA tint % 

ho oe 


th 
r t 





E. L. BRUCE COMPANY 


Manufacturers 


Memphis, Tennessee 
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Make Business Good 


Get in touch with the new lumber buyers given you 
TWICE a week by Clancy’s Red Book Service, which 
also gives names of all other active lumber buying 
concerns. 

This service will at all times enable you to play safe 
in extending credit. It is recognized by lumbermen 
everywhere as being as valuable as fire insurance and 
ts known as 


“The Independent Authority” 
On Lumber Credits 


Write for rates and Pamphlet No.49-S 
Even though you do not subscribe for the above ser- 
vice, we’ll handle your claims. Our Collection De- 
partment is acknowledged as the best means for man- 
ufacturing and wholesale lumbermen to collect their 
— Just advise us the amount due you. We'll 
ge 


LumsBermen’s Crepit AssociATION 
Suite 1740-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 
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Club Authorizes Cost Survey 


GREEN Bay, WIs., Nov. 3.—Members of the 
Northeastern Wisconsin Lumbermen’s Club 
which met here at the Beaumont Hotel Oct. 30 
voted 100 percent to have a cost survey made 
of their territory by H. J. Colman, of Chicago. 
It was the first time that the entire membership 
of a club in Wisconsin voted for such a survey. 
Mr. Colman gave his cost accounting address 
which practically all the clubs of Wisconsin 
have now heard. The other speaker on the pro- 
gram was Don S. Montgomery, secretary Wis- 
consin Retail Lumbermen’s Association. 

The next meeting of the club will be held 
Dec. 4, and at this James T. Drought, general 
counsel for the Wisconsin association, will 
speak on the lien laws. 


‘Qg@@a@@gaaagaaa: 


Lien Law Topic at Club Meeting 


PLyMouTH, WIs., Nov. 3.—James T. Drought, 
of Milwaukee, general counsel for the Wisconsin 
Retail Lumbermen’s Association, was the prin- 
cipal speaker at the meeting of the Eastern 
Wisconsin Lumbermen’s Club held here Oct. 28. 
The mechanics’ lien Jaw was the topic of Mr. 
Drought’s talk and he went into the origin, 
theory, equity, and history of the law for the 
last twenty-five years. The members of the 
club were given a view of the law from all 
angles and its reference to mortgages and build- 
ing and loan associations. Without the lien 
law, Mr. Drought declared, building material 
business would have to be put on a cash basis, 
and. if this was done, the home building projects 
throughout the entire country would be ma- 
terially decreased. He also discussed the pro- 
posed national lien law. 

H. J. Colman, of Chicago, spoke on the value 
of cost accounting, and following his address, 
the majority of the club members decided to 
have a survey made of their yards by Mr. Col- 
man, this to be done after Jan. 1 and a report 
made at the annual convention of the Wisconsin 
association in Milwaukee in February. 

B. H. Ward, field representative of the 
Northern Hemlock & Hardwood Manufacturers’ 
Association, gave a short talk, ‘‘There Is No 
Substitute for Lumber.’’ Don Montgomery, 
secretary Wisconsin Retail Lumbermen’s Asso- 
ciation, also spoke. The next meeting will be 
held on Nov. 18 at the Foeste Hotel, Sheboygan, 
Wis. 
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Club Employs Credit Manager 


PITTSBURGH, Pa., Nov. 3.—The Pittsburgh 
Lumbermen’s Club has employed a new credit 
bureau manager, J. H. Donavan, who was for- 
merly in the employ of a large mercantile estab- 
lishment here. Mr. Donavan is a graduate of 
the University of Pittsburgh, and has had nine 
years’ experience in credit granting. He is a 
member of the Alpha Kappa Psi fraternity. 


New Club Adopts Bylaws 


JACKSONVILLE, FLA., Nov. 2.—The Lumber- 
men’s Club (Inc.), organized by Jacksonville 
lumbermen, will be in its new quarters early in 
December. The Jacksonville club will have the 
finest lumber quarters in the South. 

One of the most attractive features of the club 
will be its luncheon service, there being one 
large dining room and two small private dining 
rooms. The great lounge will always be invit- 
ing, but the most attractive room in the club 
will probably be the reading room in front 
which can be shut off from the rest of the club. 
A most desirable feature for the non-resident 
member will prove to be the rest room. To this 
room he can come from the train, take a shower 
and change clothes if he desires, make his ap- 
pointments ete. This will prove a boon to 
many a man arriving in Jacksonville in the 
morning who would find it difficult to get a 
room at a hotel until late in the day. 

The membership campaign is under the di- 
rection of H. R. Mahoney, Mahoney Lumber 


Co.; A. J. Cone, Wilson, Otwell & Cone (Inc.); 
W. A. Hamilton, Standard Lumber Co., and J, 
P. Williams, Southern Millwork Co., Orlando, 
Already, over fifty lumbermen have made appli- 
cation for membership and it is hoped to have 
at least one hundred and fifty members by 
Dec. 1. 

The officers of the club are: President, C. C, 
Jones, Jones Lumber Co.; vice president, J. S. 
Foley, Brooks-Scanlon Corporation; secretary, 
J. B. Wand, Florida Lumber & Millwork Asso- 
ciation; treasurer, P. M. Ulsch, Robert R. Sizer 
& Co., all of Jacksonville. The directors are C, 
L. Effinger, H. R. Mahoney, B. F. McCormick, 
J. H. MeKinnon, Clyde Taylor, A. D. Holley, 
all of Jacksonville, and J. P. Williams, Orlando, 
and M. M. Bond, Lake Helen. 

The club will sublease about one-fourth of 
the second floor to the Florida Lumber & Mill- 
work Association. 

The club directors held a meeting recently 
and adopted bylaws. There will be three classes 
of members, resident, non-resident and honor- 
ary. The initiation fee for resident members 
is $25 and the annual dues $50, payable quar- 
terly. Non-resident members will pay $10 initia- 
tion fee and $25 annual dues, payable in 
advance, 


Louisville Club Annual 


LOUISVILLE, Ky., Nov. 2.—The Louisville 
Hardwood Club has arranged to hold its annual 
meeting and election of officers on Nov. 10, not 
holding any meeting on Nov. 3, account of local 
election night. For some years the club held 
all of its annual meetings on the Tuesday fol- 
lowing the first Monday of a month, but as 
some of the members are generally interested 
in polities, the plan was abandoned last year. 


Arranging for Lumber Lectures 


CINCINNATI, OHI0, Nov. 3.—Following the 
address of Judge George F. Eyrich, of the Cin- 
cinnati traffic court on ‘‘The Growing Disre- 
spect for the Law,’’ members of the Cincinnati 
Lumbermen’s Club last week aired their views 
on law enforcement and the wisdom of putting 
sumptuary laws on the statute books and at- 
tempting to enforce them. 


On the suggestion of E. G. Purdy, Purdy 
Lumber Co., that there should be an educational 
talk on some phase of the lumber industry at 
every meeting of the club, President Barber ap- 
pointed a committee consisting of Mr. Purdy, 
E. H. Cordes and B. L. Bonner to present a pro- 
gram for such talks at each subsequent meeting 
of the club. Mr. Purdy said it would be inter- 
esting to have talks on timber characteristics, 
the character and usages of various species of 
hardwoods and softwoods and such subjects. 


The club adopted memorial resolutions on the 
death of Joseph Shiels, partner in C. F. Shiels 
& Co. Mr. Shiels was a brother of Charles F. 
Shiels. He resided at Ft. Thomas, Ky., a sub- 
urb of Cincinnati. 

Theodore Davis, chairman of the transporta- 
tion committee, submitted a report on the move- 
ment of lumber traffic during September. 

J. C. West, director of the National Hard- 
wood Lumber Association, told of the agree- 
ment reached between the association and the 
Hardwood Manufacturers’ Institute. He de- 
clared that under the arrangement, hardwood 
lumbermen for the first time in twenty-one 
years would be able to sell on a uniform set of 
rules for grading and inspection of lumber. _ 

Clyde Griffith, of the entertainment commit- 
tee, reported that the committee was arranging 
to hold a dinner dance some time in December. 

The Superior Lumber & Millwork Co. was 
elected to membership. 


'SEEEGEEBELBaEBEZZEEa 


Tue National forests of Washington and 
Oregon contain 217,745,196,000 board feet of 
standing timber, according to Forest Service 
estimates. 
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State to Sell Blown Down Pine 


MINNEAPOLIS, MINN., Nov. 2.—Five million 
feet of giant white pine timber, blown down 
some time last summer by a tornado nobody 
saw, will be offered for sale by the State of 
Minnesota today. It lies in a belt about a 
mile wide and fifteen miles long in southeastern 
Koochiching County, in northern Minnesota. 
The State owns about 2,000 acres, or a fifth of 
the land devastated by the storm. 

No one knew of the storm which crashed 
through this virgin tract of timber until cruis- 
ers later in the summer found the timber blown 
down. The path of the storm, according to 
Otto Dierchs, superintendent of State timber, 
is through one of the finest tracts of virgin white 
pine left in the State. Unless the logs are cut 
this winter there will be a complete loss. Buy- 
ers will be required to move the blown down 
timber at once. 

Cruisers’ reports show 50 to 90 percent of the 
timber in the various tracts blown down. Such 
a storm in a settled community would have 
caused loss of life and a tremendous financial 
toll. 

A similar storm five years ago swept a belt 
a mile wide and twenty-five miles long in the 











White pine timber in northern Minnesota blown 
down by storm and now offered for sale 


same territory, crossed by the path of last 
summer’s storm. 

The International Lumber Co., owned by the 
Backus-Brooks interests, holds lands adjoin- 
ing those of the State and the tornado swept 
through their lands also. It is regarded as prob- 
able that the International company will place 
bids with the State for this timber and will log 
it together with its own blown timber. It prob- 
ably will be sent to the mill at International 
Falls. 


Establishes Lumber Storage Yard 


PHILADELPHIA, Pa., Nov. 3.—Having realized 
for some time that storage yards established in 
the larger cities for the accommodation of ship- 
pers and wholesalers in case of disputes or for 
reconsignment purposes were a necessity, Emil 
Guenther, well known wholesaler of hardwoods 
and building lumber, established such a storage 
yard at Twenty-sixth and Gray’s Ferry Road, 
this city. Mr. Guenther says inspection certifi- 
cates and advances can be obtained if desired, 
and in many cases this will be very helpful. 


Business Changes in Twin Cities 

MINNEAPOLIS, MINN., Nov. 3.—Two new of- 
fices associated with the lumber family were 
opened in the Twin Cities this week and two 
consolidations were reported. The Wood Con- 
version Co., manufacturer of Balsam-Wool 
insulation, yesterday opened offices at 1955 Uni- 
versity Avenue, in the Midway district, with 
F, S. Stevens in charge. The Western Pine 
Manufacturers’ Association, of Portland, Ore., 
has established a branch office at 1102 Lumber 


Exchange Building here to serve the eastern 
members. S. J. Sharp, statistician of Portland, 
is in Minneapélis to direct the opening of the 
office, which is to be in charge of W. A. Ellinger, 
secretary of the Northern Pine Manufacturers 
Association. 

The Edward Frost Lumber Co., and the F. B. 
Anderson Lumber Co., yesterday were consoli- 
dated to be known under the firm name of the 
Frost-Anderson Lumber Co., 268-269 Lumber 
Exchange Building. The Winnor-Adams Co., 
of Minneapolis, has purchased the yard operated 
by C. M. Owens at Driscoll, N. D., which is to 
be combined with a yard already operated by 
the purchasing company at that point. 


(Statistics continued from page 59) 


Western Pine Summary 


PORTLAND, ORE., Oct. 31.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Oct. 24, from 
thirty-seven member mills: 

Percentages of 
Ship- 


Production— Cars7{ Feet Cut ments 
Normal ..... et 32,150,000 eae euas 
Aettal «26s. ee 35,127,000 

Shipments - 1,02 26,598,000 


77.87 
Local deliveries.... 754,000 awe 


Total 27,352,000 
Orders— 
Canceled .... 15 390,000 saan re 
WOW  kvccc'eic 841 21,866,000 64.40 82.70 
On hand.... 2,761 71,786,000 had 


+Car basis is 26,000 feet. *Local sales included. 

Bookings for the week by thirty-four identical 
mills were 86.39 percent of those of previous week, 
showing a decrease of 3,224,000 feet. 


The West Coast Review 


SEATTLE, WasuH., Oct. 31—For the week 
ended Oct. 24, 111 mills report as follows to 
the West Coast Lumbermen’s Association: 

Feet 
Production ...102,952,863 
Shipments . 98,076,881 





8% above orders 


Orders ....... 90,800,623 12% below production 
Shipments— 
Water delivery: Feet Feet 
EMNGMOIG catccuceedesucnae 25,030,280 
EBON 6 srcecsactnnscecces 15,820,744 
ECE. WOE C42 9G Dcdcwcscnccceasawe 40,851,024 
UGE GO CHENG. 6.5 oc cc a ubewweweckaad 52,080,000 
Local auto and team deliveries........ 5,145,857 
PROC MINNUEN i ccs teeneesaaosaamas 98,076,881 
New business— 
Water delivery: 
DOMIGRUG § .cccccsccvsturcss Asem 
PRRMOIE Secaudencuduoesea das 14,503,206 
Fotal water (42%) .<.cccsscccscess Bamnie 
BRIE, -Bithee COUN is cc wctxsavccecccacadvus 47,190,000 
Local auto and team deliveries........ 5,145,857 
"ROCHE TIO DUSINOOR Ss 6 kc hkcec ce ccnccns 90,800,623 
Unfilled orders— 
RONEIO CONE oiidicacevinceewidcideans 104,993,708 
PION Kir cncdeaxs die ceeecennkedesnewaus 99,848,767 
Fed, SclOW CRUE ese dscaceccweunecccvevse 94,650,000 


299,492,475 
*Car basis is 30,000 feet. 





Oak Flooring Statistics 


The following are statistics for the weeks 
ended as shown and comparative periods: 


1925— Production Shipments Orders* 
3 a ar 11,191,000 10,459,000 9,483,000 
| ae 10,677,000 10,332,000 7,997,000 
Aug. 31 to Oct. 

| arr ers 83,387,000 83,307,000 71,441,000 

1924— 

Sept. 1 to Oct. 
SO wkewaceass 63,691,000 66,424,000 58,702,000 


The figures for Aug. 31 to Oct. 24, 1925, show 
increases over those for the period Sept. 1 to 
Oct. 25, 1924, as follows: Production, 31 percent; 
shipments, 25 percent and orders, 22 percent. 

*Orders booked for the week ended Oct. 24 
were 15 percent under production and shipments 
were 7 percent under production. 

Percentages of Thickness, Week Ended Oct. 24 


} Py ” 3% ” % ” ts “" 


PYOGUCUON ..c502 000% 69 18 6 
SITIES onck sc Ke cece 69 17 7 7 
CRG kn 6 Sener Eze 70 16 9 5 


Of the total 8,762,000 feet booked during the 
week ended Oct. 24, 67 percent was }}-inch; 17 
percent, %-inch; 9 percent, %-inch, and 7 per- 
cent, ¥;-inch. L.c.l. sales in addition, it is esti- 
mated, amounted to 876,000 feet, making .the 
grand total 9,638,000 feet. 








Prevention of opponent’s play is 
the keynote of the game of chess. 
When one player has moved his 
men into such position that his op- 
ponent can make no further plays, 
he claims Checkmate and victory. 


Prevention of Fire is the keynote 
of Lumber Mutual Insurance. 
When we have so perfected our 
fire prevention measures that Fire 
cannot get a foothold in our prop- 
erty, we can claim Checkmate on 
Fire. 


Prevention of loss by every possi- 
ble means, with prompt settlement 
when loss occurs—that is the pro- 
tection which Lumber Mutual In- 
surance offers you. With your 
cooperation to checkmate Fire, it 
is the best insurance a lumberman 
can buy, furnished at absolute 
cost. 


Write any of these companies for spe- 
cial folder “When Fire Meets Check- 
mate” and for further information 
about the real protection of Lumber 
Mutual Insurance. 


Associated 
Lumber Mutuals 


Pennsytvania Lumbermens Mutual Fire In- 
surance Co., of Philadelphia, Pa. 


Ceutral Manufacturers Mutual Insurance COo., 
of Van Wert, Ohio 


Indiana Lambermens Matual Insurance Co., 
of Indianapolis, Ind. 
The Lumber Mutual Fire Insurance Co., of 
Boston. 


Lambermens Mutual Insurance Co., of Mans- 
field, Ohio 
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193,600,000 Feet 


National Forest Timber 
FOR SALE 


LOCATION AND AMOUNT.—AIl the mer- 
chantable dead timber standing or down and 
all the live timber marked or designated for 
cutting within the Fandango Logging Unit, 
embracing about 13,300 acres in T. 45 N., Rs. 
14 and 15 E., and T. 46 N., Rs. 14 and 15 
k., M.D.M., Modoc National Forest, Cali- 
fornia, estimated to be 193,600,000 feet B.M., 
more or less of yellow pine, white fir and 
incense cedar, approximately 74 per cent yel 
low pine and an unestimated amount of lodge- 
pole pine, the cutting of which will be op- 
tional. 


STUMPAGE PRICES.—Lowest rates consid- 
ered, $3.50 per M for yellow pine and $0.50 
per M for white fir, incense cedar, lodgepole 
pine (cutting optional) and for any material 
below the specifications for sawlogs to be 
cut and removed at the option of the pur- 
chaser. 

DEPOSIT, 
hid to be 
funded, or 
damages, 


$5,000 must be deposited with each 
applie d on the purchase price, re- 
retained in part as liquidated 
according to conditions of sale. 

MANUFACTURE.—tThe conditions of sale will 
require that this timber shall be manufac 
tured at one mill of the band type Jocated 
in Modoc County, Calif. 


FINAL DATE FOR BIDS.—Sealed bids will 
be received by the District Forester, San 
Francisco, Calif., up to and including’ June 
1, 1926. 


The right to reject any and all bids is re 
served, 

Before bids are submitted, full information 
concerning the character of the timber, con- 
ditions of sale, deposits, and the submission 
of bids should’ be a meen from the District 
Forester, San Francisco, Calif., or the Forest 
Supervisor, Alturas, Calif. 
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PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


Hardwoods 


White and Western Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock 


Eastern Tennessee 
Kentucky and 
West Virginia 








BRANCH OFFICES; 
New York City, 43 Wall St. 
Chicago, III., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bidg. 
Detroit, Mich., ‘Dime Savings Bank Bldg. 
Johnstown, Pa. 




















FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


rite ss PITTSBURGH, PA. 


Konnarock, Va. 











North Carolina Pine and 
West Virginia Hardwood 





CASING, 
"fectured, High Grade. | BASE AND 
Capacity, 250,000 Feet MOULDINGS 
ah Mixed Cars Our Specialty. 











WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 











Lumber Used in Drive Construction 


(Concluded from page 43) 
a solid foundation. It was felt wise to put 
only a moderate load of seven tons a square foot 
on the hardpan, 
number of piers. Side pressure had to be de 
signed for, and piers next to the river were 
reinforced to take bending due to earth pressure 
against the dock-wall sheeting. The minimum 


diameter of the piers is 4 feet 3 inches. In this 
elaborate underground construction, 200,000 


linear feet of white oak piles 50 feet long, and 
approximately 2,000,000 feet of No. 1 fir sheet 
piling was used. Oak wales protect the docks 
from smashing jars from ships. 

The Edward Jlines Lumber Co. and Joseph 
Bros. Lumber Co., two of the largest retail lum- 
ber firms in Chicago, are’ furnishing this vast 
amount of lumber. Jt is all delivered by truck 
a load at a time. 

When the Wacker Drive, « monument to the 
skill of the engineers and contractors who built 
it, is completed and Chicago looks with pride 
on this city beautifying project, wood will not 
come in for its share of praise. Conerete col- 
umns, Bedford stone and granite decorations 
will be admired; but probably it will not be 
remembered that, without wood in the form of 
common boards and piles, this project would 
have been impossible. Wood is playing an in- 
conspicuous but vital part in the building of the 
Wacker Drive. 


s 7 
Changes in Executive Personnel 

MINNEAPOLIS, MINN., Nov. 3.—KH. L. Carpen- 
ter, president of Shevlin, Carpenter & Clarke 
Co., today announced changes in the executive 
office personnel, following the recent death of 
T. A. MeCann, who died last month while on a 
train, en route to California. 

The announcement from Mr, Carpenter read: 

Ieffective Noy. 1, 1925, the Shevlin, Carpenter & 
Clarke Co. is pleased to announce the election of 
James TP. Hennessy, manager of the Shevlin-Hixon 
Co, at Bend, Ore., as vice president and manager 
of operations; the election of Paul V. Eames as 
vice president and William KE. Bast as treasurer; 
also the appointment of Charles Il. Isted, manager 
of the Crookston Lumber Co. at Bemidji, Minn., 
as mmanager of the Shevlin-Hixon C>. at Bend, 
Ore., to succeed Mr. Ilennessy. 

Mr. Hennessy entered the employ of the Shev 
lin interests nineteen years ago at the Crookston 
Lumber Co. Most of his aetive life he was asso- 
ciated with Mr. McCann. He was for some years 
engaged as a lumber salesman in Minnesota and 
North Dakota, making his residence at Bemidji. 
He was assistant manager at Bemidji until 1915. 
He then went to the Libby Lumber Co., another 
of the Shevlin properties at Libby, Mont., and 
served as Mr. McCann’s assistant. 

Together with Mr. McCann, he went to Bend, 
Ore., in the spring of 1916 and there he was 
assistant to Mr. McCann, who was manager. 


which necessitated a greater 


When Mr. McCann came to Minneapolis in Oe. 
tober, 1921, as vice president and general operat- 
ing manager, Mr. Hennessy succeeded him ag 
manager at Bend. 

Mr. Hennessy is expected to come to Minne- 
apolis within « week or ten days to take up his 
new position, assuming the duties which Mr, 
McCann performed while general operating man- 
ager. 


SRS eeeaaeaeaaeaaan: 


Arousing Lumber Consciousness 


(Continued from Front Page) 
the necessity for insuring a perpetual supply 
of lumber through fire prevention and wise 
reforestation measures. In the exhibit were 











A section of the interesting exhibit at the Ar- 
kansas State Fair, recently held at Little Rock, 
Ark., which brought home to the minds of the 
thousands of visitors the importance of the 
lumber resources of the State, and the necessity 
for perpetuating the supply through proper 
forestry measures. See front cover of this issue 


a number of cross-sections of pine trees of 
different growths, including sections of trees 
which had been damaged and retarded by fire 
in the early stages of their growth. Graphic 
posters and signs prominently displayed in 
the exhibit emphasized the importance of the 
perpetuation of the lumber industry, with its 
large payroll, as being essential to the pros 
perity of the State. 


Redwood Giant House Foundation 


FortTuNA, CALiF., Oct. 31.—We have all heard 
of the tree dwellers in certain equatorial lands 
but they usually roost high up in the trees. It 
remains for J. H. Strube, of this place, to plan 
to build his house on the ground, but still in 

a tree. This is how 











he did it: 


He lives in a grove 
of giant redwood trees 


in the Sierras and 
thought that the butt 
of a big tree 15 feet 
through would make a 
fine, large, firm founda 
tion and floor in one 
for his home. To cut 
down such a monster 
was the problem, as 
axes would not cut if 
evenly and «a hand saw 
would mean eternal 
hand Iabor. So he se 
cured a Witte tree saw 
run by a 2 horse-power 





Witte internal com- 
bustion engine, as 


shown in the accompa- 
nying photograph, and 
in a space of about five 
hours had his founda- 
tion upon which he will 





Giant redwood cut down with a Witte tree saw in five hours 


build his little Sierra 
redwood house. 
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Commission’s Views on Chicago Case 


WASHINGTON, D. C., Nov. 3.—In their state- 
ment dissenting from the action of the majority 
of the Federal Trade Commission in dismissing 
the complaint against the Chicago Retail Lum- 
ber Dealers’ Association, Commissioners 
Thompson and Nugent declare that the record 
before the commission makes out ‘fat least a 
prima facie case supporting the complaint.’’ 
They point out that the respondents at an in- 
formal hearing before the board of review con- 
ceded that association members buy most of 
their supplies from concerns located outside of 
Chicago and the State of Illinois, and further 
that ‘‘some members sell to purchasers outside 
the State.’’ This, according to their view, 
constitutes interstate commerce, giving the eom 
mission jurisdiction. Messrs. Thompson and 
Nugent have a good deal to say about the 
‘‘nool’? maintained by association members. 

‘‘Upon the assumption that the foregoing 
statements of fact as they now appear in the 
record are correct, since they are for the greater 
part admitted or have not been controverted, it 
is inconceivable how anyone can assert that 
there is not an interference with interstate 
commerce in this case,’? says the statement of 
dissent. 

They likewise allege that ‘‘dealers are re- 
puted to have withdrawn from the association 
because of the hampering effect of the ‘pool’ 
upon their purchases and sales.’’ 

As a ¢lincher for their contention, Messrs. 
Thompson and Nugent add: ‘*The Federal 
courts have held in cases which are applicable 
here that a combination which directly affects 
or burdens interstate commerce is subject to 
Federal jurisdiction even though the defendants 
are not themselves enguged in interstate com 
meree,?? 

Answer to Dissenting Opinion 


Chairman Van Fleet and Commissioners Hunt 
and Humphrey, constituting a majority of the 
Federal Trade Commission, tonight issued their 
answer to the dissent of Commissioners Thomp 
son and Nugent to their action in dismissing 
the case against the Chieago Retail Lumber 
Dealers’ Association. 

The reply of the majority shows that in their 
dissenting views the two minority members 
could not even state the facts as to the pro 
ceeding either correctly or fairly. They an- 
nounced, getting a jump on newspaper publicity, 
that in August of last year the commission had 
issued a complaint against the Chicago associa- 
tion. Messrs. Van Fleet, Hunt and Humphrey 
point out that no complaint was actually issued. 
The-minority likewise gave the impression that 
the board of review, a legal body within the 
commission, had passed upon the record and 
recommended that the complaint be issued. As 
a matter of fact and of record in the proceed- 
ing, the board recommended the contrary, hold- 
ing that the commission lacked jurisdiction. 

Full Text of Majority Views 

Here is the full text of the majority views, 
which are quite illuminating as to the method 
of transacting business under the existing re 
gime and the attitude of the minority toward 
American business: 

In this case the respondent filed a motion to 
dismiss the case for Jack of jurisdiction for the 
reason that the acts alleged were not in interstate 
commerce, The jurisdiction of the commission 
depends on interstate commerce and evidently the 
Commission should not proceed in cases where it 
has no jurisdiction. Such assumption of juris 
fiction can only result in ultimate defeat after 
loss of time and money on the part of all con 
cerned, This matter being of vital importance, 
the majority sent the motion to the board of  re- 
View for a hearing and opinion for the informa 
tion of the commission. The minority dissented 
from this action apparently being satisfied to pro 
ceed without having this essential matter settled. 
The board of review is a body within the commis 
Sion established shortly after the commission was 
created to consider cases and to report thereon 
as an aid to the commission in deciding matters 
before it. 

The minority says that in August, 1924, com- 
Plaint was issued based on a record on which the 
“board of review recommended a complaint.” Thus 


it might appear that the board considering the 
“record” in this case had recommended a com- 
plaint but conducting afterwards a “private” hear- 
ing reversed itself. The real fact is, however, that 
the board of review in its previous consideration 
of the case recommended that no complaint issue 
for the reason that there was no jurisdiction. So 
instead of reversing itself as charged, the board 
hes ruled the same way each time, and for the 
same reason as shown in its reports, and = the 
board points this out in its last report upon which 
this case was dismissed on page 12 of the report. 
Of course the statement of the minority was in 
adverent and probably caused by not reading the 
hoard’s report on which this action was taken. 

The minority says in their dissent “the re 
spondents were granted a ‘private’ informal hear 
ing before the board of review. at which no wit 
nesses were sworn and no testimony was taken.” 
This involves two statements which have been 
repeated over and over in previous dissents. First : 
The word “private” is apparently used to convey 
the impression that there is something secret about 
it that the commmission does not know about. 
The majority does not think the minority intends 
to convey the meaning that there is something 
sinister about it, but nevertheless that is the im 
pression that may be conveyed. Let us see how 
“private” this matter was. The board of review 
is composed of five lawyers, presumably capable 
and honest men. All the files in the case together 
with the motion of the respondent were referred 
to it, and the respondents by their attorney, and 
the commission by its attorney, appeared before 
it. The board already had before it in record 
from ail the information the commission could 
gather. The respondents submitted such further 
information as it had. Both respondents’ attor 
ney and the commission’s attorney were heard, 
and both submitted briefs to the board. The board 
did not decide the matter on the statement of the 
respondents alone but on the whole reeord. So 
much for the privacy of the hearing. Seeond: 
The minority says no witnesses were “sworn” 
and no “testimony” was taken. The board of 
review has authority which it often exercises to 
call for a further investigation of facts in any 
case where it is not satisfied. In this case it was 
satisfied that the information it had was correct 
and we have no doubt it was correct. Four mem 
bers of the board conducted the hearing and their 
report Was unanimous. 


The Manner of Conducting Investigations 


Concerning the complaint that the witnesses 
were not sworn, it would be well to bear in mind 
how the investigations of the commission are con 
ducted. For instance, a competitor of a proposed 
respondent complains to the commission. The 
commission's examiner privately takes his un 
sworh. statement, other possible witnesses are in- 
terviewed and their unsworn private statements 
are procured. The rule of the commission has 
always been not to divulge the name of the ap 
plicant. That is kept secret. From this ex parte, 
private and secret investigation the case comes 
before the commission to determine whether prob- 
able cause exists for issuing a complaint. This 
has always been the way. Under these circum- 
stances, it was thought proper and fair before a 
complaint is issued to give the respondent a chance 
to show cause if he has any why complaint should 
not issue. It is true that the examiner has in 
structions to interview the respondent, but often 
the respondent is uninformed as to his rights or 
has no chance to consult counsel, or the examina- 
tion consists chiefly in obtaining sueh informa 
tion as the examiner deems will be valuable from 
the commission’s standpoint. 


A great number of those investigated came to 
the commission seeking a chance to be heard by 
their attorneys before the commission issued its 
complaint. A complaint by the commission charg- 
ing fraud or law violation against a business con 
cern being often of a most damaging nature, com 
mon fairness seemed to dictate that the respondent 
be given this hearing. At least the majority so 
thought, and hence the new rule. When the hear 
ing is held, is it unfair that the respondent's state 
ments unsworn should be taken for what the board 
may consider them worth, when all the statements 
of his rivals and competitors have likewise been 
taken and when he is not allowed to know even 
the names of those who complain against him‘? 
Is it unfair to receive his ‘‘unsworn”’ statement 
in unswer to the “unsworn” statements of those 
who complain against him? 

There is another reason why these hearings 
should be held. They are of value to the com- 
mission. If the respondent wishes to appear and 
mmake a full disclosure, the commission may and 
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Pine for direct shipment from Idaho. 


} Remember 
| 
| 























17> 17 
VON PLATEN -FOX COPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
17 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 











78 AMERICAN LUMBERMAN 


NOVEMBER 7, 1925 





[— PACIFIC COAST CI 


Enlil ay 


Qe 








Producers and Dealers 


Douglas Fir 


Retail Yard Stock & Industrial Lumber 
Railway, Track & Car Material 


Get in touch with us before you place 
your next order. 

















/ PACIFIC 


Fir 

Spruce 

Cedar COAST 
idaho | LUMBER 
White Pondosa Pine 
Pine 


Cal. White Pine 
Cal. Sugar Pine 
Redwood. 


Get our prices. 


Factory Plank 
a Specialty 










W:I-MSKEE LUMBER CO., 


ANUFACTURERS 
AND WHOLESALERS 


General Offices, QUINCY, ILL. 














ie 7} 
Dunn Lumber Company | 
SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 
SIDING AND SHINGLES 











a) 








Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 
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ESTIMATORS F.H. Day 
Lemieux Brothers & Co. 
ESTABLISHED 1906 
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JAMES W. SEWALL 


Consulting Forester 
Old Town, Set Maine 
Largest Cruising House in America 











MAKE your timber Investments pay maximum 

returns. “Principles of Handling Wood- 
lands’”’ by Henry Solon Graves tells how. $2.50, 
postpald. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 


often does get information it did not have. If 
there is no case, is it not better to find it out 
before the time and money is spent on a trial? 
Too many ill advised cases have been prosecuted 
in the past ending only after expensive litigation 
either in dismissal by the commission or dé t 
in the courts. ‘To cite a concrete case, a complaint 
was issued and trial had after pending several 
years. A great record was built up and thousaifds 
of dollars of the tax payers’ money was spent 
on it. It was finally brought before the commis- 
sion for argument and a mere statement of the 
case showed that the commission had no jurisdic- 
tion and the case was therefore dismissed. It was 
undisputed that the respondent’s business was sell- 
ing licenses to operate under a patent it owned. 
Its business was to make these contracts. Anyone 
having any acquaintance with the decisions of the 
Supreme Court of the United States knows that 
this is not interstate commerce. If this vital 
jurisdictional fact had been considered  before- 
hand, the people’s money would not have been 
thus squandered. To guard against just such oc- 


currences, the majority established the rule com. 
plained of. 

In this case the commission has no jurisdiction, 
The majority finds this out beforehand. The 
minority would find it afterhand. The four law. 
yers on the board carefully considered the ques- 
tion and wrote a well reasoned opinion of fourteen 
typewritten pages giving their reasons for dig. 
missal and citing authorities. All the alleged acts 
of the respondent association were within the 
County of Cook, Ulinois. The contention is made, 
however, that these acts had an indirect effect 
on interstate commerce and this is the most that 
can be claimed. Under such circumstances, it is 
idle to argue that the commission has jurisdiction 
for the reason that the Supreme Court has settled 
the question in Industrial Association of San 
Francisco vs. United States, 45 Sup. Ct. Rep, 
403. Maybe the report of the board of review ig 
wrong. Maybe the majority is wrong. And may- 
be the Supreme Court is wrong, but nevertheless 
its decisions are binding. At least they are bind- 
ing on the majority. 

















Lumber Distribution and Consumption 


For the first time in the history of the lumber 
industry the Federal Government has compiled 
statistics showing the distribution and consump- 
tion, as well as the production, of lumber. These 
figures were worked out by the Forest Service, 
United States Department of Agriculture, and 
are published in ‘‘ The Principal Lumber Indus- 
tries,’’ a booklet just issued by the bureau of 
the census. 

The distribution and consumption of lumber 
in 1923 are shown by States and regions. For 
example, California which produced more than 
two billion board feet consumed over four bil- 
lion. feet, Oregon and Washington having 
shipped liberally to California. In fact, accord- 
ing to the booklet, 26 States and the District of 
Columbia consumed more lumber in 1923 than 
they produced, leaving only 22 States which 
showed a greater production than consumption. 

Washington Jed in supplying lumber to other 
States. Other leading States in this respect in- 
cluded Louisiana, Oregon, Mississippi, Alabama, 
and Arkansas. Those States which in 1923 con- 
sumed more than one billion board feet of lum- 
ber ineluded California, Illinois, New York, 
Pennsylvania, Michigan, Ohio, Washington, 
Texas, and Indiana, of which only Washington 
and Texas produced as much lumber as _ they 
consumed. 


Pay for Taking Petrified Wood 


The Department of the Interior has received 
an unsigned letter containing $5 in currency to 
pay for several pieces of petrified wood re- 
moved from the petrified forests in Arizona in 
violation of the law. The petrified wood was 
evidently picked up by several children while 
visiting the national monument with their 
parents last summer. According to the anony- 
mous communication, the children insisted on 
compensating the Government for the property 
they had taken. The money was turned over 
to the ‘‘Conscience Fund’’ of the Treasury De- 
partment. 


Making Survey of Taxation Field 


The Chamber of Commerce of the United 
States announces that it will present to Con- 
gress a Federal tax revision program imme- 
diately applicable and designed to stimulate 
to the greatest degree the economic productivity 
of the country. In making this announcement 
the national chamber stated that it has under 
way a broad survey of the entire field of Fed- 
eral, State and local taxation for the purpose 
of determining general principles to be offered 
as a basis for the framing of a future national 
integrated taxation policy to codrdinate tax 
systems throughout the nation. The study of 
taxation in all its phases is under the direction 
of a special committee of economists and busi- 
ness men, who are working with the national 
chamber’s finance department. 

During the war, says the national chamber, the 


main object of the Government was to obtain rev- 
enue without too much attention being given to 


niceties or exact justice. In its main object the 
Government was successful. Patriotic citizens, in- 
cluding those representing the business interests 
of the country, bore the heavy burden loyally and 
uncomplainingly, even though levies did not seem 
to be the most equitable or always so placed as to 
have no serious hampering effect on business. 

The war was ended seven years ago and it 
would appear that the time certainly has arrived 
when the incidence of particular forms of taxa- 
tion might be considered and taxes so levied as to 
stimulate to the fullest our economic advancement. 
It would seem that the time is near, if it has not 
already arrived, when instead of accepting the 
scheme of war-time taxation and simply eliminat- 
ing or reducing certain taxes from time to time 
in a haphazard manner, as has been the practice, 
that the whole scheme of excise should be ex- 
amined from the viewpoint of a permanent plan of 
peace-time taxation. ‘ 

(SE G2@EG2G2GaEEafaEs 

Lumberman Urges Tax Reduction 

R. B. Goodman, chairman of the advisory tax 
commission of the National Lumber Manufae- 
turers’ Association, has filed with the ways and 
means committee of the house a brief state- 
ment, urging real tax reduction to those least 
able to pay. Mr. Goodman points out that only 
one-seventh of the adult population of the 
country files income tax returns, but that the 
other *six-sevenths pay taxes nevertheless be- 
cause they live in houses, eat food, wear clothes 
and the like. The capital stock tax and corpo- 
ration income tax are paid indirectly by the six- 
sevenths as well as by the one-seventh who file 
returns of personal income. 

Mr. Goodman urges the political wisdom of 
reducing taxes in such a way that the large 
majority of the poorer class of citizens must 
pay indirectly. ° 


Adjust Boundaries of National Parks 


After a number of years of consideration and 
negotiation, agreements have been reached for 
the adjustment of the boundaries of four na- 
tional parks—Yellowstone in Wyoming, Grand 
Canyon in Arizona, Mount Rainier in Wash- 
ington and Sequoia in California. The pro- 
posed adjustments were worked out by a spe- 
cial commission organized by the President’s 
committee on recreation, composed of the secre- 
taries of war, interior, agriculture and labor. 
The personnel of the commission includes Rep- 
resentative Henry W. Temple, of Pennsylvania, 
chairman; Charles Sheldon, of Washington, 
D. C.; Maj. W. A. Welch, Stephen T. Mather, 
director national park service, and Col. W. B. 
Greeley, United States forester. In each case 
adjustments provide for the transfer of areas 
from the national forests to the national parks 
and eliminations from the parks to the forests. 

In the case of Yellowstone National Park, the 
park line is drawn back to the Snake River, mak- 
ing a natural boundary at this point, and making 
it possible for timber to be utilized in this sec- 
tion by having the Snake River available for 
logging operations. The proposed changes will 
add more than 300,000 acres to Yellowstone 
National Park. 

Changes in the boundaries of national forests 
and national parks must be approved by Con- 
gress before becoming effective. 
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Revenue Freight Loading Data 

WASHINGTON, D. C. Nov. 2.—Loading of rev- 
enue freight for the week ended Oct. 17 totaled 
1,106,114 cars, the thirteenth week so far this year 
that loadings have been in excess of one million 
ears, according to reports filed by the carriers. 

Compared with the preceding week, this was an 
increase of fifteen cars, increases, compared with 
the preceding week, having been reported in the 
loading of grain and grain products, coal, coke and 
ore. Merchandise and less than carload lot freight, 
miscellaneous freight, live stock and forest prod- 
ucts showed decreases. 

The total for the week of Oct. 17 was an increase 
of 3,814 cars over the same week last year and an 
increase of 33,019 cars over the same week in 
1923. It also was a substantial increase over the 
eorresponding weeks in 1920, 1921 and 1922. 

loading of revenue freight for the first forty- 
two weeks this year, that is, from Jan. 1 until 
Oct. 17, inelusive, has been the greatest for any 
corresponding period on record, amounting to 41,- 
171,601 ears. This exceeds by 343,307 ears or 
only .8 percent the estimate made early in the 
spring by the ear service division of the American 
Railway Association as to what the freight traffic 
would be for the first forty-two weeks this year, 
while it also exceeds by 2,200,654 cars, or 5.6 per- 
cent, the total for the corresponding period last 
year. Compared with the corresponding period 
in 1923, which had marked the previous high 
record, the total for 1925 was an increase of 629,- 
553 ears or 1.6 percent. 

Coal loading totaled 186,389 cars, an increase 
of 2,058 ears over the week before, but 5,856 cars 
under the same week last year. Compared with 
the same week in 1923, it also was a decrease of 
6,475 cars. 

Grain and grain products loading amounted to 
45,300 cars, 2,086 cars above the week before but 
24,623 cars under the same week last year. It also 
was a decrease of 3,463 cars under the same week 
in 1928. In the western districts alone, grain and 
grain products loading totaled 28,490 cars, a de- 
crease of 22,945 cars under the corresponding week 
last year. 

Forest products loading totaled 68,174 cars, 
2,755 cars below the week before and 4,155 cars 
below the same week last year. It also was 2,675 
cars below the same week two years ago. 


Schedules Further Suspended 

WASHINGTON, D. C., Nov. 2.—Division 2 of 
the Interstate Commerce Commission has 
further suspended until Nov. 30 schedules con- 
tained in tariffs issued by the Louisville & 
Nashville Railroad, Agents J. H. Glenn and 
F, L. Speiden, embraced in Investigation & Sus- 
pension Docket No. 2,449—Routing of Lumber 
from Mississippi Valley and Southeastern 
Points to Interstate Points. The further sus- 
pension was applied in order to give Division 2 
more time within which to determine the issues 
mvolved. Protestants claim that the supple- 
ments filed with the commission simply seek to 
imcrease lumber rates through the device of re- 
stricting routing. 

Rates from Colorado to Southern Points 

In a. formal opinion promulgated in Investiga- 
tion & Suspension Docket No. 2,418—Forest Prod- 
ucts, Denver, Colo., and Related Points to South- 
ern Points—Division 4 of the Interstate Commerce 
Commission finds that the carriers have justified 
proposed increased rates on lumber and lumber 
products in carloads between the points involved. 
Destination points are located on the Louisville 
& Nashville and the Gulf, Mobile & Northern. The 
order of suspension is vacated and the proceeding 
discontinued. The following rates are typical: 

Denver to Nashville, distance 1,218 miles, pres- 
ent rate on lumber 53.5 cents and proposed rate 
62 cents a hundred pounds. On millwork articles, 
doors, sash ete., present rate 55 cents and pro- 
posed rate 77 cents. 

Denver to Birmingham, distance 1,433 miles, 
Present lumber rate 53.5 cents and proposed rate 
64.5 cents. On millwork ete. present rate 55 
cents and proposed rate 85.5 cents. 

“The existing rates are on a low level,” states 
Division 4, “and it does not appear that the pro- 
posed combination rates would result in unreason- 
able charges.” 

Decision on Misrouted Shipments 

The railroads of the country are required to 
Toute traffic over the least expensive route within 
their knowledge unless the shipper specifies the 
Touting. This is the finding of the Interstate 
Commerce Commission by a divided opinion follow- 











ing oral argument in Docket No. 14,971—Victor 
Petertyl vs. New York, New Haven & Hartford 
Railroad Co. et al. The majority opinion affirms 
the original finding in this case, that one carload 
of locust lumber, shipped Feb. 4, 1921, from Wil- 
son Point, Conn., to Traverse City, Mich., was 
not misrouted, but 19 subsequent shipments were 
misrouted because the originating carrier did not 
send them via an available differential route, which 
would have meant a saving of 1 to 1% cents a 
hundred pounds to the shipper. Reparation was 
awarded in the original decision. 

Chairman Aitchison filed a rather lengthy dis- 
senting opinion, in which he was joined by Com- 
missioners Esch, Cox and Lewis, concluding as 
follows: 

“Apparently the majority in reaching its con- 
clusions gives considerable weight to the statement 
that ‘we have found that under the existing con- 
ditions the differential route over which complain- 
ant’s shipments could have been sent would not 
have been unreasonable.’ But that is not the issue. 
The question before the commission is whether the 
practice of the originating carrier of forwarding 
property over the standard route was reasonable 
when the lower differential route was available to 
it. Under circumstances such as these the orig- 
inating carrier is not obligated to transport un- 
routed property over the differential route, though 
to avoid uncertainty definite and unmistakable 
tariff provision may well be provided indicating 
that the originatng carriers do not hold themselves 
out to transport unrouted shipments over differ- 
ential routes.” 


Recommends Cypress Rate Reduction 


NEW ORLEANS, LA., Nov. 2.—The traffic depart- 
ment of the Southern Cypress Manufacturers’ As- 
sociation was notified last week that the special 
examiner for the Interstate Commerce Commis- 
sion who presided at the hearing of the complaint 
has recommended the granting of reparation on 
twenty cars of cypress lumber shipped from Gable, 
S. C., to Cincinnati, Ohio. The reparation pay- 
ments recommended will amount, if granted by the 
commission, to a reduction of the rate charged on 
the Gable-Cincinnati shipment from 40% cents to 
3614 cents. 

Manager E. W. Owen, of the association’s traffic 
department, received word a few days ago of the 
resignation of Assistant Traffic Manager Welsh, 
stationed in the Jacksonville (Fla.) offices. 

The Celotex Co., of New Orleans, has filed with 
the Interstate Commerce Commission a complaint 
alleging the assessment of unreasonable and unjust 
rates on its product—fiber cane lumber and’ fiber 
cane boards—from New Orleans to destinations in 
Indiana, Michigan, Ohio and other midwestern 
States. 


Joint Rates to Canadian Points 


TORONTO, ONT., Nov. 2.——The Dominion board of 
railway commissioners has issued an order sus- 
pending the operation of that portion of Supple- 
ment 28, to the Canadian Freight Association 
tariff, C. R. C. No. 36, which refers to the appli- 
cation of joint rates on lumber from points on or 
via the Canadian Pacific railroad to certain sta- 
tions on the Canadian Northern. <A short time 
ago the Wholesale Lumber Dealers’ Association, of 
Toronto, the Montreal Wholesale Lumber Dealers’ 
Association, the Canadian Manufacturers’ Associa- 
tion, the Toronto Board of Trade, and the Ontario 
Retail Lumber Dealers’ Association made strong 
protests to the railway commissioners against Sup- 
plement 28, which would involve additional costs 
for switching all lumber from western points. The 
protest has been successful. 

Canadian representatives of the wholesale lum- 
ber business who conferred recently at Chicago 
with the Central Freight Association and the Cana- 
dian Freight Association reproposed rate increases, 
report that their representations were well re- 
ceived and that they expect some improvement in 
the situation as a result of the conference. 

’ae@ a2 a2 aa aa@a@aa6 
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Railway Equipment and Supplies 
In the latest issue of Railway Age, inquiries 


and orders for railway cars are reported as fol- 
lows: 


INQuIRIES—The Atlanta & West Point, 100 box 
cars 50 tons’ capacity; New York Central, 1,000 
gondola cars 55 tons’ capacity; St. Louis South- 
western, contemplates building 500 box cars 40 
tons’ capacity in its shops; the Chinese Govern- 
ment Railways, 50 high side gondola cars 44 tons’ 
capacity. 

OrpERS—Chicago, Indianapolis & Louisville, 500 
underframes, with Pullman Car & Manufacturing 
Corp.; Illinois Central, 200 stock cars, with Gen- 
eral American Car Co. 
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Joseph Lean, P. O. Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
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Union Lumber Co. 
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San Diego Office: 


320 Spreckles Bldg. 
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can put in stock. 
. Los Angeles Office: 
Tell us your needs today. 397 Pacific 


Electric Bldg. 
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Collections by Retail Lumber Dealers 4. scries 
by subscribers to the American Lumberman, giving their vlews 
on the best way to handle the accounts of a retail lumbe: 
business. These letters offer many excellent ideas and it w.3 
repay any retail lumber dealer to read them carefully... 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicago 














Lumber Export and Import Figures 
WASHINGTON, D. C., Nov. 2. 
the lumber export trade of the United States had 
an aggregate value of $10,289,540, or about $250, 


During September 


000 Jess than the August total. Shipments in sev- 
eral lines, however, were greater than in August. 
Sawed timber and softwood lumber of all kinds 
increased to nearly balance the decrease of close 
to $300,000 in hardwood lumber exports. Stave 
exports rose about 25 pereent. Cooperage other 
than staves fell off considerably and railroad tie 
exports dropped about $120,000. 

No significant developments occurred during the 
month except the curtailment of hardwood lumber 
exports, which amounted to 15 or 16 percent as 
compared with August or with September of last 
year. It was, however, insufficient to materially 
alter the ratio of this year’s hardwood exports to 
those of 1924 for the periods since Jan. 1. For 
the first three quarters of 1925 hardwood exports 
increased about S percent over the same period of 
1924. 

In general for the nine-month period ending with 
September the lumber export trend remains the 
same as for the January-August period. The de- 
crease from the 1924 period continues at nearly 
1% percent. Ties and softwood and hardwood 
lumber export totals all show gains in value, while 
sawn timber exports show a decrease of about one- 
third. A slight increase is shown in the log-and- 
hewn-timber exports, which may he merely the re- 
sult of the shift of hewn timber figures to the 
log heading in Classification, which took place in 
January this year. 

Softwood imports in September were higher by 
more than 20,000,000 feet than for September, 
1924. Entries from Canada were 158,526,000 feet 
and the total from all countries was 159,284,000 
feet. For the nine-month period this year 1,259,- 
994,000 feet of softwood lumber was imported, 
nearly 80,000,000 feet more than during the same 
period of 1924. 


Lumber Division’s Comments on Foreign Trade 
The lumber division has this to say concerning 
the United States foreign lumber trade: 


“The United States imported rough forest prod- 
ucts and sawmill products of a total value of 
nearly $81,000,000 during the first nine months of 
this year, and exported the same kind of products 
to the value of about $80,000,000. Although it 
seems peculiar that the total value of our exports 
and imports of rough products, lumber, lath and 
shingles, should balance, the explanation lies in 
the fact that most of our imports originated in 
Canada and chiefly comprise imports into the 
eastern markets, where Canada enjoys a consider- 
able advantage through her geographic location. 
On the other hand, our exports of southern pine, 
oak, gum, cooperage ete. to Canada are important. 

“With the exception of a few items such as 
pulpwood and similar raw material which can not 
easily stand heavy transportation charges, it can 
not be denied that the importation of common 
building lumber has aggravated an already difficult 
situation for many of our softwood mills. These 
mills are usually producing a larger quantity of 
common grades of lumber than can be profitably 
marketed at home and the competition is further 
accentuated by the annual importation of from 
one to one and a half billion feet of sawn lumber 
of the same class. Our export trade, particularly 
to the West Indies and certain countries of the 
Kar East, has to some extent mitigated the situa- 
tion as far as common grades of lumber are con- 
cerned, because these markets are taking large 
quantities of our lumber of this category. 

“Still we are importing about as much common 
lumber as we are exporting and there is usually 
a large surplus of common lumber left to be sold 
at no profit by our mills. This is an economic 
problem to be solved either by cutting down on 
these imports, by increasing our export markets, 
or, perhaps best of all, by working the common 
grades of lumber into small dimension stock at the 
mill. If the last course were adopted as a result 
of a careful investigation of the market for small 
dimension stock of softwoods and hardwoods, we 
could well afford to let our importation of lumber 
take care of itself.” 


United Kingdom Lumber Prospects 


WASHINGTON, D. C., Nov. 2.—Mowatt M. 
Mitchell, acting commercial attaché, London, has 
cabled the Department of Commerce that the pitch 
pine demand in the United Kingdom is slow, and 
that little improvement is possible during the pres- 
ent shipbuilding stagnation. The demand for 
American hardwoods is slightly better. 

Northern European softwoods are active, with 
c. i. f. prices for present season shipment showing 
slight advances, especially for spruce. Central 
Kuropean softwoods are unable to meet northern 
European competition and are practically out of 
the market. Russian shipments are finished for the 


year, but increased Russian production for next 
spring delivery is feared by. the competitive pro 
ducing countries. 

House construction is very active and the buila- 
ing industry is working practically to capacity 
largely on Government housing schemes of cheap 
dwellings. The demand for brick exceeds the 
supply. Common lumber consumption for housing 
purposes is heavy, but there is limited interest 
as yet in all-wood dwellings. 


Lumber Import Terms with Germany 


WASHINGTON, D. C., Nov. 2.-—-Thomas H. Bevan, 
American consul at Hamburg, Germany, in a report 
to the Department of Commerce says that price 
quotations for American lumber are usually pre- 
ferred in American dollars and ¢. i. f. Hamburg. 
Iinglish is the most satisfactory language of cor 
respondence and is, as well, the customary one 
where transactions with American exporters are 
involved. Credit and banking arrangements relat 
ing to lumber imports at Hamburg vary a good 
deal and it is not possible to give any usual or 
customary method. Some shipments are made cash 
against documents, while in other cases less rigor 
ous items are arranged. Although there is a slow 
gradual return to normal conditions and resump- 
tion of confidence in business, the money string 
ency still exists in Germany and it will probably 
require some time before money becomes plentiful 
and bank rates are reduced. Exporters should, 
therefore, exercise considerable caution — before 
granting credit terms which German firms invari 
ably endeavor to obtain. 


Lumber Tariff Question in Australia 
[| Special correspendence to AMERICAN ILUMBERMAN] 

PERTH, WESTERN AUSTRALIA, Sept. 25.—Backed 
up by strong protectionists newspapers, the lumber 
people who affected to be deeply disappointed at 
the result of the recent tariff declarations, ar- 
ranged a deputation of leading men to meet the 
responsible federal minister to demand reasons 
why, rumor having it that the board had recom- 
mended many and substantial duties, they had 
not succeeded after presenting such a solid case 
for higher duties, and the reports on the question 
had not been tabled for public information. It 
developed at the meeting that the tariff board had 
made certain favorable recommendations, but had 
rejected the claims for many valid reasons. Finally 
the minister agreed to table the reports and make 
copies available immediately afterward. He prom- 
ised he would again meet a deputation after the 
reports had been studied and they were still re- 
solved on pressing their claims. 

The tariff board, in its reports, begins by com 
plimenting those who told their respective stories 
to it of why they should get more duty or why 
things should remain as they are, and the writer 
can himself testify, after having seen the volumi- 
nous data in preparation, to the vast amount of 
hard work and research it all entailed. Much 
credit is given to James L. Moore, who repre 
sented the eastern sawmillers, and Frederick H. 
Corke, who represented the importers and mer 
chants for their contributions to the vexed ques 
tion. 

The board was satisfied that the main claims 
for consideration upon which the case of the 
applicants was presented were untenable and that 
the request for general increased duties was unsup- 
ported by the evidence and unwarranted by cir- 
cumstances at present. The board was convinced 
that increased duties would force up the price of 
imported lumber and reflect itself on Australian 
lumber, and except in rare cases Australian lumber 
did not compete with imported lumber. 

The cost of houses was already abnormally 
high and the effect of duties could not be better 
illustrated than by the following figures: In Vie- 
toria the duty charged on an average house in 
1914 was $32; in 1921, $55; under the present 
duty, $107, and at the duty asked for by the 
applicants it would amount to $245, which would 
be a serious matter. and be ultimately reflected 
in the cost of living and the base wage. Cheap 
housing was held to be a most pressing social 
question and the effect of granting the duties de 
manded was estimated to cost $5,000,000 a year. 





NEARLY 92,000 forest fires swept 29,000,000 
aeres of public and private lands in the United 
States during 1924, according to a report com- 
piled by the United States Forest Service. 1 he 
actual money damage was $38,000,000. 
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Keeping Down Truck Expense 


In addressing an assemblage of retail lumbermen 


some little time ago, Joseph J. Springman, of the 
Springman Lumber Co., Alton, Ill., expressed some 
good, common sense ideas with regard to the use 
of motor trucks by retailers, and also exhibited a 
couple of forms which his company has found 
useful. Mr. Springman said in part: 

“The subject of truck costs in the lumber and 
material business is indeed an important one. 
There is probably no other individual item that 
enters more into one’s cost of doing business and, 
consequently, one’s net profits, than the delivery 
item. 

“In recent years it appears that most of the 
material dealers have discarded team and wagon 
delivery and are using motor trucks. I realize 
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Information slip, filled out by drivers, which 
the Springman Lumber Co. finds useful in keep- 
ing tab on its trucks 


that some dealers make no deliveries to the con 
sumer at all. I also realize that some dealers em- 
ploy draymen to make their deliveries for them. 
As to the dealer who makes no deliveries, I would 
say he is in excellent position provided his neigh- 
boring dealer likewise makes no deliveries, and 
also provided his community does not demand this 
additional service. My candid opinion is that the 
dealer who employs draymen to make deliveries for 
him had better install-delivery service, unless doing 
business on a very small seale. The very small 
dealer would probably not be justified in maintain- 
ing a delivery department; but to the large dealer 
I would say that it is an important matter to have 
his own equipment, which gives him direct charge 
as to how and when delivery can be made. Often 
immediate delivery service is quite an asset to the 
dealer who can render it. 

“In taking up the subject of truck costs let me 
suggest here.that they are like any other costs, 
and that they are increased or decreased in ac- 
cordance with the in- 
crease or decrease of your 
efficiency in dispatching 
or handling your orders. 





within a small fraction of 3 pereent of our total 
sales. The fact that we deliver over 90 percent 
of the material we sell would indicate that our 
delivery cost is 3 percent. We do not handle any 
hard material or mason supplies, which helps to 
hold down our truck cost. It is my opinion that 
dealers handling hard material, and dual dealers, 
that is, those who handle both hard material and 
lumber, will do well if their delivery cost does not 
exceed 5 percent. Whatever cost we are operating 
on we should always be alert and try to reduce 
such cost as far as possible.” 
Se BBAZaSa 

Deliver with Trucks and Trailers 

A. H. MeGrew, retail lumber dealer, 6358 Dor- 
chester Avenue, Chicago, has solved the delivery 
problem by the use of trucks and trailers. The 
company, delivering lumber mostly in the city and 


suburbs, owns and operates three trucks with 
trailer attachments. Two of these are White 


trucks, one a 2-ton for heavy loads and the other 
Y%-ton for light, quick hauls. 

“We stuck to our teams as long as we could,” 
said Mr. McGrew in telling of the company’s de- 
livery experiences, “but our trade demanded 
quicker deliveries ; so we discarded our horses and 
bought a motor truck. It proved to be rather an 
expensive investment, because of the hours it 
stood idle while being loaded. Fortunately for us, 
it was burned in a garage fire, and since that time 
we have been using trucks and trailers. They are 
less expensive to operate, because the trucks are 
never idle, and we think it is by far the most satis- 
factory way of handling our deliveries.” 

Mr. McGrew owns four trailers, so that there is 
always one extra one on hand besides the three 
that are out with loads. This means that the 
trailer in the yard can be loaded while the trucks 
are out on deliveries and as soon as one of them 
comes back with an empty trailer, it can be 
dropped and the loaded one picked up, thereby 
eliminating the necessity of an idle truck. In this 
way expenses are kept at a minimum. ‘The trailers 
have small front wheels which can be let down, 
thereby making it possible for them to be moved 
with ease by the men from one part of the yard to 
another. It is not necessary to keep a tractor or 
team on hand to move the trailer. 

Mr. McGrew is full of praise for his White 
trucks, one of which he has had four years and the 
other three, They are run as economically as any 
truck, and with proper care, give a maximum 
amount of service. 

(sea aa a2 200080868 

THE SEPTEMBER issue of ‘“‘Autocar Messenger,” 
published by the Autocar Co., of Ardmore, Pa., 
contains sixteen pages of interesting material de- 
voted to the performance of Autocar gas and elee- 
trie trucks in various industries. Among the fea- 
tures are the following articles: “Combining Gas 
and Electricity to Lower Delivery Costs,” describing 
how a Buffalo (N. Y.) coneern made radical sav- 
ings in delivery expense by installing a 4-cylinder 
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connection is to take 
notice of the size of your 
orders. It is not wise to 
send a heavy truck to 
deliver a small order and 
likewise it is not economy 
to deliver large orders with a light truck. In or- 
der to get the maximum efficiency from your trucks 
it is a good plan to have orders arranged in ad- 
vance so that your driver need not spend any time 
waiting for his néxt load. In our own business 
we route our trucks for their first morning trip 
the evening before. This permits all trucks to be 
on their way at an early hour, and this plan is 
followed throughout the day as far as it is possible 
to do so. 

“Our cost the last three years has averaged 


Remarks: . - 


Daily record of 


delivery truck operating and cost data used by the 


Springman Lumber Co. 


Autocar and an Autocar electric; “Advantages of 
Trucks for Delivering Coal,’ from an address by 
J. R. Patterson, of the Autocar Sales & Service Co., 
Philadelphia, before the convention of the Pennsyl- 
vania Retail Coal Dealers’ Association ; ‘“The Test- 
ing of Heavy Weighing Apparatus,” by E. K. Stro- 
bridge, sealer of weights and measures of Alameda 
County, California ; “The New Autocar Building in 

Pittsburgh,” de :picting the various units in the new 

building of the Pittsburgh (Pa.) direct factory 

branch of the Autocar Co. 
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AND THE COLUMBIA VALLEY 











Willapa Lumber Co. 


Fir 
Spruce 
Hemlock 


Our Specialty 


Vertical Grain Uppers 


eneueidd dried—Well manufactured. 
RAYMOND, WASH. 
Sema Sales Office: PORTLAN D, ORE. 


Chicago Representative 
Osgood - Simonson Lumber Co., 11 South LaSalle St. 


Old 
Growth 














Do you need money? 


We know the West and how to handle West- 
ern financial problems. We are on the ground 
and can save you a lot of expense. 


Timber and lumber operators who find them- 
selves handicapped by the pressing demands of 
short-term money, who need larger operating 
capital, are invited to get in touch with us. 


Assuming that the security to justify it and a 
record of accomplishment are present, we will 
finance your business with a long-term bond 
issue or a note issue. 


Write us or call 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 
307 STARK FIRST NAT. BK. BLDG. BARTLETT BLDG, 








H. J. ANDERSON 
LUMBER CO. 


PRODUCERS OF WESTERN 
Red 


cedar POLES Fi PILING 


RAIL OR CARGO 


301-338 Northwestern Portland Ore 
9 = 


Bank Building 

















—— 1eTsis 
HOTEL BENSON 








Portland, Ore. 


E believe 

that there is 
no other hotel in 
the entire United 
States more hand- 
somely furnished or 
that offers more to 
the traveler. 


§ WAL BES s04 oe 


Keller and Boyd 


Owners and 
Operators 











HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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ROUGH OR DRESSED 


|) MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills:— 


| THE HEBARD CYPRESS COMPANY, 


re Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fa. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 


Perry, Fla. 


SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 

Gilmania Mill, Gilmania, S. C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 


Pineora, Ga. 

Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 











Flooring That 
Has Made Good 
With Retailers 


Dealers who have taken 
on the sale of Hudson 
Brand Oak Flooring have 
found it a good, reliable 
seller. They know from 
experience that it delivers 
satisfaction. It is a well 

; manufactured flooring and 
can’t be beat for value. 


Write for the name of 
our nearest distributor. 


Hudson Hardwood 


Flooring Company 
P. O. BOX 217 


MEMPHIS, TENNESSEE 


Owned by Hudson & Dugger Company 


HUDSON 
Oak Flooring 
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Business Changes 


ALABAMA. Fruitdale—Lang, Mills & Co. succeeded 
by W. N. & D. C. Mills. 

ARKANSAS. Monette—Allen Cooperage Co. has pur- 
chased the mill of the Keich Mfg. Co. and will operate. 

CALIFORNIA. Los Angeles—Walnut Park Lumber 
Co. sold to Weaver Lumber Co. 

Oroville—Fisher-Nelson Lumber Co. 
Fisher Lumber Co. 
ji Tustin—B. S. Tingley succeeded by Whitson Lumber 
50. 

COLORADO. Denver—Gittings, McGuffin & Co. suc- 
ceeded by Clark D. Gittings Lumber Co. 

FLORIDA. Clearwater—McKisson’s Novelty Works 
succeeded by Clearwater Lumber Co., incorporated; 
capital, $100,000. 

Jasper—Lawson & Perkins succeeded by Lawson Lum- 
ber Co. f 

Kelsey City—Drake Lumber Co. succeeded by Indian 
Lumber Co. 


succeeded by 


West Palm Beach—Palm Beach Millwork Co. sold to 
B. A. Lopez. 
GEORGIA. Valdosta—Turner Mfg. Co. sold to Val- 


dosta Builders’ Supply Co. 
ILLINOIS. 3eason—J. E. 
Ralph O. Hunter. 
Carbondale and Murphysboro—Colp Lumber & Supply 
Co. succeeded by Colp Lumber Co, 


INDIANA. ‘Tipton—Tipton Lumber Co. sold to A. B. 
Cochran & Sons Lumber Co., of Atlanta, Ind.; Finley 
P,. Carson remains as manager. 

IOWA. Algona—Botsford Lumber Co., of Winona, 
purchased an interest in Quinn Lumber Co. 

KANSAS. Macksville—Cornwell Lumber Co. succeed- 
ed by Deal Lumber Co. 

Manhattan—W. H. Emerson bought interest in Ramey 
Bros. 

MARYLAND. Port Deposit—Rowland Flooring Co. 
succeeded by Atkinson-Rowlands Co. 

MASSACHUSETTS. Auburndale—President Chas. D. 
Cary sold interest in White-Cary Lumber Co. 

MISSISSIPPI. Columbus—Falk & Stolzer sold to 
Tombigbee Lumber Co. 

MISSOURI. Glasgow—Givens & Maupin Lumber Co. 
succeeded by Rall Lumber Co. 

NEBRASKA. Garland—Martz Lumber Co. succeeded 
by Home Lumber Co. 

Syracuse—George H. Wrightsman, of Carleton, Neb., 
has purchased the Coddington interests in the firm of 
Anderson & Coddington. 

NEW JERSEY. Passaic—New York Sash & Door Co. 
sold; business moved to Clifton. 

NEW YORK. North Tonawanda—Enterprise Lumber 
& Silo Co. changing name to Enterprise Lumber Co. 

North Tonawanda—Thompson, Hubman & Fisher sold 
to Enterprise Lumber Co. 

OKLAHOMA. Vinita—King-Lawrence 
succeeded by R. C. Ives. 

OREGON. Rainier—Dan Stehman succeeded by Wil- 
liam Dwyer, jr. 

TEXAS. ‘'Tenaha—Tenaha Veneer & Crate Co. sold 
to R. ©. Huston Co. 

VERMONT. Hancock—Rinaldo Whittier succeeded by 
Blair Veneer Co. 

WASHINGTON. Foy—W. L. Keene and R. F. Gra- 
ham purchased lumber yard of Ed. Keene. 

Omak—Swanson-Daly Lumber Co. reported to have 
purchased sawmill of Arthur Lund, 

Seattle—C. F. Kneeland Logging Co. succeeded by 
Union City Logging Co. 

WISCONSIN. Pewaukee—The chain of lumber yards 
operated by the Caldwell & Gates Co., with headquar- 
ters in Pewaukee, has been sold, with the exception of 
the Chaseburg and Lima Center yards, to the Fuller- 
Goodman Co., of Oshkosh. 


3umcrotz succeeded by 


Lumber Co. 


Incorporations 


ALABAMA. Birmingham—Moorer-Carter Lumber Co., 
incorporated; capital, $6,000; retail. 

Tensaw—LBoat Yard ‘Timber Co., incorporated; capital, 
$50,000. 

CALIFORNIA. San Francisco—Richards Hardwood 
Lumber Co., incorporated; capital, $500,000. 

San Rafael—San Rafael Mill & Lumber Co., incor- 
porated. 

FLORIDA. Miami—Hainlin Lumber Co., incorporated. 

Miami—Home Builders Lumber & Supply So., incor- 
porated; capital, $50,000; retail. 

Panama City—Panama City Lumber Co., incorporated. 

Tampa—Wall Street Lumber Co., incorporated; cap- 
ital, $25,000. 

MICHIGAN. Escanaba—Helena Land & Lumber Co., 
increasing capital from $100,000 to $200,000. 

NEW JERSEY. Newark—lIronbound Box & Lumber 
Co., incorporated. 


NEW YORK. 
incorporated. 

Jamaica—Montel Lumber Co., incorporated; capital, 
$20,000. 

Richmond—John R. Fox & Co., incorporated; capital, 
$50,000; lumber and building materials. 

OHIO. Cleveland—Ohio Ladder Co., incorporated; 500 
shares no par value; to manufacture wooden ladders. 

SOUTH CAROLINA. Beaufort—Builders’ Supply Co., 
incorporated; capital, $25,000; retail lumber. 

Florence—Carolina Veneer & Lumber Co., incorpo- 
rated; capital, $30,000. 

WASHINGTON. Aberdeen—Anderson & Middleton 


Brooklyn—Mansfield Woodworking Co., 


Lumber Co. of Oregon increasing capital to $1,400,000. 
Seattle—Grant A. Hall Lumber Co., 
capital, $10,000; sawmill. 
Seattle—North Trunk Lumber Co., incorporated; cap- 
ital, $12,000. 


incorporated; 


Yakima—L, L. Iles Co., incorporated; capital, $1,000: 
lumber mfr. ‘ 


BRITISH NORTH AMERICA 
ONTARIO. Ottawa—Forestry Service Co. (Ltd.), in- 
corporated; capital, $20,000; cruising, scaling, etc. 


New Ventures 


Alma—Ferguson Lumber Co. will open 





ARKANSAS, 
about Dec. 1, 
? Avoca—W. E. Polk & Son is a new lumber concern 
ere, 

CALIFORNIA, Los Angeles—Frederick Atkinson and 
others have engaged in business at 819 N Ave. as 
Highland Park Hardwood Floor Co. 

San Francisco—Robert Firmstone recently began a 
lumber business at 4th and Berry streets. 

Stockton—California Siding Co. has opened a lumber 
manufacturing business. 

Wilmington—Albert T. Gardiner and others have 
engaged in business at 430 E. Anaheim St., as Home 
Lumber Co. 

FLORIDA, Jacksonville—Hayes Lumber Co. has 
opened office in old Chamber of Commerce Bldg. and 
will soon start a plant for manufacturing ready-cut 
houses. 

Kissimmee—Interocean City Supply Co. has started 
a retail lumber business. 

Live Oak—Nants & Co. have begun a crate manu- 
facturing business, 


KENTUCKY. Pikeville—Moses Webb has started a 
sawmill operation here. 

LOUISIANA, Scott—J. B. Arreteig has opened lumber 
business, 


Shreveport—Jos. R. Pierce Lumber Co. 
wholesale lumber business. 

MARYLAND. Cumberland—Allegheny Mountain Lum- 
ber Co. has opened office in Jenvey Bldg. 

OREGON. Newberg—F. D. Sharp and W. H. Yeager 
have engaged in business as the Newberger Box Co. 

PENNSYLVANIA. Sharon—W. H. Coe has begun a 
spoke and handle manufacturing business. 

TENNESSEE. New Market—D. R. West will open a 
lumber business about the end of the month. 

TEXAS. Amarillo—A.. J. Sherrard has begun planing 
mill operation. 

WASHINGTON. Loon Lake—Krall Bros. have started 
au planing mill and box plant. 

Seattle—G. A. Schulenburg and J. M. Landis have 
engaged in business at 1530 Westlake Ave. as Acme 
Sash & Door Co. 


New Mills and Equipment 


has begun 


ALABAMA. Lafayette—Southmart Lumber Co. will 
erect planing mill. 
FLORIDA. Dade City—Highlands Milling & Construc- 


tion Co. has completed the first unit of plant consisting 
of a two-story building 32x40 ft., with machinery in- 
stalled; additions will be made later and other machines 
installed. 

Okeetami—Charles Gering, of Philadelphia, is reported 
contemplating the establishment of a plant here to 
manufacture sash, doors and millwork. 

LOUISIANA. West Monroe—Southern Novelty Co. 
(Inc.) will erect factory building and install $10,000 
worth-of machinery, according to report. 

OHIO. Fremont—Price Lumber Co. building addition 
to mill. 

TENNESSEE. Knoxville—Oakwood Mfg. Co. reported 
will rebuild at once the south wing of the furniture 
factory recently destroyed by fire with loss of $200,000. 


New Sheds and Yard Improvements 


CALIFORNIA. Pasadena—Bettingen Lumber Co. will 
erect addition to shed; cost, $2,500. 

Vernon—Owens-Park Lumber Co, will erect addition 
to lumber shed; cost, $2,000. ‘ 

CONNECTICUT. MHartford—Capitol City Lumber Co. 
will erect addition to lumber shed; cost, $5,000. 

FLORIDA. Coral Gables—Coral Gables Lumber & 
Supply Co. plans construction of building at 224-26 
Alhambra Plaza, as warehouse, office and store. 

ILLINOIS. Edwardsville—Edwardsville Lumber Co. 
will erect building at 2nd and High streets. 

KENTUCKY. Whitesburg—Franklin Lumber Co. will 
erect warehouse and office building. 

NEW YORK. Buffalo—McNeil Lumber Co. erecting 
lumber shed. 

OHIO. RBellefontaine—Bellefontaine Lumber Co. erect- 
ing shed for storing long timbers and roofing. 


Casualties 


ALABAMA. 3essemer—Edward Lumber Co., loss by 
fire, $30,000; plant destroyed with exception of office 
building. 

CALIFORNIA. San Francisco—Sudden & Heitman 
Lumber Co., loss by fire, $100,000. 

FLORIDA. Gainesville—Fire destroyed the crate 
mill owned by B. O. Franklin, of Micanopy, and J. L. 
Ballentine, of Gainesville; damage estimated at $25,000. 

Plant City—Warnell Crate Co., loss by fire of several 
thousands; head house destroyed. 

LOUISIANA. Ferriday—Plant of Ferriday Cooperage 
Co. damaged by fire; ioss, $10,000. 

MARYLAND. Salisbury—Hearne Bros. Co., loss by 
fire, $25,000; plant destroyed. 

SOUTH CAROLINA. Greenville—Citizens Lumber Co. 
of Greenville, loss by fire, $40,000; planing mill, dressed 
lumber plant, storage houses and sheds destroyed. 

WASHINGTON. Lebam—Dry kiln and shingles of 
Foye Shingle Co. burned; loss, $2,500. 

Winthrop—Morgan & Pepper yard destroyed by fire; 


loss, $16,000. 
BRITISH NORTH AMERICA. 

NEW BRUNSWICK. Bathhurst—Woodworking fac- 
tory of George Eddy Co. (Ltd.) destroyed by fire with 
office of Wightman Lumber Co.; loss between $50,000 
and $75,000. 
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Weather near zero, following a light fall of 
snow throughout the Northwest in the last week, 
turned the attention of sash and door mills in the 
Minneapolis-St. Paul (Minn.), district to storm 
gash and doors. Orders poured in from throughout 


the entire territory. This is not particularly an 
encouraging feature, however, for an early winter 
will tend to retard building and delay orders for 
other products of these mills. City building is 
only fairly active this fall and no great business 
comes to the mills from that source. Repair work 
in the rural districts is resulting in some business. 
Prices have not been changed. 

Sash and door and interior finish plants at 
Duluth and Superior are operating full time on or- 
ders booked from over a wide territory. Prices 
through the list are being firmly held. 


A large majority of door, sash and millwork 
factories in Columbus, Ohio, are busy. Orders 
have been booked ahead which will keep them en- 
gaged to 75 percent of their capacity for the rest 
of the year. With building operations brisk, a 
good demand is looked for during the winter 
months. Door and sash factories are accumulat- 
ing stock for the spring. Skilled labor is plentiful. 
Prices are being reduced, which is the worst 
feature. Outside mills are getting considerable 
business in Columbus and vicinity. 

Sash and door men throughout Omaha (Neh.) 
territory report that country dealers are buying 
very conservatively, in preparation for the ap- 
proaching inventory season. The tendency on 
their part seems to be to wait until they have 
actual orders in hand for material for jobs that 
are under way, and then send in rush orders for 
the goods. Prices hold steady, and the general 
situation shows very little change. 

Some further decline in the volume of orders 
for millwork was reported by Kansas City (Mo.), 
plants, though the volume of local business con- 
tinues ahead of last year at this time. Demand for 
yard stock is good locally, but slow outside. 


The door factories and planing mills at Buffalo, 
N. Y., are finding trade less satisfactory than a 
short time ago, as the cold and rainy weather of 
October curtailed building to some extent. With 
improvement in the weather better trade will be 
looked for this month. 

Some slowing down of requirements in sash and 
doors has been noted by the Baltimore (Md.) trade 
of late, but this narrowing of the movement has 
not so far attained proportions that might exert 
a definite influence upon the situation. Certain of 
the mills continue to run after hours, though 
others have curtailed activities in a measure. 
Still, all things considered, the sash and door men 
are disposed to take a decidedly hopeful view of 
conditions, as building operations proceed on an 
extensive scale despite the rather unfavorable 
weather experienced during the last week. 

The glass situation is reviewed by The Glass 
Worker as follows: 

Unfilled orders for window and plate glass are 
accumulating and_ specifications undelivered by 
manufacturers probably are greater today than at 
any previous time this year. This accumulation is 
in spite of the fact that factories have been pro- 
ducing steadily on capacity schedules with few ex- 
ceptions, 

The greatest pressure for deliveries is in window 
glass and manufacturers are in a position of being 
unable to ship as promptly as the trade desires, 
There is a keen demand for the more popular sizes 
and the better qualities and some factories actually 
are short in their stocks of the more wanted sizes 
and gradings. It is true there has been increased 
production of window glass, but as no manufac 
turer can make ‘“‘A”’ in popular sizes, the gain was 
not all in the popular sizes and qualities. 

One observer, who is a very large buyer of win- 
low glass, declared this week that he anticipated 
an actual shortage of popular sizes and qualities 
before the end of the year despite the increased 
production. The inability of factories to supply 
the glass wanted now by distributers has slowed 
up shipments to a marked degree. 


(SERRA aAe: 


Organize Woodworking Club 


SPOKANE, WASH., Oct. 31.—Operators of mill- 
work plants of the Inland Empire, meeting in 
Spokane recently, organized the Inland Empire 
Woodworking Club. Its objects are the training 
of apprentice workmen, the schooling of estima- 
tors, codperative advertising, and the reduction of 
manufacturing costs through the standardizing of 
operations. 

Officers of the club are: C. D. Hudson, presi- 
dent; J, Jorgenson, vice president; E. L. Massey, 
Secretary, and H. Person, treasurer, all of Spo- 
kane. An executive committee was also formed, 


with the following members: K. Engdahl, Spo- 
kane; Morris Williams, Clarkston, Wash.; W. K. 
Bollerman, Walla Walla; J. R. Good, Colfax, and 
Fred Schoenburg, Spokane: 

“The Inland Empire Woodworking Club will de- 
vote its efforts largely to establishing an appren- 
ticeship system, conducting classes for estimators 


‘and standardizing products and methods,” said Mr. 


Massey. “The eleven operators holding member- 
ship realize the need for trained workmen to take 
the place of the older men who are dropping out 
and steps will be taken to place apprentices in 
plants so as to provide for the future of the in- 


dustry.’ 
"S9eaeaaeaeaaaaaa. 


California Millwork Annual 


OAKLAND, CAuiF., Oct. 31.—Local members of 
the millwork fraternity are busily engaged in 
making preparations for the second annual con- 
vention of the Millwork Institute of California, 
to be held here Nov. 19 and 20. The arrange- 
ments are in charge of the following commit- 
tees: 

Convention—W. Goddard, chairman; CC. F. 
Ricker, Hugh Hogan, Clem Fraser, Hal Atkinson. 

Registration—C. F. Ricker. 

Reservations—W. Goddard. 

Information—George Kaiser. 

Banquet—Clem Fraser, Jack Hart, C. F. Ricker. 

Entertainment—Hal Atkinson, D. N. Edwards, 
Clem Fraser, E. F. Nutting. 

Boulevard trip—Irving Carter, Hugh Hogan. 

Special train—Nat Edwards, Howard Mitchell. 

A special feature of the convention will be 
the ‘‘consultation room,’’ which will be manned 
by ‘‘Doetors’’ Goddard, Tilden, Hart and Ho- 
gan, of the staff of the Millwork Institute of 
California. 


Millwork Industry of South 


ATLANTA, GA., Nov. 2.—A survey of the mill- 
work industry in the South, covering 225 report- 
ing factories situated in eleven States, just made 
by the Southern Sash, Door & Millwork Manufac- 
turers’ Association, discloses some interesting and 
valuable information. ‘The States covered by the 
report are: Virginia, North Carolina, South Caro- 
lina, Georgia, Florida, Alabama, Mississippi, Ten- 
nessee, Louisiana, Arkansas and Texas. ‘The fol- 


lowing statistical information is embodied in the 


report of the survey:: 


Annual sales, lumber and millwork. ..$78,750,000 


Annual sales, millwork only.......... 41,625,000 
SRUGEE PONG bce ck de ccaee 4a wes 12,825,000 
RUE BRUNET, cinwc eu teins Chee 8 eke 5,228,000 
WAG TRG CRITMUIUOG: 656 dcecwccesewns 14,288 
SGISEY TOO CRONOUS so 66d kos oe careless 2,100 
Purchased annually (feet)........... 761,700,000 
Used annually for millwork (feet)... .341,925,000 


BIVGGQINOMD hice cccavencdescaee senna $37,677,000 

These figures relate ony to millwork factories 
and retail yards operated in conjunction with mill- 
work factories ; operation of lumber yards without 
millwork machinery, and sales of millwork and 
lumber by dealers who buy and sell only are not 


included. 
SHAREAZA BBaEBBAE 


HYMENEAL 


SCHROEDER-CRON. The forthcoming mar- 
riage is announced of Miss Florence Marie 
Schroeder, daughter of Mr. and Mrs. Frederick 
John Schroeder, of Milwaukee, Wis., who will 
become the bride of Dr. Roland Spuhler Cron, 
son of Frederick Cron, Manistee, Mich., on Sat- 
urday afternoon, Nov. 14. The ceremony will 
be performed at the home of the bride’s parents 
by Rev. John Frederick Fedders, pastor of Lake 
Park Lutheran Church, of Milwaukee, in the 
presence of relatives and intimate friends. A 
reception will follow the wedding. The father 
of the bride-to-be is president of the John 
Schroeder Lumber Co., and one of Milwaukee’s 
best known lumbermen. 





SMITH-LEAR. The marriage of Miss Mary 
Emma Lear, daughter of Mr. and Mrs. Wilson H. 
Lear, to Thomas B. Smith, jr., son of Ex-Mayor 
Thomas B. Smith, of Philadelphia, took place on 
Tuesday, Oct. 27, in the Methodist Episcopal 
Church of Glenside, Pa. <A brilliant reception 
at the home of the bride’s parents followed the 
ceremony. The father of the bride, Wilson H. 
Lear, is one of Philadelphia’s best known whole- 
sale lumbermen and is one of the active members 
of the National Hardwood Lumber Association 
and president of the Pennsylvania Lumbermen’s 
Association. 














Remember That 
Name “DIXIE” 





Dixie is an Oak Flooring worth 
knowing. It has friends all over 
this country. In the twenty years 
it has been on the market it has 
gone into 48 states, Canada and 
Mexico. You will value Dixie’s uni- 
formity of texture and color and its 
fine manufacture in building up 
flooring sales. Write us for free 
samples and prices. 


See us also on your needs 
in Oak, Gum, Ash, Elm, Cot- 
tonwood and Cypress lum- 
ber. Produced from finest 
Delta stumpage. Big value 
in every foot. : 


JEROME HARDWOOD 
LUMBER CO. 


JEROME, :: ARKANSAS 
































Hardwoods 
OAK fete 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 











MADE RIGHT | 
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OAK FLOORING 


The 


Mowbray & Robinson 


Lumber Company 
CINCINNATI, OHIO 
























Corinth Harpwoop ©. 


CORINTH, MISS. 


OAK CAR MATERIAL 
SHORTLEAF PINE 
DIMENSION BOARDS 
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Its Merits Sells It 


“Larite” is one brand of 
flooring you won't have to de- 
pend upon argument to sell. 
Its fine milling, smooth = sur- 
face, good average lengths, dur- 
ability and economy are fea- 
tures that builders like. Let 
us tell you how other dealers 
are making good profits on 
“Larite” and on our 


Southern Pine 
Yard and Shed Stock 


If you want good values, 
buy Carter-Kelley stock. 


Carter-Kelley 


TERAS Lumber Co. a 











Ask for List of ‘‘Specials’’ 











We will 
keep your 
stocks balanced 


KEITH 
LUMBER CoO. 


547-551 Keith Bldg., Beaumont, Tex. 


TUPELO, 
OAK, 
ASH 























Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 
Receiver for WILLIAM HORNER 
Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 



































PERT RoE 





TACOMA, WASH. 

Oct. 31.--Optimism as to the outlook in the 
middle West was the keynote of an address by 
J. KE. Manley, of the Manley-Moore Lumber Co., 
before the Tacoma Lumbermen’s Club at this week's 
meeting. Mr. Manley recently returned from a 
tour of that district, where, he said, he found evi- 
dence of rural prosperity that he is confident will 
be reflected in greater lumber demand. Urban 
demand for lumber, if it has reached its peak 
as some believe, will be supplanted by increased 
building activity in rural districts, which are en- 
joying good prices for farm products. Huge sums 
of idle capital are available, and the rise in stocks 
and bonds is evidence of this surplus, he argued. 
The next would be increased demand for industrial 
products including lumber. 

About seventy-five delegates of locals of the 
Loyal Legion of Loggers & Lumbermen met here 
this week in semiannual session. President W. C. 
Ruegnitz, of Portland, presided. Delegates elected 
to the board the following—From Willapa Harbor 
district: IEmployers, R. H. Burnside, W. S. Cram, 
C. L. Lewis, C. A. Bunnell; employees, F. C. Beck 
man, Bert Scanlon, C. H. Fulmer, David Nielson 
and F. Kk. Brown. From Tacoma district: Em 
ployers, J. C. Buchanan, EF. G. Griggs, George Os- 
good, Ernest Dolge, Ed Hillier; employees, J. 
Zcimer, Charles Shumake, C. B. Ward, D. H. Col 
lins and James Dunn. 

Lumber carriers at Tacoma docks during the 
present week included: VPortacoma piers, Pacific 
Trader, Europe, 100,000 feet; Achilles, Orient, 
1,750,000 feet: Maine, east coast, 2,500,000 feet : 
Forest’ King, east coast, 1,000,000 feet pilings ; 
India, South America, 20 tons sash and moldings; 
Claremont, British Columbia, 350,000 feet ; Swea- 
jarl, United Kingdom, 500,000 feet; Peebles, Aus- 
tralia, 1,500,000 feet ; Munaires, east coast, 1,000,- 
000 feet. Tidewater mill, l’orest King, east coast, 
1,000,000 feet. Balfour-Guthrie dock, Chogo Maru, 
Orient, 500,000 feet. Dickman dock, Wheatland 
Montana, Orient, 500,000 feet; Everett, California, 
450,000 feet. St. Paul & Tacoma mill, Missoula, 
east coast, 1,000,000) feet; Walter Luckenbach, 
east coast, 1,000,000 feet. Terminal dock, Katrina 
Luckenbach, east coast, 3,000,000 shingles : Walter 
Luckenbach, east coast, 750,000 feet; Munaires, 
east coast, 1,000,000 feet; Hverett, California, 
1,000,000 feet; Montgomery City, California, 500, 
000 feet. Milwaukee dock, Steele Mariner, United 
Kingdom, 30,000 doors. 

The largest shipment of Philippine mahogany 
logs ever received in Tacoma, and the second big 
shipment 
the Portacoma piers for the Buffelen Lumber Manu 
facturing Co. The consignment consists of 797 
huge logs which will mill into more than 500,000 
feet of thin boards to be utilized by local furni- 
ture factories. 

Mill and logging operators in this district have 
received refunds in excess of $50,000 from. rail- 
roads for overcharges on intrastate shipments of 
logs between May 1 and Oct. 1, the period of econ- 
troversy over the rates, settled in favor of the 
shippers. During the period roads had attempted 
to enforce an increased schedule, known as No. 29, 
and charges were on this basis with the under- 
standing that refunds would be made if the in- 
crease was ruled out. These rates were about 
52 pereent higher than the old rates. The re- 
funds amount to about 2214 percent as the result 
of a compromise agreement reached last month. 

Conveyance of title to 10,000 acres in Okanogan 
County to Washington State is announced by the 
Forest Service. This is in keeping with an agree- 
ment to convey a total of 475,000 aeres to the 
State to compensate for establishing the national 


forests. 
BELLINGHAM, WASH. 


Oct. 51.--Lumber, shingles and box shook ship- 
ments by local mills this week were as follows: 
Morrison Mill Co., Boren, 250,000 feet of box 
shook, Australia ; Mauna Ala (due), 475,000 feet of 
box shook, Hawaii. Bloedel Donovan Lumber Mills, 
Katrina Luckenbach, 3,500,000 shingles, Atlantic 
coast; Whitney Olson (Qoading), 1,500,000 feet, 
San Pedro; Mundelta, 450,000 feet, Florida and 
Cuba; schooner Columbia (loading), 800,000 feet, 
Honolulu. Puget Sound Sawmills & Shingle Co., 
Willpolo, 600,000 feet, Atlantic coast ; Maine (load- 
ing), 1,000,000 feet, Atlantic coast ; Sierra, 500,000 
feet, California. E. K. Wood Lumber Co., from 
Anacortes, Edmore, 1,000,000 feet, China; Sierra 
(loading), 1,200,000 feet, California; Wheatland 
Montana (due), 1,500,000 feet, China. 

Both sides of the cargo plant of the Bloedel 
Donovan Lumber Mills will be operating within 
a few days. Cutting has been resumed on one 


made this year, arrived this week at, 


side. General Superintendent John McMahon 
states that a night crew will be employed there 
cutting hemlock for box shook. The company has 
several orders for shook. one for Mexico, one for 
New Zealand, another for the Atlantic coast, and 
a fourth for Hawaii. 

J. J. Donovan, vice president Bloedel Donovan 
Lumber Mills, was operated on at a local hospital 
this week, after being confined to his home sey- 
eral weeks by illness. He is recovering. 

J. N. Donovan, logging superintendent Bloedel 
Donovan Lumber Mills, and Sam Kelly, superin- 
tendent of that company’s box factory, have been 
appointed on Whatcom County’s annual Red Cross 
roll call steering committee. 

On the application of P. H. Browne and W. A, 
Moore, trustees, the Glacier Lumber Co. was or- 
dered dissolved by the Whatcom County superior 
court this week. The company once operated a 
sawmill at Warnick, but it was destroyed by fire 
a year ago. The concern has been succeeded by 
the Warnick Lumber Co., which is operating a 
logging camp and building a sawmill on the site 
of the old plant. 

Karl Utz, manager Baker Lumber Yards, was 
general chairman of the arrangements for the Bell- 
ingham Elks’ annual Purple Bubble Ball which 
was held at the State armory tonight. 


LOS ANGELES, CALIF. 


Oct. 31.—The Colorado River this week occupied 
jhe center of the stage of national interest with 
the meeting here of the Senate committee on irri- 
gation to determine upon methods of harnessing 
it. The entire Southwest awaits with great in- 
terest the outcome of the investigation. 

Receipts at the local harbor for October will 
run above the average, it was indicated yesterday 
by wholesalers, who declare that despite a heavy 
inbound movement, southern California and Ari- 
zona demand is keeping the docks fairly clean, 
Ifome building activities in this city, and in fact 
in southern California generally, have given the 
trade a much more optimistic feeling. Wholesalers 
report a strengthening on practically the entire 
price list exeept California pine, which has re- 
mained about the same, with irregular demand. 


PORTLAND, ORE. 


Oct. 31.—-Export business in fir is fairly active, 
but domestic business continues light and spotted. 
Compaped with production, demand is light, but 
a considerable volume of business is being done. 
Many mills are still running two shifts. 

W. H. Woods, local manager C. M. Weatherwax 
& Company, lumber brokers handling both domestic 
and export business, states that the foreign demand 
has continued active for some time, Australia and 
the west coast of South America being the best 
buyers. 

In a few days the large sailing schooner Oregon 
Fir will leave here for Shanghai, China, with a full 
cargo of saw logs, for the Shanghai Building Co., 
of Shanghai and Portland. The logs will be cut 
into lumber at the company’s plant in Shanghai. 
The company also has a mill here at Devitt, Ore., 
which is now in operation after having been shut 
down for a general overhauling. 

Carl L. Seitz, manager China Import & Export 
Lumber Co., is expected in Portland in a few 
days from New York on his way home to head- 
quarters in Shanghai. ‘The company is repre- 
sented here by Dant & Russell, which company is 
heavily interested in it. 

L. A. Nelson, Oregon secretary West Coast Lum- 
bermen’s Association, made a tour of Coast mills 
this week and spent several days in the Tillamook 
and Nehalem districts. Next week Mr. Nelson 
will spend among the mills in the Grays Harbor 
district and on Puget Sound. 

Charles W. Caley, buyer.for the Pembroke Lum- 
ber Sales Co., has moved into the Porter Building, 
which is rapidly filling up with lumber offices. 

C. J. Edwards, of Tillamook, has been appointed 
receiver for the Brighton Mills, of Brighton, Tilla- 
mook County. 

Denver Taylor, of the California-Oregon Lumber 
Co., was here from San Francisco this week. 

The order of the Interstate Commerce Commis- 
sion, allowing higher rates on lumber from the 
Pacific Northwest to southern destinations will 
have no material effect here. The rate applies to 


territory east of the Mississippi and south of the 
Ohio, into which territory little lumber is shipped 
from the Pacific Northwest. 

The Westspur Lumber Co., of Portland, has pur- 
chased from the Hiram Sibley interests a tract 
of timber in Skamania County, Washington, cruis- 
ing about 500,000,000 feet. 


The logs will be car- 
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ried over railroad to the Columbia River and rafted acres of valuable timber heretofore classed as 
to Columbia City on the lower Columbia River. “logged off’ land = — on Pages rio | 
assessed valuation wi ye materially increased. 
ABERDEEN-HOQUIAM, WASH. The timber found*by cruise of 61,264 acres is as - 
; r re: youglas fir, 89,832,000 feet; tamarack, 
Oct. 31.— Last week there was quite a ae comuneie tat, wis fir, pga jack- : 
ahon slowing down in new business but, = there ant no pine, 1,405,000 feet ; cedar, 120,567, 000 feet; yel- WILL ETTE 
here large stocks at the Harbor mills, prices have not law pine, 61,448,000 feet ; spruce, 32,743,000 feet ; AM = 
has heen affected materially. The mills are of the White pine, 524.360,000 fect ; hemlock, 142,819,000 LOGGING MACHINERY 
. for opinion that active buying will be resumed in feet: number of cedar poles, 378,981. 
and November, and they = -_ nag en pon ee The Lincoln Milling Co., Creston, Wash., has Write today for the Willamette 1925 
at low prices offered. ae ee ae a closed its planing mill. The company has run Catalog, a complete and interesting : 
Van many lumber buyers from Portland, Seattle and the steadily since May and shipped 127 care of fin- work on Pacific logging. ; 
pital East eee ee nag iohangg nage Morag _ ished lumber, most of it to eastern markets and F GREAT VALUE to those con- by 
sey have no business to place, but are calling on the Sethu Gis i eee o pti CF Satine: Pacite Coaat ti 7" 
ills to keep in touch with the stocks. Production to the ences, See ce ae a ae eee bo : Pegi mee peti tn eggs oo “" 
— , eet ger ay It is reported that G. W. Emerson & Sons, who is the preliminary information which > 
ede] was somewhat affected by the strike at four Aber- cane oo ail aa piace yeep a the Willamette organization can furnish. es 
: f A . . ES lave a sawmill between Peach and Lincoln, will 
prin- deen mills, which lasted over four weeks and made erect a planing mill at Creston, Wash It incurs no obligation on your part. 
bee a difference of a million feet in the daily cut. ch chal =i AS Sige eee: =e Pear eT 
faa ” hee are only eight vessels on the Harbor to- F W alter Wiseman, traffic eee Weyerhaeus WILL eryre 
i aie ene for California, the Katherine Sales Co., who has been ill, is reported to be show- UU 
day, as , “ era. P ing considerable improvement. H. L. Pelan, traf- IRON & STEEL WORKS| 
3 Donovan, Donovan mill No. 2; Point Arena, 4, anager Potlatch Lumber Co., Potlatch, Idaho _ 
or- Schafer Mill No. 5, and Grays Harbor, Hoquiam ma a eominy: ideale tis Mr Wikesiaete duties a Manufacturers of 
rior Lumber & Shingle Co. The J. B. Stetson is at the * N. Tate. pin ee pretenses waanener nn LOGGING MACHINERY 
a a Grays Harbor Lumber Co. mill to load. , lag Ten- haeuser Sales Co., will leave on a trip cast next PORTLAND, OREGON 
are pious More in loading for capan st Wiinon — week. He will deliver the 20th Engineers’ memo- U.S.A. 
| by and the Yoneyama Maru at the Port dock. The : : 
. F - i 2 oes rial address at Yale. 
ga Oneida, a Ford ship chartered by the Pacific Lum- C. E. Soderberg, of the Gregg-Soderberg Lumber 
site per Agency, is loading at Hoquiam Lumber & ine eee ede age sally PT 
i ogee ‘ pis bere Pat Co., spent last week in the Montana territory on 
Shingle Co., for the east coast. The Norlina is ae es 
was loading at the Eureka Cedar Lumber & Shingle Co. any See 
ell for the east coast. The Benvenue is loading at An- VANCOUVER, B. " l 
ich derson & Middleton’s mill and will sail direct to 
totterdam., Oct. 31.—Export lumber trade has been feature- 
The new Bank of Hoquiam is holding open less this week. Mills are cutting on Australian 
house today, and will be open for business Nov. 2. and other business in hand, but little new business 
, The exterior of the bank is of Arquetite, manu- is being booked at present. Japanese buyers still 
oon factured in Hoquiam. Many prominent lumber- inquire for quotations, but with tonnage short and 
ith 
rri- 
ing 
in- 
vill 
lay 
ivy 
\ri- 
an, 
aet 
the 
ers 
ire 
re- 
ve, j 4 j "me Sens OF os, 
ed. 
: n 
ne. 
tie “Flexible” EIGHT WHEEL 
nd ° 
~~ thar Wagons and Trailers 
ry tm e 
pat for Team and Tractor Hauling 
on This attractive exhibit of the Sugar Pine Lumber Co., of Fresno, Calif., at the District Fair re- Equipped howe py ag Aruna 
all cently held in that city, served to call the attention of all in attendance to the fact that lumber- paca oa : 
= ing is Fresno County’s major manufacturing industry 
u 
ai. 
eC. men of Hoquiam are interested in the bank, of cargo rates high, their ideas of values do not meet 
ut which R. D. Emerson is vice president. those of the trade here. British business is ex- 
C. M. Weatherwax, of San Francisco, who stiil tremely quiet, and with the winter season on in 
rt retains his interest in the Aberdeen Lumber «& the Kast, movement to the Atlantic is now slowed 
ot Shingle Co,, has been on the Harbor this week. down. Australia is beginning to make some in- 
a: quiries and may place some further business. 
Q SPOKANE, WASH. Announcement is made that in November no less 
i Oct. 31.—Demand continues sufficient to main- than forty-one ships will sail from Vancouver with 
in tain prices, though many are complaining that wheat cargoes, Just how many vessels could be 
Is business is slack. Demand seems very fair for this signed up if lumber export increased as suddenly 
ok season as compared with other years, but manu- as the wheat has begun to move, is a question. 
tee facturing facilities have been increased. <A good A cash grain market, under auspices of the Van- 
ny indication of underlying stability is that the huge couver grain exchange, opened here this week, 
Weyerhaeuser organization is content to move a This market is paying « premium of 5 cents over 
™ fair volume at present prices, and leave large the eastern route, which is having a powerful in- 
cs stocks in the yards with the expectation of sell- fluence on drawing wheat westward. 
si ing later at better prices rather than to try to Up to date the reports on wheat grades have 
d force on the market now at sacrifice quotations. been reassuring. A much better trade with the 
a An Indian chief in full panoply was a guest of three western Provinces in lumber has been ex- 
the Spokane Hoo-Hoo Club yesterday noon. He perienced and, with a favorable crop movement, 
r conversed with President Ed Rowles, through an that improvement is expected to continue. ‘ne Sige. 
interpreter, and later addressed the club briefly Beginning Monday, Nov. 1, the shingle mills cf . ° 
i through the same medium. Chief Peo Peo Ta this Province go on a 50 percent cut, and will op- The Only Eight Wheel Trailer 
a Likt, of the Nez Perces, fought against the whites erate on that basis until Dec. 15. It is planned Recommended by Tractor Manufacturers. 
‘ T os Iorra 7: Pr > Pe ava «s veaner: 7. <4, , Paw « Peo e 
il : Be Nez Perce war under the famous Chief to have a ge neral closedown for a month from Also Four Wheel Log Wagons, Self Loading 
n Joseph. Dec. 15. Little new business from either the Skidders, Lumber Buggies, Haul-off Gears, Etc. 
e W. G. Ramshaw, of the Ramshaw Lumber Cos., Prairie Provinces or the Central States has been ‘ 
d returned Tuesday from a week's business trip to booked, and little prospect of much movement is Write tor Catalog “G”’. 
Coast. Mr. Ramshaw is the new Vicegerent in sight. This is a seasonable condition, and is 
™ of Hoo-Hoo for this district. A concatenation in no way disquieting to the shingle trade C 
. will be held Nov. 13 at the Davenport Hotel. generally. Garland Wagon Oo. 
About a dozen kittens have already signed up. Log stocks are still ample for all requirements, 
r- A test cruise of Bonner County timber has been and camps are making the best of continued favor- New Orleans, La., U. S. A. 
completed by N. C. Ingram. About five thousand able weather— the longest fall season without rain = 
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suyers of railroad and car 
material will find us prepared 
to give them real values—stock 
that is well manufactured and 
up to standard in every respect. 
We're cutting finest longleaf 
timber in a fine up-to-date mill. 
Get in touch with us. 


We also manufacture a complete 
line of yard and shed stock, 


BATSON & 
HATTEN 


LUMBER CO., Inc. 
LYMAN, MISSISSIPPI 




















Southern 
Hardwoods 


Oak Magnolia 

Gum Poplar 

Beech Tupelo 
Cypress 


RICHARDSON- 
GARDINER 


Lumber Company 
LAUREL, MISS. 


( , a 
LONGLEAF P ine 


HEAVY PITCH 
For Export and Interior Trade 














We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


TIMBERS, YARD 
and SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 
MILLS AT 
Moss Point Howison Ten Mile Cedar Lake 
a S 





Daily Capacity 
400,000 Feet 














on record on the north Pacific coast. Deliveries 
of fir logs have improved, fogs having lifted and 
weather continuing favorable for towing. More 
log barges are being put in commission. Prices 
are reported by the association to have firmed up 
on fir but, owing to the shingle mills shutting 
down, cedar is lower. 


ASTORIA, ORE. 


Oct. 31.--Total cargo shipments from the Colum- 
bia River during October ran several million feet 
heavier than for a number of months. Normally 
domestic cargo shipments are heavier than foreign, 
but in October the foreign were nearly twice as 
heavy as the domestic. The Atlantic coast move- 
ment was light. Portland district, which lagged 
behind Astoria for August and September, lead in 
October owing to large foreign shipments. The 
figures follow: 





Portland Astoria Total 
Coastwise 12,014,000 15,343,000 27,357,000 
Intercoastal 120,000 1,860,000 1,980,000 
Poreign. ccc 33,451,614 19,341,997 52,793,611 
i | 45,585,614 396,544,997 82,130,611 


Cargo lumber shipments over Port of Astoria 
terminals during autumn have run far in ad- 
vance of any for months previous. The open pier 
of the Astoria marine terminal system is again be- 
ing used actively as a lumber depot. This trade 
comes primarily from smaller Columbia River mills 
not equipped for handling ocean vessels, or from 
plants shipping small parcel business. The Port of 
Astoria is resuming its program of improvement 
for Pier 2, reconstructing a part and modernizing 
the remainder. The constant development of raft- 
ing and barging on the Columbia River has been a 
material factor in increasing the use of the Astoria 
terminals as a lumber depot. 


- SEATTLE, WASH. 


Oct. 31.—J. R. McCarthy, of the New Orleans 
Lumber Co., New Orleans, La., was a Seattle vis- 
itor this week. He is on one of his regular trips 
among the lumber mills and lumbermen on the 
Coast, coming here from Portland, where he spent 
a few days, and leaving here tonight for Spokane 
for a visit with millmen of the Inland Empire. 
While here he spent a few hours viewing the won- 
derful exhibit of logging machinery shown in con- 
nection with the sessions of the Pacific Logging 
Congress. 

I’. A. Foster, representing a group of local busi- 
ness men, has bought the yards of the Reliance 
Timber & Lumber Co., at Auburn, Wash., formerly 
owned by Tacoma men. 


E. L. (Ted) Connor, of the Grays Harbor Sales 
Corporation here, had as visitors last week C. J. 
Moreland, general manager, and Howard M. Jones, 
sales manager, of Morrison, Merrill & Co., Salt 
Lake City, Utah, which concern operates a large 
line of retail lumber yards. The visitors went 
through the mills of the Grays Harbor Sales Cor- 
poration, where they were much interested in the 
high standards of manufacture employed. 


MINNEAPOLIS, MINN. 


Nov. 3.—The coldest weather ever recorded in 
this section in October last week had direct effect 
on the lumber industry and, while it accelerated 
some lines of the business, it retarded others. 
That there will be a slightly better than normal 
lumber movement this winter is forecast. Through- 
out Minnesota country highways are to be kept 
open for motor travel. The State legislature en- 
acted a 2 cent gasoline tax law, and passed a 
motor bus control act which calls upon the licensed 
companies to perform twelve month service. The 
prediction is that most of Minnesota’s main trav- 
eled roads will be plowed after snow storms by 
the bus and truck companies and the State high- 
way department, which are working in a codépera- 
tive effort. Open roads in the winter naturally 
mean that farmers and residents of the smaller 
communities will have no difficulty in obtaining 
lumber. The operators of retail yards believe that 
there will be more movement into the hands of 
the consumers this winter than ever before. 


The car requirements for lumber movement in 
the Northwest for the last three months of this 
year were placed at 21,900 at a meeting of the 
Northwest Regional Advisory Board conducted at 
Grand Forks, N. D., last week. The report was 
submitted by A. A. D. Rahn, of Shevlin, Carpenter 
& Clarke Co., chairman of the committee making 
the estimates for lumber requirements. E. J. Fisher, 
manager of the transportation bureau of the 
Northern Pine Manufacturers’ Association, at- 
tended. 


H. R. Weesner, president Wabash Screen Door 
Co., of Minneapolis, last week was elected president 
of the Minneapolis Traffic Association. He suc- 
ceeds John S. Pillsbury, who served at the head of 
that organization for two years. 


Trade in the Northwest is better than it was 
in 1924, said Dean Glenn, formerly of the Twin 
Cities and now of Fargo, N. D., where he is as- 
sistant general manager of the Thompson Yards 
(Ine.). Reports from the company’s seven divi- 
sional headquarters showed an improvement in 
aggregate business for the year to date, witb 
October showing up better than September. 

George A. Liebenstein, manager C. E. McGowan 
Lumber Co.’s South Dakota retail yard system, 
said that this year’s sales will exceed by a substan- 
tial margin those of 1924. One of the difficulties 
in that territory, he said, is that the deferred pay- 
ment or installment plan has become popular and 
is attracting away the farmer’s early profits. 
Lumber canhot be sold that way, according to Mr. 
Liebenstein. 

M. W. Haney, manager of the New York City 
sales offices of the William Schuette Co., Pitts. 
burgh, Pa., was in the Twin Cities on business last 
week, en route to the Pacific Northwest. While 
here he conferred with local representatives of the 
company and inspected its warehouse at Minnesota 


Transfer. 
DULUTH, MINN. 


Nov. 38.—Sawmills here have had a rush of 
orders for all lines of northern pine during the last 
ten days. Mixed cars have been going out freely 
to Minnesota and North Dakota yards. A grati- 
fying feature is the continued expansion in demand 
for medium and lower grades, including box. Box 
manufacturers and wholesale establishments have 
recently been coming into the market for box 
shook and packing cases. Lumber companies have 
cleaned up their cargo orders, but are looking 
forward to making considerable shipments of spe- 
cial lots ail-rail to the East during winter. Oper- 
ators are bullish in their views, and are not dis- 
posed to make concessions, especially as produc- 
tion costs will be fully up to the level of last 
year’s. Operators generally hold that standard 
lath should be advanced 50 cents at least over 
last season's level in order to afford producers a 
reasonable margin. 


Progress in putting in their season’s logging 
camps has been made by sawmill companies oper- 
ating at northern Minnesota points lately. The 
Virginia and Rainy Lake Co. now has twelve camps 
in operation, and the Weyerhaeuser interests at 
Cloquet have several camps running. The basis 
for common labor is now $40 a month and board. 
Colder weather last month resulted in arrange- 
ments being made for winter work earlier than us- 
ual. Logging of scattered patches by portable 
sawmills is expected to be a feature. 

Charles Cook, formerly employed in the office 
of the Johnson-Wentworth Lumber Co., Cloquet, 
but recently associated with lumber companies at 
Seattle, Wash., has been appointed head of the 
Weyerhaeuser sales force at Buffalo, N. Y. 


“KANSAS CITY, MO. 


Nov. 3—Lumber demand showed a further fall- 
ing off last week, most of the blame for which was 
put on the weather. While prices have softened 
somewhat, it was noticeable that sales managers 
did not have to get very far away from their lists 
to get into contact with the market. This the sales 
managers say is a strong encouragement to the be- 
lief that there still are considerable requirements 
for fall building yet to be taken care of, and that 
dealers will buy when they think the price is right. 
As one lumberman said, “The market isn’t lacking 
in demand, but is oversupplied.”” And yet, there 
are no large offerings of transit cars and no spe- 
cial concessions are being made to move those that 
are on the market. With better weather promised 
for this week, demand is expected to pick up 
again. Country roads are in a little better condi- 
tion and movement of lumber to the farms is being 


resumed. 
PITTSBURGH, PA. 


Nov. 3.—In southern pine, prices are reported 
in some quarters to have receded on a few items, 
with 38-inch flooring and No. 1 common siding the 
only items hard to obtain. Nos. 1 and 2 common 
flooring as well as boards are varying in prices 
up and down from $2 to $5. In Idaho, Pondosa, 
and California white and sugar pines, prices re- 
main about as they have been, with advances ex- 
pected, especially in Nos. 2 and 3 common Idaho, 
owing to the fact that dry stocks are becoming 
more depleted daily, with no possibility of any 
increase until next summer. Retailers report con- 
ditions better in Pacific coast shop lumber. ‘Tran- 
sit cars are in about the usual supply. 

O. H. Babcock spent last week at the New York 
office of the Babcock Lumber Co., and on Saturday 
visited his son, Oscar H. Babcock, jr., at Yale 
University, where he witnessed the Army-Yale 
football game. Mr. Babcock found eastern dealers 


optimistic. They regard the outlook as very bright 
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and are enjoying a better business than they did 
in the last two or three months. 


A committee of wholesale and retail lumbermen 
of Pittsburgh is backing the drive of the Public 
Health Nursing Association in its campaign for 
a fund of $150,000 for the year’s work. The com- 
mittee consists of William H. Schuette, C. W. 
Jams, Bruce Hill, and F. R. Babcock. 


PHILADELPHIA, PA. 


Nov. 2.—With the inventory period drawing 
near, Wholesalers are looking forward to a cur- 
tailed yard buying. Shortleaf pine sales continue 
steady, and wholesalers report some mills are 
endeavoring to secure higher prices but have met 
with no success. West Coast fir and hemlock de- 
mand is steady. Coast shingles have not recov- 
ered from the slight price depression of last 
month, although demand is fair. The predicted in- 
crease in eastern spruce lath has not materialized, 
but wholesalers expect one. Sales of longleaf pine 
showed an increase. Red gum sales have fallen 
off somewhat, with a noticeable increase in the 
movement of sap gum, which is selling at a better 
figure. White pine is moving in fair volume, 
yards buying from time to time. Industrial buy- 
ing shows a slight gain. Suburban yards continue 
reporting good business, and greater optimism is 
evident among them than among urban retailers. 


NEW YORK, N. Y. 


Nov. 2.—New York representatives of West 
Coast mills estimate that total shipments of lum- 
ber from the Pacific through the canal to the 
eastern seaboard in 1925 will total about 1,750,- 
000,000 feet. This figure is around 500,000,000 
feet over the total for last year, and the increase 
is considered very encouraging. West Coast lum- 
ber is moving more and more freely into the yards 
all along the Atlantic seaboard, they point out, 
and 1925 has witnessed a remarkable development 
in distribution in the New England areas, princi- 
pally Boston and Providence. In the New York 
City area fir has come to be the mainstay with 
builders. The increase in the East has been due 
to development of new port areas. At Philadel- 
phia, for instance, the percentage of increase in the 
use of fir has been very large. In Baltimore, also, 
the 1925 volume has been considerably over that 
for 1924, and further south the sales of West 
Coast lumber have been proportionately even 
larger. There has been a remarkable development 
in the business for West Coast lumber in Virginia, 
and in other sections where pine has been the cus- 
tomary building lumber for generations past. West 
Coast stock has made big inroads. Distributers 
of fir in New York consider that the fir situation 
is on a much better footing than it was this time 
last year. A number of boats in the last six 
months have unloaded part of their cargoes in 
Philadelphia, and have come to New York or gone 
to Boston to finish unloading. A year ago these 
same boats might have brought their entire cargoes 
to New York, thus causing a temporary over- 
abundance that resulted in an unsatisfactory situa- 
tion and compelled some of the larger firms to 
dispose of their surplus stocks at prices below the 
market. There is no gainsaying the fact that the 
transit situation in the last few months has been 
considerably improved over what it was a year 
ago, and generally, fir prices have kept on an even 
keel since last spring. A number of West Coast 
firms have joined the ever-growing group entering 
business in the East, the most recent addition lo- 
cally being the well known Nettleton Lumber Co., 
of Seattle, which is now firmly entrenched in its 
new offices at 3048 Grand Central Terminal. 

Several lumber schooners were wrecked in a gale 
off the Long Island coast last week, and thousands 
of feet of lumber were washed upon the beach and 
there gathered up by the residents. None of the 
craft were identified and so far as could be ascer- 
tained there was no loss of life. 


The Rite Lumber Co. has concluded the pur- 
chase of a site in Westchester Avenue, 125th Street 
east of Pugsley Avenue, the Bronx, and will estab- 
lish there its new offices and yard. 


Joseph F. Murphy, president the New York Lum- 
ber Trade Association, is on a pleasure trip in 
Florida with his wife. Mr. Murphy is expected 
back in New York to attend the annual meeting 
of the association and its big dinner and dance to 
be held Nov. 12 in the grand ballroom of the 
Waldorf Apartment. 

Mr. and Mrs. B. Scheuerman, of Los Angeles, 
Sailed recently from New York on a trip around 
the world. Their first stop will be in Frankfort, 
Germany. Mr. Séheuerman is well known in Cali- 
fornia as president the Southern California Hard- 
wood Manufacturing Co. 

Robert S. LaDue, of W. M. Crombie & Son, is 
spending two weeks on a hunting trip in the 
Adirondacks. 

Frank S. McNally, of the A. Sherman Lumber 


Co., will take a party of New York retailers to 
the company’s Gran Shue plant for a week-end 
party, leaving New York next Thursday, Nov. 5. 
The party will g6 to Potsdam, motor from there 
to Huggards and hike five hiles to the camp. 


Robert H. Conklin, formerly of the Stevens 
Eaton Co., has joined the Oakland Lumber Co., 
Jersey City, as a member of the firm. The re- 
organization due to Mr.- Conklin’s advent has not 
been completed. Barry L. Balch, president, said 
the company planned to expand. The firm was 
organized in 1907, and carries about $100,000 
worth of lumber always in stock. 


The Henry D. Davis Lumber Co., of Portland, 
Ore., has opened a distributing office in Wool- 
worth Building, in charge of Arthur H. Yereance, 
who has been in the West Coast trade in New 
York for several years. James J. Walker, the new 
mayor of New York, was formerly in the retail 
lumber business with his father, who operated a 
yard in the bronx. The new city executive quit 
lumber for politics many years ago, however. 

Henry W. Burt has made many improvements 
on his extensive plant on the Jericho Turnpike, 
at Floral Park. The establishment is one of the 
most attractive on Long Island and Mr. Burt keeps 
it looking spick and span. 

H. C. Riis & Sons, located on the Jericho Turn- 
pike, have also made improvements, including a 
large extension to the yard, which is now filled 
with lumber. 

Arthur E. Lane, of the A. E. Lane Lumber Cor- 
poration, left Monday for a six weeks’ trip to the 
Pacific coast. It is his twenty-first trip to the 
Coast. He is accompanied by Mrs. Lane. 


TORONTO, ONT. 


Noy. 3.—There is a moderate amount of trade, 
but it produces little if any profit, although most 
business men believe a period of gradual improve- 
ment has begun. Sales of white pine mill cuts 
are reported at about 10 percent less, for box and 
better grades, than last year’s prices. Hemlock 
prices are steady, but the movement is light and 
subject to competition from spruce and jackpine. 
Spruce seems a little easier, and demand is only 
fair. Buying is conservative. Bush operations 
are beginning, but none of them promise to be on 
as large a seale as those of last year. Lath de- 
mand is strong, and white pine lath is scarce. 
Producers are practically sold up and prices are 


higher. There is a good demand for spruce and 
jackpine lath. Shingles are quiet and prices are 
easier. Reduced production is evident in many 


quarters in connection with the hardwood market. 
Demand from the automotive, furniture and piano 
industries appears to be improving to some extent. 


The Eastern Canada Box Manufacturers’ Asso- 
ciation at a meeting Oct. 30 had a warm discussion 
about increased freight rates on wood boxes that 
have resulted from readjustments of the minimum 
weights and the classification for wood boxes. At 
a conference with the Canadian Freight Associa- 
tion, some months ago, the wood box interests were 
assured that the changes were for convenience only 
and would not result in increased revenue. Ex- 
perience shows that an increase of 10 percent has 
resulted, and the wood box people intend to protest 
against this. 

The sawmills of Graves, Bigwood & Co., Byng 
Inlet and Hardy Bay, Ont., closed down for the 
season a few days ago. The cut at Byng Inlet, 
principally of white and red pine, was about 12,- 
000,000 feet, and at Hardy Bay, about 5,000,000 
feet, consisting chiefly of hardwoods and hemlock. 


The head offices of the R. Laidlaw Lumber Co., 
Toronto, have recently been enlarged and re- 
arranged. 

The Big Bear Lumber Co., and Chedworth (Can- 
ada), (Ltd.), Toronto, recently moved their offices 
from 416 to 314 and 315 of the Exclesior Life 
Building, where they have much larger quarters. 


Kenneth Seymour, of Hamilton, Ont., recently 
joined the sales staff of the A. E. Gordon Lumber 
Co., Toronto, and will cover northwestern Ontario 
and parts of eastern Ontario. 


L. L. Brown, of Victoria, B. C., Lumber Com- 
missioner in England for the Wembley Exhibition, 
has resigned and accepted a position as representa- 
tive of a firm of British timber brokers with head- 
quarters in Vancouver, B. C. 


William J. Stewart, of the Union Lumber Co., 
returned to Toronto recently, after spending some 
time in the Old Country on business. 


J. L. Campbell, of J. P. Johnson & Son, whole- 
salers, Toronto, returned recently from a business 
visit to Melita, Man. 

W. E. Gunter, of the Shepard & Morse Lumber 
Co., Gaspe, Que., returned recently from a visit 
to British Columbia mills. 

W. H. Harris, of the Frank H. Harris Lumber 
Co., Toronto, is spending a few weeks in Meridian, 
Miss., its manufacturing headquarters. 
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Your Interests 
Are Our Interests 


We know that the sur- 
est way to build business 
for ourselves is to help 
our customers build theirs. 
That is why we are sup- 
plying the best lumber 
that good timber plus re- 
liable and careful manu- 
facture can produce. 


Yard and Shed Stock, 
Timbers, Lath. 


Gilchrist- 
Fordney Co. 


LAUREL, MISS. 
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Poplar Magnolia 
Oak Beech 


Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman-Gardiner 


LAUREL, 


usssset FAardwood Co. 


Member Hardwood Manufacturer’s Institute. 
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FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 




















Lonctear X Cllow Pine 
HEART CUTTING EXPORT TIMBERS 


Railroad and Car Material 
Shed Stock—Boards 


Mills, 60,000 ft. Daily Capacity 


Gulf Pine Lumber Co. 


POPLARVILLE, MISS. 
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Oak Flooring in 
Mixed Cars 


We make a specialty of ship- 
ping Oak Flooring mixed with 
Southern Pine lumber Oak 
and Gum trim and Aromatic 
Red Cedar. Here is a combina- 
tion that will enable you to buy 
in small quantities as you need 
the stock and thus keep your 
investment at a minimum— 
which hundreds of dealers have 
demonstrated is the most prof- 
itable way to operate. Let us 
quote you on a mixed car of our 


Oak Flooring 


Southern Pine Lumber 
Oak and Gum Trim 
Aromatic Red Cedar 








Hodge-Hunt 


LUMBER CO.,, inc. 
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AN Oak Flooring that 

many dealers are 
singling out to sell be- 
cause they recognize in 
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its unusual combina- 
tion of value and econ- 
omy decided sales ad- 
vantages. 


Benoit Oak Flooring Co. ~ 


40 Mia 
MONROE,LA. 
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Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress- Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 























RANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St.. CHICAGO 


ATLANTA, GA. 


mills are producing 
un extent as possible, adverse weather 
shortage are keeping pine production 
considerably below normal, and resulting in a 
shortage of several major items. The construc- 
tion industries continue the main buyers of pine, 
most mills in the Georgia section having a volume 
of orders that will keep them active for some 
weeks. Susiness is especially good with the 
southern Georgia mills, which are selling consider 
able Jumber in Florida. The however, 
is holding up large quantities ready for ship 
ment into that State. Flooring and ceiling 
demand is particularly heavy. s&better 1x4 
inch flooring, $46€447; No. 1 is $4445, an in 
crease of $2.50@3; No. 2 has advanced $141.50 
to $21@22; No. 3 $13.50@14. Prices for 1x6 
inch Nos. 2 and % are $21 and $14. No. 2 1x4 
inch ceiling has declined to $24. An average of 
$51 and $47 prevails for B&better and No. 1, 1x4 
inch ceiling. Roofers, dimension and kiln dried 
finish are active. Retailers are enjoying a good 
business from home builders in virtually all parts 
of Georgia. The latest Government report on cot 
ton places the total yield at more than 15,000,000 
bales, one of the largest in years; selling at excel 


lent prices, 
WARREN, ARK. 


Nov. 2. The Arkansas soft) pine market con- 
tinues weak. Demand is light and the movement 
is of old orders. No, 2 S-inch boards are moving 
very slowly. Upper items of flooring and = finish 
are holding firm. Some mills are optimistic and 
expect.the market to show decided strength within 
the next fortnight. The slackness in business is 


Nov. 2: 
to as large 
and labor 


Though Georgia 


embargo, 


attributed mainly to a falling off in retail sales 
in the rural yards. Inquiries from dealers are 
fewer than for some time. Industrial buying 


has been heavy, but buying of car items has been 
light. Production has continued normal, as 
weather has not interfered with logging. Ship- 
ments have been heavy. Mill stocks are somewhat 
broken, being short of upper items especially. Re 
cent rains have wet stocks on yards until ship 
ments of common have been slightly reduced. 
Labor continues somewhat searce, 


BEAUMONT, TEX. 


Nov. 2.—Many of the small and 
larger southern pine mills have 
affected by continued heavy rains, and most mills 
which air dry their stocks have been foreed to 
shut down their planers. The week’s feature of 
the pine market was a sharp price advance on 
No. 2 inch stock, and the announcement that mill 
stocks of 10-inch No. 2 were virtually exhausted. 
Logging conditions are bad and production is be- 
ing materially affeeted in this section. 

In the hardwood market satisfactory conditions 
have been developing. The call for red gum 
is beginning to slow up, however, as recent sharp 
advances in that wood have brought about a slight 
degree of resistance. Oak continues to move as 
fast as it reaches shipping condition. Sap gum is 
in a little better demand, and lower grade saps 
have advanced somewhat in price. Sap gum stocks 
are now at or below normal, 


NORFOLK, VA. 


There has been no improvement in de- 


some of the 
been adversely 


Nov. 2.- 


mand for North Carolina pine. Everything is 
wanted immediately. Large mills, though they 


have a surplus of many items, are not inclined 
to make concessions. Small mills getting out lower 
grade stock are inclined to be stiff in prices, due 
to Florida taking much material through Norfolk 
and Wilmington, N. C., and lack of water closing 
down many small plants. 

Demand for edge 4/4 No. 2 and better continues 
very light and one or two small sales recently 
have been on a slightly lower basis. Surplus does 
not accumulate very fast. Edge 4/4 No. 3 is still 
very quiet, although good circular sawn edge and 
stock widths can be sold at fair price. No. 2 and 
better 4/4 stock widths, both band and circular 
sawn, have been quiet. In band sawn stock there 
is a surplus of 6- and S8-inch, but 10- and 12-inch 
are searce. In circular stock the mills are about 
cleaning up on old orders and are not apt to think 
of prices until they have more stock for prompt 
shipment. No. 3 4/4 stock widths are not moving 
so well. Edge No. 2 and better in 5/4 and thicker, 
also stock widths, is not moving so well, although 
good Pasties edge can be sold at a fair price. Nos. 1 
and 2 bark strips are quiet, both rough and worked 
into partition. 

Demand for 4/4 and 


edge No. 1 box, rough 


dressed, has been very light. Box makers are 
finding business very quiet. <A little air dried 


edge is being bought, but prices offered are still 
low. Edge 4/4 No. 2 box, rough and dressed, does 
not seem to be wanted at any price. No. 1 4/4 


stock box, kiln dried, has not been very active 


recently, although 10-inch is still rather popular, 
The mills are pretty well sold up. Air dried 


stock box in 6- and S-inch widths has been moving 
better, but recently there has been a weakening 
in price of S-inch due to small mills selling direct 
to the box trade. More rain has fallen and yood 
air dried stock will not be so plentiful. There 
is some 5/4 and 6/4 air dried box being bought, 
but little kiln dried. Box bark strips. 4/4, have 
not been so active recently. Rough 
more plentiful, but mills will not 
now as surplus is not large. 

Sales of flooring, thin ceiling, partition ete, 
have been rather small, j,-inch ceiling and parti- 
tion being more active than the other items, The 
mills are carrying a good line of stock except of 
24-inch face No. 2 and better flooring, on which 
most mills are oversold for several weeks. Roofers, 
kiln or air dried, have not been very active. Air 
dried have been selling recently at $19.50 20 for 
G-inch, and $20.50@21 for S-ineh, f. 0. b. mill, 
Georgia main line rate. This is a reduction. Lath 
are not moving very briskly. 


BIRMINGHAM, ALA. 


Nov. 2.—The 
hama continues 
operation. The 


strips are 
lower price 


lumber market throughout Ala 
good, with all sawmills in full 
mills now have. sufficient orders 
to keep them operating all winter. Mueh = Ala 
bama Jumber is going into building. Great quan 
tities are going to Florida -through Mobile.  De- 
mand is steady and is ably holding its own, while 
prices are unchanged. Contractors say building 
will continue all) winter in’ Birmingham. They 
predict that next spring will see the greatest 
building activity in the history of the city. 

J. Mereer Barnett, president Barnett 
Co., is seriously ilk with pneumonia. Mr. 
is prominent in civie circles. 


ST. LOUIS, MO. 


Lumber 
Jarnett 


Nov. 4.-—T'wo of a series of get-together dinners 
were given by the Julius Seidel Lumber Co. this 
week, Tuesday night the guests of the company 


were the officers and the members of the sales and 
office staff, about thirty persons being present, 
Last night the officers met with the men in charge 
of the yard work, including foremen and assistant 
foremen and others in charge of the yarious 


branches of the business, twenty persons being 
guests. Both affairs were held at the American 
ITotel. 

C. If. Call, of the Call Hardwood Co., secretary 
of St. Louis Hoo-Hoo Club, No. 6, is in the 


hospital as the result of being run down by an au- 
tomobile, 


" NEW ORLEANS, LA. 


Nov. 2.--October finished with a market up-turn 
that benrs some resemblance to the “real thing.” 
Southern pine bookings resumed their leadership 
over shipments and production, with reported ac- 
companiment of stronger prices. Southern hard- 
wood folks note a general gain in demand from 
practically all their consuming fields, with several 
red gum items pointing to new “highs’’ and prices 
on the mend pretty much over the entire list. The 
eypress mill group report shows orders above both 
current and normal production, though local o})- 
servers say there is no developed feature and re- 
port prices unchanged. Foreign inquiry is cred- 
ited with a brisker tendency. Bad weather, aided 
in some districts by temporary near-scarcity of 
labor, has been holding down production, with 
further strengthening of the statistical position. 

\ dispatch from Moss Point, Miss., reported the 
transfer, by the L. N. Dantzler Lumber Co, to the 
Southern Paper Co., of a 50,000-acre tract of 
partly cut-over land which the buyer is acquiring 
for reforestation, The holding is in a practically 
solid block and its transfer was effected after 
officers and directors of the Southern Paper Co, 
meeting at the Moss Point plant made a tour of 
inspection over it. The inspection party included 
the company’s president, W. F. Hofstra, of New 


York; second vice president, FE. R. DuMont. of 
New Orleans; Sir Arthur Benn, of London, Teng 


land; General Manager E. H. Mayo, of Moss Point, 
and A. F. Dantzler, who is an officer of both cor- 
porations. In announcing the purchase Mr, Mayo 
explained that the paper company plans a compre- 
hensive forestry program. The Dantzler company 
will log off the remaining merchantable trees, leay- 
ing sufficient mature trees for seeding. 

C. S. Williams, of the F. B. Williams Cypress 
Co. and affiliated concerns, was elected president ¢t 
the New Orleans Communty Chest by its board last 
week, The local Community Chest was organized 
last year, when Mr. Williams served with the or- 
ganization committee and later as chairman of 
the budget committee. His promotion comes 8 
recognition of splendid service. 

H. S. Weston, of the H. Weston Lumber Co., 
Logtown, Miss., has been elected president of the 
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Chamber of Commerce at Bay St. Louis, one of the 
Mississippi coast cities which is sharing in the 
rapid development of that coastal region. 

F. H. Thomas, sales manager of the Louisiana 
Red Cypress Co., left the other day for a business 
swing round the circle of eastern and mid-western 
lumber centers. He will be away for several weeks. 
Harvey Moynan, manager of the company’s hard- 
wood department, is visiting mills in the Memphis 
and Helena, Ark., districts. 


JACKSONVILLE, FLA. 


Nov. 2.—Lumbermen are 
the rigid embargo now in 


concerned over 
which has ham- 


much 
effect, 


pered southern pine business and continues to 
grow worse. Over 7,000 cars of freight are being 


sidings to the north, destined 
southern Florida, the majority for delivery by the 
Florida Bast Coast, which is handling only 400 
cars a day, 50 percent unembargoed freight. 
Pxtra passenger trains are being put in operation 
and the movement of citrus fruit and vegetables 
has just begun. Schooners are being loaded here 
and at other ports up the coast and on the Gulf 
for forwarding to Miami and Tampa. A _ large 
number have been chartered for loading this 
month. It is estimated it would take 50,000,000 
feet of lumber to take care of the immediate need 
of the yards in Miami and surrounding section. 
A number of the mills south of here are not run- 
ning regular on account of shortage of labor, and 
others are shorthanded. If embargo is not lifted 
or permits granted within a week a number of 
mills will be forced to close down. 

Movement of shed stock exceeded that of the 
last several weeks, as shippers loaded all available 


held here and on 














narrowest house in the 
Alameda, Calif. It is 


This is said to be the 
world and is located in 
less than 10 feet wide at its widest part and is 
two stories high, being inhabited by one family 





cars to Capacity and started them rolling before 
the entire State was embargoed. Almost every 
yard in Florida is short of stock. Stocks at plan- 
ing mills are small. Those favorably situated are 


doing a fine business selling to customers that 
send trucks. Demand from the North and Hast 
is of a small volume, with lower offers made. 


Florida mills are holding prices firm, sales of 4- 
inch B&better flooring being made at $51 in 
Straight cars; No. 1 sells at $46; No. 2 is in strong 


demand and high prices were obtained the last 
half of the week; No. 3 sold at $13.50. Very lit- 


tle 3-inch B&better was to be had for immediate 
Shipment, and price advanced $2; No. 1 was 
bought quickly at $52, an advance of $7; No. 2 


was in good demand at a firm price; No. 3 moved 
slowly but its price is firm. All items of rift were 
sold at good prices. Call for 6-inch was light and 
prices show no material change. 

Owing to principal consuming points of %4-inch 
ceiling being embargoed, sales were light. Straight 
car orders for No. 2 are $24. There was a slightly 
better demand from the Carolinas and Virginia 
for thin ceiling, and local sales in southern Georgia 


were of a fair volume. Sales of y%-inch B&better 
were made at'$38; No. 1, $35; No. 2, $21. Prices 


of ¥s-inch are: B&better, $27; No. 
$13.50. Partition moved freely on 
at $48 for B&better; $45 for No. 
0. 2. 


1, $23; No. 2, 
mixed orders 
1 and $26 for 


? 


All Florida yards are in urgent need of bond 
siding. Novelty demand from the middle West 
was fair at $5 to $7 below those paid by Florida 
dealers. Prices gbtained by Florida mills are: 
B&better, $48; No. 1, $45; No. 2, $28. Mill 
stocks of each grade are low. Bevel is moving 
slowly even on mixed orders, as the usual con- 
suming’ section has been hard hit by dry weather 
which ruined all crops. Resawn square edge is 
selling mostly on mixed ‘orders at $22 for No. 1 
and $12.50 for No. 2. 

Demand for air dried roofers was considerably 
stronger the last half of the week. As soon as 
dealers were notified of embargoes, they immedi- 
ately instructed producers to load large cars for 
points not already tied up. Prevailing price is 
$20 for 6-inch and $21 for the wider widths, al- 
though some sales were made at 50 cents under. 
Owing to the Florida situation, it is to be expected 
demand will be light and that prices will decline 
slightly. The mills have large order files for 
Florida shipment. Demand from the North and 
East is only moderate, and lower prices are offered. 
Weather is favorable. Longleaf kiln dried stock 
is necessarily moving slowly, but mills are holding 
prices firm. Very little stock is ready for shipment, 

Retail yards, novelty works and woodworking 
plants throughout Florida are in urgent need of 
rough and dressed finish in all sizes and grades, 
and have placed large orders to be shipped as soon 
as conditions will permit. Stocks of shortleaf are 
all sold ahead for three weeks. Prices are strong, 
sales of random widths being made at $45. North- 
ern millwork plants are fair customers for thick 
rough stock. No. 1 D4S boards are in good demand 
in straight cars of random widths, at firm prices. 
No. 2 D4S boards were in good demand at $25 for 
6-inch, and $26 for S8-inch. Shiplap is moving 
freely to central western markets at $22 for 8-inch. 
No. 3 boards moved slow on account of yards be- 
ing embargoed. 

The embargo situation is not having as much 
effect on large timbers and dimension, as this class 
of stock is being loaded on schooners and barges at 
Atlantic and Gulf ports for forwarding to Miami 
and Tampa. All rail shipments to the East are 
small, but a fair amount is being shipped by regu- 


lar steamer line. Prices show no material change 
and are firm. Factory flooring, sheet piling and 


special cutting are active. Small framing con- 
tinues to lead the list, in both longleaf and short- 
Jeaf, with mill order files full and prices inclined 
to advance. Specified long lengths are not to be 
had in this territory. 

Railroad material is in good demand by all south- 
ern Jines, and there has recently been an improve 
ment in orders from eastern lines. Heavy con- 
struction material is the most active, along with 
bridge and switch ties. Decking, car siding and 
other items of car material are in better demand. 

Call for export stock is very good and mills cut- 
ting for this trade have booked large orders for 
delivery as late as December. Genoa prime sched- 
ules are bringing $44, mill. 

No. 1 green pine lath sell at $7; No. 2, $6. 

The Hub Supply Co. (Inc.) is a new retail yard 
at Palm Harbor, Fla., a recently established post 
office between Tampa and Tarpon Springs. Officers 
are M. W. Bullock, president, E. D. Bullock, vice 
president and treasurer, and C. C. Perry, secretary 
and manager. The company is now erecting a 
warehouse at Ozona. This company has made ap- 
plication for active membership in the Florida 
Lumber & Millwork Association. 

W. B. McEwen, president McEwen Lumber Co., 
Iligh Point, N. €., passed through Jacksonville 
this week en route to Miami to meet his Florida 
representative, B. J. Wilkins. He was to join 


J. L. Camp, jr., of the Camp Manufacturing Co., 
Iranklin, Va., at Miami and they were to make an 
auto tour with Mr. Wilkins, who sells for the 
account of both companies. Mr. McEwen an 
nounced the appointment of Tarrant Woodward, 
of Atlanta, to represent the McEwen Lumber Co. 
in Georgia, Alabama and northern Florida. 


HOUSTON, TEXAS. 


Noy. 3.—Florida business continues to hold the 
chief interest of the larger Houston lumber manu- 
facturers and wholesalers. Orders are being placed 
right along for general yard stocks. Owing to the 
rail embargoes on account of freight congestion at 
the resort cities, all lumber shipments are going 
by water. Shipments are being made out of the 
Sabine ports (Beaumont, Port Arthur, Port Neches 
and Sabine) and a shipload soon is expected to go 
from Houston. Practically all the Houston lumber 
concerns report inquiries from Florida retail vards. 
The upper grades of pine are in good demand, and 
prices are holding their own, but the lower grades 
are moving slowly and prices have slumped. Hous- 
ton lumbermen freely predict an improvement in 
demand and price in the near future. Hardwooti 
business is good. 

A group of Houston lumbermen is expected ty 
attend the West Texas Retail Lumbermen’s Asso- 


cscs 





& to Heavy Traffic and Winter Weather 


LOUISIANA C—3 





Order | Now! 


Shipments are Moving Slower Than at Any | 
Time During the Past Three Years. | 


Railroad traffic is approaching its peak for the 
year. The crops are going to market; coal i 
shipments are heavy; Christmas goods are \ 
moving—and the icy hand of Winter has joined i 
in slowing the movement of freight. 
Don’t let your stock run too low at this season- | 
for you can’t replenish as quickly as you could’ | 
last summer. 


Be on the safe side. Order now. 


Genuine Louisiana Tidewater Red Cypress 

Cypress Window and Door Frames \ 

Southern Hardwoods i 

Soft Texture Tidewater Tupelo 1 

Long and Short Leaf Yellow Pine i 

Fir—Spruce—Hemlock i 

Red Cedar Shingles and Siding | 

TRY OUR “‘LaRED”’ BRAND OF | 

PREMIUM' CEDAR SHINGLES 

“‘LaRED” Supremes—The 100% Shingles | 

“LaRED” Extra Clears—100‘. clear,85‘.edgegrain 
“LaRED” Star A Stars—Real Stars 


Louisiana Red Cypress Company 
of New Orleans 
Entire Fourth Floor 1018-19 White Bldg., | 


Poydras Building, 
New Orleans, La. Seattle, Wash. 

















Band 


sawn SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses), Mouldings 
1" and 2" Yard Stock up to 20' long 


i—j 


Also SOUTHERN HARDWOODS 


DAVIS BROS. 


LUMBER CO., Ltd. 
ANSLEY, LA. 


























Sales Office: NEW ORLEANS, LA. 


= 


Lucas E. Moore Stave Co.,Inc. | 


MANUFACTURERS 
EXPORT DOMESTIC 


Saun Southern Hardwoods | 


Kiln Drying a Specialty 
Mills at Mobile, Ala. | 














Manufacturers 


Short Leaf Pine and Hardwoods 








CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark &Brown Cypress Co. Ltd. 


DONNER, LOUISIANA 





Manufacturers 











90 


AMERICAN LUMBERMAN 


NOVEMBER 7, 1925 





Cc FLORIDA Cd] 
a Y 


LONGLEAF 


Yellow Pine 


We Specialize in 


Ln% 





We also make 


Gang Sawn 
4” Flooring, 


——_ 
Car Decking - 
Framing and 2 x 6 
Yard Timbers S1S 2E Standard 


YOUR INQUIRIES ARE INVITED 


Henderson-Waits ! 


Caryville, Fla. Lumber Co. 
Nie 
















Let Us 
fill your 
orders in 
Cypress 
Lumber 


Quality 
Service 
Satisfaction 


MILL: Peyeock= 
GULF RED, FLA. olley 


B.C.& St.A.R.R. Holle Co. 
JACKSONVILLE,FLA. 




















Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
**‘Ask the Wholesaler’’ 


The Alger -Sullivan Lumber Co. 


CENTURY. FLORIDA 





























Gummer Gypress Co. 


Mills: Jacksonville and Sumner, Fla. 


Cypress LUMBER 


Rough and Dressed 


Shingles and Lath 


Sales Office, 300 Madison Ave., New York City J 














WARREN AXE & TOOL CO. 


WARREN, PA. 
Were awarded highest rey-F-, 18) PRIZE 
SNORE EES RR RT 


hofiors Panama- Pacific 
ALSO ALASKA-YUKON PACIFIC EXPOSITION 


International Ex osition 
AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500Axes& Tools 





ciation convention at San Angelo, Nov. 11 and 12, 
and also the Dallas meeting of the northern Texas 
district of the Lumbermen’s Association of Texas 
to be held on Nov. 10. At the latter meet- 
ing J. W. Rockwell, of Rockwell Bros. & Co., 
Houston, and Thomas W. Blake, Thomas W. Blake 
Lumber Co., Houston, will discuss compensation 
insurance. 

The East Texas Mill Managers’ 
meet in Houston on Nov. 21. 

Frank A, Chase, general manager American Sav- 
ings, Building & Loan Institute, Kansas City, re- 
cently was a visitor in Houston to look over the 
home financing and building and loan situation. 
He addressed the Advertising Club. Mr. Chase in- 
dicated that there would be formed a local chapter 
of the institute which he represents, and that sev- 
eral Houston lumbermen might become affiliated. 

H. B. Worden, of San Francisco, executive vice 
president of the Redwood Manufacturers’ Co., was 
in Houston recently looking over prospects for 
West Coast business as concerns redwoods. Mr. 
Worden is expected to announce certain Houston 
business connections in the near future. 

The South Texas Lumber Co., of Houston, has 
opened retail yards at Big Lake and Hempstead, 
Tex. 

The Butler-Bacon Lumber Co. 
corporated at Lubbock, 
$25,000. 

George N. Cleveland, jr., of the Cleveland Lum- 
ber Co., is recovering from an operation for ap- 
pendicitis. 

L. J. Boykin, president Boykin Lumber Co., 
Houston, has just returned from a business trip 
through Michigan, Illinois, Missouri, and Indiana. 

J. C. Dawson, of the Standard Export Lumber 
Co., Beaumont, visited in Houston last week, 


HATTIESBURG, MISS. 


Nov. 2.—Production of southern pine in this 
section has slumped during the last two weeks. 
Heavy rains and continued scarcity of common 
labor are responsible. Common labor is harder to 
control than for many years. Demand for lumber 
has noticeably increased, and buyers are working 
hard to move their orders on time. Car material 
demand has strengthened, local building demand 
is much heavier, and a great deal of stock is mov- 
ing to Florida. Indications now point to a real 
scarcity of stocks before winter is over. 

The boom in lands along the Gulf coast has be- 
gun to affect cut-over lands away from the coast, 
as sales of a thousand to as much as forty thou- 
sand acres have been recorded during the last three 


Association will 


recently was in- 
Tex. with capital stock of 


weeks. Some of these sales were for colonization 
purposes. 
SHREVEPORT, LA. 
Nov. 2.—The southern pine market has taken 


somewhat of a brace, principally because of very 
unfavorable weather retarding production. All de- 
partments have been hampered, laborers being re- 
luctant about staying on the job. The mills show 
a disposition to back off from any orders that can 
not be immediately shipped. The smaller mills 
have been affected by the weather more than the 
large ones. The rain has prevented loading much 
lumber from small mills, as it has to be hauled 
in. ‘Total output is somewhat reduced. In prices 
some improvement has been reported. Demand 
continues to come mostly from the retailers, though 
factory consumers are buying right along for im- 
mediate needs. The lumber reserve at mills is not 
large. Not much hardwood is offered, but there 
is a steady demand for what there is in sight. 


LAKE CHARLES, LA. 


Nov. 3.—Production of southern pine eased off 
a little during the week, partly because of very 
unfavorable weather. Rain fell almost continu- 
ously, making logging operations very difficult and 
in some places forcing camps to cease operations. 
As a consequence the smaller mills were obliged 
to slow down production. Most mills, however, 
have a great deal of damaged timber requiring im- 
mediate cutting, so that they have had to hold pro- 
duction fairly close to normal. 

Orders have been of fair volume. Last week 
brought a slight improvement in demand for com- 
mon grades. Finish is still in good demand and 
most of the B&better building items are in good 
call. There has been no let-up in demand for 
timbers. The export situation continues to improve 
slightly. Foreign demand for sawn timbers is 
brisk, and very satisfactory prices are being se- 
cured. A slight improvement in demand from rail- 
roads has recently been noted, especially from 
southern roads. Northern and eastern markets 
are beginning to show less interest in southern 
pine, but demand from southern States holds up 
remarkably well. Prices are generally firm. 

The Lake Charles port and harbor commission 
Oct. 30 selected Walnut Grove and the adjoining 
river frontage as far south as Contraband Bayou 





as the site for wharves and docks at the head of 
the deep water channel to Lake Charles which wil] 
be completed in early spring. The tract of about 
seventy acres acquired will give 6,000 feet of water 
frontage. Proceeds of the $500,000 bond issue are 


on deposit. 
LAUREL, MISS. 


Nov. 3.—Excellent crop returns have materially 
benefited the southern pine market. Local millg 
report an increasing number of inquiries for prac. 
tically all items. Prices of lower grades firmed 
up considerably last week. Uppers and special cut- 
ting are in tremendous demand. Average prices 
throughout the list are higher than they were qa 
week ago. Order files of mills here have increased, 
and few have any surplus stock. Export trade, 
especially with South America, shows improvement, 

Hugh Leary, of Leary & Co., London, England, 
spent last week in Laurel. 


TUSCALOOSA, ALA. 


Nov. 2.—Reports from southern pine producing 
sections indicate that business is good one week 
and not so good the next. However, there has 
been a gradual hardening of values, especially of 
upper grades. Bookings do not reflect the amount 
of business offered, but rather condition of mill 
stocks, unfavorable weather and labor scarcity, 
When the weather is good, mills are inclined to 
accept more business. They are unwilling to ac- 
cept more than they can ship reasonably soon. The 
market is not fluctuating, and there is no imme- 
diate prospect of any material change except per- 
haps an advance in certain items. Indications 
point to early spring buying, which is expected to 
begin even before the holiday season. Steady rains 
for three days and nights are retarding production 
and shipments, 


MACON, GA. 


Nov. 3.—Shortleaf sellers were jarred by the 
announcement of the embargo against lumber 
shipments to any point in Florida. Several whole- 
salers are now shipping by water, but find that 
port unloading facilities are poor. Georgia mills 
have been receiving about $1.50 more in Florida 
than they could secure in eastern or northern 
markets, which at present are dull, so that the 
embargo may have a bearish influence on quotas 
tions. Bad weather during the last ten days, 
however, has made it possible for mills to produce 
or ship only a little stock, and continuance of 
such weather would offset the influence of em- 
bargoes, to remove which strenuous efforts are 
meanwhile being made. 


OMAHA, NEB. 


Nov. 2.—A general slight decline in volume 
of business is noted, with the tendency toward 
small mixed orders. Very few retailers show 
willingness to do much stocking up, though all say 
that conditions are healthy. Small town dealers 
are selling much material for putting up and re- 
pairing corn cribs, as farmers seem determined to 
hold their corn. Demand for cypress in this terri- 
tory has been the best for years. Unusually stormy 
and chilly weather has had a tendency to slow 
down business a little. Besides, corn ripened and 
hardened earlier than usual, and the biggest trou- 
ble of farmers is to get enough help to husk it. 


SAN FRANCISCO, CALIF. 


Nov. 2.—There has been a slight slackening in 
demand for box material, the bulk of the grape 
crop having been shipped, but demand is still far 
in excess of available supply. Shook demand has 
caused a noticeable shortage of other grades of 
common lumber, and prices on these grades as 
well as on pine shop are decidedly steady and firm, 
with indications of a possible advance. 

The purchase of 42,000 square feet at the com- 
ner of Murray Avenue and Southern Pacific tracks, 
Berkeley, Calif., on which a new lumber mill and 
retail yard will be located, has been announced 
by the Hubbard Lumber Co. Construction of offices 
and sheds will start at once. The outlay will rep- 
resent an investment of approximately $40,000, 
exclusive of stock. 


BOSTON, MASS. 


Nov. 3.—Fall building is unusually active in 
New England, and lumber yards are doing a record- 
breaking volume of business. Wholesale buying is 
slack in some departments, but this is regarded 
as only a temporary situation. The dealers took 
on a lot of stock in the late summer and early 
fall and are averse to carrying much surplus. 

The H. E. Ellms Co., manufacturer of doors, 
windows and blinds, suffered a moderate 1oss 
when fire swept through the upper floor of its 
6-story building. 
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“Botany and the Federal Trade Commission” 


[For the American Lumberman] - 


A complaint to the Federal Trade Commis- 
sion was made Feb. 12, 1925, by importers of 
Cuban, Mexican and African mahogany, through 
some of their friends, against the use of the 
long established name of ‘‘Philippine Ma- 
hogany.’’ An application had been made in 
1924 by the Mahogany Association (Inc.) to 
the grading rules committee of the National 
Hardwood Lumber Association to remove the 
caption ‘‘ Philippine Mahogany’’ from the of- 
ficial grading rules book, although it had stood 
there since 1918. The committee voted thirty- 
nine to one that the caption ‘‘ Philippine Ma- 
hogany’’ should remain permanently, the dis- 
senting vote being that of a competitor of 
Philippine mahogany. An appeal was taken by 
the representative of the Mahogany Association 
to the executive committee of the National 
Hardwood Lumber Association, but they upheld 
the decision of their grading rules committee. 

The Mahogany Association then through a 
third party in February, 1925, filed a complaint 
before the Federal Trade Commission on the 
ground that Philippine mahogany was not a 
mahogany botanically. No reference is made 
in the complaint to the fact that this wood was 


The government of the Philippine Islands, 
who own most of the timber and permit cutting 
on lease and forestry tax, have viewed, with 
great disfavor, the proceedings of the Federal 
Trade Commission now going on, as seriously 
injuring their largest industry (next to sugar 
and oil), and instructed their law department 
in Washington to ‘‘intervene as respondents’’ 
in this ease. 

So far, the public seems to evince no interest 
in the botanical status of any wood, but de- 
pends on dealing with reliable people. Of 
course, the ‘‘ultimate consumer’’ has no ob- 
jection to buying a mahogany cheap, because 
it paid no duty and was sawn with Philippine 
labor. He talks about his grandmother’s table, 


made of San Domingo, but he would faint at . 


the price of San Domingo wide clear boards 
today. 

The immediate effect of an adverse decision 
of the Federal Trade Commission (provided, of 
course, that a Federal judge upheld a decision, 
based on botanical nomenclature), would be to 
create a monopoly for mahogany importers 
from the West Indies and Mexico and raise ma- 
hogany prices. It would also require re-naming 











Portable sawmill, equipped with inserted tooth saw manufactured by Henry Disston & Sons (Ince.), 
which was used by Pennsylvania State College, State College, Pa., for demonstration purposes 
during Portable Sawmill Week, Oct. 19 to 24 





named ‘‘Philippine Mahogany’’ by the for- 
estry division of the government of the Philip- 
pine Islands in 1903 or that this name was and 
is used and recognized by the United States 
bureau of commerce, War and Navy Depart- 
ments, Panama Canal Commission, coast guard 
and Interstate Commerce Commission. The 
fact that 16,000,000 feet of Philippine ma- 
hogany came into the United States in 1924 
and in the first seven months of 1925—16,000,- 
000 feet (see Department of Commerce bulletin 
trade promotion series No. 24) explains this 
sudden activity ‘‘in defense of the innocent 
consumer,’’ on the part of importers from 
Mexico and Afriea. The imports of Philippine 
mahogany in 1925 bid fair to exceed in quan- 
tity the Mexican or African woods. The in- 
ference is obvious that Philippine mahogany 
is growing in favor as manufacturers are not 
buying it to help along the Philippine mills. 

An interesting sidelight on this action of the 
Federal Trade Commission in acting on such a 
technical matter as the commercial vs. the bo- 
tanical names of largely used woods, is the fact 
that ‘‘ African Mahogany’’ is Khaya senagal- 
ensis and not the true mahogany whose botani- 
cal name is swietenia (See Encyclopedia Brit- 
tanica under ‘‘Mahogany’’). Also, ‘‘cedar’’ 
80 called, is juniper or cypress, if grown in 
United States. ‘‘Poplar’’ is botanically tulip; 
“‘Cocabola,’’ several species of tropical woods; 
and so on indefinitely. A botanical rule would 
simply revolutionize the nomenclature of woods 
in the United States. 


of cedar, poplar and many other woods. All 
‘* African Mahogany’’ and veneers would have 
to be re-named. Apple-wood belongs to the 
rose family, but rosewood has no connection 
with it. 

This case suggests the tale of Noah naming 
the animals, as they entered the Ark. When 
an old hen came along, he said to Shem: ‘‘ That 
thing walks like a hen, clucks like a hen and 
looks like a hen. Darned if I don’t call it 
‘Hen’.’’? The dictionary definition of ma- 
hogany is ‘‘Mahogany swietenia, or woods 
having its general characteristics and appear- 
ance.’? 

This is the case in a nutshell as far as the 
publie cares. 

Any botanical rule for names would need a 
microscope to fix the name of many foreign and 
domestie woods. 

SABEBEREBEBEBBAEBABaAA: 

ACCORDING to reports to the United States 
forester, the sale of timber on national forests 
for the first quarter of this fiscal year totaled 
$1,055,165, breaking all records in the history of 
the Forest Service. This is the first time that 
sales of national forest timber have topped a 
million dollars. It is not expected that any 
of the remaining three-quarters of the current 
fiscal year will reach this high sales level, since 
the summer is the logger’s busy season in the 
western mountains. Timber sales on the na- 
tional forests have been increasing and now 
bring into the Federal treasury over $3,000,000 
annually. 
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THE LUMBERMAN’S ACTUARY 
Shows at a glance the amount uf any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
sn leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn Bt., Chicago, Ill. 
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ciation convention at San Angelo, Nov. 11 and 12, 
and also the Dallas meeting of the northern Texas 
district of the Lumbermen’s Association of Texas 
to be held on Nov. 10. At the latter meet- 
ing J. W. Rockwell, of Rockwell Bros. & Co., 
Houston, and Thomas W. Blake, Thomas W. Blake 
Lumber Co., Houston, will discuss compensation 
insurance. 

The East Texas Mill Managers’ Association will 
meet in Houston on Nov. 21. 

Frank A. Chase, general manager American Sav- 
ings, Building & Loan Institute, Kansas City, re- 
cently was a visitor in Houston to look over the 
home financing and building and loan situation. 
He addressed the Advertising Club. Mr. Chase in- 
dicated that there would be formed a local chapter 
of the institute which he represents, and that sev- 
eral Houston lumbermen might become affiliated. 

H. B. Worden, of San Francisco, executive vice 
president of the Redwood Manufacturers’ Co., was 
in Houston recently looking over prospects for 
West Coast business as concerns redwoods. Mr. 
Worden is expected to announce certain Houston 
business connections in the near future. 

The South Texas Lumber Co., of Houston, has 
opened retail yards at Big Lake and Hempstead, 
Tex. 

The Butler-Bacon Lumber Co. recently was in- 
corporated at Lubbock, Tex. with capital stock of 
$25,000. 

George N. Cleveland, jr., of the Cleveland Lum- 
ber Co., is recovering from an operation for ap- 
pendicitis. 

L. J. Boykin, president Boykin Lumber Co., 
Houston, has just returned from a business trip 
through Michigan, Illinois, Missouri, and Indiana. 

J. C. Dawson, of the Standard Export Lumber 
Co., Beaumont, visited in Houston last week. 


HATTIESBURG, MISS. 


Nov. 2.—Production of southern pine in this 
section has slumped during the last two weeks. 
Heavy rains and continued scarcity of common 
labor are responsible. Common labor is harder to 
control than for many years. Demand for lumber 
has noticeably increased, and buyers are working 
hard to move their orders on time. Car material 
demand has strengthened, local building demand 
is much heavier, and a great deal of stock is mov- 
ing to Florida. Indications now point to a real 
scarcity of stocks before winter is over. 

The boom in lands along the Gulf coast has be- 
gun to affect cut-over lands away from the coast, 
as sales of a thousand to as much as forty thou- 
sand acres have been recorded during the last three 
weeks. Some of these sales were for colonization 
purposes. 


SHREVEPORT, LA. 


Nov. 2.—The southern pine market has taken 
somewhat of a brace, principally because of very 
unfavorable weather retarding production. All de- 
partments have been hampered, laborers being re- 
luctant about staying on the job. The mills show 
a disposition to back off from any orders that can 
not be immediately shipped. The smailer mills 
have been affected by the weather more than the 
large ones. The rain has prevented loading much 
lumber from small mills, as it has to be hauled 
in. Total output is somewhat reduced. In prices 
some improvement has been reported. Demand 
continues to come mostly from the retailers, though 
factory consumers are buying right along for im- 
mediate needs. The lumber reserve at mills is not 
large. Not much hardwood is offered, but there 
is a steady demand for what there is in sight. 


LAKE CHARLES, LA. 


Nov. 3.—Production of southern pine eased off 
a little during the week, partly because of very 
unfavorable weather. Rain fell almost continu- 
ously, making logging operations very difficult and 
in some places forcing camps to cease operations. 
As a consequence the smaller mills were obliged 
to slow down production. Most mills, however, 
have a great deal of damaged timber requiring im- 
mediate cutting, so that they have had to hold pro- 
duction fairly close to normal. 

Orders have been of fair volume. Last week 
brought a slight improvement in demand for com- 
mon grades. Finish is still in good demand and 
most of the B&better building items are in good 
call. There has been no let-up in demand for 
timbers. The export situation continues to improve 
slightly. Foreign demand for sawn timbers is 
brisk, and very satisfactory prices are being se- 
eured. A slight improvement in demand from rail- 
roads has recently been noted, especially from 
southern roads. Northern and eastern markets 
are beginning to show less interest in southern 
pine, but demand from southern States holds up 
remarkably well. Prices are generally firm. 

The Lake Charles port and harbor commission 
Oct. 30 selected Walnut Grove and the adjoining 
river frontage as far south as Contraband Bayou 


ee) 
as the site for wharves and docks at the head of 
the deep water channel to Lake Charles which wi 
be completed in early spring. The tract of about 
seventy acres acquired will give 6,000 feet of water 
frontage. Proceeds of the $500,000 bond issue are 


on deposit. 
LAUREL, MISS. 


Nov. 3.—Excellent crop returns have materially 
benefited the southern pine market. Local milig 
report an increasing number of inquiries for prag. 
tically all items. Prices of lower grades firmeg 
up considerably last week. Uppers and special cut. 
ting are in tremendous demand. Average prices 
throughout the list are higher than they were g 
week ago. Order files of mills here have increased, 
and few have any surplus stock. Export trade, 
especially with South America, shows improvement, 

Hugh Leary, of Leary & Co., London, England, 
spent last week in Laurel. 


TUSCALOOSA, ALA. 


Nov. 2.—Reports from southern pine producing 
sections indicate that business is good one week 
and not so good the next. However, there has 
been a gradual hardening of values, especially of 
upper grades. Bookings do not reflect the amount 
of business offered, but rather condition of mil] 
stocks, unfavorable weather and labor scarcity, 
When the weather is good, mills are inclined to 
accept more business. They are unwilling to ac. 
cept more than they can ship reasonably soon. The 
market is not fluctuating, and there is no imme 
diate prospect of any material change except per. 
haps an advance in certain items. Indications 
point to early spring buying, which is expected to 
begin even before the holiday season. Steady rains 
for three days and nights are retarding production 
and shipments. 


MACON, GA. 


Nov. 3.—Shortleaf sellers were jarred by the 
announcement of the embargo against lumber 
shipments to any point in Florida. Several whole- 
salers are now shipping by water, but find that 
port unloading facilities are poor. Georgia mills 
have been receiving about $1.50 more in Florida 
than they could secure in eastern or northern 
markets, which at present are dull, so that the 
embargo may have a bearish influence on quota- 
tions. Bad weather during the last ten days, 
however, has made it possible for mills to produce 
or ship only a little stock, and continuance of 
such weather would offset the influence of em- 
bargoes, to remove which strenuous efforts are 
meanwhile being made. 


OMAHA, NEB. 


Nov. 2.—A general slight decline in volume 
of business is noted, with the tendency toward 
small mixed orders. Very few retailers show 
willingness to do much stocking up, though all say 
that conditions are healthy. Small town dealers 
are selling much material for putting up and re 
pairing corn cribs, as farmers seem determined to 
hold their corn. Demand for cypress in this terri- 
tory has been the best for years. Unusually stormy 
and chilly weather has had a tendency to slow 
down business a little. Besides, corn ripened and 
hardened earlier than usual, and the biggest trou- 
ble of farmers is to get enough help to husk it. 


SAN FRANCISCO, CALIF. 


Noy. 2.—There has been a slight slackening in 
demand for box material, the bulk of the grape 
crop having been shipped, but demand is still far 
in excess of available supply. Shook demand has 
caused a noticeable shortage of other grades of 
common lumber, and prices on these grades as 
well as on pine shop are decidedly steady and firm, 
with indications of a possible advance. 

The purchase of 42,000 square feet at the com: 
ner of Murray Avenue and Southern Pacific tracks, 
Berkeley, Calif., on which a new lumber mill and 
retail yard will be located, has been announced 
by the Hubbard Lumber Co. Construction of offices 
and sheds will start at once. The outlay will rep- 
resent an investment of approximately $40,000, 
exclusive of stock. 


BOSTON, MASS. 


Nov. 3.—Fall building is unusually active 12 
New England, and lumber yards are doing a record- 
breaking volume of business. Wholesale buying 8 
slack in some departments, but this is regard’ 
as only a temporary situation. The dealers took 
on a lot of stock in the late summer and early 
fall and are averse to carrying much surplus. 

The H. E. Elims Co., manufacturer of doors, 
windows and blinds, suffered a moderate loss 
when fire swept through the upper floor of its 
6-story building. 
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“Botany and the Federal Trade Commission” 


{For the American Lumberman] 


A complaint to the Federal Trade Commis- 
sion was made Feb. 12, 1925, by importers of 
Cuban, Mexican and African mahogany, through 
some of their friends, against the use of the 
long established name of ‘‘Philippine Ma- 
hogany.’’ An application had been made in 
1924 by the Mahogany Association (Inc.) to 
the grading rules committee of the National 
Hardwood Lumber Association to remove the 
caption ‘¢Philippine Mahogany’’ from the of- 
ficial grading rules book, although it had stood 
there since 1918. The committee voted thirty- 
nine to one that the caption ‘‘ Philippine Ma- 
hogany’’ should remain permanently, the dis- 
senting vote being that of a competitor of 
Philippine mahogany. An appeal was taken by 
the representative of the Mahogany Association 
to the executive committee of the National 
Hardwood Lumber Association, but they upheld 
the decision of their grading rules committee. 

The Mahogany Association then through a 
third party in February, 1925, filed a complaint 
before the Federal Trade Commission on the 
ground that Philippine mahogany was not a 
mahogany botanically. No reference is made 
in the complaint to the fact that this wood was 


The government of the Philippine Islands, 
who own most of the timber and permit cutting 
on lease and forestry tax, have viewed, with 
great disfavor, the proceedings of the Federal 
Trade Commission now going on, as seriously 
injuring their largest industry (next to sugar 
and oil), and instructed their law department 
in Washington to ‘‘intervene as respondents’’ 
in this case. 

So far, the public seems to evince no interest 
in the botanical status of any wood, but de- 
pends on dealing with reliable people. Of 
course, the ‘‘ultimate consumer’’ has no ob- 
jection to buying a mahogany cheap, because 
it paid no duty and was sawn with Philippine 
labor. He talks about his grandmother’s table, 
made of San Domingo, but he would faint at 
the price of San Domingo wide clear boards 
today. 

The immediate effect of an adverse decision 
of the Federal Trade Commission (provided, of 
course, that a Federal judge upheld a decision, 
based on botanical nomenclature), would be to 
create a monopoly for mahogany importers 
from the West Indies and Mexico and raise ma- 
hogany prices. It would also require re-naming 
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named ‘‘Philippine Mahogany’’ by the for- 
estry division of the government of the Philip- 
pine Islands in 1903 or that this name was and 
is used and recognized by the United States 
bureau of commerce, War and Navy Depart- 
ments, Panama Canal Commission, coast guard 
and Interstate Commerce Commission. The 
fact that 16,000,000 feet of Philippine ma- 
hogany came into the United States in 1924 
and in the first seven months of 1925—16,000,- 
000 feet (see Department of Commerce bulletin 
trade promotion series No. 24) explains this 
sudden activity ‘‘in defense of the innocent 
consumer,’’ on the part of importers from 
Mexico and Africa. The imports of Philippine 
mahogany in 1925 bid fair to exceed in quan- 
tity the Mexican or African woods. The in- 
ference is obvious that Philippine mahogany 
1g growing in favor as manufacturers are not 
buying it to help along the Philippine mills. 

An interesting sidelight on this action of the 
Federal Trade Commission in acting on such a 
technical matter as the commercial vs. the bo- 
tanical names of largely used woods, is the fact 
that ‘‘Afriean Mahogany’’ is Khaya senagal- 
ensis and not the true mahogany whose botani- 
cal name is swietenia (See Encyclopedia Brit- 
taniea. under ‘*Mahogany’’). Also, ‘‘cedar’’ 
80 called, is juniper or cypress, if grown in 
United States. ‘‘Poplar’’ is botanically tulip; 

Coeabola,’’ several species of tropical woods; 
and so on indefinitely. A botanical rule would 
simply revolutionize the nomenclature of woods 
m the United States. 


of cedar, poplar and many other woods. All 
‘* African Mahogany’’ and veneers would have 
to be re-named. Apple-wood belongs to the 
rose family, but rosewood has no connection 
with it. 

This case suggests the tale of Noah naming 
the animals, as they entered the Ark. When 
an old hen came along, he said to Shem: ‘‘ That 
thing walks like a hen, clucks like a hen and 
looks like a hen. Darned if I don’t call it 
‘Hen’.’’? The dictionary definition of ma- 
hogany is ‘‘Mahogany swietenia, or woods 
having its general characteristics and appear- 
ance.’’ 

This is the case in a nutshell as far as the 
public cares. 

Any botanical rule for names would need a 
microscope to fix the name of many foreign and 
domestic woods. 

ACCORDING to reports to the United States 
forester, the sale of timber on national forests 
for the first quarter of this fiscal year totaled 
$1,055,165, breaking all records in the history of 
the Forest Service. This is the first time that 
sales of national forest timber have topped a 
million dollars. It is not expected that any 
of the remaining three-quarters of the current 
fiseal year will reach this high sales level, since 
the summer is the logger’s busy season in the 
western mountains. Timber sales on the na- 
tional forests have been increasing and now 
bring into the Federal treasury over $3,000,000 
annually. 
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| CHICAGO 








Place Your 
Orders 


Redwood 


Siding, Finish 
Frames 
Mouldings, Lattice 


With 


Hammond Lumber Co., Inc. 


SALES OFFICE: 
ws Leggo CHICAGO vest 


Mills at: Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 











Free Storage 


if we fail to sell at market prices any item of regu- 
lar yard or factory stock of fair assortment billed 
direct to us for sale on 5% commission. We 
carry accounts and advance 80%. Reconsign- 
ment privilege must be protected on B/L. 


JOHN A. SPENCER LUMBER Co. 
Suite 801, 624 So. Michigan Ave., Chicago, Ill. 








White & Red Oak 


Timbers, planking and ties. Also special dimen- 
sion stock and squares. Exclusive sales agents for 
Stewart Mills, Leslie, Arkansas. 3 fine mills all on 
the R.R. We ship when we promise. 


GRAM LUMBER Co. 


28 E. Jackson Bivd., CHICAGO, iLL. 








Telephones: Wabash 8117-8118 
HUTCHIN Lumber and 
Storage Co. Yellow Pine 
Saw Mill, Band Resaw and Planing Mill | White Pine, 
GENERAL OFFICES, YARDS AND MILL: | Spruce, Norway, 
139th and Western Ave., BLUEISLAND, ILL, | Railroad and 
Local Phone: Chicago Phone: Car Material 
Blue Island 800 Pullman 8020 (No Toll) | ORDERS SOLICITED 


Douglas Fir, 











OSGOOD-SIMONSON 


LUMBER CO. 


Specialists in Western and Northern 
FACTORY AND YARD STOCKS 
PHONE, Rand. 2000 11 So. LaSalle St., CHICAGO 











Geo. A. Hoene Lumber Co. | 
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Lumber Merchants 


Straus Building, CHICAGO, ILL. 
Telephone Harrison 2501 
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George A. Hoene, of the George A. Hoene Lum- 
ber Co., has been making a trip through Wisconsin 
territory this week. 


W. H. Fullerton, manager of the West Coast de- 
partment of the Hilgard Lumber Co., has recently 
gone to Colorado Springs, Colo., for an extended 
vacation and rest. 


Max Pease, of the Galloway-Pease Lumber Co., 
left the first of the week on a business trip which 
will take him to St. Louis, Kansas City, and the 
company’s mill at Poplar Bluff, Mo. 


R. M. Morriss, vice president in charge of the 
Chicago office of the Thomas E. Coale Lumber Co., 
Philadelphia, Pa., has been spending the week at 
company headquarters in Philadelphia. 


James R. Andrews, of Escanaba, Mich., was in 
the city this week on business. Northern hard- 
woods are moving in larger volume, especially to 
the automotive trade, according to Mr. Andrews. 


The Lake City Lumber Co., 1402 Fisher Build- 
ing, has been appointed exclusive representative 
in this territory of the A. L. Clark Lumber Co., 
Hot Springs, Ark., manufacturer of Arkansas 
short leaf pine. 


R. C. Clark, manager of the Chicago office of 
the Tremont Lumber Co., Rochelle, La., on re- 
turning from a trip through Michigan last week, 
says that business is good in the Saginaw and 
Flint districts. 


John Beyer, of the Queal Lumber Co., retailer, 
Des Moines, Iowa, and Mrs. Beyer passed through 
Chicago last week on their way to Culver, Ind., 
to attend the Culver Military Academy homecom- 
ing celebration. 


J. B. Deutsch, president of the Lake Independ- 
ence Lumber Co., Big Bay, Mich., returned to his 
home at Big Bay Wednesday after spending the 
week-end here in conference with H. H. Spaulding, 
vice president of the company. 


Phil P. Philippi, of the W. C. Landon Lumber 
Co., Wausau, Wis., while calling on the consum- 
ing trade in Chicago this week, stated that the 
northern mills have low stocks and that advances 
on some items seem imminent. 


Stanley F. Staples, secretary of the G. H. Ten- 
nant Co., manufacturer of northern hardwoods, 
Minneapolis, Minn., was in Chicago this week call- 
ing on the A. W. Lammers Co., which is the ex- 
clusive representative of the Minnesota firm in this 
territory. 


Archie Fisher, of the Fisher-Verkerke Lumber 
Co., wholesale and commission firm, Grand Rapids, 
Mich., and Mrs. Fisher, née Myrtle Schram, who 
were recently married, are spending their honey- 
moon in Chicago and visiting with Mr. and Mrs. 
W. W. Hamilton. 


J. R. Reynolds, manager of the Viola (Ill.) yards 
of the Alexander Lumber Co. for the last eleven 
years, has been transferred to the company’s Rush- 
ville yards and will assume the duties of his new 
post the latter part of this month. The change 
comes as a merited promotion for Mr. Reynolds. 


Cc. F. Carney, secretary of the George A. Hoene 
Lumber Co., made an extended motor trip through 
Michigan last week, calling on the consuming trade 
in the larger manufacturing centers. The furni- 
ture industry, he reports, is rather quiet and con- 
tinues purchasing on a hand-to-mouth basis. 


A. B. Hammond, president of the Hammond 
Lumber Co., San Francisco, Calif., who has been 
spending the last month in the East looking over 
business conditions, stopped off in Chicago last 
week on his way home for a short conference with 
W. R. MeMillan and R. H. Rutledge of the local 
office. 


J. A. Loggie, president and manager of the 
Whatcom Falls Mill Co., manufacturer of lumber 
and shingles, Bellingham, Wash., passed through 
Chicago this week on his way home from the East 
where he has been spending the last month sizing 
up the business situation and calling on the trade. 


Charles L. Baxter, of the Charles L. Baxter 
Lumber Co. and C. E. Klumb, sales manager of 
the Finkbine Lumber Co., Jackson, Miss., who has 
been spending the week in Chicago, were in De- 
troit Wednesday and Thursday conferring with 
Cc. A. Loomis, manager of the Baxter office in that 
city. 


Dwight Hinckley, of the Dwight Hinckley Ly. 
ber Co., Cincinnati, Ohio, and president of the 
National-American Wholesale Lumber Association, 
spent several days of last week in this city, Mp. 
Hinckley reports that business in Cincinnati jg 
holding up in good shape, and that it is exception. 
ally guod in Cleveland. | 


W. G. Sutterfield, president of the Sutterfielg 
Tie & Lumber Co., Bunker, Mo., extensive pro. 
ducer of oak ties, timbers and car material, spent 
the first three days of this week in Chicago cop. 
ferring with the Shead Lumber Association, which 
henceforth will act as exclusive representative of 
the Missouri firm in this territory. 


The directors of the White & Friant Lumber Co,. 
Grand Rapids, Mich., held a meeting on Tuesday 
of this week at the offices of James D. Lacey & Co, 
in the Illinois Merchants Bank Building of this 
city. Among those present was Stewart Edward 
White, the famous novelist and explorer, who has 
just recently returned from an extended trip in 
Africa. 


James H. Lang, treasurer and general manager 
of the Chicago Lumber Sales Co., expects to leave 
the first of next week for a short trip through the 
East. He will go from here to Detroit and thence 
to New York and Boston, calling on the trade and 
canvassing the business situation in each of these 
cities. Mr. Lang also expects to make a brief 
visit with his sister at Springfield, Mass., before 
returning to Chicago. 


John H. Shook, of the John H. Shook Lumber 
Co., returned the first of the week from short 
business trip through the South on which he visited 
the mills of the Sumter Lumber Co. at Electric 
Mills, Miss.; Pioneer Lumber Co., Elrod, Ala. 
and Adams-Banks Lumber Co., Morton, Miss. It 
rained practically all the time that Mr. Shook 
was in the South and from information advanced 
by local operators the precipitation had been gen- 
eral for some time. “The effect of this wet 
weather,” he states, “has been to prolong the dry- 
ing period and reduce dry stocks until the mills 
find it difficult to fill orders.” 


O. S. Hopkins, of .the O. S. Hopkins Lumber 
Co., southern pine manufacturer, Hickory, Miss., 
has been in Chicago this week visiting with his 
two brothers and calling on some of his friends 
in the trade. Mr. Hopkins is expecting southern 
pine to advance early in the spring. The rainy 
weather, which has been quite general throughout 
the South, has slowed up production and reduced 
dry mill stocks to a low level, he states, and there 
is every indication that local business in that sec- 
tion will remain good, as the cotton crop is the 
largest in the last fourteen years. These faetors, 
he believes, will produce a higher market. 


C. E. Klumb, sales manager of the Finkbine 
Lumber Co., Jackson, Miss., was a business visitor 
in the city several days of this week. Mr. Klumb 
had been investigating business conditions in the 
East, particularly in New York and Pennsylvania, 
and was on his way home. His survey of these 
two important markets leads him to believe that 
business will be good throughout that section dur- 
ing the rest of the year. The volume to date has 
been quite satisfactory, he reports, except in the 
anthracite region of Pennsylvania where the shut- 
down of the mines on account of the coal strike 
has caused a marked contraction in demand. 


Insurance Men Hold Semiannual 


Activities of the Lumbermen’s Mutual Casualty 
Co. were thoroughly reviewed by directors and 
members of the advisory board at the semr 
annual meeting of the advisory board in this city, 
Friday, Oct. 30. Prominent lumbermen from all 
sections of the country were present for the meet- 
ing. 

Reports from all home office departments and 
from branch offices indicated that the company !s 
in a thoroughly sound condition and enjoyis 
steady growth. The net premium income of the 
company for the first six months of 1925 amount 
ing to 2,615,739.27 was within $160,000 of its net 
premium income for the entire year 1923, Prest 
dent James S. Kemper’s report revealed. Assets 
on July 1, 1925, were $4,516,919.56, compared 
with $3,581,201.27 on July 1, 1924, while dividends 
paid on participating policies from the time the 
company was organized until July 1, 1925, were 
$2,412,824.60. 

Considerable interest was displayed in the part 
which the Lumbermen’s Mutual Casualty Co. 
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taking to promote street and highway safety. Two 
pooklets “Preventable Accidents’ and “Driver's 
Handbook” have been issued to further this move- 
ment. ‘he former is designed to show the com- 
mon cause of automobile accidents and to point 
out a few common sense rules for avoiding them. 
It is well illustrated. The ‘Driver's Handbook,” 
is intended for the use of drivers of commercial 
yehicles. It was also brought out in the various 
reports that the company is active in expanding 
its industrial safety work in the plants and yards 
of its members. 

Among those in attendance were: Ernest H. 
Burgess, Edward Hines Lumber Co., Chicago, III. ; 
R. H. Campbell, Campbell Lumber & Mfg. Co., 
Toledo, Ohio; Homer W. Chandler, Rittenhouse & 
Embree Co., Chicago, Ill.; H. H. Corwin, Corwin 
Lumber Co., Jackson, Mich.; Ewald W. Dierssen, 
Chicago Sash, Door & Blind Manufacturing Co., 
Chicago, Ill.; George J. Farnsworth, Oconto Co., 
Oconto, Wis., Bay De Noquet Co., Nahma, Mich. ; 
Edmund Goedde, B. Goedde & Co., East St. Louis, 
l.; Frank J. Heitmann, Heitmann Lumber Co., 
Chicago. I1l.; Amos Y. Lesher, Charles F. Felin 
& Co., Philadelphia, Pa.; Fred H. Ludwig, Merritt 
Lumber Yards (Inc.), Reading, Pa.; H. C. Scearce, 
The Comer & Scearee Co., Mooresville, Ind.; H. E. 
Stone, Lumber Mutual Fire Insurance Co., Boston, 
Mass.; W. H. G. Kegg, Lumbermen’s Mutual In- 
surance Co., Mansfield, Ohio; Charles Keating, 
Lumbermen’s Mutual Insurance Co., Mansfield, 
Ohio; F. J. Martin, Northwestern Mutual Fire 
Association, Seattle, Wash., and the officers of the 
company. 


Lumber Terminal Absorbs Local Firm 


The Central Lumber Terminal (Inc.), Chicago’s 
new concentration, storage and reshipping yard 
which will soon be ready for business, has taken 
over the Acme Lumber & Shingle Co. and will 
operate it as a selling agency for its stock, cater- 
ing to the retail trade, according to A. J. Barker, 








The old saying, ‘‘ Just as the twig is bent the 

tree’s inclined,’’ is well illustrated in this cut, 

though undoubtedly this is an extraordinary 

example. This is an elm tree which forms a 

graceful arch over county trunk road ‘‘E”’’ 
near Wabeno., Wis. 





president of the Acme Lumber & Shingle Co. The 
change will in no way affect the present business 
policy of the Acme Lumber & Shingle Co. The 
firm will handle sales direct from the mill to 
the trade as in the past, but will specialize in 
stocks from the Central Lumber Terminal yard. 

Plans are now under way to make the sales or- 
fanization one of the best in the middle West. 
Asher J. Boyles, who for more than twenty years 
has been associated with the larger northern pine 
manufacturers and who is thoroughly acquainted 
with the requirements of both the retail and in- 
dustrial trade, has been secured to take charge 
of the sales of northern stocks. Mr. Boyles is well 
equipped to head this department as his experience 
covers both the manufacture and distribution of 
northern woods, especially in this market. 

R. E. L. Rainey, who will have charge of the 
Southern pine department, was formerly secretary 
and treasurer of the Lumber Service Corporation, 
Chicago, and has a first hand knowledge of south- 
‘ti pine production and sales problems. He is, 
therefore, in a position to take care of consumers’ 
heeds to good advantage. Mr. Rainey is now mak- 
ig a business trip through the South. 

The West Coast end of the business will be 
handled by James A. Allee, who was formerly in 
charge of southern pine department of the Acme 
Lumber & Shingle Co. Mr. Allee expects to devote 


4 part of his time to the southern pine business, 
however, 


Cc. C. Below, of Marinette, Wis., will be manager 
of the hardwood department, while H. I. Hoidahl, 
of Eau Claire, Wis., formerly with the Northwest- 
ern Lumber Co. and a man thoroughly familiar 
with northern stocks, will assist Mr. Boyles in the 
sales of northern woods. While a fair sized or- 
ganization is represented in the above department 
heads and salesmen, the Central Lumber Terminal 
(Ine.) is contemplating other additions which, 
when made, will make the combined force of the 
two concerns one of the largest in the middle 
West. 

Trains are already running over tracks laid at 
the terminal yard at Mannheim, IIl., and, accord- 
ing to officers of the company, it will only be a 
short time before they will be able to accept lum- 
ber for both open and closed storage. 


Hardwood Commission Firm Organized 


Edward A. Lang, of Chicago, who recently sev- 
ered a twenty-five year connection with the 
Paepcke-Leicht and Chicago Mill & Lumber Co. 
interests, has organized and incorporated the E. A. 
Lang Lumber Co., with offices in the Conway 
Building, 111 West Washington Street. The new 
firm will act as the direct representative of several 
first-class mills producing a high grade line of 
southern hardwoods, walnut and cypress. 

J. A. Brost, who for a time was Mr. Lang’s 
assistant at the Chicago Mill & Lumber Co. and 
later sales representative of that concern in IIli- 
nois, Wisconsin and Minnesota territory, has re- 
signed his position to become associated with Mr. 
Lang as secretary and sales manager of the E. A. 
Lang Lumber Co., Mr. Brost is well known to the 
consuming trade of this section and is a highly 
capable salesman. 

Mr. Lang has a wide acquaintance among both 
producers and consumers of hardwoods and is 
known for his high integrity and ability as an 
administrator. His enviable record with the Chi- 
cago Mill & Lumber Co. offers assurance that the 
business dealings of the E. A. Lang Lumber Co. 
will be carried on on a high plane and with the 
same regard for the ethics of the trade as was 
observed in his former connection. 
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Chicagoan Heads Logging Congress 


Morton Butler, well known timber land owner 
and interested in southern hardwood operations, 
returned a few days ago from Chattanooga, Tenn., 
where he attended the annual meeting of the Ap- 
palachian Logging Congress. Mr. Butler has been 
a regular attendant at these meetings for many 
years, has taken great interest in the proceedings, 
and at this meeting was eleeted president of the 
congress. Although this was done over his protest, 
Mr. Butler has accepted and will make a deter- 
mined effort to increase the membership and in- 
fluence of the organization. Some important 
changes in the practice of the congress have been 
authorized, and in the future the organization will 
meet only once a year instead of semiannually as 
before. Members of the Appalachian Logging 
Congress have pledged to the new president their 
hearty codperation and support, and will aid him 
in every way to develop a bigger and better organi- 
zation. 


Forest Financing Subject of Booklet 


“Financing the Forest Industries,” is the title 
of a twelve page booklet just issued by the Lacey 
Securities Corporation, 231 South La Salle Street, 
Chicago, in which the underlying trend of all 
business, but particularly the forest industry, is 
brought to the attention of its readers. Pointing 
out the present tendency of business to consolidate 
to secure greater operating economies, the booklet 
takes up some of the particular problems of the 
lumber industry and outlines a few of the factors 
that must be reckoned with if forest operations 
are to be successful in the future. The matter is 
presented in concise form and is so organized that 
the reader is impelled to read from cover to cover 
before laying the booklet aside. It is a model of 
the printers’ art, and deals with a subject of vital 
interest to all lumbermen. 


Door Firm Reports Business Good 


INDIANAPOLIS, IND., Nov. 4.—Business in the In- 
dianapolis territory is good and the local office is 
giving a good account of itself, according to E. C. 
Leaming, manager of the Indianapolis branch of 
the Pacific Mutual Door Co., large and well known 
distributers of fir millwork. It was only after 
considerable deliberation that Indianapolis was 
chosen as a site for the branch of the Pacific 
Mutual organization and officials of the company 
express themselves as being more than satisfied 
with the choice. Mr. Leaming has been out of the 
city several days of this week calling on the trade. 





CHICAGO 





YPRESS Svecialists 
Everything in 
Yard and Shed Stocks. 
Gregertsen Brothers 
CO. Mscormick, Butsine. CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 





“Good Lumber at Prices YOU Can Afford to Pay” 


E. L. Cook Lumber Co. 


Kiln Dried and Air Dried 


Northern — HARDWOO DS-— Southern 


Ash Chestnut Plain Oak Walnut 
Basswood Red Gum Quartered Oak Mahogany 
Birch Sap Gum Poplar Maple 


White Pine Western Pine Fir Cedar 


3101 So. Western Ave., CHICAGO, ILL 





A. J. BARKER H. T. FALL Cc. F. CARNEY 
e 
Fir, Spruce, Redwood 
Red Cedar Idaho White 
Lumber and 
and Shingles Western Pine 





Acme Lumber & Shingle Co. 
Tel: Wabash 2991-2992 
20 W. Jackson Boulevard, CHICAGO 





Winegar-Gorman 


Lumber Co. 
Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Rhinelander, Wis.—Winegar, Wis. 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL. 





GEO. D. GRIFFITH Cc. C. HUBBARD 


Geo. D. Griffith & Co. 
WHOLESALE LUMBER 
Northern and Southern Hardwood and Pine 


Telephone: Room 805, 11 So. La Salle St 
Randolph 2165 Chicago, Ill. 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sales Agents for Redwood Manufacturers’ Co., and 
“I. F.C.O.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., : - CHICAGO 





THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any 
number of feet between 2 feet and 29,000 feet 
at any price between $6.00 and $75.00 a thou- 
sand feet. Seventh edition. A book every 
lumberman can use. Price, postpaid, bound 
in leather, $8.50. AMERICAN LUMBER- 
MAN, —_ 481 S. Dearborn St.. Chi- 
cago, q 
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Dry Kiln and 


Living Room! 


“ 


Two chambers, widely different in 
character, yet when the kiln oper- 
ates correctly, the living room bene- 
fits directly. For it is the scientific 
kiln drying of oak flooring stock 
which plays such an important part 
in the ultimate appearance of the 
finished floor of the living room. 


Kiln drying as applied to our floor- 
ing stock isan EXACT SCIENCE. 
Specimens from each truck load of 
oak are LABORATORY tested 
while in the process of drying. Our 
expert determines and regulates the 
precise degree of moisture content 
which obtains when stock leaves 
the kilns. Thus we insure an exact 
chemical condition which we know 
by long experience to be a preven- 
tive against buckling or cupping 


in the finished floor. 


22Aawy, CAK 

SUPERISR acorn 
America’s Finest-” 
Means far more than merely oak 
floors. It is indeed AMERICA’S 
FINEST because every step in 
production, commencing with the 
selection of uniform timber growth, 
is taken with analytical precision 
and minute care. Our ever-grow- 
ing list of PERMANENT cus- 
tomers is the best evidence that 
our pains are justified. 


May we quote on 
your next carload? 


SUPERIOR OAK FLOORING 


COMPANY 
Helena . Arkansas 


“ 


TIMBER LAND SALES 


WHITESBURG, Ky., Nov. 3.—The Carr’s Fork 
Timber Co. closed a deal recently on several thou- 
sand acres of hardwood timber lands lying along 
the waters of Montgomery Creek in Knott County, 
which they propose opening for development by 
the first of the new year. In the same section 
J. W. Jones and Ira Campbell, local lumbermen, 
purchased the Smith timber tract consisting of 
about 500 acres and will install mills at once and 
begin development. It is said that the yellow pop- 
lar and oak on this tract is unusually fine, some 
of the trees being of mammoth size. 


VaALposTa, GA., Nov. 3.—George W. Varn has 
sold 200,000 acres of pine timber land in Echols 
and Clinch counties, together with personal prop- 
erty thereon for about $3,000,000, it is reported. 
Eastern interests are taking over the property and 
it is believed that a paper plant is to be installed 
in the section. W. J. Lawrence, of Kalamazoo, 
Mich.; C. K. Williams and C. H. Knight, of 
Easton, Pa., are among the purchasers. 


Sparta, Ga., Nov. 2.—R. L. Maxwell, president 
of the Maxwell Lumber Co., of Sparta, has pur- 
chased a tract of timber near Columbus, which he 
will begin sawing at an early date. The timber 
will run into millions of feet, it is said. A plan- 
ing mill is to be erected at Columbus or some 
point near there. 

Nov. 2.—The Conasauga 


CINCINNATI, OHIO, 


River Lumber Co., of Conasauga, Tenn., has ac- 


——_ 


quired 30,000,000 feet of hardwoods and ine ly. 
ing in the Conasauga River basin and tributary 
to its sawmill at Conasauga, Tenn. 


HATTIESBURG, MISS., Nov. 3.—The sale of sev. 
eral thousands of acres of timber lands in Forrest 
and Perry counties by the Batson-Hatten Lumber 
Co., of Lyman, Miss., is reported. R. M. Newton 
and associates of Wiggins, are the purchasers, 
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Patents Recently Issued 


The following patents of interest to lumbermen re. 
cently were issued from the United States Patent Office, 
Copies may be obtained from R Burnham, patent 
and trade-mark attorney, Continental Trust Building, 
Washington, D. C., at 20 cents each. State number of 
patent and name of inventor when ordering. 


1,558,735. Bark removing tool. Arthur R. McArthur, 
Newport, Wash. 
1,558,983. Lumber piler. 


Frederick W. Horstkotte, 
Spokane, Wash. 


1,559,024. Collapsible crate. Alvah G. Woodward, 
Detroit, Mich. 
1,559,263. Boring machine. Ernest G. Lacey, Rich. 


mond, Victoria, Australia. 

1,559,401. Compressing mechanism for barrel-making 
machines. Edwin F. Beugler, Buffalo, N +» assignor 
to E. & B. Holmes Machinery Co., same place. 

1,559,467. Saw rig. Walter H. Seavey, Kearsarge, 
tae : 

1,559,522. Link saw. Otto B. Frunk, Stockholm, Swe. 
den. 











Valve with Renewable Disk Feature 


Announcement is made by Jenkins Bros., of 
New York City, of a new line of medium pressure 
bronze globe and angle valves for 225 pounds 
working steam pressure, designed to fulfill a need 
for a valve with the renewable disk feature which 
will satisfactorily meet higher pressures than 
recommended for standard pattern valves. An im- 
portant feature of these valves is the bonnet and 
union made in one piece 
to screw on to the out- 
side of the body threads. 
This construction gives 
added strength to the 
body end, the _ bonnet 
hexagons being made 
especially large allow 
easy removal of the bon- 
net without distortion. 

A new feature, de- 
signed by Jenkins Bros., 
and one of special inter- 
est, is the “ball joint’ 
formed when the bonnet 
and body are screwed to- 
gether, making a very 
strong, though easily re- 
movable joint. The valves 
are regularly fitted with 
the Jenkins special No. 
800 composition disk for 
high pressure work. A 
composition disk for a 
high pressure valve will 
appeal to those who rec- 
ognize the superiority of 
such a disk over a metal- 
to-metal seat, state the manufacturers. No re- 
grinding is necessary to insure a tight valve. The 
spindle is made of manganese bronze, with large, 
powerful threads which are all in contact when 
the valve is closed. The stuffing box is deep, with 
plenty of asbestos packing, which is compressed 
by means of a bronze follower. <A ventilated hand 
wheel of malleable iron is used. 

The valves are furnished in sizes of 4 to 3 
inches, globe and angle with screwed or flanged 
ends. 

















Sectional view of Jen- 
kins medium pressure 
bronze globe valve 
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Climax Engine Shows Pulling Power 


Pulling fifteen cars of sand and gravel with an 
Orton & Steinbrenner crane equipped with a 45- 
horsepower Climax engine was a feat recently ac- 
complished in the yards of W. B. Hutchinson, a 
paving contractor of Indianapolis, Ind. The 
switch engine was not available for this service 
and rather than have a delay the crane operator 
volunteered to handle the load. 


“After breaking quite a few parts of the car and 
two or three wire ropes,” related Mr. Hutchinson, 
“we finally got a rope that would hold and pulled 
the fifteen cars where they were wanted. This 
looks like an impossible feat for a 45-horsepower 
engine to do but nevertheless the Climax engine 
beg: which the crane was equipped easily did the 
t7) Sad 

The Climax engine used in the Orton & Stein- 


brenner crane is manufactured by the Climax En- 
gineering Co., of Clinton, Iowa. It is a four- 
cylinder 5x6%-inch engine. Climax engines are 
standard equipment on Orton & Steinbrenner 
cranes. 


New Type of Flexible Drive 


An important development in the field of power 
transmission machinery has been announced by 
the Allis-Chalmers Manufacturing Co., of Milwau- 
kee, Wis., which has recently perfected an entirely 
new type of short center, flexible drive, known as 
the texrope drive, consisting of two grooved sheaves 
and a number of specially constructed endless “V” 
belts. The sheaves are set just far enough apart 
so that the belts fit the grooves without either 
tension or slack. 

Previously no short center drive existed which 
did not have slip, back lash or lost motion, which 
eaused jerky starting and uneven running. Since 
the texrope belts just fit the sheaves, there is no 
slack or lost motion in the drive. Because of the 
“Vv” construction, they can not slip, as the harder 
the pull the more firmly the belts grip the grooves. 
Being elastic and stretchable, they can not jerk, 
either in starting, acceleration or running, nor can 
they transmit vibrations, but act as cushions be- 
tween the driving and driven machines. Therefore 
smoothness of transmission never attained before 
is delivered by the texrope drive, as opposed to 
the series of linear pulsations delivered by the 
ordinary short center drive. 

Bearing pressures are low, since no belt tension 
is employed. The drive occupies very little space. 
It is silent, perfectly clean, unaffected by moisture 
or dirt, and is safe, simple and trouble proof. 





Allis texrope drive 


Since there is no slip, the speed ratios are fixed 
and exact. It is durable, and each belt carries its 
proportional share of the load. ; 

Texrope drives from 14- to 250-horsepower, with 
ratios up to 7 to 1 and belt speeds from 800-6,000 
feet have already been placed in service. They 
have been applied to nearly every industry, notably 
textile machinery, fans and blowers, machine tools, 
food manufacturing machines, refrigeration, ml 
ing, crushing, wood and metal working machinery, 
elevators and conveyors, paper, flour and rubber 
mill drives ete. 

The Allis-Chalmers Manufacturing Co. has Te 
cently issued a new 4-page bulletin, No. 1,132, 
illustrating and describing types “AR’”’ and “ARY 
polyphase induction motors equipped with cast 
steel frames and Timken tazered roller bearings, 
available in ratings from %- to 200-horsepower?. 
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ary 
* 
ev. 
“ ates orts on Lumper Fr rices 
ber 
ton 
en. The following f.o.b. mill prices are taken from sales made during week ended Oct. 31 in sections named: 
ent 
ing, Hat- Kan- Hat- Kan- Hat- Kan- Hat- Kan- 
of Alex- ties- sas Alex- ties- sas Alex- ties- sas Alex- ties- sas 
andria, burg, City, andria, burg, City, andria, burg, City, andria, burg, City, 
bur, La Miss. Mo. La. Miss. Mo. La. Miss. Mo. : La. Miss. Mo. 
i. Flooring Casing and Base <3. rr oo Dimension, S1S1E 
: 133” BG B&better... eee Gig, 78.12 | B&better: 2x 4”, 10’ Wa OSES. 2005. © WD nce 13.16 
- gag Spcmpeameane 66.94 ..... 4 and 6”....... ere 60.87 69.31 12’ Miah inns ace 13.35 
; D Caeechase sdeve sence 60.95 OS Oe WE ctiecacce Secu 68.73 71.86 16’ 30. . MUU adededé.. acdea. sean 16.46 
: Ni. SB iccke <dcus, sades 35.72 18 & DW... % 5 BEE Acusdea.--dcada “Keane 18.25 
- FG B&better.. 49.90 2212! 57.26 — 1 to 20. 36. 
ing at ee ee anes, owe ees 66.26 | 2X6", 107 ae 
nor No. 2 a SOE wceus 27.54 16’ ; 1x4 or 6” B&better.. = = seaes 47.42 
‘in 1x4” EG Bé&better... iain, aaete 72.52 Fencing, S1S 18 & 20°... 29. E ’ me : ec = P reese by 
, FG B&better... me 48.55 No. 1, 1x4", 16"... 85.20... 34.17 : i to viele ; 
Suse eis atewe, -eeams ; Toe TG cccau, cacae : 2x 8”, 10’ ’ 
i at ae 1x6”, 16.... 39.00 2202: 36.29 eet yo SS See 
Miait, A tie. Aan ad 3 Other Wgte. cvcue ccecs 36.29 16’ -50 y a No. 1 Sq.E&S S4S, 20’ and under: 
No. 2 (all lengths): 18 & 20". 7 : : BP ce eeeeeeeeeees eens seees 30.90 
Ceiling SO ciweinat eee 15.93 10’ to 20’.. . 10” .eeeeeeeeeeeee sees 33.00 33.81 
Oe a yi es 20.07 2x10”. 10° 12” Sesecadddaswes 4a6ee. <eeee 46.69 
4x4” Babetter eae aves 36.90 N « a2 Me tadacdacededad s aadua aaans 41.75 
ee ee tee 30.63 0. 3 A, lengths) : a 12’ NO siacddeteanss e- dedes 65.50 45.54 
wx” B&better .... 38.00 1... 38.74 12.50. .-.-- 2 a 
i Ss eacee 81.00 era ae = = AD see eeeee e888 88888 ° saa i eee Shortleaf Timbers 
En yx4” No. © keane’ Shak. annes 38 = Boards, S1S or S2S —* 42’ No. 1 rough, 20’ & wader: 
- y 9 ae 99 
on BO DS. xectesse Kocee exace. See — : pan “ae 40.25 ..... 16 ws 42. ‘i i ar) By ig pega ea TRAD “Katee 
as A SEU sents. exces 35.66 oe ise ROS : . 9” enn 16.00 
are Partition Other lgts. .. ‘6 N Oe I a) ee CC 5 ecece 
ines 1x4 & 6” B&better. 49.07 1x10”, 14 and 16’ eae a 
sa No. 1 ila aia Aaa es 40.73 Other Igts. . 2x 4”, 10’ Plaster Lath 
oe “ geeacap ane neem ents on 1x12”, 14 and 16’ 49.82 45.56 52.90 12’ bs —_ mi 
D aivedades. exes eeene Gite MOR cccee cess 52.90 16 aa ' _ 1, 56”, ¢ seseue 5.50 6.48 65.45 
Bevel Siding No. 2 (all 10 to 20’): 10’ to 20°... 26.5 : : NO. 2, os Gecccce cscs 4.20 4.09 
” 99419 9 9° 
. x0" B&better we. oe. coe S129] To IIIT 2228 22:30 2185 | ox 6", 10 Byrkit Lath 
au Finish 1x12” oo .. sees eee 27.78 23.69 26.82 12’ 4 and 6........ aaeeitte ase 12.32 
= inis. No. 3 (all lengths): SO I eacaeccauces canna cates 13.00 
as —" iene 51.00 Eu@ (0-39. ccwcce taney DEOEM caus 12’ and longer...... ..... eoeee 13.34 
ves 14x4 to Lees ms = =. Slag SAteesexess ae ee ee e P 
v" 6/4 & 8/4K8" 2... cece eee AP 1 SHRP “cocccccces. cccen ccocy ee 
art B&better surfaced: : (All 1x4 and 6”): 
her I ts bil Shiplap log Ba&better, 9 & 18° ..... — 
Kedeenen Gees iD. wcce SS 5’ eases esos 5. 
OE itech wise 56.00 ..... 60.21 | No.1, 1x8”, 14 & 16’ 35.75 ..... 34.65 ea I, GO seaibine. se 21.00 
lich ow and 10”...... once tenes a Other Igts. ..+.. seeee 34.65 TAO AD cccsaad hays cai ae or geer eee Rr ig r 
‘ich X12” wees eee eeee 69.17 ..... . No. 2 (10 to 20’): 1 eee 22.00 ..... 22.08 ' 
nce s \ymallenete TOP seexs wat eee | ene 21.71 TP anes: -ncqns. uses Et ee oy, OO 
no a ae 1x10” ....+4+- senee tenes 22.66 Seay eres. “sis od re 4 to 36"... vevee 86.00 
the Pie and 244. to: 12” 67.00 ssies sacae No. 3 (all lengths): SGU Ne i cccace addes ccc Ee Ct—“‘(“‘é RR cee a<cee GS 
der “3S eee ace Ce tt 16.43 OF csanets. sexes cccce S600 38 to40? 1222. wccee 45.00 
7es Ore © S/4e2" cc tccce eucae ‘tae BEI” csicsvcces SRO@ cscs FE 1S & Wice cvese soose Geene Up to 12°, SA te dW «..cce cceee BE 
erk, g 
can — 
be- 
a Jacksonville, Fla., Nov. 2.—Following is the recapitulation of f.o.b. mill prices obtained in this territory for the two weeks ended Oct. 31: 
- Week ended— Oct. 31 Oct. 24 Week ended— Oct. 31 Oct. 24 Week ended— Oct. 31 Oct. 24 Week ended— Oct. 31 Oct. 24 
e 
Flooring — P Siding — Boards Longleaf Dimension, No. 2 and 
ion 1x4 N ond, 1x6”— etter— Better, D4S 
ace, No : pea memes "S955" 95 ap Bé&better .......... 50.00 ..... 1x5 to 14” shortleaf, , 
wh Rian. ae . Novelty, 1x6”— x ee Sc cciiees et oo 2) 10- to 20-foot— Straight cars 
‘ f 1x3 “on rift ani tbe ne Cai = 55.00 B&better eeeee eeecee 45.00 acpi Os | ee a ee ‘ 2x 4 aa aated a eaaated a aa 25.00 eudane 
DOr. B&btr. ge pee 62.00 56.00 No. 1 COM. «<<. ncoses 4444 45.25 No. 2 common— Ct Geena 
No. 1 com, fiat.... 51.62 44.00 No. 2 com.......... - 24.00 25.02 BR MEN ornare O4.75 eee. SHB kncccssecseesacs Sa | See 
No. 2 com. flat.... 18.00 20.00 Square edge, %x6”— 3. ines DY re SMOG feccikcxctaccaeteca tease 41.33 
BUGGED -ccscdewedee-“aces 27.00 $e Se cco cca dawns 21.00 ‘ 
a No. 1 COM jac icc ces -. 22.00 . 25.57 1x6 to 12 D4S.......cc cece 25.00 Specified lengths— 
Ceiling IN@U 2 CORNic ccccneaue 15.73 15.00 ro Rerererererr rrr ec 27.50 34.21 
_ . estan No. 3 common— BES Nacccncanncewens 25.50 25.50 
sueber : 00 23.63 | s.6No. 2 com...... ae 1x6 and up D4S..... .... . 15.88 BES a ciccccnceseesees 25.50 37.00 
No. 1 com...... 35. vous Partition ; 10- to 20-foot— Mixed cars 
Pine Lath, Std. 4-foot 
No. 2 com...... 20.50 ..... | 1x4 Bé&better .......-- 48.00 ..... : “ Cees re 
X34 B&btr. are ce ° gee ee eee = Eee Se rer Co SE vndadevetwisinds , ae 
No. 2 com.. «RU Sua de Nos 2 COM sccccccs 2HUU  <cece ING: 2 (BVOCs ic ccccceue GiGe cides SMD es cnncddsxcdadad FX | eres 
i ARKANSAS SOFT PINE 
: The following are current f.o.b. mill prices on Arkansas soft pine made during the week ending Oct. 30: 
‘ith 
a Flooring Finish—Dressed Dimension—Dressed S2S&CM—Shiplap 
Edge grain— 1x3” 1x4” “a No.1 No.2 No.3 
bly An x Xa . B&better ‘“C No. 1 No. 2 = oO. 
= mad Seer ere § 2° ee cote eee $63. 25 $52.50 | 19 14. 10,18 12.14, 10,18, | 1¥ 8 ereeeeeee: $36.50 $20. 75 $16.75 
aig BRCDOLLED .. 6c ccceses $79.00 70.50 aS OS eee 25 54.50 ig” 30” 16. b0 1x 8” dWkndddaee 33.50 21.75 17.75 
nin- MES cdc g dare edad aaa . 69.00 1x, NOS AO le op encs wae 58.50 pe BRIG sdscsccdce svccs 22.00 18.25 
ry, 1% o”"x4 to 3”. Ee 50 $27.25 $29.50 2x 4 $24.00 $25.50 Cc ili d P rtiti 
ber Flat grain— ia? 14 7? o” x5, 10, 19”. * 73°50 ae 26.00 27.50 2x 6” 21.25 22.50 elling an artition 
sa ae Siar“ aie y Toon 26.75 28.75 2x 8” 22.00 23.75 ” 5g” 4” %” 
B&better 56.00 49.50 se ct v4 4 
ie shins - 56.00 49.50 Pensing aud Qoneth 27.00 29.00 2x10” 23.75 25.00 Clg. Clg. Cig. Part. 
32 fie. a oN” F 93°50 . 23°00 Mai Mad? Mad 29.25 21.25 2x12 25.75 27.50 epee. « $37: 50 $42.00 - $48.50 
y" BE oy siauniad $34.50 $18.25 $15.25 i ie he 
A Moldings i epee :"36.50 20.75 16.25 Casing and Base iets Be woeee » anes 
‘ 1% DG. weseescucas 82.50 21.75 17.75 B&better Lath 
1g8, 1% and under..27 percent discount | 1x10” ....... --- 37.00 22.00 18.00 BO Gas dsc cccanacags wee No. 1 No. 2 
a and over....22 percent discount 1 > | Sen 50.00 26.75 20.00 BOGEN “eds cecsurtwounducucues 79.50 pee $5.85 $3.75 
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NORTH CAROLINA PINE 


Norfolk, Va., Nov. 2.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 


Edge, rough— _ 2 heyy $2 No. 3 0 928. Le SO si -oahareay Hy 
fe Ne 48.00@50.00 $29.00@31.0 50@ 50@20.50 : . , ene . 
Pa ne ee 58.00@57.00 33.00@35.00 24.50@25.00 .....@..... ath, ES i* fae Coe 
TE EES 57.00@61.00  35.00@37.00 25.00@25.50 .....@..... | Pactory. 2”. 28.50@32.00 10”. 28.50@29.50 
8/4 cee ee eee ecenenes 61.00@65.00 39.00@41.00..... 7 ek ee ey lh 20:50@ 26.00 12”. 30:00@31.00 
" h 4/4- se : No. : 
Oe i: ge 54.00@56.00  37.00@39.00 27.00@28.00 22.00@23.00 Finished widths— . 2 & better 
10” ahem eae 56.00@58.00  40.00@43.00 28.00@29.00 23.00@24.00 | Flooring, }2x2% and 3” ne 7.00@82. PD . eetoepea a 
EG BSE ree AL 62.00@65.00 44.00@47.00  29.50@30.50 23.50@24.50 2G, 3. aad: $36"... ...<.0 50 48.00@60.00 $38.00@43.00 
Bark strips, Nos. 1 & 2.$31.00@32.00 Bark strip partition, Ceiling, oS Ee ee re ere 28.50@30.00 24.00@25.00 
Ban’ ox 13.50@14.50 See ee $41.00@43.00 eo eae ERE Seem 29.50@32.00  25.50@27.00 
Cull red heart.......... 10001200 * Partition, 38? concn cs cuiecscaceweoe 49.00@61.00  39.00@44.00 








Duluth, Minn., Nov. 2.—There is a good volume of mixed carlot shipments of northern pine. 


CoMMON BoaRDs, RouGH— 
10’ 12’ 


No 47.00 49.00 
50.00 50.00 
57.00 57.00 
No 33.00 32.00 
33.00 33.00 
eel 34.00 





For fe white pine, Nos. 1 and 2, add 


$62.00 $62.00 
71.00 


NORTHERN PINE 


FENCING, RouGH— 


14&16’ 18’ 20’ € 6’ 8’ 10,12&14’ 
$62.00 $65.00 $65.00 BY, BIO Bis ikiccewpacnatas $52.00 $55.00 $60.00 
66.00 71.00 71.00 ES ee ere 41.00 42.00 
70.00 75.00 75.00 BO. Biicesoas ors ce -. 26.00 28.00 29.00 
47.00 53.00 55.00 ESO). ss wae erase -. 50.00 53.00 55.00 
47.00 53.00 55.00 PAs Sin tie as Sw 8 a aeeiein 32.00 38.00 39.00 
52.00 60.00 63.00 INC 2 Ow aNpineceaes -. 27.00 27.00 29.00 
2s pry oes No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, 


34.00 34.00 34.00 6” fencing same as 6". 
All white pine, Nos. 1 and 2, add $1. 


Boards, 6 to-20", 8, 10 and i?” No. 4, $30: No, 5, $21. Si or 28, add 76 cents; SIS1E. add $1. 


For S1 or 2S, add 75 cents; $1S1B, ‘add $1; for resawed, add $1. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved roofing and O. G. shiplap, 


Shiplap and D&M, 8’ and up, add $1.25. 


No. 1 Pieces Sturr, 8181E— 
6’ 8’ 10’ 12’ 14’ 


2x 4” $28.00 $30.00 $30.00 $29.00 
2x 6” 27.00 29.00 29.00 28.00 
2x 8” 29.00 30.00 32.00 31.00 
2x10” 32.00 34.00 36.00 34.00 
2x12” 33.00 35.00 37.00 35.00 
2x14” 38.00 40.00 42.00 40.00 





or S4S, add $3. 


Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. 


37.0 3.00 43. 
No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 on D&M 


’ and up, add $1.50. Drop siding or partition, add $1.50. 
Well tubing, D&M and beveled, add $2. 


16’ 18’ 20° SIDING, 4 AND 6”, 4 TO =~ ™ 


See eee FT, | mabatter -........408 $40.00 $44.00 Hoosen $20 
31.00 34.00 34.00 OD aes meses a sae heen ae 33.00 8.00 Norway, C&vetter.... 
33.00 36.00 36.00 D Ceeetteeereereeeeeee . 28.00 hey 00 


34.00 pe 37.00 Siding may contain not to exceed 20 percent of 4- and 9-foot. 
Siding run to O. G., $2 a thousand extra; product of the strip as it 


grades. 





Quotations are stiffly held, prices f.o.b. 


Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





CROSS TIES 


St. Louis, Mo., Nov. 2.—The following cross 
tie prices prevail f.o.b. St. Louis: 


Untreated 

White Southern 

Oa Sap Pine 
No. 5, 7x9”, 8’, 9-inch face..... $1.40 $1.25 
No. 4, 7x8”, 8’, 8-inch face..... 1.30 1.10 
No. 3, 6x8”, 8’, 8-inch face..... 1.15 1.00 
No. 2, 6x7”, 8’, T-inch face..... 1.05 .85 
No. ‘ 6x6”, 8’, 6-inch face..... 95 .75 


Red oak and heart cypress ties, 10 cents less 
than white oak; sap cypress, 20 cents less than 


white oak. 
Switch Bridge 
Ties Plank 
| i a ee a $42.00 00 
oo ere te ee 38.00 7.00 





CALIFORNIA PINES 


San Francisco, Calif., Oct. 31.—The following 
are average prices, Oct. 25 to 31, of California 
pines, f.o.b. mills, those on common being 1-inch 
stock only: 


California White Pine Mixed Pines 
Price Common— Price 
Nos. 1 & 2 clr...$ 91.00 a ER $ 43.50 
(6 rr 78.75 Se ea er 29.00 
Up ol 53.75 DR SD 46s akes <% 20.75 
No; 3 CleAr........ 62.50 8 wie pies woes 16.25 
Inch shop ...... 35.25 No. 1 dimension 21.25 
No; 2 SROD. ..<.. 52.00 No. 2 dimension 17.50 
No. 2 shop. ...... 33.25 SiIMPONS: «.cass. 28.00 
No. 3 shop...... 23.00 Beveled siding— 
No. 3&btr. std... 62.00 Baber. mum 
OD BAR... xs.0% AES le areisaiaer pireaee hee: 30.75 
Panel, %” a. w. 90.50 D PCI Lata 25.95 
Sugar Pine Douglas Fir 
Nos. 1 & 2 clr... 100.00 ORES cies can ne 41.75 
Ee re 87.50 No; 3 Clear....4... 32.25 
P? BeeCt 5... ses 72.00 Os WW sic aris 16.25 
Wo. Scleanr. ...... 73.25 5/4 & up, com.. 16.75 
Inch shop ...... 40. 00 Dimension ..... 17.00 
No. 2 shop...... 67.00 
No. 2 SRop...... 35.25 Lath 
Ne. 6 BAODP......- 23.00 = ae 
No. 3 clr. std... 42:50 Mixed pine — 
: > ®t Gee eee f 
Snop,; Sta. ...... 30.50 Regs a be 5 00 
y 2 
White Fir ger I B85 
SOREP,  ccseseves 47.25 White fir, No. 1 4.75 
_ No. 38&btr., com. 22.50 
oo 4 ee 14.00 Box 
No. 1 dimension 23.50 Mixed pi 
: - Aes Mi; pine— 
No. 2 dimension 16.75 5/4 & 6/4..... 21.50 
Geder Export 
Miscellaneous .. 29.50 Australian ..... 55.00 








WESTERN PINES 


[Special telegram to AMERICAN LUMBERMAN] Spokane, Wash., Oct. 31.—Following are 


Portland, Ore., Nov. 3.—The ‘following are | f.0.b. mill: 


f.o.b. mill, and f.o.b. Chicago shop, prices on PONDOSA OR WESTERN PINE, 





Pondosa pine: No.1 No. 2 
Boards, S$2S $42.50 $34.00 
No.2 No.3 a2 ee 
com. co 1 30.0 
pO ge OE oe |, ce eer ee $33.00 $18.00 - 41.50 30.00 
BE 05 SENG 4c. cipaccasaneceaseeas 34.00 19.00 - 45.00 30.00 
1x 8” and mi np saicdies wa ie pislvwwaen ane 200 «6900 | 47 Be EE. osc. cows naes 
os ape 20.00 cae 
1x13” and wider, 10 to ié’.......... 34.00 24.900 | WESTERN Pine Suop, S2S— 
No.4 No.5 Factory 
com. com. Cc No. 0. 2 3 
ax4”: BROWNED «0 sence ecebiccccssek $15.00 $8.00 | 5/4 & 6/4....$66.50 $46. 50 +i. 50 sar. 50 
Selects, S2S oe mavdeuklecate ste 76.50 56.50 
“Bebtr.’ “Cr “py | A/F vee eeeeeee eee tenes 
1x 4”, 6” and 8”, 10 to 20’ <a 00 $66.00 $45.00 IDAHO WHITE PINE, 16-Foot— 
EE. 65.6005 phaweawsaaeee cic ‘ 00 77.00 57.00 No.1 No. 2 
Cs eae eee are 93:00 88.00 67.00 OO cheeses $50.00 $47. 00 
1x13” and wider ere re 98.00 93.00 72.00 Re aes hea oe 51.00 48.00 
5/4, 6/4x4” & wdr., 10 to 20’ 96.00 91.00 74.00 Bee te rence eetgvavy 49.00 43.00 
B/4 DAG WIGS 6. oeicinscees ences 98.00 93.00 76.00 BOP ro ctertaigets 52.00 43.00 
Shop, $28, f.o.b. outa 12” 1... .eeee 71.50 45.00 
- - ‘ No. 2 No. 2 No.3 SI SE ies hese. din ree 
Oe ae 2 SP ee ear, 5.00 5.00 y 2 — 
Seen erann eens 70.00 “55.00 "35,00 | V7 Pim, 6 eae << «= 
Above prices are for shipments of No. 3 and a . & 2. ~s 50 $25.50 ey 50 $27.50 
better, shop. For straight cars of specified | No. 3........ 19.50 20.50 
grades, add $5. No oe ae awe 











WEST COAST SPRUCE RED CEDAR SHINGLES 








(Special telegram to AMERICAN LUMBERMAN] Seattle, Wash., Oct. 31.—Eastern prices f.0.b. 
Portland, Ore., Nov. 3.—The following are mill are: 
prices for mixed cars prevailing here today: Per square 
Finish, org q 
1x4 to 1x10.. 67.00 First Grade t a k 
Bevel siding, ext. : Extra stars, 6/2..... on a ‘ weecr 
_ ae “ Extra stars, 6/2........... 2.36 
Wactory stock, i %.....:.-.cc0scccccseseens BE foe + Sibeeeeenennee & 
ike seceeeccecceceees te eeeees BEE | ES a isscnsssrensonene 2 77@2.81 
ee ee 36.00 POTlOCtiONS: cciccccscsccceee BBseee.0S 
2%” pritetsis Bivis oe nels winraareaieree iets 41.00 First Grades, Rite-Grade Inspected Stock 
OO re nr ree 43.00 TWKtra: Stars, 6/2 voice cc vices cGares 85 
S5OK PUMA SE, (EPSON 6 5-6-2055 0i6isc cs hac esas veers 18.00 | Extra stars, 5/2........06: , 
: SUKOTS ClOOTS  .. ov cciceece eee B00 
PCMIPCEE, OLS +e nc0ctescona Geet 
CYPRESS SHINGLES & LATH Eurekas ...... esendeceese a Mee nee 
is POPSECHONE 6c cccecesencs COE 
Cincinnati, Ohio, Nov. 3.—The following are Second Grades, Standard Stock 
average wholesalers’ carlot prices today f.o.b. | Common stars, 6/2-.eee0e08 .88 
Cincinnati: Common stars, 5/2........ 1.00 
Shingles Common clears .......+.+. 1.48@1.56 
- Bert Pe Economies British Columbia Stock, Seattle Market 
Pc ahibbncee oath oe 4.85 $3.90 SEX (Canedian) ...... a 
OER 0: 6.95 5.45 4.30 XXXXX (U. S.)..00555555.98.88 


” Eurekas ..... Sree ere 
S ise ees sauienakempae 6.95 5.45 4.30 waa. ............ = 


Lath, = oe %x1Y2-Inch XX 6/2 16” (Canadian).. 
Sa: ene One 8 eT ee re 7:00 |} SEX 5/2 16" CO. SS... 1.4 





4 bunches 4 or 5 bunches 


got eotets 
CoS towH 
Sons 
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pai 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
seattle, Wash., Nov. 3.—The following prices 


paid for yard items, f.o.b. mill, were reported 
today: Pre- 
High Low vailing 
prices prices’ prices 
Vertical Grain Flooring 
1x4” No. 2 clear.........-- $45.00 $39.00 $43.00 
SEM. © wewanoawenees 4 « 31.00 27.00 29.00 
Slash Grain Flooring 
1x4” No. 2 and better..... 29.00 28.00 
1x6” No. 2 and better..... 41.00 36.00 
ah rer: nee 
Stepping 
No. 2 clear and better..... 65.00 ee 
Finish No. 2 and better 
1x8” and 1D osccacvesecenc 56.00... 
Casing and base.......... 61.00 were ea 
Ceiling 
4x4” No. 2 clr. & btr. . 29.00 26.00 28.00 
No. a... ae 19.00 sites 
ix4” No. 2 clr. & btr. -- 29.00 27.00 
Drop Siding 
1x6” No. 2 clr. & btr...... 37.00 34.00 35.00 
No. 3 ‘ole a arn aie ea aes 29.00 27.50 rr 
No. 1 Common Boards and Shiplap 
PGI AO cis. ans cewies ss 18.00 15.50 16.50 
EEE ccnareeiwicnwcen essa ced aenOe 16.00 aes 
Dimension, No. 1 Common S4S 
mele 12 Ome 22" occ esc cs 17.00 15.50 16.00 


Plank and Small Timbers, No. 1 Common 
4x 4” 12 to 16’ S4S..- . 22.50 20.00 





3x12” 12 to 16’ S4S........ 23.00 21.50 
Timbers, 32’ and Under, No. 1 Common 
Ge AS katicsocacsadcesce BOsUe 18.00 
Shop 
4/4 Kiln dried, S28, common............-. . $24.00 
5/4 and 6/4 Kiln dried, 
SEU, CANNER WIRE 6; scars scaie's ek wslos ss see eae 44.00 
RE ia eg ad Gh cca ti ovaid Rw MRa Wid Cia He ea Lee el 34.00 
NS is aie cGe da eae UNS Wimee be we eK REIN 24.00 
6/4 Sash stock, kiln dried, _— ocd Siehlargn ab aN ai 16.00 
Se im Gried, TOUR, NO. boos ccc cc cece 32.00 
4/4 Kiln dried, rough, el EE EY eee 24.00 
8/4 Vertical grain, kiln dried, S2S— 
MOINGE CNG CCU GR so ccc eiccuceccéccoeseccee 40.00 
RMD FP wr cr acter ween ee enh ariaren's. acc walle aux ena ar oar 30.00 
I oh ota ea cee bene ed ana remr ee 20.00 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Nov. 3.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 


A NG. 2 ClEGP occ cccccecs et cdaneadaedcnes $48.00 
WMG. (2 CMe 6646 cccsvenneeenacees coves “Ge 
Pte 0 CUOUNc 5-s vcd bc cceaceaceeas décuce meee 

Ix8and 14” No. 2 clear and better.. evenees 45.00 

NO. & CIGAR. o6 ccc ditacceucenis wee 
Slash Grain Flooring 

le’ No. 2 ClIEAr ANG Dts cc ccecccccssese 29.00 
Bs SGI ccbcdcateuseseee ideveewsecs see 

Ixé” No. 2 clear and better.............00. 36.00 
Pes BS GIG cicddunewevecetnewedeceoannse 28.00 


Vertical Grain Stepping 
1% and 1%” No. 2 clear and better........ 64.00 





Finish 
NOs Cl6Q? ANE. HEUER s cc cscesccescccecaces 55.00 
Ceiling 
%x4” _ » 3 oo and better.. 4 
GE cvescducvedees i 
xt” No o. 2 clear and better. ; 
INGk. O CIOME <icwees inde dccveccusuesccec OMOU 
Drop Siding and Rustic 
me NG. SON DGOCtGP oc ccccccccccccecsccws SOG 
MOE GLOBE .ctevicedsustecccvcecu cccnes See 
Boards 
ME Secs cic uan Ciwe cede hewekecas Jaaeneeent ate 
OMG ccwis cs ccuauene cegucivuure cade piaedece See 
Dimension—2x4- Inch, S4S 
MeeEMie ONE 0 ccccccececuvvscecseccves AEG 
5 Siheppeiangie Cucteuretieceves cavedeanceo Sue 
Timbers 
REE Oleic cie'svddx'cee Keke arerecweetadcasmesas 18.00 
x6" and larger. ......cccccces Keewbencwecdas 19.00 


Miscellaneous Items 
California, random ....cceccccececcccececes 15.00 
PON GPF Svcd eccccs ieee 25 


ee 


WEST COAST LOGS 


(Special telegram to AMBRICAN LUMBERMAN] 
. Portland, Ore., Nov. 3.—Present log quotations 





Cedar: $15 to $17 

Yellow fir: $20, $16 and $12. 

ee fir: $16, $15 and $14. 

ppruce: $26, $18 and $12. 
emlock: $10 and $12. 





Everett, Wash., Oct. 31.—Log quotations: 


Pa: Seattle, No. 1, $24; No. 2, $18; No. 3, $12. 
cent r: Rafts of shingle logs only, ‘$18 base; 25 
H ~ added for “— one ae of ee logs. 

mlock: No, Og -50, No. $11@11.50. 


Spruce: No. 1; $362 NO 2 819; No.8, sim 





CYPRESS 


Current f.o.b. Chicago prices are: 
GULF RED CYPRESS, NEW GRADES— 


Factory, Rough 

Factory 
Tank FAS Selects Shop Box Peck 
4/4”...$118.50 $103.50 $ 71.50 $46.50 $34.50 $34.50 
ok eee 0 108.50 81.50 58.50 36.50 34.50 
111.50 84.50 61.50 36.50 34.50 


8/4”... 185.25 119.25 92.25 69.25 35.25 35.25 
10/4”... 141.25 125.25 SG.ae Cae eune coads 
12/4”... 141.25 125.25 SG: 25. Tide. scaces 
16/4”... 146.25 130.25 103.26 $80.25 ..... 47.50 
Common, S$1S or S2S to 13/16-inch, 8- to 20-Foot 

No. 1 No. 2 No. 3 No. 4 
1 > ‘ene ee $52.50 $41.50 $32.50 $28.50 

SO ckcccdvies Gee 43.50 34.50 28.50 
EONS cincccnens 52.50 41.50 34.50 30.50 
BENG -cxcancasewe 54.50 45.50 35.50 30.50 
EMSS eexéasdaes 61.50 50.50 36.50 .30.50 


Nos. 1 and 2 specified lengths, add $2. 
For rough, add $1; for S4S, deduct 25 cents. 
For 5/4 and 6/4, add $3 to price of 1l-inch; for 
8/4, add 75 cents. 
Finish, S2S, Random 8- to 20-Foot 
Clr. Hrt: A B Cc D 
1x4 to 10”. ..$104.00 $ 99.00 $ 94.00 “$84. 00 $74.00 
1 5 | ine 111.00 107.00 102.00 92.00 81.00 
For 5/4 and 6/4 in D grade, add $3; for hy add 
$5.75. Other grades, for 5/4, add $5; for 6/4, add 
$8; 8/4, add $15.75. 
Bevel Siding, !/o- -~— — Lengths 
© D 
304, SOR Grin aces $45 25 $45: 75 $41.75 $28.75 
Bungalow Bevel Siding, 8 Inches Wide 
—From 4/4 Stock— —From 5/4 Stock— 


A B C&btr. A B Cé&btr. 
$53.7 75 $45.75 $43. 75 See” aka) Settee ata 
64.75 55.75 53.75 5g” $71.25 $62.25 $60.25 
ikke Ceo Haas 34” 71.25 62.2 60.25 
Lath, 4-Foot 

No.1 No. 2 
TOW kkacawusdsehedeusasaducanecs $9.00 $8.00 
RED CYPRESS, OLD GRADES— 
Factory, Rough— No.1 No. 1 No. 2 
FAS Selects shop com. com. 
4/4 — 00 $ 90.00 $ 55.00 $50.00 $40.00 
5/4 .... 105.00 95.00 70.00 50.00 40.00 
6/4 .... 107.00 95.00 70.00 50.00 40.00 
8/4 .... 110.00 100.00 80.00 50.00 40.00 
10/4 .... 135.00 120.00 SRG sasuae. 8 xeads 
12/4 .... 135.00 120.00 SEQe 3 aee.s cas 
16/4 - SOROS” «€69SCCO |6©6ORGR kite. 8 saccas 
eta a No. 1 com. No. 2 com. Peck 
SMG GS GES o vkcndcenccQaenee $43.00 ake 
EMEA. checcadeknvswacnvess 60.50 Cy |: ne 
DY FRM ohn eh oeasdadka: caces waeee $33.50 
YELLOW CYPRESS— 
Factory, Rough— No. 1 No. 1 No. 2 
<a AS Selects shop com. com. 
i, ree $ 85.00 $64.00 $43.00 $37.00 $32.00 
oC are 95.00 69.00 55.00 39.00 33.00 
ik eee 95.00 69.00 55.00 41.00 33.00 
i, ae 100.00 76.00 60.00 42.00 34.00 
Boards, Rough— No. 1 No. 2 : 
Selects com. com. Peck 
ER eens kd $75.00 $44.00 $37.00 $29.00 
Ee awe waawe 75.00 44.00 37.00 29.00 
>| | Silla aaa ease 77.00 44.00 38.00 29.00 
BEEN (eeea cess 85.00 54.00 41.00 31.00 
EE FOUGOM cccs demas ieee <sanwe 27.00 





Cincinnati, Ohio, Nov. 3.—The 
average wholesalers’ 
Cincinnati: 

RED CYPRESS— 
Rules of March 18, 1922 


following are 
earlot prices today f.o.b. 


Factory— Selects, rough Shop 
oS OR nee Ce CCPC CC PEE $69.25 $44.25 
Dea ven daduadswddde tuck sacdacaue 79.25 56.25 
WEG cis ciceys aagueddeeeeeneeas 82.25 59.25 
BS davadnasaaeanenscisandeteedas 90.00 66,00 


Common, Rough— No. 1 com. No. 2 com. 
1”, random widths and lengths.$53.25 $42.25 
Finish, $1S or S2S— 

Clear 

Heart A B D 
3x6 ste 32". 0606: $102. 30 $97.50 $92.50 $32: 50 $72.50 

For 5/4, add $5; 6/4, add $8; 8/4, add $15. 

YELLOW CYPRESS— 


Factory, Rough— No. 1 Rand. widths 


FAS Sel. shop No.1 No.2 
1S aU $75@85 $60@65 $37@ 42 $33 $25 
5&6/4 80@90 70@75 52@58 38 27 
SiS cawude ne 90@95 80@85 57 @62 41 30 
Boards— No. 1com. No. 2 com. 
> AS a ee eae $40.00 $33.00 
PSIG BUG Barri cccdecdonseawede 7.00 30.00 


St. Louis, Mo., Nov. 2.—The following are 
current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory 
Tank Selects Shop Box 
iS MPP EO ee oc $116.75 $ 68.75 $48.75 $32.75 
7 a ny ne 121.75 78.7 L 60.75 34.75 
i, ere 123.75 81.7 63.75 34.75 
TC Se ee 131.75 94, 00 71.50 33.50 
WWE oe tw aka ans 136.75 102.75 (ik - ee 
BAS ev iastaweeeee 136.75 102.75 i aoe 
ROR s winwatcee x2 141.75 107.75 > Sree 
POG FAMOUe 4/8 6 oaiweckcé cccdawacccdacedses $24.75 
Common Rough— No. 1 2 No. 3 
BEGG diane waxed Whadawnde $52.75 $13.7 = $31.75 
POE atendddcansecekaunwses 59.75 48.7 31.75 


Add $2 for specified lengths on commen grades. 
Finish, S1S or S2S— 


Clear 
Heart A B Cc D 
1x4—10” ....$104.00 $ 99.00 $ 92.00 $ 82.00 $72.00 
13 3 > ee 110.00 108.00 110.00 90.00 79.00 
EWE. aadiedtae 127.00 122.00 112.00 104.00 ..... 
ERIG? > xaxcewe 137.00 132.00 122.00 115.00 ..... 
Bungalow Bevel Siding— A B C&bdtr. 
LS a i daeaeedcescunduadavaars $74.75 $65.75 $63.25 
MEMEO Ca ktwededeisdawaadexs 79.75 70.25 68.25 
Bevel Siding— A B Cc D 
Ladacuae taeteewe $48.50 $45.00 $41.00 $28.00 
venaaw CYPRESS— 
Factory— No.1 No.1 No. 2 
: FAS Select shop com com 
i OO CET oy $60 $38 $31 $26 
I, ee 80 63 50 35 29 
CFE cacwiadkawia 80 65 52 35 29 
ee re 85 70 55 37 31 
\ |, 105 80 70 
Boards— No. 1 com. No. 2 com. 1” random 
BMG sth hnedaseeds $42.50 -! Serre 
EMO scaeascaecnes 42.50 oan * weeus 
ERGO sscsdieedeces 43.50 re 
BMG ocxadadadssaa 53.00 SON... ‘S Jeaeae 
PUCHPTANEE acacwavcanae»  ~dateade $23.00 





REDWOOD 


The following are the prevailing redwood prices f.o.b. Chicago (72-cent freight allowance): 


Bevel Siding, /2-Inch, S1S1E 


——Clear—, ——“A”-_, “B” 
3-7" 8'-20' 3’-20' 


. COO Ce $24.25 $34.25 $20. 25 $30.25 $23.25 
om isunscaned 29.25 39.25 25.25 35.25 27.25 
Co sccudeccanes 26.25 36.25 22.25 32.25 26.25 


Bungalow Siding, S1S1E, 4 to 20-Foot 


%x8 %x8 5x10 %x8 %x10 3x12 
CIGRE sacc% $40.25 $47.25 $54.25 $66.75 $68.75 $70.75 
ORE” cauued 35.25 42.25 51.25 64.75 66.75 68.75 


Economy Drop Siding 
Clear heart ‘‘A” biel > 2 
’ $43.50 $37.75 
40.75 34.75 
Prices of 7” based on shipping 5 per cent 4-7’; 
of 5”, 10 percent 3-7’. Specified lengths, $2 ex- 


tra. 
Random Shop, Rough or S2S, 8’ to 20’ 
1” 14x x1” 9” 214” 3” 4-6” 
5” to 12”. $48 50 $57.50 $53.50 
14” & up.. 53.50 62.50 63.50 


$75.00 $73.00 $77.00 
Wide Clear Finish, “All Heart,’? Rough or S2S 
Random, 8-20’ 
1” 14-1%” Q” 3” 4” 5” 
eae deg 50 $116. 7 $115.50 $126.00 $131.00 $134.50 
16” 110.50 119.50 118.50 131.00 136.00 139.50 


18”... 113.50 122. 30 121. 30 136.00 141.00 144.50 
20”... 116.50 125.50 124.50 141.00 146.00 149.50 
22”... 119.50 128.50 127.50 146.00 151.00 154.50 
24”... 122.50 131.50 130.50 151.00 156.00 159.50 
26”... 127.50 136.50 135.50 156.00 161.00 164.50 
28”... 132.50 141.50 140.50 161.00 166.00 169.50 
ik 137.50 146.50 145.50 166.00 171.00 174.50 

war. 112.50 120.50 131.00 136.00 139.50 


50 
Add for 4S. .Y add for specific lengths, $2. 








Clear and Tank, Rough or S2S, 8 to 20’ 


Width— 6” 8” 10” 12” 6-12” 
Thickness— 

Wel vedaxeddnsacasinees $107 $107 $108 $109 $107 
pe ee ee lll 112 #113 «#4114~«=«#112 


Finish, Rough, S2S or S4S 
Clear “All Heart” — ——“A""—___,, 


1-inch— 3-414’ 5-7’ 8-20’ 3-4%’ 5-7’ 8-20’ 
Se véincdua $50.50 $60.50 $72.50 $42.50 $49.50 $62.50 
. toes 50.50 60.50 72.50 42.50 49.50 62.50 
ee wii Sfx 59.50 69.50 81.50 51.50 58.50 76.50 
SN ee 52.50 62.50 72.50 44.50 51.50 62.50 
eee 69.50 74.50 77.50 59.50 64.50 67.50 
BOY Cauecaae 79.50 81.50 81.50 69.50 74.50 76.50 
BM ee euka 81.50 83.50 83.50 71.50 76.50 78.50 
6 to 12 ac arwuaae SRS acne. 72.50 
1% to 1%-inch— 

3” .......$55.50 $65.50 $82.50 $47.50 $54.50 $72.50 
Pe ig 8o ena 55.50 65.50 82.50 47.50 58.50 72.50 
ge ae 64.50 74.50 88.50 61.50 71.50 83.50 
ae 57.50 €7.50 82.50 51.50 61.50 72.50 
Se kakadw 78.50 81.50 87.50 73.50 76.50 82.50 

| gee eee 90.50 93.50 96.50 85.50 88.50 91.50 
1 + ee 92.50 95.50 98.50 87.50 90.50 93.50 
6 to 12 Sas ee secca ee 
2-inch— 

\ Gere ores $54.50 $64.50 $80.50 $46.50 $53.50 $65.50 
Pe asada 54.50 64.50 80.50 46.50 53.50 65.50 
ee 63.50 73.50 86.50 55.50 62.50 71.50 
Gr cing es 56.50 66.50 80.50 48.50 55.50 65.50 
‘pO 73.50 78.50 85.50 69.50 72.50 72.50 
ge ROS 87.50 89.50 89.50 79.50 79.50 79.50 

Sa? wxeanes 89.50 91.50 91.50 81.50 81.50 81.50 

6 to 12’ aa, sade pt ee ee 78.50 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Nov. 3.—Average wholesalers’ prices, carlots, Cincinnati base, on Vir 
» » x — West Virginia and 
QuakTERED WHITH OakK— Habana. 4/4 5/4&6/4 +l a ia and Tennessee — today; 























4/4 8/4 
4/4 5/4&6/4 8/4 | re ---@... $ 95@105 $ 95105 FAS Sienesaieiea $ 65 2 $ io@ "ts 
i ae $135 @145 $145@155 $155@165 Sag ‘ com..... sg 65@ 70 65@ 70 INO; ASCOM, 50:0. 430 45 ph Bs . Ht 3a be 
Selects . 105@110 110@115 115@120 ee a ee 35@ 40 35@ 40 No. 2 com..... 27 30@ 33 3 . 
No. 1 com..... 80@ 8 85@ 90 90@ 95 MaAPite— 4/4 5/4&6/4 8/4 sesinan 16/4 
No. 2 com..... 45 50 54 59 55 60 “aed AS ee eer er $ 80 85 $ 85 90 $ 85 90 $ 95@110 $115@12 
Sound wormy.. 43@ 45 s2q'er 228 8 OW EMD ciscaccecec 50@ 55 65@ 70 65@ 70 75@ 90 95G1n 

one peng Oe ea ae ee EEN Ses 38@ 43 40@ 45 38@ 43 40@ 45 45 7_ 

San RED KED reg * WHIts AsH— 

ieooeae 5 7 sa eisle myaibiaisia sles eisiue no sic ee 107@11 2 5 
No. 1 com..... 20 ‘g: ar No. 1 com. and sel............. 5d@ 60 ' 730 77 BG 8s +100 103 $155@160 
No. 2 com..... is ae een ee 32@ 35 35@ 40 40@ 45 45@ 50 2o go 

PLAIN WHITE AND Bei “onl = 
ne $105@108 $115@125 $130@140 VALLEY HARDWOODS 
Selects GeikG tink zo 75 80 85 85 90 ba “—_ — mem - 

D. 2am... . 5 95 incinnati, Nov. 3.— verage wholesalers’ prices, carlots Mississippi Valley woods, Cincj 
No. 2 com..... 40@ 45 5 = ‘ innati; 
tu 21 23 = i BG = a od on 4/4 5/4&6/4 8/4 Costeresen 4/4 5/4&6/4 8/4 
Sound wormy.. 43@ 48 55@ 60 55@ 60 mal prekeante we $ > $3 95 $ 95@100 nh yng wadr.$ boa s $ iG 57 1... 

Bass woop-— eee lo. 2con..... ‘ * 0 es 
a ‘me wenewe ene Qtra. red, sap no acfect : No. 2 com..... 380@ 32 32@ 34... @)| 
ag 506 53° ee oe @ oe  pehepee 58 62 67 QUARTERED WHITE OaK— 

No.2 com.:... 28@ 81 33@ 38 38@ 43] pdt lcm... 42 - ” BAS weeeerees $120@125 $125@130 $130@1%5 
” DTAECLS «ce eeves ¢ ¢ 5 

CurstxoT7— Pas ....<s 95@ 97 98@100 90@ 95 a ee 70@ 7 TE Se 7392 105 
Se $105@110 $115@120 $125@130 — -- See SES SEF No. 2 com..... 40@ 45 45@ 50 50a S 
og po teeee a5 a Ge eS Pinas ye C8@ 65 ...@... ...@... | Quantenen Rev Oax— 

Sd. wormy and ain 2s UND ase acer scores agra tne 206 @ees .sc@. 
No. 2com... 33@ 35 35@ 37 385@ 37 ror Wider... 50@ 55 55@ 60 55@ 60 No. 1 com..... a ee oh 
Sd. wormy and No. lcom... 382 35 35 38 40 43 No. 2 com..... a0 oo 40 @ @.) 
ce i aon & , No.2 com... 22@ 24 24@ 26 25@ 27 m - eas ere ENE 
« MaPLe— LAIN WHITE AND RED Oaxk— 

‘ better ...... 35@ 37 37@ 39 39@ 40 Soak ai: 0 oat $ 80@ 85 $ 95 ni stile 
IRCH— D., log run—$ 40 $ 55 $ 58 ee Bo 65 70 = 70@ 75 
RAGS 2 et 4 3115@120 $120@125 $125@130 | Sorr ExrmM— 4/4 5/4 6/4 8/4 No. 1 com..... 50@ 55 Se 60 60@ 65 
No. 1 com. an eee $63 $65 $65 $70 NO. 2 COM. «<< 35 38 40 45 45a in 

oe Re 67@ 72 %72@%77 72@ 77 No. leom.... 45 48 48 55 No. 3 com..... 20@ 22 22@ 2 25@ 3 

No. 2 com... 33 35 35@ 40 40 42 No. 2 com.... 24 26 26 26 Sound wormy.. 32 34 38@ 43 43@ 48 
Cincinnati, Ohi Nov. 3.— 

Prices of Lower Michigan hardwoods remain firm, quotations being as follows: Pn wholesalers _ peng ee Bo 

No.1 No. 2 No. 3 No.1 No. 2 No. 3 base, on “soft texture” poplar, from Virginia, 

FAS Selects com. com. com. FAS Selects com. com. com. | West Virginia, Kentucky and Tennessee, and on 

Bass woop— js Sort ELm— Mississippi Valley poplar: 

4/4 $ 65@ M4 $ 55@ M4 $ + 4 47 er $22@24 | 12/4 110@115 95@100 =e 8 50@55 ..@.. | Sorr Twxtrure— 4/4 5/4&6/4 8/4 
e/4 16g 80 s0 > = = =. 2 Ht Hh 16/4 125@130 i10@115 100@105 55@60 :.@.. | iemaspetenepy $ 98 105 $105@112 $105q11 

80@ 85 70 75 60@ 6 38@40 ..g.. | Han Marie ae: 55 65@ 70 foe f 
a 5 70 650@ 55 33@35 15@17 o. 1 com..... v@ 

wf 100 8@ 90 70@ 75 45@50 ..@.. 5/4 Bo 90 70@ 75 55@ 60 35@37 sols No. 2 com, A.. 0G 38 43 45 45q 48 
5/8 No. 2common & bett 8336 12@14 | 8/4 506 95 TS 80 Cee sR eeGe, 1S@1s | ) No? com. B. 25@ 27 27@ 29 oq 
4/4 6500 76 BBQ 60 wr 45 26928 16918 8/4 90@ 95 75@ 80 65@ 70 38@40 18@20 | Vattey— 

5/4 700 15 oh rs 45@ 50 30932 18020 10/4 105@110 90@ 95 80@ 85 40@45 23@25 Oar $ 87@ 92 $ 92@ 98 $ 98@103 
6/4 75@ 80 650 70 600 65 35037 18520 12/4 115@120 100@105 90@ 95 45@50 26@28 Saps & selects. 60@ 65 70@ 75 T5@ 80 
3/4 85@ 90 TED 40 B09 apt ae 13Q20 14/4 130@135 115@120 105@110 50@55 -Q.. No. 1 com..... 45@ 48 52@ 55 55@ 60 

eli = 16/4 145@150 130@135 120@125 50@55 ..@.. No. 2 com. A.. 33@ 35 87@ 40 404 { 

4/4 105@110 85 90 50 53 30@32 17@19 Harp MAPLE FLoonixa Stock— No. 2 com. B.. 25 Ze 26 28 27@ 30 
5/4 110@115 90@ 95 55@ 58 32@35 18@20 | 4/4 ---@... ..-@... 50@ 53 30@33 20@23 
wg BE RGR ie HB8 | oe ae. 0 88 B68 288)” POPLAR BEVEL SIDING 

10/4 1209125 1000105 85@ 90 0058 "O°: | 474 70@ 75 60@ 65 45@ 50 28@30 18@20 Cincinnati, Ohio, Nov. 3.—The following are 

12/4 125@130 105@110 90@ 95 50@55 @.. 5/4 80@ 8 70@ 75 55@ 60 33@35 20@22 average wholesalers’ carlot prices, Cincinnati 

16/4 140@145 120@125 1109118 ee S@s< 6/4 80@ 8 70@ 75 55@ 60 38@40 20@22 base, quoted on poplar bevel siding: 

Sort ELM— 8/4 85@ 90 75@ 80 60@ 65 40@45 20@22 x No.1 No? 
4/4 65@ 70 50@ 55 40@ 45 28@30 18@20 | END Driep WHITE MapLe— be lear Select com. com. 
5/4 75@ 80 300 65 130 50 3032 20022 4/4 110@115 ...@... 85@90 ..@.. ..@.. OP cnet eee wees $58.00 = $48.00 $32.00 $22.00 
6/4 80@ 8 65@ 70 50@ 55 33@35 20@22 5/4 115@120 ...@... 90@ 95 ..@.. ..@.. | 5% cseeeeeeeeee 55.00 45.00 30.00 20.00 
8/4 90@ 9 75@ 80 60@ 65 40@45 ..@.. 6/4 120@125 ...@... 95@100 ~ * oe@iw | 4% weeeeeeeeeee 50.00 40.00 23.00 18.00 

10/4 1009108 85@ 90 70@ 75 50@55 ..@.. 8/4 125@130 ...@... 100@105 ..@.. ..@.. eee a 

Louisville, Ky., Nov. 2.—Local consumption of 

Following are prices of Wisconsin hardwoods f.0.b. mill points: poplar siding continues very active, although 
No.1 No.2 No.3 No.1 No.2 No.3 country business is below normal. —s “ 

FAS Selects com. com. com. FAS Selects com. com. com. hare _— movement fair. Quotations f.0.b. 

AsH— Rock ELmM— ouisville are: 

No. 2 

4/4 $100@105 $ 85Q 90 $ 62@ 65 $33@35 $19@21 4/4 70@ 75 ...@... 45@ 47 25@28 19@21 No.1 No. 
5/4 110@115 95@100 67@ 70 a0 21 5/4 80@ 82 ...@... 50@ 53 30@32 20@22 | ,, Clear elect com. cm. 
6/4 115@120 100@105 80@ 8 45048 s35e4 “a nee 6: aoe oe bt -fh G-ANCH ....-+00-000. $55 $44 6 
8/4 120@125 105@110 85@ 90 50@52 23@24 if 85@ 90 @ 2 $5 35 rf wm ei * Seater 50 40 34 13 

} 5 —— TE ft ML bake ss nennae 

a. [a 58@ 60 48@ 50 28@31 20@22 | 12/4 1000105 o wae eS 50@55 ::@.. 

5/4 2g 75 62@ 65 50@ 53 30@32 agi Hard MaPLe— HARDWOOD DIMENSIONS 
ti Hes Wow ase NBG NSP | sf Gel sg Hee sess tea1s | chicage, Nov. 4—Actuat sas of clear sr 

eet si li a 6/4. 85 90 75@ 80 60@ 65 38@40 19@21 hardwood dimension, maple and a 
4/4 110@112 90@ 95 50@ 53 33@35 18@20 | _8/4 90 ae we ee oe ins. 
6/4 116@120 96@100 60@ 65 40@45 20@22 | 12/4 110@115 100@105 90@ 95 63@65 ..@.. Furniture stock— Plain oak Gum 
8/4 120928 100@105 8g 80 45@50 20@22 | Sorr MarLe— Bee apg eR $50.00 $48.00 

10/4 125@130 105@110 90@ 95 55@60 ..@.. 4/4 68@ 73 58@ 62 40@ 44 25@28 20@22 | 2%x2%x19" LI 55.00 60.00 

12/4 ...@... ...@... 95@100 ..@.. ..@.. 5/4 75@ 80 65@ 70 50@ 55 32@35 21@23 | 2x2x30” ........................ 65.00 60.00 

Sort ELM— 6/4 80@ 8 70@ 75 55@ 60 35@40 21@23 | 2%x2%x30" ....... 22 75.00 po 
4/4 68@ 70 58@ 60 42@ 45 25@28 21@23 8/4 85@ 90 75@ 80 60@ 65 40@45 21@23 | 3x3x30” .....0 III 80.00 70. 
5/4 75@ 78 65@ 68 50@ 55 30@35 23@25 | Oax— Chair stock— 

6/4 80@ 8 70@75 55@ 60 i265 z80 38 4/4 95@100 75@ 80 60@ 65 38@40 20@22 | 1x4” and wider x 19”............ 55.00 55.00 
8/4 85@ 90 75@ 80 60@ 65 35@40 23@25 5/4 100@105 80@ 85 65@ 70 40@42 22@24 | 114x4” and wider x 19”../.°°77! 60.00 60.00 

10/4 95@100 85@ 90 70@ 75 50@55 = ie 6/4 105@110 85@ 90 70@ 75 44@46 22@24 | 2x4” and wider x 19”............ 75.00 70.00 

12/4 100@105 90@ 95 75@ 80 55@60 ..@.. 8/4 110@115 90@ 95 75@ 80 47@50 23@25 | 1x2%4x40” .................0.0. 70.00 70.00 











WISCONSIN HEMLOCK 


The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HEMLOCK Boarps, S1S— HEMLOCK, No. 1, S1S1E— 
10-14’ 16’ 18-20’ 8-16’ Wg 10-14’ 16’ 18-20’ 22-24’ 


ix 6” 29.50@30.00  29.50@31.00 3 00st eo 35.00@35.50  31.00@31.50 2x 6” 27.50@28.00 28.50@29.00  30.50@31.00 
1x 8” 31.50@32.00  32.50@33.00  34.00@34.50 37. ‘03880 33.00@33.50 2x 8” 29.50@30.00  30.00@32.00  31.50@32.00 33°50 


os 
ix 4” $27.00@28.00 $28.00@28.50 $29.50@30.00 $32.00@32.50 $28.50@29.00 2x 4” $30.50@31.00 $30.00@32.00 $31.50@32.00 ey $0038.00 - pat i 


35.50  35.00@36.00 
1x10” =—-32.50@33.00 — 33.50@34.00 — 35.50@36.00 — 38.00@ 38.50 34.00@ 34.50 | 2x10”  29.50@30.00 32.50@33.00 33:50@34.00 36. 00@37.00 36. 00@37.0 
ix12” —-33.50@ 34.00 34.50@35.00 — 36.00@36.50 — 39.00@39.50 —35.00@35.50 | 2x12” 30.50@31.00 33.50@34.00 34.50@35.00 36. 00@38.00  37.00@38. 


For merchantable S1S, deduct $3 from price of No. 1: for No. 2, deduct $5. No. 3 pomeieek rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” and 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. wider, $18@20 
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HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., Nov. 


2.—The following is a summary of Chicago/Cleveland average hardwood 


prices obtained during the week ended Oct. 27, as reported to the Hardwood Manufacturers’ 


































































































Institute: 
_— 
GUM SAP GUM-CONTD WHITE OAK-CONTD POPLAR-CONTD CHESTNUT-CONTD 
— ——————————— ————EEEEEEee 
Quartered Plain-Cont’d Plain--Conta Plain 
Figured Wood 
Chgo Clev Chgo Clev Chgo Clev Chgo Clev Chgo Clev 
Firsts & Seconds No. 2 Common No. 1 Com & Sels fXo. 1 Common Pant : ic 
5-8 96.00 eee 1-2 17.75 ceo 3-8 34. seol| 4=4 52.00 60.50 eee 54.75 
404 145.25 eee 5-8 17.00 «wee 1-2 eee 58.2 6-4 60.50 74.75 o-4 eee 59.50 
6-4 149.75 eee 4-4 25-50 ceo 5-8 51.75 68.5 8-4 eee 75275 8-4 coe 59.50 
8-4 151-25 evel} 5-4 27-75 soot] 3-4 53.50 eeelfNo. 2 A Common Sound Wormy 
6-4 25.75 seoll 4-4 63.25 78.25)| 4-4 34.50 42.50 4-4 eee 39.75 
Quartered 7 3 Comman 5-4 78.75 81.50)[No. 2 B Common 5-4 eee 42.25 
Firsts & Seconds 21.00 «oe 6-4 85.75 82.50]| 4-4 eee 28.225 6-4 eee 43.50 
3-4 100.25 = wwe euenh Wormy 8-4 92.75 85.25|iNo. 2 Common 8-4 eee 41.75 
404 108.50 eee 4-4 36-50 «e+|/No. 2 Common - eee 31-50 
5<4 108.50 coe 3-8 24.50 eeel] 4-4 31.50 vee BASSWOOD 
6-4 107.25 = wee BLACK GUM 5-8 28.25 eee ery E rane 
8-4 109.50 «ee sa igi 4-4 43.50 48.50 ASH - 74.50 
Yo. 1 Com & Sels Plain 8-4 50.50 “aa —_ 528 «aa. G69S 
4-4 68.00 eeel|/ No. 2 Common No. 3 Common Firsts & Seconds No. 1.Com & Sels 
5-4 72.00 «eoll 4=4 26.50 seol] 4=4 32.25 28.25]]) 4-4 85.00 99.25 || 4-4 axe. > SA 
Gat 73.25 eee Sound Wormy 5-4 104.25 127.50 
G=4 74.75 cee TUTELO 4-4 38.00 52.25)]] 8-4 114.00 eve WILLOW 
oO. 1 Com & ‘nent Firsts & Seconds 
Plain 13-17" Box Boards RED OAK 4-4 50.75 oe 4-4 64.7 var 
Firsts & Seconds 4-4 «e+ 63.50 am 5-4 60.75 sos [Gee “70445 on 
4u4 95.50 eeej|/Firsts & Seconds Quartered 6-4 66.25 eee 8-4 75.75 yes 
5=4 99.00 «s+e}| 5-8 35.25 «+-||No. 1 Com & Sels 10-4 88.75 «++ IiNo. 1 Com & Sels 
6-4 99.25 eel] 3-4 44.75 see|| 3-4 58.50 ee[fl2=4 93.75 «caesar. acne sad 
8-4 103.00 «eoll 4-4 47.00 .+.|/No. 2 Common o. 2 Common 5-4 47.00 eis 
No. 1 Com & Sels No. 1 Com & Sels aed 47.50 eoel] 4-4 36.00 ee 
3-4 60.00 ooe 5-8 27675 cee 8-4 39.25 « MAGNOLIA 
4-4 64.00 eee 3-4 33.75 eee Plain o. 3 Common ae gl HG tr 
54 64.00 eof] 4=4 33.00 ...||Firsts & Seconds 4-4 se» 28.00 }J/Firsts & Seconds 
re 70.75 cecoll Sas 36.50 «.-|] 5-8 70.50 aaa 4-4 70.50 tee 
894 73.00 cccll 8-4 41-50 «e0l| 3-4 80.50 a SOFT MAPLE No. 1 Com & Sels 
No. 2 Common No. 2 Common 4-4 86.00 108.00 A=& 49595 vee 
4o4 27.00 .s6|] 5-8 16.75 att s+ 95.00 122.25||No. 2 Comon 5-4 58-50 see 
8-4 45.00 eee 4-4 eee 3275 4 eee 123.75} 4-4 . eee CKEYE 
8-4 133.75 133.25 os 1 a 1 
SAP_GUM WHITE OAK No. 1 Com & Sels HICKORY 0. 1 Com & Sels 
EE 5-8 44.75 sod —_— 4-4 eee 47 -00 
quartered Quartered 3-4 52.75 eeelfNo. 1 Common SYPRESS 
Firsts & Seconds Firsts & Seconds 4-4 60.75 65.00}] 8-4 60.50 +++ |lPirsts & Seconds 

4-4 66.25 see 5-8 86.75 «se]| 8-4 68.75 toe 4-4 81.75 oY a 

6-4 65.50 see |] 3-4 96.50 ...||No. 2 Common ROCK ELM 5-4 91.50 nee 

B=4 68.00 eee 4-4 134.25 eee 4-4 41.25 45.50 No. 2 Common 6-4 92.75 po 

10-4 12. 0, eae Su 349-00 eee voy bt 8-4 30.25 ees |} 8-4 103.00 és 
No. 1 Com & Sels -4 . eee - . oe 0-4 131.00 a 

5-8 33.25 ecel] No. 1 Com & Sels COTTONWOOD oo 128.75 pe 

4-4 48.25 «eelf 1-2 54.75 eee POPLAR 13-17" Box a Selects 

6-4 50.75 eee 5-8 75.75 ceo 4-4 75.25 y. 4-4 69.50 ate 

8-4 56.00 eee 4-4 82.75 eee Plain 9-12" Box Boards” 5-4 75.75 he 

10-4 59.50 eeel] 5-4 95.25 108.50}/9-12" Box Boards 4-4 64.00 ooo Ht 6<4 3=—- 72 25 ia 
6-4 95.25 seol| 4-4 69.00 ---|[Firsts & Seconds 8-4 83.25 i 
Plain 8-4 114.25 .ee||Firsts & Seconds 8-4 60.00 +e |[16-4 105.25 wae 
13-17" Box Boards No. 2 Common 5-8 90.50 .-./INo. 1 Com & Sels- No. 1 Shop 
4-4 68.50 «es. |! 5-8 41.50 «ee }] 3-4 eee 103.75) 4-4 38.25 coe || 4-4 42.25 52.00 
9-12" Box Boards 4-4 56.50 ...|| 4-4 eee 111.75]] 5-4 40.75 eee [1 5-4 57.25 71.50 
<4 63.25  e+-]|} Sound Wormy 5-4 97.50 124.75]| 8-4 45.00 vers 6-4 57.75 wala 
13" & War. F.A.S. 4-4 eee 57-501] 6-4 97.50 123.00||No. 2 Common 8-4 62.75 «ee 
5-8 53.00 ée~ 8-4 102.50 129.751] 4-4 33.75 «ee |INo. 1 Common 
4a4 64.75 see Plain 10-4 e+ 127.75}INo. 3 Common 4-4 37.75 > 
_ & Seconds Firsts & eg _— «ee 140.75]| 4-4 20.00 «ee I] 6-4 38.00 a 

5- 43.75 cool] 3-8 . ee ||/Saps % 

34 = 52650 wwe |] 142 67-75 .s.|| 5-8 wee 74.00 CHESTNUT ree * 

4-4 56.75 54.75|| 5=8 75075) cool] 44 +++ 87.25||Firsts & Seconds 5-4 29.75 pe 

Cag 60-00 .eo|} 3-4 78.50 eel] 5-4 eee 100.25]] 4-4 eee 105-25 |] 6.4 3909.75 ‘ 

6-4 60.75 64.75|] 4-4 90.75 109.00]| 6-4 see 97.50]] 5-4 see 118675 HRoxd ng 

8-4 63.50 ecco 5-4 122.00117.00)] 8-4 eee 103.75|| 6-4 «++ 118.50 [ane 25.25 os 

No. 1 Com & Sels 6-4 119.75 13850}|No. 1 Com & Sels mg +e 131-25 |ecky 

5-8 28.75 eee|] 84 +++ 149.75]| 5-8 see 54.50}fNo. 1 Com & Sels 4-4 30.75 oa 

4—4 38.25 42.00 4-4 eee 64.25]] 5-4 eee 77.50 

5-4 42.25 47.00 5-4 coe 66.75]) 6-4 eee 72.50 

6-4 42.00. 6-4 eee 70-00}| 8-4 +++ 82.50 

8-4 eee 70.25|[No. 2 Common 

12-4 coe 90.25]] 4-4 « 29.00 
No. 3 Common 
4-4 22.00 

St. Louis, Mo., Nov. 2.—Current quotations on southern hardwoods f.o.b. St. Louis: 

Gom— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 

Qtd. red: QUARTERED RED OAK— 
| 2 ee a ik pre nee ae Ld. eee eae > te “ee at 
No. 1 com.. 65@ 0@ 7 75@ No. 1 com. .... 65@ 68 70 72 5@ 77 
No. 2 com. 34@ 35 36@ 38 38@ 40 No. 2 COM... 44@ 46 50@ 53 57@ 60 

a S.N.D. : mae ie tee See 
No. “2 esi =O eee Se FAS os , 85@ 86 108@110 118@120 

¢ = Ko vo com. an 
oy ea 3G 26 28a 29 «800 St ans 57@ 58 62@ 65 68@ 70 

Plai No. 2 com..... 37@ 38 39@ 40 42@ 44 
aln red : No. 3 com..... 20@. 24@ 26 24@ 26 
og’ errr 97@ 99 95@100 95@100 Sound wormy.. 381@ 32 48@ 49 55@ 57 

com, 68@ 65 63@ 65 70O@ 72 s a 
No. 2com... 33@ 34 36@ 38 38@ 40 PLAIN RED OaK— 

Plain sap; gal gaaeeera r 82@ 83 98@100 108@110 
ms ais +s =e z e a se ry “sel. ere ag 56 60@ 62 65@ 68 
NO. om B B 2 9 Qn «© 9 

atc: we a 3G oS 36a 28 No. 2 com..... 35@ 36 38@ 40 42@ 44 
Cezreawoon— POPLAR— dist _ 
a Vd NOt 88@ 90 100@105 105@110 

No. 1 com... :! 330 4 pe @ ” : << ti Saps and sel.. 62@ 65 72@ 75 TS@ 80 
% 2com..... 29@ 30 33@ 34 °..@.. No. 1 com..... 47@ 48 49@ 50 51@ 52 

QuarrE " : i No. 2 com. A.. 33@ 34 36@ 38 37@ 38 

mg VEITD OaK— No.2 com. B.. 27@ 28 30@ 31 31@ 32 

Mes aio. bse. 120@122 135@140 150@155 


82@ 84 








90@ 95 


Sorr MAPLE— 
Log run 


55@ 60 







































































HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as re- 
ported to the Maple Flooring Manufacturers’ Asso- 
ciation, averaged as follows f.o.b. cars flooring 
mill basis during the week ended Oct. 31: 


MAPLE— Clear No.1 Factory 
TENE” © axikeedsase $78.05 $55.60 aes 
Mi Ee Celene ea 82.80 66.50 $34.95 
Mie e¥beeiaioss 91.03 70.79 38.14 
C1 A ee ee 80.06 71.33 walaed 
Seer JO ic cwn e gee 76.50 és 
BS > ee eee 91.50 aaa 
2 i re 82.75 74.57 
SR iid. aie n saa 46.03 
ET eeawecweaeus . 60.00 are 
BEECH— 
SOW Va uwenes< oe'nee 79.90 
MS Wei didce He aeld 82.90 62.37 
BircH— 
SESE) (Sih cca celet 69.60 “aaa ieee 
y 2 ee oe 88.75 67.00 41.00 





OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 
Oct. 24, as reported by the Oak Flooring Manu- 


facturers’ Association : 

#3x1\ a” #3x2y4” 8x14” 34 x2” 
CEN Gla WE a das, ccecd $140.15 ..... awe 
Se a” Sa er 106.63 $70.69 ..... 
Sek, Glee WidlOe sss ecwas CEO cnead wveles 
Cle. pin. wht... <.. $70.49 89.69 58.92 $65.39 
Cyr. pin. red..... 76.48 83.06 59.96 60.28 
Sel. pln. wht..... 60.79 75.65 50.14 48.13 
Sel.: pin. ‘red. <... 64.99 74.75 49.52 50.23 
No. 1 common.... 50.18 63.52 25.22 27.96 
No. 2 common.... 12.99 MOOG ddwee écaee 

%x1 14” 4x2” $sx1%4” $sx2” 
ee es aeuws 
Sel. qtd. w.&r o QU dacae “SeSee ‘Jeaeaa 
Clr. pin. WE... .. 83.38 at i= $75.75 
Ch Ole Fe... < 74.75 CEG” wwews 68.89 
Sel. pln. wht..... 68.25 (i> sre 65.04 
Sel. pln. red..... 59.40 69.13 ..... 55.41 
No. 1 common.... 36.89 | 33.09 





OAK FLOORING STRIPS 


Chicago, Nov. 4.—The following are carload 
prices, f.o.b. Chicago, on *%x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet. 





oe ite Red 
Qtrd. Plain Qtrd. Plain 
eee rere .++-$125.00 $78.00 $112.00 $75.00 
Sap clear........ 106.00 aE ee eaaae aaeen 
SGI. ccscscccscse COE 67.00 85.00 67.00 
No.1 


CANO 6 dé knniddeds denddcadeandeadegaedenaneee 





BLACK WALNUT 


Cincinnati, Ohio, Nov. 3.—The following are 
today’s prices of American black walnut f.o.b. 
Cincinnati: 

FAS, 4/4, $215; 5/4, $225; 6/4, $230; 8/4, $240. 

Selects, 4/4, $150; 5/4, $155; 6/4, $160; 8/4, $170. 

No. 1, 4/4, $95@100; 5/4, $105@110; 6/4, $110@ 
115; 8/4, $120@125. 

No. 2, 4/4, $45; 5/4 and 6/4, $47.50; 8/4, $50. 





HARDWOOD LOGS 


Memphis, Tenn., Nov. 2.—Following are av- 
erage quotations on logs in Memphis, and at 
points in the Memphis territory, based on aver- 
age dimensions, 14-ich and up in diameter, and 
12- to 16-foot in length: 


F.o.b. cars 

Delivered Memphis 

Memphis territory 

Variety— Per M Per M 

Red & white oak. 7 z to = 00 $21.00to = 00 
reer ee 0.to 00 18.00 to 20.00 
BNE” "sddccaeudee 32:00 to 33:00 23.00 to 35,00 
Serer errr: 20.00 to 22.00 12.00to 14.00 
Ash (12” and up). 35.00 to 50.00 28.00 to 33.00 
Hickory (12” & up) 27.00 to 37.00 19.00 to 29.00 
Maple (16” & up). 33.00 to 38.00 25.00to 30.00 





Logs are classified by buyers here roughly as 
No. 1 and 2, and the foregoing price range is 
supposed to cover the average prices paid for 
both. 


The differences between delivered and f.o.b. 
price ranges are based on the distance the logs 
are hauled, and the weight of the timber. Oak, 
ash and hickory are drawn from wider dis- 
tances; while gum, poplar and elm can be profit- 
ably drawn into Memphis only from nearby 
points. 
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Holds 30,000 bb. 
Loads on 45% Grade 


If you are operating in hilly or 
mountainous country, you know 
what it means to handle such 
loads on a descent of 2,000 feet. 
We will gladly give you the name 
of one operator who did this with 
only one man operating a 


BariengerBrake 


This device will be the best investment 
you ever made. No matter whether you 
use sleds or wagons a Barienger Brake will 
enable you to handle loads on any kind 
of grades. Trials by some of the largest 
operators in the country on their most 
hazardous hauls have proved its efficiency 
and economy beyond a doubt. 

We have a lot of facts gained from these 
practical tests you should have before you 
spend any money building logging roads. 
If you'll say you’re interested, we'll send 
them. 


MAIL COUPON TODAY. 


Ryther & Pringle Company 


CARTHAGE, N. Y. 











i SPRUG ics das oss jispsssenbsessassastesteerens 
RYTHER & PRINGLE CO., Carthage, N. Y. 
Gentlemen:—Please place my name on your 
mailing list and send me by return mail free lit- 
i erature on the Barienger Brake, list of users, etc. 
It is understood that this does not obligate me in 
i any way. 


§ Name ...... suse Nebabebeascnee pebedeseaeeneweeesssen .. 


§ Woods SES BOE aun sbabenscdsssbsentetancesese pabee 
(Name of Company) 


Bis O IOGREOE Bbiciccsasscccsessessceesecs cas ecehessen 
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CHICAGO LUMBER RECEIPTS AND 
SHIPMENTS 
Reported by J. J. Fones, Secretary of Board of 
Trade. 
RECEIPTS FROM Oct. 4 To Oct. 31, INC. 











Lumber Shingles 
Nie a enn ererietaictacaren 307,965,000 32,949,000 
ar a ewer irene 303,248,000 58,006,000 
PAUPHESO. 665s oees STAT000 8 — sn aewewess 
PROG oc Sikaaae. Absaectes 25,057,000 
RECEIPTS FROM JAN. 1 TO OcT. 31 
Lumber Shingles 
R925. occ scccs ss de OOO mee wUO 444,530,000 
POZE onc ccwecdce ss sO; ee OUG 000 601,277,000 
PHOCTORRG 6606n0% SIZ OZEUOO kk codices 
GROEN cs ewde weeeewnees 156,747,000 
SHIPMENTS FROM Oct. 4 TO OcT. 31, INC. 
Lumber Shingles 
Loe rare rar 177,216,000 27,120,000 
BREE A aietenc wi xtafer te aes 168,493,000 48,462,000 
ERCPORSE oho 0 0.0% 5 7 a ee | | er ec 
RE as kecascee Ketoeeveus 21,342,000 
SHIPMENTS FROM JAN. 1 TO OcT. 81 
Lumber Shingles 
BD 6 a16 Bice seen 1,923,532,000 438,207,000 
RE gies Sb es is 1,877,579,000 487,988,000 
ENCPOARE 665s os.00:s AS05S000 =. wvescsers 
PORN 6c. 560k ike: de essere erecta 49,781,000 


CHICAGO BUILDIN + PERMITS 

The following are comparative building permit 
totals for October: 

Permits for— Oct., 1924 Sept., 1925 Oct., 1925 

eee 187 139 179 


Offices and hotels 13 10 12 
Residences ..... 743 775 757 
Halls & churches 7 5 8 
TROGTETS 6.0 6.50< rite spate - 
Apartments .... 380 385 431 
Stores and offices 4 2 3 
Stores and _ resi- 

Ve ee 17 22 12 
Stores and apart- 

are 19 22 24 
Miscellaneous ... 1 7 10 

i ete 1,371 1,317 1,437 
OC re 1,179 1,205 1,344 
i ee 192 112 93 
Frontage, feet...41,691 37,835 44,733 
Cost ......$28,830,350 $20,555,200 $30,822,500 

Buildings Frontage, ft. Cost 

Jan. 1 to Oct. 31, 1924— 

OOS o6caic sae 13,714 402,018 $245,513,370 
Jan. 1 to Oct. 31, 1925— , 


POUR <6 4006's 14,986 459.532 308,355,050 





For Editorial Review of Current Market Con- 
ditions See Page 41 


NORTHERN PINE 


MINNEAPOLIS, MINN., Nov. 3.—Northern 
pine manufacturers recorded a fairly satisfac- 
tory week, with orders coming principally from 
box and crate manufacturers. Retail yards are 
buying only for urgent needs. Low grade boards 
still are in surplus at the mills. Prices are 
unchanged. 


BUFFALO, N. Y., Nov. 2.—The northern pine 
trade is quiet, with retailers taking little lumber 
except for immediate needs. Prices are un- 
changed. The lower grades are doing fairly 
well, although cold and rainy weather has 
checked buying. 


EASTERN SPRUCE 


BOSTON, MASS., Nov. 3.—The eastern spruce 
market is dull and prices are barely steady. 
Frames are offered at $41@42 base. Easy yard 
orders for dimension can be placed at $40 and 
possibly a little less. Demand for Provincial 
random is slack. Some narrow random is 
offered at $33. Business in boards is quiet and 
prices are distinctly soft. 

NEW YORK, Nov. 2.—Eastern spruce prices 
are weak, even though shipments are not large. 
The market after holding stationary for some 
weeks has shown a slump and less interest than 
usual is being taken by the mills. 


WHITE CEDAR 


MINNEAPOLIS, MINN., Nov. 3.—Northern 
white cedar post and pole business is fair. Re- 
tailers buy only when orders are on their books. 
In some sections there is a good pole consump- 
tion. Prices are firm. 


HARDWOODS 


CHICAGO, Nov. 4.—Demand for both northern 
and southern hardwoods continues to show im- 
provement. Birch is in active call from the inte- 





moma, 
rior trim and furniture plants and there jg 4 
good movement of maple to the flooring and 
automotive trade. Prices on both of these woogs 
are firm with, scarce items showing a tendenoy 
to advance. Gum is in active demand from 
furniture, automotive and trim interests, and 
oak is still being taken in good quantities by the 
flooring plants. The mills have advanced their 
prices sharply and while sales are not being 
made at these figures the general market leye| 
is higher than it was ten days ago. 

INDIANAPOLIS, IND., Nov. 3.—A steady ea] 
for hardwoods features the local market. Prices 
are strong and there is every indication of 
higher levels in case present demand continues 
according to local jobbers. Most industrials are 
buying steadily and in some instances they are 
building up winter reserves. Buyers for furpi- 
ture factories fall into the latter class, most of 
them buying steadily and in some instances 
where the order files are well filled, buying sufi. 
cient to last for some time. Automobile buying 
is only fair, the general volume, however, pe- 
ing considerably above the same period last year. 
Flooring factories are busier now than last 
fall, but their present buying is cautious. The 
retail trade is only fair, some demand coming 
both from city and country yards, but the yol- 
ume lower than had been expected. 





NEW ORLEANS, LA., Nov. 2.—Demand is 
distinctly improved. Some items of red gum 
persistently sought and in scant supply are 
reported to have undergone further advances, 
while prices pretty much throughout the list 
are firmer. White oak is among the items jn 
brisker inquiry. Box boards find readier sale, 
Fairly good overseas inquiry continues. 


KANSAS CITY, MO., Nov. 3.—Hardwoods are 
harder to buy and some items have strength- 
ened, notably oak, gum and maple. Reports are 
that bad weather has reduced mill output and 
that there may be a shortage in some hard- 
woods. The big consumers are buying more 
freely and small industrial buyers have good 
requirements. In some sections oak flooring is 
in good demand, while in others it is poor. There 
still is a fair demand from retailers for gum and 
oak finish. Maple flooring is in good call. 





ST. LOUIS, MO., Nov. 2.—Southern hardwood 
business improved during the week and inquiries 
increased. While activity is from a variety of 
sources, automobile concerns are responsible for 
most of the demand. Both plain and quartered 
sap tend to improve, while maple and elm are 
strong. The demand continues unabated for red 
gum. The latest report from the South tells of 
continued rainy weather and curtailment of pro- 
duction. The scarcity of logs is strengthening 
prices. 

CINCINNATI, OHIO, Nov. 3.—The hardwood 
trade has been active with good buying by auto- 
mobile manufacturers. There has been a fair 
demand from the furniture trade also. Inquiries 
are said to be greater than at any time since 
spring and many of them are being converted 
into orders. Prices generally are firm with slight 
advances reported in some items. 

COLUMBUS, OHIO, Nov. 2.—Steadiness char- 
acterizes hardwood trade in central Ohio. Deal- 
ers find stocks rather low and building is still 
brisk. Factories are good customers, though 
buying mostly hand to mouth. Flooring is 
strong. Oak prices at Ohio River: 

FAS No. 1 No.2 No.3 
Quartered ...0.26% $155 $90 $50 tee 
BABE 4 cides bes eaee 107 70 45 $20 

HOUSTON, TEX., Nov. 3.—Hardwood busi- 
ness is good, especially in sap gum and white 
oak. Prices are firm, but unchanged. The 
trade can not begin to supply the demand for 
red gum and magnolia at the most attractive 
prices. 


BALTIMORE, MD., Nov. 2.—Hardwood de- 
mand is slowly increasing. Mill stocks are 
smaller, distribution running ahead of the out 
put, while price ranges show an upward ten- 
dency, with certain grades of gum, chestnut and 
oak stronger. The more favorable domestic sit- 
uation finds a reflection in a better feeling as t0 
the foreign markets, with stocks abroad reduced 
and buyers more disposed to place orders. 


MINNEAPOLIS, MINN., Nov. 3 Industrials 
are taking a substantial volume of northern 
hardwoods. Some furniture manufacturers 4 
putting in stocks for the future. Sash and door 
interests are good buyers. Keen competition 
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still is a factor reflected in the prices for which 
ysers are obtaining the wood, although a slightly 
petter demand has made this competitive phase 
jess acute. Flooring manufacturers and whole- 
salers are doing an active business. 


BUFFALO, N. Y., Nov. 2.—The hardwood de- 
mand shows improvement, owing to the fact 
that mills have been curtailing production and 
are Well filled up with orders. Recent conces- 
sions are not now being made and the general 
market tone is stronger. 


NEW YORK, Nov. 2.—The hardwood market 
nolds firm, demand being better than usual for 
the season in industrials. Maple and oak floor- 
ing are fairly active. Red gum is rather scarce 
and prices hold after a recent upturn. Oak 
flooring in No. 1 common is also hard to find. 
Birch also is wanted. Furniture manufacturers 
are buying well. 





BOSTON, MASS., Nov. 3.—The only change in 
the hardwood market has been a slight improve- 
ment in demand and stronger prices. Oak, ash 
and red gum are holding their own while prices 
are unchanged. Orders for flooring are not 
large but they are fairly numerous and most 
buyers want very quick delivery. Flooring 
prices are firmer. 

OMAHA, NEB., Nov. 2.—Hardwood demand is 
seasonable, industrial items showing more ac- 
tivity than other grades. Prices are generally 
steady, with flooring firmly held. 


FIR, SPRUCE, CEDAR 


CHICAGO, Nov. 4.—There has been a slight 
improvement in demand for Douglas fir as a 
result of fair weather, but the movement is 
light compared with early September totals. 
The yard trade seem desirous of entering the 
new year with the lowest possible stocks, and 
are making no addition to their holdings. Prices 
are weak. 

NEW YORK, Nov. 2.—A good deal of transit 
lumber is being offered in fir. Prices are not 
quite as firm. Shipments that were expected for 
late summer have come into the market sixty 
days late and it is explained that efforts to get 
rid of this unexpected tonnage have caused the 
softening of prices. 

BOSTON, MASS., Nov. 3.—The New England 
market for Douglas fir is still depressed by 
the offerings of spot and transit lumber at 
concessions. Sellers appear to be recovering 
confidence, however, and are not conceding 
much on new business for direct mill shipment. 
Most of the retail yards have bought heavily 
and the dealers are now inclined to hold off 
ahd watch the market while moving the stock 
they have on hand or on order. 

KANSAS CITY, MO., Nov. 3.—Fir demand 
from country yards shows a falling off in the 
northern States, due largely to bad weather. 
Most orders are for flooring and uppers. Prices 
have sagged a little on upper grades from last 
week, 

INDIANAPOLIS, IND., Nov. 3.—Demand for 
Douglas fir is slowly improving. Most buying 
is coming from rural yards where construction 
work has been held up for a month because of 
tainy weather. Inquiries from city yards are 
Increasing, 

_OMAHA, NEB., Nov. 2.—Fir orders are about 
10 to 80 percent of the volume of several weeks 
480, When farmers used considerable amounts 
of fir in repairing and building new corn cribs. 
No change in prices is reported. 


CYPRESS 


NEW ORLEANS, LA., Nov. 2.—Mill-group re- 
Ports show orders continued above both current 
and normal production, with shipments rating 
third—possibly because of the transport diffi- 
culty in Florida, where the call is notably 
‘trong. Local factors note a moderate improve- 
ent of call, with prices unchanged and firm. 


ip HICAGO, Nov. 4.—The movement of cypress 
ng territory is light. Retail yards show 
nae disposition to add to their holdings and 
‘dustrial demand is below normal although rela- 


aa better than with the yards. Prices remain 
N} y. 





KANSAS CITY, MO., Nov. 3.—Bad weather 
wot down cypress demand from the country 
city yards have been rather sparing in their 


orders. There is a fair industrial demand for the 
season. Prices here have shown no change. 


NEW YORK, Nov. 2.—Cypress demand and 
prices hold steady, with arrivals under the vol- 
ume averaged earlier in the fall. Yard items 
and shop lumber are sharing about equally in 
activity. 

BOSTON, MASS., Nov. 3.—There is no change 
in the local market for cypress. Demand is 
quiet and prices steady at the recent adjust- 
ments. The light buying is about evenly dis- 
tributed between yard items and shop lumber. 
Nearly all orders are accompanied by a request 
for prompt shipment. 

BALTIMORE, MD., Nov. 2.—Cypress buying 
continues at about the rate which has prevailed 
for some time. Prices are steady, with sellers 
refusing concessions, and with no indications 
of pressure at any point. 


INDIANAPOLIS, IND., Nov. 3.—Cypress de- 
mand is only fair here. The last week has seen 
a marked increase in orders, but the volume is 
below the average. Jobbers say mill stocks are 
such that orders in much greater quantity could 
not be filled promptly. Most orders are for 
badly mixed cars and call for immediate deliv- 
ery. Prices are firm. 





CINCINNATI, OHIO, Nov. 3.—The cypress 
market continues firm with a good movement 
of lumber. Buying in rural communities is quite 
active as farmers are preparing for winter repair 


work. 
HEMLOCK 

CHICAGO, Nov. 4.—Hemlock continues to 
move well in Michigan and Wisconsin territory, 
with the country yards assuming first place in 
buying. The tendency is for demand to slacken 
as cold weather and inventory time approach. 
Most sales are being made at $4 off list. 


NEW YORK, Nov. 2.—A good demand for 
hemlock prevails, and prices hold very well. 
Large water shipments continue to arrive, but 
a number of them have been late recently due 
to bad weather at sea. 


BOSTON, MASS., Nov. 3.—Demand for hem- 
lock is quiet. Eastern and northern offerings 
are not heavy but sellers are forced to be con- 
ciliatory by the competition of heavy offerings 
of western stock at concessions. Eastern clipped 
boards are $32@34 and random, $30@31. 


WESTERN PINES 


CHICAGO, Nov. 4.—Western pines are in fair 
demand.Shop continues to move easily at steady 
prices, but yard items are slow and prices weak. 


NEW YORK, Nov. 2.—Good quantities of lum- 
ber arrived during late October and found a 
ready demand. Despite the recent shipments, 
some selects are scarce. No. 3 common also is 
searce. Prices on No. 2 common hold well 
with a good volume of stock on the market. 


BUFFALO, N. Y., Nov. 2.—Trade in the Cali- 
fornia pines is pretty fair, especially for shop 
lumber. No. 1 shop lumber in California white 
pine is scarce and it is difficult to buy straight 
ears. In Idaho pine, trade is on a fair basis 
and prices are down to a point where sales can 
be made readily in competition with other 
woods, though there is little buying ahead. 


BOSTON, MASS., Nov. 3.—Local wholesalers 
report fair demand for Pondosa pine at steady 
prices. Prices of Idaho white pine remain as 
last quoted. Buyers are conservative and are 
confining purchases to nearby requirements. 

KANSAS CITY, MO., Nov. 3.—With a falling 
off in demand from industrial consumers, volume 
of orders for western pines is decreasing. Or- 
ders from retailers are about in the same volume 
as a month ago, but broader mixtures are being 
called for. Prices are a little softer. 

OMAHA, NEB., Nov. 2.—Orders for western 
pines are coming in rather frequently, but are 
mostly for small amounts and well assorted. 
Prices are steady at the levels which have pre- 
vailed for several weekg, 


REDWOOD 


CHICAGO, Nov. 4.—Redwood continues to 
move in good volume in this territory and dis- 
tributers are expecting business to hold up 
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Quality That’ll Win 
Sales For You 


Craig Mountain Quality Pondosa Pine 
possesses many merits that will help you 
win sales. It works easily, takes paint 

















readily, is light in weight, white in color 
Mouldings and unusually well machined. And 
. eo 4 1 e 
Finish because of these merits 
Bevel Siding 
Base, etc. e e . 
nd Craig Mountain Quality 
Shop and 1. 
mcs" | Pondosa P 
Factory ondosa Pine 
Sales enjoys a good sale in retail yards in 
meaeeneiese practically every section of the country. 
ss McGee St. It has fully demonstrated its ability to 
<i, hold its own against the stifiest compe- 
Fagg anceadeal tition. If you have a competitor who is 
Go. American Trust crowding you close for sales, try selling 
wa Craig Mountain Quality Pondosa Pine. 
Colorado Continental 
Lumber Co., Chamber 
of anew. ‘ , - 
enver, O10, 
Fogel Craig Mountain Lumber Co. 
709 Lumber Exch. Bldg. 
Minneapolis, Minn. WINCHESTER, IDAHO 
E. H. Van Ostrand, Pres. W. C. Geddes, Vice-Pres. & Gen. Mgr. 




















Quick 
Shipments 


in 
Straight 
or 
Mixed Cars 


—) 








Timbers, Dimension, Boards, 
Shed Stocks, Crating, Boxes 
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ee 
well the rest of the year. Prices are Steady fo}. 
lowing readjustments of two weeks ago. 


NEW YORK, Nov. 2.—A fairly active demang 
for industrial items has followed a falling off in 
building activity. Stocks in storage are fairy 
good and have been augmented of late. : 


KANSAS CITY, MO., Nov. 3.—Lower prices 
being made on moldings have brought in a 
slightly better volume of orders for redwooq 
from retailers and some industrial business has 
been placed, but regular consumers of indus. 
trial items still hold back. 


NORTH CAROLINA PINE 


BOSTON, MASS., Nov. 3.—A little improve. 
ment in the request for North Carolina pine jg 
reported this week by some local wholesalers 
Prices are steady. Rough edge, 4/4 under 19. 
inch, band sawed, is $63 for quick delivery; put 
circular sawed lumber is $57. Shortleaf flooring 
is firm. Bé&better rift, 1x4, is $80, “C” rift is 
$65 and B&better flat is $59.50. B&better parti. 
tion, }j-inch, is $56.25. Roofers are quiet at 
$31@32 for air dried 8-inch. 


NEW YORK, Nov. 2.—Prices continue to hold 
strong with a number of items scarce, especially 
in flooring. Roofers are moving well and are 
not plentiful. 


BUFFALO, N. Y., Nov. 2.—Not as much in- 
quiry is coming in for North Carolina pine as 
a few weeks ago, and this falling off is attrib- 
uted largely to the weather, the rain and cold 
having deterred retailers from adding much to 
stocks. Mill prices hold steady. 


BALTIMORE, MD., Nov. 2.—There were 
further indications of an expansion in North 
Carolina pine trade last week, with advances on 
stock boards maintained, and with some other 
items tending upward. Building is still active. 
Mill prices hold firm. 


SOUTHERN PINE 


CHICAGO, Nov. 4.—Demand for southern pine 
is fair but the desire of the yard trade to reduce 
stocks to a low point before inventory time is 
discouraging purchases above those neeessary 
to cover current requirements. Desirable con- 
signment shipments are scarce. Prices remain 
steady. 





NEW ORLEANS, LA., Nov. 2.—Mill reports 
indicate a nice gain in orders, a smaller increase 
of shipments, with production virtually station- 
ary for the week. Orders resumed the lead, 
with shipments second and cut third. Mill quo- 
tations are pretty firmly maintained throughout 
the list, while prices on strongly wanted items 
in low supply are tending upward. Mill stocks 
are none too well assorted, with no very good 
prospect of replenishment under present weather 
and labor conditions and volume of demand. 


ST. LOUIS, MO., Nov. 2.—Demand for south- 
ern pine slackened somewhat this week as 
northern building operations were held up by 
adverse weather. Not much dry stock is avail- 
able owing to rains in the South. The market 
remains firm. Upper grades are demanded at 
increased prices while lower grades are firm. 
No. 2 common & better dimension brings better 
prices in all sizes, No. 1 dimension is strong 
and No. 2 dimension weak. 





KANSAS CITY, MO., Nov. 3.—Fewer buyers 
were in evidence in the market last week and 
prices have softened. In spite of reduction In 
output at many mills, there still is more lumber 
being cut than is being sold and quick shipment 
is the rule. Nearly all of the larger mills have 
surplus items that are being pushed. No. 3 ap- 
pears to be plentiful and prices are being made 
to move it. Demand for finish is good, but floor- 
ing is slow. 

INDIANAPOLIS, IND., Nov. 3.—Some increasé 
in demand for southern pine has been noticed 
here in the last week. Improved weather had 
something to do with the increase in buying. 
Jobbers report that mill stocks are not well 
assorted and because most orders call for imme- 
diate shipment, they are becoming increasingly 
difficult to fill. Prices are somewhat strongé! 
than they were three weeks ago. 


CINCINNATI, OHIO, Nov. 3.—The southern 
pine market is fairly good with a steady price 
tone. Inclement weather has hampered opera 
tions and delayed shipments. There has been 
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some future buying by the yards owing to this 
condition. 

NEW YORK, Nov. 2.—Some items of south- 
ern pine flooring are scarce with a fair demand 
prevailing and prices holding firm for the entire 
range. A good volume of business character- 
ized operations for October and though the 
weather has taken a bad break there has been 
no material easing off in demand. Heavy tim- 
ber is moving well. 


BOSTON, MASS., Nov. 3.—There is a moder- 
ately good demand for southern pine. Prices 
are unchanged. Retailers are ordering cau- 
tiously to replace the large volume of stock 
peing moved for the continued heavy building 
operations. Longleaf flooring, 1x4, sells up to 
$90 for B&better rift, $72 for C rift, and $62.50 
for B&better flat. The top price for B&better 
partition, }{-inch, is $61.25. 

BUFFALO, N. Y., Nov. 2.—City business holds 
up fairly well with some wholesalers, but they 
report that country trade is slow. Building has 
not been at all brisk and retail stocks have been 
holding on longer than expected. Prices are 
steady, and mill stocks are not heavy. 





HOUSTON, TEX., Nov. 3.—Aside from the 
shipment of general yard stocks to Florida, 
southern pine is not especially active. Upper 
grades are in fair demand, but the lowers are 
moving slowly and have slumped in price. Rains 
have been falling steadily for two weeks and the 
cold spell is almost unprecedented for this time 
of year. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., Nov. 3.—With infor- 
mation received by representatives in the Min- 
neapolis-St. Paul center that production has 
been reduced 50 percent, there was a quickening 
interest in red cedar shingles in the last week. 
Prices hold firm. 

KANSAS CITY, MO., Nov. 3.—Demand for 
shingles is rather slow. Prices here are steady 
at $3.15 for clears and $2.65 to $2.70 for stars. 
A good many buyers want mixed cars and pay 
5 to 10 cents more for them. Stars are scarcer 
than clears. There is a little better demand 
for lath, but prices still are weak. Demand for 
sidihg is a little slower and prices are soft. 


ST. LOUIS, MO., Nov. 2.—No improvement is 
noted in shingles this week, either in the volume 
of inquiries or in the amount of orders booked. 
The market remains firm. Extra clears are 
$3.25, mill base, and $4.76, St. Louis; extra stars, 
$2.75, mill base, and $4.09, St. Louis. 


COLUMBUS, OHIO, Nov. 2.—Retailers are ac- 
cumulating shingle stocks for winter. A large 
part of the orders come from rural dealers, but 
city dealers are also buying. Receipts take care 
of needs. Red cedar extra clears are $4.85, and 
extra stars, $4.20@4.25. British Columbia 
XXXXX are in fair demand at $5.85. Lath trade 
is fair and prices are unchanged. 








NEW YORK, Nov. 2.—Prices hold firm in 
Shingles and lath, with demand good. Yards 
are virtually all well stocked with shingles and 
Mm some suburban yards dealers have found it 
necessary to obtain extra space for supplies. 
Arrivals of eastern spruce lath have been less 
heavy of late, and prices are very firm. 


BUFFALO, N. Y., Nov. 2.—Shingle quotations 
are off about 5 cents from a week ago. British 
Columbia XXXXX are $5.81; Washingtons, $5.51; 
Washington red cedar extra clears, $4.91; stars, 
$4.21, Retail buying is limited. 


BOSTON, MASS., Nov. 3.—Shingle demand 
continues behind the average. White cedars are 
easy, the regular range being: Clears, $4@4.50; 
extras, $4.50@5. Red cedars are firm although 
there is little call for them. Lath demand is 
Slow and prices easy. Eastern spruce lath are 
offered at $7@7.25 for 1%-inch, and $7.90@$8.25 
for 15-inch. 


HOUSTON, TEX., Nov. 3.—Demand for shin- 
Bles is good at the same prices practically that 
ave prevailed for a month. Lath are strong 
at $5.25 for No. 1, and $4.75 for No. 2. 


INDIANAPOLIS, IND., Nov. 3.—Shingle de- 
org has shown some increase during the 
Week. Weather has been unfavorable with 
tural dealers, who formed the bulk of the buy- 


Branch 
Sales Offices 


NEW ENGLAND 
J. J. Bertholet 

7 Columbia Terrace 
Brookline, Mass. 


CHICAGO 
J. N. Woodbury 
V. B. Churm 
1553 West Madison 
Street 


DETROIT 
V. B. Churm 
1553 W. Madison St 
Chicago, Ill. 


PA., DEL. & MD. 


S. F. Mackelduff 


1234 Commercial 
Trust Bldg. 


Philadelphia, Pa. 


NEW JERSEY 


W. A. Fundinger 


1234 Commercial 
Trust Bldg. 


Philadelphia, Pa. 
ST. LOUIS 


Wm. Dings 
2131 Ry. Exchange 
Bldg. 





Why 


It Is More Satisfactory 


to Buy Hardwood 
Mouldings and Trim 


at the Producing Source 
= 


Of first importance in the finished ap- 
pearance of every trim job is uniform 
color and texture. Where trim stocks are 
made up of shipments assembled from 
widely separated areas, it is often diffi- 
cult for the dealer to supply this essential 
uniformity. On the other hand when 
such stocks are the sole product of one 
mill and its own timber, uniformity in 
texture,color and manufacturin? as well, 
are definitely provided. 


On the economic side, the wisdom of 
eliminating, freight on what becomes 
waste in manufacturing, is obvious. In 
buying, hardwood mouldings and trim 
dressed, sanded and cut to length at the 
producing, source, transportation costs 
are incurred only on what is actually 
marketable, while handlin? is reduced 
to the minimum. 


The Case-Fowler Lumber Company 
manufactures and ships only the exclu- 
sive product of its own timber. It is one 
of the largest producers of hardwood 
trim, mouldings and lumber in the 
United States. Carryin3 a large supply 
of shipping, dry stock at all times, it has 
every facility forturning out promptly, 
complete schedules of any size in stand- 
ard or special patterns. 


Its output includes Yellow Poplar, Cy- 
press, Red and Sap Gum, Kiln Dried 
Mouldings, Short Leaf Pine Finish and 
yard stock. Cars may be loaded to in- 
clude finished items in all of these woods, 
together with hardwood lumber. For 
quotations, write the nearest branch 
office or direct to 


GENERAL SALES OFFICES 


1234 Commercial Trust Buildin’, Philadelphia, Pa. 


J. H. MACKELDUFF, Manager 


CASE-FOWLER LUMBER CO. 


Manufacturers 


Macon, Georgia 





104 


AMERICAN LUMBERMAN 


NOVEMBER 7, 1995 








G6 Ross Carriers Save Time 


and Money 











This letter from the 
Consolidated Lumber 
Co. reveals several ways 
in which Ross carriers 
effect savings and speed 
up loading. 


Ross Electric and Gaso- 
line Carriers will do as 
much for you. Write 
today for complete data 
on Ross Carriers and 
also for list of lumber- 
men who are. using 
them. 








"We are operating three small 
Ross Carriers, Type 1l, and three 
large Ross Carriers, Type 11-B. The 
large Ross Carriers are doing the 
work of three horses and two tractors 
and on a medium haul from the boat at 
our dock, will move from 500,000 to 
600,000 feet of lumber in eight hours. 
This eliminates all rough piling on 
the dock. It also effects quite a 
saving in broken lumber, caused by 
spilling loads, etc., when hauled by 
other kinds of transportation, and 
then having to be sent to the mill for 
resawing. 


These machines are also a large 
help to our ordermen inasmuch as the 
loads are assembled on blocks in- 
stead of on a wagon, and can be moved 
much quicker from one rack to another, 
thereby increasing an orderman’s 
loading capacity from 1500 to 2000 
feet per day." 


CONSOLIDATED LUMBER CO. 


Wilmington, California. 











MURRY JACOBS COMPANY 





The Ross Carrier Co. 


Office and Plant 
Benton Harbor, :: :: Michigan 


69 Columbia Street, - - - - - - =- Seattle 
249 Monadnock Building, - - San Francisco 
546 Maison Blanche Annex, New Orleans, La. 
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The Utmost Demands 


are met---heroically, willingly and 
dependably by NICHOLSON 


Saw Files. 


When the job calls for files that 
will make light work of what 
would ruin some files, use 
NICHOLSON Files---with confidence. 


Tempered to cut sharply from the first 
stroke and to bear the brunt of hard 
and constant service. 


on a File 





NICHOLSON FILE CO. 


Providence, R. 1., U.S.A. 





mE Si 
ers earlier in the fall. As a result they « irtaileg 
their buying in October. Lath demand jis fair, 
with city yards doing some buying. Prices are 
rather weak. 

NEW ORLEANS, LA., Nov. 2.—Cypress shin. 
gles move in fair volume, with mill stocks suff. 
cient to take care of a larger amount 0! orders, 
and prices unchanged. Cypress lath remain ae. 
tive, the selling pace being regulated largely py 
the mills, which are said to be conserving their 
stocks in order to take care of mixed car ship- 
ments. Prices rule unchanged and firm. Pine 
lath continue strong sellers also. 


OBITUARY 


JACOB V. STIMSON, wholesale hardwood 
dealer and sawmill operator of Huntingburg, 
Ind., and one of the most widely known hard- 
wood lumbermen in the country, died at his 
home in Huntingburg on Tuesday, Nov. 38, at 
5 p. m. Mr. Stimson had been ill for a long 
time but his death was nevertheless a_ shock 
to his many friends in the trade who will deeply 
regret his passing. Mr. Stimson was a promi- 
nent figure in the conventions of the National 
Hardwood Lumber Association, of which he had 
been an active member for many years, and had 
held the offices successively of third, second and 
first vice president of that organization. He 
served several terms as first vice president, but 
when nominated for president in 1918 refused to 
accept that office. He was an able speaker and 
his opinions and suggestions were always lis- 
tened to with the greatest respect by hardwood 
men who realized the value of his experience 
and judgment in all hardwood lumbering prob- 
lems. Mr. Stimson’s interests were largely in 
the South. He was head of the Stimson Veneer 
& Lumber Co., of Memphis, Tenn., and Mounds, 
La., and of the recently organized J. V. Stimson 

















THE LATE J. V. STIMSON 


Hardwood Co., of South Memphis, with exten- 
sive holdings in Arkansas. Mr. Stimson had 
not been active in the conduct of his various 
companies of recent years, his son, R. C. Stim- 
son, of Memphis, being practical head of the 
business. Mr. Stimson began his career as 4 
physician and entered the lumber business 
largely by accident. An uncle of his operated 
a hardwood sawmill at Huntingburg and_ called 
upon his nephew at one time to help him out 
and the young man found the sawmilling busi- 
ness so interesting and so promising that he 
gave up his profession to remain in it. He 
prospered and the business expanded until the 
Stimson holdings comprised large areas of valua- 
ble hardwoods in various southern States, and 
he was the head of several large companies. He 
was a man of a rather retiring disposition, not 
at all inclined to place himself in the lime- 
light, but in spite of this became a recognized 
power and authority in the hardwood field, He 
was notably philanthropic, especially in his home 
town of Huntingburg, where his munificent 
gifts around Christmas time are famous. 
daughter and two sons survive. Funeral serv- 
ices were held in Huntingburg on Thursday 
afternoon, Nov. 5 


BURT GLADDEN, age 61, former treasurer 
of the Ward Lumber Co., of Chicago, IIl., was 
one of the victims of the wreck of the “a 
land,” the crack Frisco train which was ditche 
at Victoria, Miss., about 30 miles from Memphis 
last ‘week. Mr. Gladden was instantly killed 
His body was taken to Oxford, Miss., his hom. 
where burial occurred on last Thursday. Nan 
Masons had charge of the funeral. Mr. Gladden 
was well known in lumber circles throughou 
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the United States. For many years he was em- 
ployed by the Ward Lumber Co. and was man- 
ager of its mill at Whiting, Mo., for a long 
time. Later he was named treasurer of the 
company and remained in that capacity until 
the firm was liquidated some months ago. More 
recently he was in charge of the hardwood de- 
partment of the Bollinger-Franklin Lumber Co., 
Zama, Miss. Mr. Gladden was en route from Ox- 
ford to Memphis when the wreck occurred. His 
wife w2s in a Memphis hospital and he was en 
route to visit her at the time of the fatal acci- 
dent. Mrs. Gladden, however, is now showing 
some improvement and was able to leave the hos- 
pital and attend the funeral which was held at 
Oxford, Miss. Besides his widow, Mr. Gladden 
leaves one daughter, Emma K., living at Oxford, 
Miss.; two sons, Prof. Sanford C. Gladden, who 
js a professor in the University of Kentucky, 
at Lexington, and Paul Gladden, who is living 
at home. Mr. Gladden was known on the Pa- 
cific coast where at one time he was in the 
lumber business. He was born in Cameron, La. 





JEROME C. DIETRICH, president of the 
Shurley-Dietrich Co. (Ltd.), Galt, Ont., and for 
51 continuous years in the business of saw 
manufacturing, died recently. Mr. Dietrich held 
the distinction of being the oldest living saw 
manufacturer in the British Empire or the 
United States, his death occurring at the ripe 
old age of 88. Mr. Dietrich was born and raised 
on a farm about twelve miles from Rochester, 
N. Y. He became connected with the saw and 
knife manufacturing business as a young man 
when he obtained a position with D. R. Barton, 
of Rochester. In 1874 he entered into partner- 
ship with C. J. Shurley and started at Galt, 
Ontario. Mr. Dietrich served in the county and 
town councils and took an active interest in the 
local agricultural society. He also went into 
farming and stock raising on an extensive scale, 
making horses his particular hobby. He is sur- 
vived by his wife, two sons: Percy, vice presi- 
dent of the Shurley-Dietrich Co. (Ltd.), Galt; 
J. Charles, manager of the company’s Vancou- 
ver branch, and two daughters. 





GEORGE WEND, a well known lumberman 
of Albany, N. Y., and partner in the firm of 
John Kurtz, jr.. & Wend, died in the Albany 
Hospital on Oct. 25 from injuries sustained 
while returning from a college football game at 
Schenectady. He was hurled from his automo- 
bile and fell under the wheels of a machine 
driven by his son, Milton Wend, of Pough- 
keepsie, who was directly behind him. Mr. 
Wend, sr., had turned to the left to avoid run- 
ning into a car containing a number of children 
and another unidentified car ran into his own 
and then sped away. The accident occured dur- 
ing a blinding rainstorm. Mr. Wend was 57 
years old and had been in the retail lumber busi- 
ness for many years. He was a director of the 
Central National Bank, a member of the Kiwanis 
and Albany clubs and active in fraternal circles. 
He leaves a wife, son and three grandchildren. 





MRS. MARGARET L. FASSETT, widow of 
Hamilton H. Fassett. who was in the tumber 
business at Findlay, Ohio, and manager of that 
business since her husband’s death, passed 
away at her home in Findlay after a long and 
trying illness. Mrs. Fassett was 67 years old. 
Foliowing the death of her husband about 
twenty years ago she had taken full charge of 
the business and became one of the city’s most 
able business executives. Two sons, Guise B. 
and Yale H., have of late years been associated 
with their mother in the business, now operated 
under the name of M. L. Fassett Lumber Co. 
Another son, Lloyd <A., who is_ secretary- 
treasurer of the Moran Construction Co., of 
Akron, Ohio, and two daughters, also survive 
their mother. Mrs. Fassett was a member of 
the Eastern Star, the W. C. T. U. and the 
Women’s Relief Corps. 

MRS. RUTH ADOLPHUS HATTERY, widow 
of Wilber Hattery, sr., and mother of Wolfe 
Adolphus, Patricia, Louis, Suzanne and Wilber 
Hattery, jr., died at her home in Chicago, IIl., 
Nov. 2. Mrs. Hattery’s death follows that of 
her husband very closely, Mr. Hattery having 
Passed away on Oct. 17. She was much broken 
up over her husband’s death and had been seri- 
ously ill since that time. Wilber Hattery, jr., 
vice president of the George T. Mickle Lumber 
Co., of Portland, Ore., who came to Chicago at 
the time of his father’s death, has remained at 
his mother’s bedside. Funeral services were 
held at the residence, 6002 Kenmore Avenue, 
Wednesday, Nov. 4. 





on MERY YOXHEIMER, lumberman of Medina, 
di lo, and West Salem, Ohio, for many years, 
a" at the home of his_son, Park Yoxheimer, 
70 Mansfield, Ohio, on Oct. 18, at the age of 
A ae Yoxheimer was born in Medina and had 
pe engaged in the buying of timber and in 
ne sawmills in that section from his 
Mi Y manhood. For some time he was in the 
en and Louisiana lumber field and later 
Sale Mm partnership with John Simon at West 

em in the lumber business. During recent 


years he had been a lum yer i ricinity 
of Mansfield. - ber buyer in the vicinity 





1atRS. KATE L. HASLETT MUNN, wife of 
eteas: Munn, of the Munn Lumber Co., of 
99 ee Pittsburgh, Pa., died Thursday, Oct. 
4. her home in Northside. Mrs. Munn was 
in Pittsburgh and had lived there all her 




















Moore Kilns at Lindsey Wagon Co., Laurel, Miss. 


The kilns shown in the 


above cut are equipped Kiln Drying 


ith Moore's Asb . 
Protected Metal me Hickory Spokes 


which practically elimi- 


_ fire ~~ and other heavy wagon stock is 
any mills are replac- . 1 1 sy 
isn  tggrat being done satisfactorily and eco 


pr tiga <p hear nomically at the plant of the Lind- 


this construction. sey Wagon Company 
They are inexpensive, 


let us quote you. The MOORE MOIST AIR P RO- 
CESS is particularly adapted to the 
drying of hardwoods. 





Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 


Jacksonville, Fla, © 2 Fully Equipped Plants. ~ North Portland, Ore. 
| 


























Speed Deliveries 


CUT COSTS 


THERE is no idle time in this lumber yard. Ten 
2%%-ton Fruehauf Semi-Trailers — with five Ford trucks 


—keep deliveries “on the go.” 


How many actual “haulage hours” do you get each day out of your 
present delivery system? Do you want more productive hauling ? 


Write for Complete Information. 


FRUEHAUF TRAILER COMPANY 


10940 Harper Avenue, DETROIT, MICH. 
BRANCHES AND DISTRIBUTORS IN ALL PRINCIPAL CITIES 
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fast, haul more logs 


up loading and decking, and do anything that 
can be done with horses. 


Low purchase price, economical operation, 
durable steel construction, and inexpensive 
repairs make the Trackson Fordson the one 
most practical power unit for all around lum- 


bering work. 


Seeing is believing. When and 
where would you like a free 


demonstration? 


The Full - Crawler Company 


Dept. of Geo. H. Smith Steel Casting Co. 


510 Clinton St., 


nomen | PACKSOR 
@& Fuli- Crawler @» 


Why Use Horses 


when Trackson-Fordsons will travel twice as 






than two good teams, speed 








MILWAUKEE, WIS. 





for Fordsons 








Order ““ KILMOTH” 
Closet Lining in L.C.L. 
or cariots mixed with 
our 


“QUALITY” 
OAK FLOORING 











a a & 
KILMOTH” CLOSET LINNDA 





Two Sellers for Remodeling 


Encourage your friends to make their old homes up-to-date. 
“Quality” Oak Flooring Jaid over old softwood floors; and 
“Kilmoth” Tenn. Red Cedar Closet Lining will add beauty, 
comfort and value to any home. Go after these extra profits. 
We will save money for you by shipping L. C. L. or carlots 
mixed as you desire. 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 


Sledge Ave. and Southern Ry. MEMPHIS, TENN. 












— 


life. She was a member of Brighton Road Pres. 
byterian Church and of the Women’s Missionary 
Society of that church. She leaves, besides hep 
husband, four sons: William S., Edward p 
Alexander J., and R. H. Munn; one daughtey’ 
Miss Nancy Munn, and seven grandchildren, ’ 


JOHN L. MILLS, 67 years old, who for a num- 
ber of years_was engaged in the retail lumber 
business at Farmland, Ind., died at his home in 
that city a few days ago after a long illness 
He was well and favorably known to the trade 
in that part of the State. He is survived by 
his wife and several brothers and sisters. He 
was a Mason and the Masonic fraternity haq 
charge of his funeral. 





EDWIN LOPAS, 78 years old, who was in the 
shingle business in Whatcom County, Washing- 
ton, for twenty years, died at his home jp 
Yakima last week. Mr. Lopas operated three 
mills under the name of Mountain View Shingle 
Co. He had retired about eight years ago. He 
had been a resident of Whatcom County for 
forty-eight years. 





ALONZO KNIGHT, father of A. W. Knight, 
president of the Wood-Knight Logging Co., of 
Bellingham, Wash., ‘died at his home in Everett, 
Wash., last week. He had lived in Washington 
about thirty-eight years and for most of that 
time had been in the logging business in Sno- 
homish County. 





G. W. EDWARDS, for about two years in 
charge of the office of the Edward Hines Lum- 
ber Co., at Meridian, Miss., died on Tuesday 
morning, Nov. 3, after two weeks illness of 
heart disease. Mr. Edwards was well known in 
the Mississippi lumber world. 


TROUBLE AND LITIGATION 


HUNTINGTON, W. VA., Nov. 3.—A circuit court 
jury found a verdict for $122,500 in the suit of 
Charles W. H. Crane, of Cincinnati, against A, J, 
Dalton and J. A. Kelly, growing out of a Wyoming 
County timber land deal. Two previous hearings 
in the circuit court had resulted in hung juries, 
As far as could be learned, the verdict is the big- 
gest ever voted in a Cabell County suit. The 
sum is about one-half the amount asked by the 
plaintiff, who claimed $5 an acre under terms of 
an agreement by which title to between 49,000 and 
50,000 acres of land was acquired, and upon which 
he held an option from trustees of the Cole and 
Crane estates. With reading of the jury's award 
counsel for the defendants at once filed notice of 
a motion to set aside the verdict. In the event 
it is argued and denied, an appeal to the supreme 
court is certain to follow, it was indicated at the 
court house. In the present trial, as well as at 
former hearings, Mr. Dalton and Mr. Kelly have 
contended Mr. Crane entered the land transaction 
as a partner with them and was to share in any 
profit, but denied an agreement to pay him $5 an 
acre for his option. The reason, the defendants 
averred, that the plaintiff failed to receive a bene- 
fit from the transaction was because a gain was 
not shown in disposing of the property later. 





CUMBERLAND, MD., Nov. 3.—The Winchester 
Lumber Corporation, promoted and developed by 
William B. Cornwell, in which over $1,000,000 
has been invested, has gone into voluntary bank- 
ruptey at Winchester, Va. G. Frank Eutsler was 
appointed receiver, pending election of a trustee 
by creditors. Scheduled debts are approximately 
$741,000 and assets little more than $467,000. 
The failure, it was said, does not involve the Win- 
chester & Western Railroad between Winchester 
and Wardensville, W. Va., which was built by 
Cornwell interests. Mr. Cornwell resigned as 
president and general manager last summer, owing 
to ill health. He backed it to the limit of his 
financial resources, as did directors to considerable 
extent. These include Fred L. Glaize, John 
Rosengerger, Melvin Green, Herbert S. Larrick, B. 
Gray Williams and Easton Bean, Winchester, and 
Thornton Perry, Charles Town, W. Va. Lack of 
sufficient working capital, too heavy an obligation 
to make large payment on account of the purchase 
of property, and unfavorable conditions in lumber 
markets during the last year were main causes 
of the failure, directors said. 





LAKE CHARLES, LA., Noy. 2.—An agreement in 
the $52,516 civil suit instituted by the creditors 
committee of the Lake Charles Planing Mill Co. 
against its president, Archie Cameron, was reached 
Oct. 31. As a result of the agreement judgment 
in the amount of $25.000 will be entered against 
Mr. Cameron. The suit is one for the recovery 
of unpaid stock in the amount of $25,000 and 
overdrawn and excess salary paid out to himself 
by Mr. Cameron while president of the company. 
The agreement was reached between McCoy 
Moss, attorneys for the plaintiff, and Cline & 
Plauche, attorneys for the defendant. 





PORTLAND, ORE., Nov. 3.—The Greenleaf Lumber 
Co., of Vancouver, Wash., J. S. O'Gorman, presk 
dent, has filed a petition in bankruptcy at Tacoma, 
Wash., listing liabilities of $455,000 and assets 
including 110,000,000 feet of timber, eight miles 
of railroad and logging equipment in Skamania 
County. J. S. O’Gorman also filed petition 12 
bankruptcy listing liabilities at $51,000. 




















